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Are you using THE RIGHT BAIT 
to get more business? 





lh catch more business. Webster dealers have 







used the five extra sales features of Micrometric — 

Carbon Paper. Once a prospect is sold on Micro- 7 
metric, he remains sold—because there is no other 
carbon paper like it on the market. Here is repeat 
business you can count on year after year, thanks 
to the five extra sales features. Perhaps you, too, 


can enjoy the safe. protected profits in this line. 





{1 KALAMAZOO SECRETARY WRITES: 
“MultiKopy Micrometric Carbon Paper has 
simplified typing for me amazingly. My letters 
have improved, and the time required to type 


them has shortened.” 


{ LARGE SOUTHERN UTILITY 
COMPANY WRITES: 


— 
STAR 


DEFENDER 


- 

@ ‘ 
We have so many columns of figures which 

must be typed as a unit, that Micrometric, 

which tells us the number of lines available. 

has been a remarkable help. We really feel that 


we could not do without it.” 


F. S. WEBSTER COMPANY 


13 Amherst Street. Cambridge, Massachusetts 











§ OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire in- 
dustry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, 
office furniture, office supplies 
and the entire range of com- 
mercial stationery. Its com- 
prehensive news reports of 
the industry and its valuable 
special articles upon subjects 
germane to its field have 
given it unusual prestige. It 
serves a clientele composed 
of managers and agents for 
the various office machines, 
devices and supplies, com- 
mercial furniture, commercial 
stationery dealers and many 
of the largest corporations in 
the United States. It also 
reaches some dealers in fifty- 
four other countries who deal 
in American office equip- 
ment. 

§ No person, firm or corpora- 
tion, either directly or in- 
directly connected with the 
industry the journal repre- 
sents, has any share in its 
ownership or voice in shaping 
its policy, which has in view 
at all times the best interests 
of the field it serves. It aims 
to discuss all subjects fairly, 
and to furnish its readers re- 
liable information concerning 
the progress and develop- 
ment of the office appliance 
industry. It will answer any 
questions germane to its field 
to the best of its ability, and 
it asks its readers in all parts 
of the world to aid it with in- 
quiries and suggestions, to 
which it will give prompt and 
earnest consideration. 
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{ SUBSCRIPTION RATES 
Binited” in advance, in the 

ited States and its pos- 
sessions and Mexico — one 
year, $2.00; two years, $3.00. 
Canada— one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of $3.00 
American gold for one year 
and $5.00 for two years. Re- 
mittances may be made by 
pescenes checks, drafts on 

w York or Chicago, Post- 
office or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 
Single copies, twenty-five 


cents. 

§ CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses chan, as 
often as desired. In ordering 
such changes it is necessary 
that both pond eu: new ~ 4 


dresses 

q CONTRIBUTIONS are 
invited upon any topic of in- 
terest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will not 
be returned unless tage is 
enclosed by the sender. Cor- 
respondents should give their 
names and addresses, which 
will be —a a from pub- 
lication if requ 

¥ ADVERT SING RATES 
upon application — only ar- 
ticles of office equipment or 
directly related products 
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§ COPYRIGHT. Contents 
covered by Copyright, 1935, 
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THE ADVERTISEMENTS 


These advertisements present the products of the leading manu- 

facturers in each division of the industry. Because of the ground 

for honest differences of opinion, the publishers obviously can- 

not undertake to guarantee transactions between advertisers and 

customers. They do, however, offer their service in resolving 

any disagreements which result from relations established 
through the journal. 


A K 
Acco Products, Ine. .. 132 ition Bite. COP «sscciac 117 
Ace Fastener Corp ee - 5 
Acme Staple Co. . , .131 . L 
Adams, Henry T., Mfg. Co.132 Loose Leaf Metals Co. ....129 
Aigner, G. J., Co 133 
: uM 
Allen & Co ; , 137 ‘ , : ' ‘ v 
Allen-Wales Add. Mch. Cp.131 Manifold Supplies Co. ... 70 
All-Steel-Equip. Co 127 Markwell Mfg. Co. ....... 121 
Alma Desk Co. . 126 Mayflower Hotel ......... 102 
Ame ric an Can Co, . -112 Meilicke Systems, Inc. ...133 
Amer. Number. Mach. Co 131 Metal Office Furniture Co.. 8&6 
Amer. Writing Mach. Co... 79 Metalstand Co 131 
Ames Supply Co aa 81 Afeo Se ainagtay “497 
. - + EOE Te 137 
Artility Metal Products 135 Meyer & Wenthe 124 
Art Metal Construction Co, 89 Mimeograph a ok 69 
Art Steel Co., In 113 Mittag & Volger, Inc. 84 
Automatic Mastergraph Moore Push Pin Co 134 
Co. . : : . 7 1230 7 . os ees 2° 
Autopoint Company 121 Munson Supply Co. ..... ‘se 
N 
Nat'l Brief Case Mfg. Co. .125 
Bair-Fulton Co 130 Nat'l Business Show Co, . o4 
Bankers Box Co 76 Neva-Clog Products, Inc. .129 
Barkley, C. L., & Co 120 New Indiana Chair Co. ...110 
Bassick Company 82 Niagara Duplicator Co. .. 78 
Beach Publ. Co 132 
Bentson Mfz. Co 137 . - 
Bickett, L. M.. Co 117, 118 Oakville ¢ ompany . -135 
Bridges, F. W., Ltd ...136 Office Appliance Co. ......126 
Bristow, Stanley R .-131 Oxford Filing Supply Co. .101 
Browne-Morse Co : 132 P 
Buckeye Ribb. & Carb. Co..113 pacific Cb. & Rib. Mfg. Co. .107 


Parrot Speed Fastener Cp. 99 


Cameron, Cal ’ 119 Peerless Key Co., Inc. . 130 
~e pth = ‘ Pee ‘ss Stee > ». Co 5 
Carpenter, BE. W., Mfg. Co..131 Phillips Proc te a 133 
Carter s Ink Co. oi Pronto File Corp. ..... 118 
eRe Cee Sm 133 Pruitt, Ine 132 
Codo } eg. Corp 120 Sa . Fi >* ch + 
Columbia Rib. & Carb. Co. 102 Prym, William, of Amer 132 
Columbia Steel Eq. Co 95 Q 

Cook, H. C., Co , 124 Quality Park Env. Co o e113 
Corona Typewriter 71 Queen Ribbon & Carb. Co..137 


Corry-Jamestown Mfg. Cp.130 
Coxhead, Ralph C., Corp 125 7 R 
Crown Ribbon & Carb. Co..118 Raphael Shops, Inc 92 
Currier Mfe. Co 135 Reliable Tw. & A. M. ( ‘orp. 134 
Replogle Globes, Ine. . .114 
D Roberts, Weldon, Rub. Co..100 
Dex Mfg. Co 1232 Rockwell-Barnes Co P 91 
Dick, A. B., Co 69 Roosen, H. D., Co 135 
Dictaphone Sales Corp. . 96 Royal Typewriter Co .138 
Doppelt, Charles, & Co 122 
Downey, C. L., Co 121 : natin Com on 
Dunham-Watson Co 133 | ade! aed W. 0 Oe 7 
Sheppard, E., Co. .115 
. . Sherman- M: anson Mfg. Co..117 
EFagle-Ottawa Leather Co..129 Shipman-Ward Mfg. Co. gh 
Eaton Paper Corp. — .-128 Smith, Bradner & Co. ....122 
Elliott-Fisher 77, Back Cover smith, L. C., & Cor. Tw. Inc. 71 
isterbrook Steel Pen ¢ 116 Speed Kev Mfg. Co a 
Speed-O-Print Corp. .123 
Faber. A. W = a2 Sponge Rubb. Produc ts Co. 88 
Faultless Caster Corp 110 BtaeGued' Mail Mach. Co..111 
Fawn Brands, Ltd 117 + pe age te haem cally. qualia 1 
KF. RB. Mfe Co 135 Stark epee as +e Bet 
Fibroin Stencil Corp 136 Storms, Hh BL, Co... 108 
Bae h ome ‘ a +- Sturgis Posture, Cc “hair Co..119 
ulton Specialty Co “3 Sundstrand... , Back Cover 
General Fireproofing Co.72, 73 Technygraph, The .133 
General Pencil Co 125 Toledo Metal Furn. Co. ..106 
Globe-Wernicke Co., The.. 93 Triner Scale & Mfg. Co. ..121 
Graff, Geo. B., Co 130 Trussell Mfg. Co. —— 
Guide System & Sup p Co..106 vu 
H U nde rwood-E lliott-F isher 
H. A. Ink Eradicator Co 135 a ‘oO 47, anee (eae 
Hanson Seale Co 135 U 5 Envy elope Cc oO. . pete -129 
Harding. Milo. Company 124 U = rw Rib. Mfg ( Oo. - -129 
Harriman-Welts Prod. Co..134 United Typwr. & A.M.C. . 135 
Harter Corp., The 114 Universal Index Tab Co. 134 
Heyer Corporation 139 
Higgins, Chas. M., & Co. . .116 Vail Manufacturing Co 134 
High Point Bdg.&Chair Co.120 Varityper . wer. 
Hotchkiss Sales Co 115 Victor Safe & Equip. Co, .131 
I 
Imperial Desk Co 118 Wabash Cabinet Co. ..... 108 
Imperial Methods Co 134 Wagemaker Co, .......... 80 
Indiana Desk Co 110 Warshaw Mfg. Co. ‘owen 
Ink Specialties Co 136 Webster, F. S., Co . 
Internat’l Typewr. Exch 90 Wholesale Typew riter C ‘o.. 87 
Wiggins. John B., Co, ....133 
J Wrenn Pape PG Sanseees 126 


Jasper Chair Co 104 
Jasper Desk Co 109 Y 
Jasper Seating Co 122 Yawman & Erbe Mfg. Co.. 98 


For the benefit of the subscribers the lines advertised are here 

classified. Many of the requirements of the modern busmess 

office are represented. Should subscribers be interested in any 

article of office equipment not listed here, they are cordially in- 

vited to communicate with the service bureau, through which 

the information will be promptly and cheerfully furnished by 
letter, without obligation. 





Adding Machines Chairs 
Allen-Wales Add Mach Cort .-131 Artility Metal Products, Inc 135 
Sundstrand .. ..77, Back Cover Cameron, Cal : aseeeseaneee 
Adding Machines (Stylus) General Fireproofing Co 72, 73 
Bair-Fulton Co ...130 High Point Bending & Chair Co. .120 
Reliable Typewr. & A. M ‘Corp. | Jasper Chair Co. . . 104 
Adding Machines, Rebuilt and Used Jasper Seating Co ne 22 
Reliable Tw. & A. M. Corp 134 New Indiana Chair Co.... 11” 
Wholesale Typewriter Cx . &7 Raphael Shops, Inc —eaeeeeses. Ee 
Adding Machine Rolls and Paper Sturgis Posture Chair Ce 119 
Rockwell-Barnes Co. . 91 Chairs (Posture) 
Smith, Bradner & Co 122 Artility Metal Products, Inc 135 
Adding Typewriters General Fireproofing Co 72, 73 
Underwood, E. F 77. Back Cover Harter Corp. .. ses — 
Addressing aan, ewes hesultt Jasper Seating Co. .. 122 
Pruitt, Ine. ... ‘ 132 Sturgis Posture Chair Co 119 
Adhesives Toledo Metal Furniture Co 106 
(See Inks, Adhesives, et Check Protectors & Writers, Used 
Arch and Clipboards Reliable Tw. & A. M. Cort 
Globe-Wernicke Co. . 93 Checks, Stamped Metal 
Rockwell-Barnes Co. ... nD | Meyer & Wenthe 134 
Ash Trays, Office Clips, Paper (See Paper Clips) 
Oakville Company ..... ‘ 135 Coin Bags, Trays and weasgee 
Bankers’ Note Cases Downey, C. L., Co : ‘ 121 
Art Steel Co. ....¢.. 113 Copyholders 
Currier Mfg. Co. ... ee 135 Acco Products, Inc . 132 
General Fireproofing Co 72, 73 Dex Mfg. Co. ..... - 133 
Globe-Wernicke Co. ... *S Cushions and Pads, Chair 
Victor Safe & Equip, Co 13k Bickett, L. M., Co 117, 118 
— a > ve a6 Sponge Rubber Products C a 
nderwooc ; 77 Cover i 
Binders, Catalog and Periodical a Ag gy Co 117. 118 
— a : 132 Dating Stamps . 
igner, G. J., Co. ....... » +133 Amer, Number. Mach. C¢ 131 
Blank Books a Fulton Specialty Co "2 123 
— mS 91 Meyer & Wenthe... 134 
Wrenn Paper Co 126 Desk Calendar Pads and Stands - 
Blue Print and Plan File Cabinets — h & McCullouch 136 
All-Steel-Equip. Co 127 stark Calendar Co x 132 
Art Metal Construction Co a Desk Pads : 
Browne-Morse Co oe A 82 Aigner, G. J., Co. ........ cccecckee 
Columbia Steel Equip. Co 95 Bickett, L. M., Co... 117, il8 
General Fireproofing Co 72. 73 Desk Pending-Letters Holders 
Globe-Wernicke Co 92 Acco Products, Inc , cccccelen 
Yawman and Erbe Os Desk Trays 
Bond Boxes Aigner, G. J. Co : is 133 
Art Steel Co. . , 113 Art Metal Construction Co . . 89 
General Fi reproofing Co 72. 73 Art Steel Co., Inc o0ene ; 
Globe-Wernicke Co 93 General Fireproofing Co. 
Globe-Wernicke Co 
ar at eentn Co = — Imperial Methods Co 
Alma Desk Co. ... 126 Desk Work Distributors 
Art Metal Construction Co 89 Art Steel Co. ........s+00-. — 
Browne-Morse Co. . vik 122 Bristow, Stanley R. . seesecceccll 
General Fireproofing Co ...72 73 OQ OE C—=«z 
Globe-Wernicke Co 92 Globe-Wernicke Co. . ccccese OO 
Wabash Cabinet Co SSRIS 198 Victor Safe & Equip. Co... 131 
Yawman and Erbe : os Desks 
Book Rings Alma Desk C0. .........6ssseees 126 
Adams, Henry T., Mfg. Cé 132 Art Metal Construction C occe 
Carpenter, E. W., Mfg. Co 121 Browne-Morse Co. ........+.++++.132 
Oakville Company — en co a poorer +119 
olumbia Stee equir o . 
Bookkeeping — _ General Fireproofing Co. ......72, 7: 





Underwood, 





Globe-Wernicke Co. ...... 93 
Box Letter Files : Imperial Desk Co, ....... 118 
Art-Steel Co. . vee dS Indiana Desk Co, ..... -+eell0 
Globe-Wernicke Co. . . . 93 Jasper Desk Co. . veel 9 
Rockwell-Barnes Co cr esereeees 91 Metal Office Furniture Co........ 86 
Brief and Zipper Cases Wagemaker Co. ... ; -* go 
Doppelt, Charles, & Co.........- 122 Yawman and Erbe ... »» 98 
National Brief Case Mfg. Co.. 125 Dictation Machines, Mfrs. of 
. — — Mfg. Co vee 109 Dictaphone Sales Corp. ... .. 96 
usiness ows 
Natl. Business Show Co occe OO -— agen (Weed) 122 
Calculating Devices ence ed alga = : 2A 
Bein Fulton Co ....130 Supine Machines 
Meilicke Systems, Inc 132 utomatic 1 eee Co 
¢ . ° Dick, A. B., Co.... 
Reliable Tw. & A. M. Corp 134 esdine, Milo Co 
Calculating Machines . 2 Heyer Corporation, The 
Allen-Wales Add. Mach. Corp... .131 Mimeograph, The 
Coxhead, Ralph C., Corp 125 Niagara Duplicator ¢ i. 
Sundstrand ... 77, Back Cover Pruitt, tne. 
Caleulating Machines, Used Smith. L. C., & Corona Tws 
Reliable Tw. & A. M. Corp... 134 Speed-O-Print Corporation 
Wholesale Typewriter Co . 87 Standard Mail Machs. C« 
Carbon Papers Duplicating Machines (Used) 
(See Ribbons and Carbons) Pruitt, Imc. ........ = 
Card Index Boxes and Trays - United Typewr. & A M. Corp 
All-Steel-Equip. Co +0127 Duplicating Machine Supplies 
Art Metal Construction Co oe 89 Columbia Ribb. & Carb. Co ...103 
Art Steel Co....... oe ..113 Dick, A. B.. Co. .. > 69 
Bentson Mfg. Co. .... vee ++ LS Dunham-Watson Co 133 
Cameron, Cal ; 119 Fawn Brands, Inc. 117 
Columbla Steel Equip. Co 95 Fibroin Stencil Corp 126 
Corry-Jamestown Mfg. Corp.....-130 Harding, Milo, Co .124 
Currier Mfg. C« , sone 135 Heyer Corporation, The 139 
Globe-Wernicke Co os Ink Specialties Co..... 136 
Guide System & Supply Co 106 Mittag & Volger, Inc.. 84 
Imperial Methods Co ee 134 Niagara Duplicator Co 2800. 
Metal Office Furniture Co.. + 8S Pruitt, Inc. ......... - . 132 
Warshaw Mfg. Co. . se — Roosen. H. D.. Co...... 125 
Yawman and Erbe.. oscccess 98 Smith, L. C.. & Corona Tws. .... 71 
Cash Boxes Speed-O-Print Corporation .......122 
Art Steel Co., Inc.........+.++...113 Standard Mail Machs. Co. ....... 111 
General Fireproofing Co 72, 73 Technygraph, The ...... wéitinae 
Casters, Caster earings, Slides Engraving, Copper Plate 
Bassick Co. .... sececeseosce 82 Yiggins, The John B. Co — 
Faultiess C aster Cc ‘orp eT Envelope Sealing Machines 
Kilian Mfg. Corp. .......++-...-LI7 Standard Mail. Machs. Co. ...... 111 
Celluioid Envelopes Envelopes 
Markilo Co. ....+++++- ° -+-150 Globe-Wernicke Co. ... scoscece OO 
Chair Mats a Park Envelope ih: aadeiete 113 
Bickett, L. M., Co. . ..-117, 118 U. S. Envelope Co. .......«seeee. 129 
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Envelo Celluloid 
MarR CO. cccccccccccscccsccces 130 
Envelope Openers 
Oakville Company .......-++sess. 135 
Eradicators, Ink 
Carter’s Ink Co, ....5..0escceeeee 97 
H. A. Ink Eradicator Co. ........ 135 
Heyer Corporation, The........... 139 
Erasers, Ru 
Faber, A. W., Inc. ....---eeseees 83 
Oakville Company ........-+ssess 135 
Roberts, Weldon, Rub. Co. ....... 100 
biniel fice Equi A 
Nat’l Business Show Co. ........ 94 
Expense Books 
Beach Publishing Co. ............ 132 
Oakville Company ..........ssees. 135 
File Boxes, Collapsible Corrug. 
Bankers Box Co. .......seeeceees 7 
Barkley, C. L., PL dadbinaneie 120 
Globe-Wernicke Co. .........+«6- 93 
Guide System & Supply Co. ..... 106 
Oxford Filing Supply Co. ........ 101 
Pronto File Corp, ........++.ss5. 118 
File Boxes, Meta 
Art Metal Construction Co. ...... 89 
Ast Steal CO, ccccccccccccccccese 113 
Curae? BES. GA ccccccccecccccse 135 
Rockwell-Barnes Co. ...........+. 91 
Victor Safe & Equip. Co. ........ 131 


Filing Cab. Ball and Roller Bearings 
Kilian Mfg. Corp. ll 
Fillng Cabinets, Metal 


All-Steel-Equip. Co. ........sse0. 27 
Art Metal Construction Co. ...... 89 
ASE BOBGE OO. ccccccccccccccaccece 113 
Bentson Mfg. Co. ......ceeesesees 137 
Browne-Morse Co. .......... 132 
COMRGTEM, GE, ccccccceccecccccce 119 
Columbia Steel Equip. Co. ....... 95 
Corry-Jamestown Mfg. Corp. ..... 130 
General Fireproofing Co. § 
Globe-Wernicke Co. .........sss. 3 


Victor Safe & Equip. Co. . 
Yawman and Erbe. 
Filing Cabinets, Wood 





Globe-Wernicke Co. ........sse. 93 
Imperial Methods Co ++ e134 
WOGEROER GR, ccccccccccccccccce 80 
Yawman and Erbe................ 98 
Filing Supplies 
Acco Products, Imc. ............. 132 
Se, We es GO eh ececeacvescén 133 
Art Metal Construction Co. ...... 89 
ates ©. Bae & GB ccccccccses 120 
Browne-Morse Co. .............+: 132 
CE GE, seacenencecsesceces 119 
Corry-Jamestown Mfg. Corp. ..... 130 
General Fireproofing Co. 72, 73 
Globe-Wernicke Co. ...........5. 93 
Guide System & Supply Co. ...... 106 
Imperial Methods Co. ..... 134 
Metal Office Furniture Co. ....... 86 
Oxford Filing Supply Co. ........ 101 
Quality Park Envelope Co. ...... 113 
Rockwell-Barnes Co. ..........+. 91 
Victor Safe & Equipment Co. ....131 
Ween Coens GR. ccccscccccces 108 
Wagemaker Co. ........0ceeseeees 80 
WY ME. GR. nnncucanoneces 114 
Yawman and Erbe Mfg. Co. ..... 98 
Folders (See Filing Supplies) 
Fountain Pens 
Autopoint Company .............. 121 
GORGES Be GR. sosvescccciccccns 97 
Esterbrook Steel Pen Co. ........ 116 
Sheaffer, W. A., Pem Co. ....... 74 
Globes, Geographical 
Replogle Globes, Inc. ............ 114 
Gummed Cloth Rings 
Gram, Gee. WB, GR coccccccocssckee 
Warshaw Mfg. Co. .... . 114 
Hotels 
Mayflower Hotel ... .. ..102 
Index Card Signals 
Geom, Mm. Gis GA ccces ~~ 
iraff, George B., Co. . — 
Moore Push Pin Co ..134 
Victor Safe & Equip. Co ial ce 
index Tabs 
Aigner, G. J., Co. deceveceesoun 
ee, Gh Bas GS GR. ccccecccstokee 
Globe-Wernicke Co. ... 5404ee ee 
Guide System & Supply Co. .....106 
DE TE. cuddsegenestacecenqet 13 
Universal Index Tab. Co. . . 134 
Victor Safe & Equip. Co ee 
Warshaw Mfg. Co ‘ one 
Inks, Adhesives, Etc. 
Carter's Ink Co, ... : osces OF 
General Pencil Co . . - 125 
Harriman-Welts Prod. Co —— 
Higgins, Chas. M., & Co. . .116 
Ink ag as —— 
Sheaffer, W. » Pen Co. hia icenen 


Leads for Aut. Pencils 
Autopoint Company 1 
Faber, A. W., Inc. . seeesoue Oe 
Sheaffer, W. x. Pen Co. ae 4 

Leather Goods 


Doppelt, Charles, & Co. .... ..122 

National Brief Case Mfg. Co. . 125 

Stein Bros. Mfg. Co nanie edie 109 
Leather Upholstered Furniture 

(42 Ok era 104 

Raphael Shops, Inc. ..... — 
Leathers, Upholstering 

Eagle-Ottawa Leather Co. ...... 129 
Letter Trays (See Desk Trays) 
Letterheads 

Wiggins, The John B., Co. ......133 


Library Equipment 
All-Steel-Eonip. Co. 
Art Steel Co. .. ‘ 
Corry-Jamestown Mfe. Corp. 
General Fireproofing Co. 
Globe-Wernicke Co. .... 

Lockers and Storage Cabinets 








All-Steel-Equip Co. ............. 27 
Art Metal Construction Co coccce. 
i. *§ ere -113 
Browne-Morse Co. .......... 132 


Corry-Jamestown Mfg. Corp. ..... 130 

General Fireproofing Co. ...... 72, 73 

Globe-Wernicke Co. ......seee00+ 93 

Metal Office Furniture Co, ....... 86 

Yawman and Erbe..........-.«++ 98 
Loose Leaf Books and Systems 

Adams, Henry T., Mfg. Co. ...... 132 

Aigner, G. F.. CO. cccccccccccces 133 

DBs BE GD. cccccccsccccecsces 135 

Sheppard, The C. E., Co. ....... 115 

Trussell Mfg. Co. .......0.+-0005 128 
Loose Leaf Envelopes, Celluloid 

SRN GR. co ccccdaiieseesccscedi 30 
Loose Leaf Metals 

Adams, Henry T., Mfg. Co. ..... 132 

Carpenter, E. W., Mfg. Co. ...... 131 

Loose Leaf Metals Co. ........+. 129 
Mali Distributors 

Bristow, Stanley R. ........- 

Globe-Wernicke Co. ........+ 

Victor Safe & Equip. Co. 
Map Tacks 

Graff, George B., Co. «.....+0++. 13 

Moore Push Pin Co. .....6esee0s 134 
Maps, Globes, etc. 

Replogle Globes, Inc. ..........++. 114 
Matehed Office Suite: 

Art Metal Construction Co. ...... 89 

General Fireproofing Co. ...... 72, 73 

Globe-Wernicke Co. .......++05+5 93 
Memorandum Books 

Rockwell-Barnes Co. ........+++. 91 

Trusses Bie. Oo. ccccccccceccses 128 
Memorandum Devices é 

Bristow, Stanley R. ........++++. 131 


Currier Mfg. Co. 
Mending Tape (Gum 
Warshaw Mfg. Co. 
Numbering Machines 
American Numbering Mach. Co... 131 
Office Machines, Used and Rebuilt 





EUR, BED, ccccccccccccocccceces 132 
Office Partitions and Railings 

Globe-Wernicke Co. «.....-«-++5. 93 
Pads, Figuring 

Rockwell-Barnes Co. ......+ss0s 91 
Paper 

Eaton Paper Corporation.......... 128 

Rockwell-Barnes Co. .........++..+ 91 

Smith, Bradner, & Co. .........- 122 
Paper Clamps 

Acco Products, Inc. .........++.- 132 

Esterbrook Steel Pen Co. ........ 116 
Paper Clips 

Acco Prodycts, Inc. ..........+++ 132 

Goat, T. Go GA cocccccccesesoss 124 

Fulton Specialty Co. .........+5- 23 

Graff, George B., Co. .......+++. 130 

Oakville Company ...........+«++ 135 

Rockwell-Barnes Co. ........+++++ 91 

Vail Manufacturing Co. .......... 134 


Paper Fastening Machines 





Ace Fastener Corp. 7 

Acme Staple Co. : 

Cameron, Cal. . - § 

Hotchkiss Sales Co. { 

Markwell Mfg. Co i 

Neva-Clog Products, 2 

Parrot Speed Fastener Corp. ..... 99 

Victor Safe & Equip. Co. ........ 131 
Paste (See Inks, Adhesives, Etc.) 
Pen and Pencil Clips 

Oakville Company ............... 135 
Pencil Sharpeners 

Graff, George B., Co. ........-+.. 130 
Pencils, Wood Cased Lead 

Pe 2. Wet BR sesveesencende 83 

General Pencil.Co. ...ccccccscece 125 

Giaetiaee, 2. Bn BAB. cccccceccece 114 
Pencils, Mechanical 

Autopoint Company ........... ..121 

GHGS BEE GR. ccocsccocesccese 97 

Esterbrook Steel Pen Mfzg. Co. ...116 

Sheaffer, W. A., Pen Mfg. Co..... 74 
Pens 

Esterbrook Steel Pen Co. ........ 116 
Picture Hooks 

Moore Push Pin Co. ........++.. 134 
Pins and Pin Containers 

Oakville Company ............... 135 

Prym, William, of America....... 132 

Vail Manufacturing Co. ......... 134 





Platens, Typewriter 
American Writing Mach. Co. .... 79 





AE CG, wo wah ceceeccees 81 
Shipman-Ward Mfg. Co. ......... 85 
Wholesale Typewriter Co. ........ 87 
Postal Scales 
i Me GOR 500s ccusvdddecs 185 
Triner Scale & Mfg. Co. ......... 12) 
Publishers 
eens, TH. Wao BOR. cccccdscvecs 136 
ST sen00ct cheneceseteestaue 137 
Punches 
Acco Products, Imc. ..........65. 132 
Globe-Wernicke Co. ..........5«+ 93 
Push Pins 
Moore Push Pin Co. ........++«. 134 
Ribbons and Carbons 
BE & GR caceecccccesceecssss 127 
Ames Supply Co. ........ceseeses 81 
Buckeye Ribbon & Carbon Co..... 113 
Carter’s IMK Co, 2... .eeeceecncnee 97 
Code BERS. COE. ccccccccccccccces 130 
Columbia R. & C. Mfg. Co. ..... 103 
Crown Ribbon & Carb, Co. ....... 118 
Manifold Supplies Co. ........... 70 
Mittag & Volger, Imc. .......... 84 
Pacific Carbon & —— Co.....- 107 
Phillips Process Co. ........+... 133 
L: 
Underwood, E. F. ....77, Back Cover 
U. 8. Typewriter Rib. Mfg. Co... .129 
Webster, F. &., Co. ...cccceeeees 2 
Rubber Bands 
Faber, A. W., Ime. ........00-55s 83 
Rubber Stamps 
Meyer & Wenthe.............++5. 134 
Rubber Type Outfits 
Fulton Specialty Co. ..........++. 123 
Safes 
Art Metal Construction Co. ...... 89 
General Fireproofing Co. .-.42, 73 
Globe-Wernicke Co. ........6656: 93 
Schwab Safe Co. ........60.0005: 25 
Victor Sgfe & Equip. Co. ........ 131 
Yawman and Erbe...........+«++ 98 
Scales 
Hanson Scale Co. .. 2... ..eeeenee 135 
Triner Scale & Mfg. Co. ......... 121 
Sealing Wax 
Higgins, Chas. M., & Co. ....... 116 
Seals, Notary and Corporation 
Meyer & Wenthe............00055 134 
Secretary Desks 
Art Metal Construction Co. ...... 89 
General Fireproofing Co. ...... 72, 73 
Globe-Wernicke Co. ........+.. -- 93 
Wabash Cabinet Co. ........++05. 108 
Shelf Boxes 
All-Steel-Equip. Co. ........++++. 127 
Ast Beeed GO cccvcccccccccsccccs 113 
General Fireproofing Co. ...... 72, 73 
Globe-Wernicke Co, ........se00. 93 
Shelving 
All-Steel-Equip. Co. ........++.0. 127 
Art Metal Construction Co. ...... 89 
Ast Besed GO acccccccccccccccces 113 
Browne-Morse Co. ........6550005 132 
General Fireproofing Co. ...... 72, 73 
Globe-Wernicke Co. ......... 93 
Shows, Office 
Nat'l Business Show Co. ......... o4 
Sorting Devices 
Currier Big. Ob, cccccccccscccccs 135 
Stamp Affixers & Permit Prtrs. 
Standard Mail. Machs. Co, ...... lll 
Stamp Pads 
Carter’s Ink Co. .....eeececccene § 
Fulton Specialty Co. 
Meyer & Wenthe................. 134 
Rockwell-Barnes Co. § 
Victor Safe & Equip. Co. ........ 131 
Stands for Office Machines 
All-Steel-Equip. Co. .........5.+. 27 
BR Gen Go bb hee suriccccodes 113 
General Fireproofing Co. ...... 72, 73 
Globe-Wernicke Co. .........5.5. 93 
Harter Corp., The.......... veoskee 
BUD Gy: nest nc ccctarvccodas 131 





THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 


use of subscribers and advertisers. 


In the execution 


of its various commissions this bureau calls upon prac- 
tically every member of the staff. It answers by per- 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
advertising copy, furnishes list of desirable agents and 
dealers in nearly every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways 


forms useful service, all without charge. 


Subscri a 


in every land have made, and are making, good use 
of this bureau; manufacturers in every section of the 


field have had evidence of the service. 


Subscribers’ 


requests for catalogues to bring their files up to date, 


or to replace the 


le in case of fire or other form of 


destruction, are broadcasted in a bulletin which is 
mailed frequently to leading manufacturers, 




















Office Appliance Co. ............. 26 
Sherman-Manson Mfg. Co. ....... 11g 
Sturgis Posture Chair Co. ....... 119 
Toledo Metal Furniture Co. ...... 106 
Staples, Paper Fastening 
Ace Fastener Corp. ............s: 75 
OG GE GA sctccexvescsceet 131 
CRERIIEM, GER. cccccccecoccsosees 119 
Hotchkis Sales Co. ...........5. 115 
Mastrwell Ble. Cd. ...cccccccccecs 121 
Neva-Clog Products, Inc, ........ 129 
Oakville Company ............04. 135 
Parrot Speed Fastener Corp. ..... 99 
Vail Manufacturing Co. ......... 134 
Stationery, Engraved, pemapeanes 
Wiggins, The John B., Co. ...... 133 
Stencils, Brass 
Meyer & Wenthe.............s55. 134 
Stenographers’ Note Books 
Rockwell-Barnes Co. .........s05+ 91 
Trussell Mfg. Co. .......ceeseess 128 
‘ools 
Harter Corp., The. ........s..0e0. 114 
Sturgis Posture Chair Co. ....... 119 
Toledo Metal Furniture Co........ 106 
Storage and Transfer Cases 
All-Steel-Equip, Co. ........e0s. 
Art Metal Construction Co, . 
Art GOOGE GO. ccc cccccccccsces 
DORNGS WSR OS. ..ccvcccccscvedec 
Barkley, C. L., & Co. .....ceeee 
Bentson Mfg. Co. .......seeeeess 137 
Browne-Morse Co. .......0eeeees 132 
Columbia Steel Equip. Co......... 95 
Corry-Jamestown Mfg. Corp. ..... 130 
General Fireproofing Co. ...... 72, 73 
Globe-Wernicke Co, .......65..05 93 
Guide System & Supply Co. ..... 106 
Imperial Methods Co. ........... 134 
Metal Office Furniture Co. ....... 86 
Oxford Filing Supply Co. ........ 101 
Peerless Steel Equipment Co...... 105 
PUCEED Die GOB. cccgeccocccccss 18 
Rockwell-Barnes Co. ........60s5 91 
Yawman and Erbe Mfg. Co. ..... 98 
Store Fixtures and Equipment 
All-Steel-Equip. Co. ............. 2 
General Fireproofing Co, § 
Globe-Wernicke Co. ...........5. 93 
Swinging Typewriter Stands 
Globe-Wernicke Co. ..........45. 93 
Tables 
Art Metal Construction Co. ...... 89 
Ase GROG GR cocccccccsccevscese 113 
Browne- Morse Co PT 132 
General Fireproofing Co. ...... 72, 73 
Globe-Wernicke Co. ......... oes 98 
Telephone Accessories 
Meilicke Systems, Inc. ........... 133 
Victor Safe & Equip. Co. ........ 131 
Telephone Stands 
Art Metal Construction Co........ 89 
General Fireproofing Co. ...... 72, 73 
Globe-Wernicke Co, ........60++5 93 
Yawman and Erbe............++- 98 
Thumb Tacks 
Gee, GOSS Bn GM cccccccsses 130 
Moore Push Pin Co. ............ 134 
Oakville Company ............555 135 
Type, Typewriter 
Vail Manufacturing Co. .......... as 
Amer. Writing Machine Co. 
Ames Supply Co. .......... 





Shipman-Ward Mfg. Co. 
Typewriter Cleaning Material 


Amer, Writing Machine Co. ...... 79 
Clasetype OB. sccccccsccccccccces 133 
Mittag & Volger, BER, concvescoene 84 
Webster, FB. B.. Ge. ccocccccccece 2 
Typewriter Cushion Keys 
Munson Supply Co. ........s.0005 123 
Peerless Key Co. .......0+ssee08. 130 
Speed Key Mfg. Co. ........0+55. 14 
Typewriter Cushion Knobs and Bases 
Amer, Wiiting Machine Co....... 79 


Ames Supply i 
Bickett, L. M., C 
Peerless Key Co. 





Sponge Rubber Products Co. ..... AS 
Typewriter Parts and Tools 

Amer. Writing Machine Co. ..... 7 

Ames Supply Co. ........65sceees 81 

Shipman-Ward Mfg. Co. ........ 85 

Wholesale Typewriter Co. ....... 87 
Typewriters, Mirs. of 

Corona Typewriter .......... seus Te 

Coxhead, Ralph C., Corp. ........ 125 

Royal Typewriter Co. ............ 138 

Smith, L. C., & Corona Tws..... 71 


Underwood, E. F. ....77, Back Cover 


WHEE Kon céasaeasneease cons 125 
Typewriters, Rebuilt and Used 
Amer. Writing Machine Co. ...... 79 
Internat’] Typewr. Exch. ......... wn 
PHU, TB cnccvccasccccccccccss 132 
Reliable Tw. & A. M. Corp. .....134 
Shipman-Ward Mfg. Co. ........ 85 
United Typewr. & A. M. C....... 135 
Wholesale Typewriter Co. ........ 87 
Visible Systems Equipment 
Agee, |. Dio GR cvoccccccvcess 133 
Art Metal Construction CB.ccccccs 89 
Globe-Wernicke Co. ........66005 93 
Sheppard, C. E., Co. ........+++- 115 
Vietor Safe & Equip. GR scccces 131 
Yawman and Erbe............++. 98 
Wardrobes 
All-Steel-Equip. Co. ..........6.. 127 
DER HE GM, csosscescescetesoes 113 
Browne-Morse Co. .........+004+: 132 
General Fireproofing Co. ...... 72, 73 
Globe-Wernicke Co. .........05+ 93 
Waste Baskets 
American Can C0, ......6eeseen 112 
MSS GORGE GR. cccccesccoceccccecs 113 
COMIN, GE, cccsecccccccoesace 119 
General Fireproofing ae eeiced 72, 73 
Globe-Wernicke Co. ............. 93 
Metal Office Furniture Co. ....... 86 








RANMA Eee 


eight cents a word, minimum charge, $1.60. 


The rate for classified advertisements is 


SITUATIONS WANTED 


experience buying office furniture, 


SALESMAN WITH EIGHT YEARS 
known retailer, and eleven 


filing equipment and ipplies for nationally 


years’ experience in actua elling, is open for new connection Has had 
seven years’ experience with Shaw-Walker, two years with Art Metal 
Located in northern New Jersey now, but would go wherever suitable 


ypportunity is presented. Capable of doing a first class job for some enter 
prising dealer r manufacturer Address H-121, care Office Appliances, 
Chicago 

SPECIAL REPRESENTATIV Executive, Twenty-five years developing 


Dealerships, Training and Selling Experienced Branch Manager, having 
traveled United States, Canada and the Orient Age forty-seven Excel- 
lent References Address H-114, Office Appliances, 100 East 42nd street, 
New York, N. ¥Y 


WOULD LIKE TO MAKE connections with a nationally known organiza 
tion, to travel the middle west, in either of the following lines: loose leaf, 
filing equipment and supplies, office specialties. 20 years in office supply 
lines; 42 years of age Address H-122, care Office Appliances, Chicago 


SALESMAN WITH YEARS of experience in Chicago and vicinity as rep 
manufacturer seeks new opening with 


resentative of leading stationery 
manufacturer whe s looking for live representation in Chicago area 
Thoroughly experienced in all types of writing materials including pens, 


adhesives. ribbons and carbons, also numerous other sta 
A high grade man who can produce sales on any stationery 
Address H-115, care Office Appliances, Chicago 


peucils, inks 
tionery items 
line of merit 


with eight years’ experience in drafting and estimating 
office furniture layouts, wishes position with manufacturer or retail dealer 
in this line of business. Will travel anywhere teferences furnished upon 
Address H-117, care Office Appliances, Chicago 


YOUNG MAN, 27 


request 


RECORD in Middle West seeks connection as 
sales representative for established manufacturer Well acquainted with 
dealers in a dozen Has been active in association work Thor- 
oughly qualified to handle almost any line of stationery including filing 
systems and supplies. Convincing recommendations. Address H-116, care 


Office Appliances, 


SALESMAN WITH FINI 


States 


Chicago 

AMERICAN OFFICE MACHINES and equipment specialist with foreign 
sales experience desires connection in foreign territory, preferably Latin 
America or Asia Address H-124, care Office Appliances, Chicago 


SHOP FOREMAN Ten years present position; twenty years repairing, 
rebuilding all makes of typewriters; will go anywhere for good salary 
Address H-123, care Office Appliances, Chicago 


Now employed, 


TYPEWRITER REPAIRMAN, experienced on all makes 
salary Address 


desires change consider any location Reasonable 
H-118, care Office Appliances, Chicago 


MAN desires position as salesman, or 
Eight 
Address 


EXPERIENCED TYPEWRITER 
mechanic, or combination, with reliable eastern typewriter dealer. 
years experience, twenty-nine years old, can service all makes 
H-119, care Office Appliances, Chicago 

SALESMEN WANTED 
Successful, progressive New York State dealer has opening 
for an experienced outside salesman who has proven his ability to meet 
and sell top executives office equipment, machinery and systems. Leading 
franchises, 100% backing and association with progressive sales organiza 
tion A good permanent future for a man willing to work hard. Send com- 
plete details and photo to W-224, care Office Appliances, Chicago 


WANTED 


MANUFACTURER OF FINE medium priced line of chairs, including up 
holstered numbers, desires to contact several manufacturers’ representa- 
tives now calling upon the trade Prefers salesmen who have furniture 
contacts Send complete information including lines now carried and ter- 
ritory covered to W-223, care Office Appliances, Chicago 

WELL ESTABLISHED stationery and office outfitting house in central 
opening for a capable and reliable office supply sales 
man Lines carried include loose leaf, files, furniture and small sta- 
tionery items An opportunity for salesman with necessary training 
Address W-218, care Office Appliances, Chicago 


Illinois city has an 


OFFICE FURNITURE SALESMAN wanted for two territories—one for 
Denver and most of state of Kansas; other for Pennsylvania and New 
York except metropolitan area Line includes desks, suites and acces- 
sories Commission arrangement Send complete information to W-215, 
care Office Appliances, Chicago 


EXPERIENCED SALESMEN to sell well known line filing supplies and 
equipment direct to offices Particularly fine possibilities Boston, New 
York, Chicago Address W-213, care Office Appliances, Chicago 


WANTED SALESMEN to sell office specialty direct to consumer, all ter- 
ritories ; liberal commission Address W-217, care Office Appliances, Chi- 
cago 

IF YOU SELL DIRECT to offices you can make big money with our SELF 


FILLING WRITING SETS Address W-219, care 


Office Appliances, Chicago 
MECHANICS WANTED 
COMBINATION TYPEWRITER REPAIRMAN-SALESMAN. Liberal Offer 
Muncie Typewriter Exchange, Muncie, Indiana 
REPRESENTATIVES AVAILABLE 
SALESMAN WITH FINE LINE of filing accessories seeks an additional 


Something really new 


line to sell to stationers in the Rocky Mountain area From headquarters 
n Denver covers Montana, Idaho, Wyoming, Colorado, Utah, Nevada. Ari- 

na and New Mex Can do a good job In a territory too often neg- 
lected Addre H-120 re Office Appliances, Chicago 


REPRESENTATIVES WANTED 


SEVERAL sales representatives. Leather office furniture. Territories New 
England, South, Middle West, West, Washington, D. C., and Pennsyl- 
vania References Address W-216, Office Appliances, 100 East 42nd 
Street, New York, N. Y 


IF YOU SELL DIRECT to offices you can sell our high grade Typewriter 


Specialty profitably Liberal profit on each sale Protection given 
Quickly becomes a major line Write for details giving territory you 
cover. Address W-220, care Office Appliances, Chicago 


CHICAGO REPRESENTATION WANTED both direct to consumers and to 
dealers by the sole distributor ot. a line of stapling machines and staples 
Large investment in the business not necessary Providing satisfactory 
credit and character references can be given, no investment of any kind 
will be required. Commissions paid weekly Address W-214, Office Ap 
pliances, Chicago 


BUSINESS OPPORTUNITIES 


WANTED: Proven articles of merit for stationery trade, office and factory 
use. Exclusive royalty only. Our progressive manufacturing and mer- 
chandising facilities established over ten years can help you Address 
W-221, care Office Appliances, Chicago 


OFFICE MACHINE MANUFACTURER or sales organization: We own 
machine used in pay departments of factories; many large factories now 
use it. Other business does not permit time for promotion—an opportunity 
Write for full particulars: W-222, care Office Appliances, Chicago. 

; PATENT ATTORNEY ; 
PATENT ATTORNEY, specializing in office equipment and appliances 
Address 0. A. Gustafson, P. O. Box 707, Benjamin Franklin Station 
Washington, D. C 

FOUNTAIN PEN REPAIRING 


ALL MAKES FOUNTAIN PENS REPAIRED for the trade since 1904 





Standard Prices—regular trade discount All work guaranteed Prompt 
service. Send all makes to one place—saves postage and time. Send a 
trial package today Welty Pen & Repair Co., 38 S. State St., Chicago 


SALES LETTERS 


LETTERS WILL BUILD SALES: For years I have built letters that pull 
sales You need them more than ever now. Send me your data for new 
letters, or unsuccessful letters for reshaping Particulars on request 
Address H. M. Goldthwait, Clayton Hotel, 2026 North Clark St., Chicago 


FOR SALE AND WANTED TO BUY 


BOOKKEEPING AND BILLING MACHINES—Specializing in Burroughs, 
Moon Hopkins, Elliott-Fisher and National Accounting Machines—Bought 
and sold. Accounting Machines Corporation, 343 S. Dearborn St., Chicago 


ELLIOTT-FISHER MACHINES, Typewriters, Adding Machines, all office 
equipment, bought and sold. Chicago Office Appliance Co., 533 So. Dear- 
born, Chicago 


BILLING AND BOOKKEEPING MACHINES, late models Elliott-Fisher, 
Underwood, Burroughs, etc., bought and sold Maloney, Gilmore Co., 
508 So. Dearborn St., Chicago 


Typewriters, Adding Machines, all office 


ELLIOTT-FISHER MACHINES, 
Crowley Company, 434 Caswell 


equipment bought and sold w. J 
Bldg., Milwaukee, Wisconsin 


FLLIOTT-FISHER billing and bookeeping machines, also all office ma 
chines, bought, sold and rebuilt. Teeter-Warsh Co., 309 W. Kilbourn Ave., 


Miiwaukee, Wisconsin 





WANTED BURROUGHS Bank Bookkeeping Machines Class 2300 and 1300 
Chattanooga Typewriter Co., Chattanooga, Tenn 

DICTATING MACHINE HEADQUARTERS—National Association of Dic 
tating Machine Companies—19 S. Wells Street, Chicago, Ilinois—Special 
benefits to members—-increase your profits—write for details. 


DICTAPHONES, EDIPHONES—rough or rebuilt—special prices to dealers 
Increase your sales and profits—write us. American Dictating Machine 
Co., 1141 Broadway, New York City. 


SUPPLIES - 





machines 


DICTAPHONES, EDIPHONES, headquarters 
bought, sold—Wholesale, Retail—Write us Chicago Dictating Machine 


Co., 19 S. Wells S8t., 


MULTIGRAPH RIBBONS re-manufactured Guaranteed work, quick serv 
ice. Send us your old ribbons today, 144 yard reels of typewriter ribbon 
fabric, with handy winder, a specialty Also two grades of excellent 
duplicator ink. Lewis Co., 95la N. 4th St., Milwaukee, Wis 

WILL BUY Line-A-Time Copyholders regardless of condition You can 
take them in trade for desks and other equipment We pay you cash 
Modern Office Appliance Company, 53 Park Place, New York 
CHECKWRITERS. 100% Rebuilt All makes in stock Repairs Parts 
for all machines. Send for catalogue. Check Protector Corporation, 53 
Park Place, New York 

ADDRESSOGRAPHS, Multigraphs, Dictaphones, Folders, Sealers, Type 
writers. Write us, save money Pruitt, 166 N. La Salle, Chicago 
WANTED: Kardex, Acme, Postindex, Comptometers (Models F-H-J) 
Remington No. 23 Bookkeeping Machines. Universal Office Equfpment, 
396 Broadway, New York 


Chicago 








FOR SALE 1,000 Duplex IVI panels for 4%.” and 5” card, 500 8” panels. 
$1.00 each in lots of 25. Visible equipment, all makes, dictating, address 
ing and duplicating machines bought and sold. Hanover Office Equipment 
Co., 80 Greenwich St., New York City 

VISIBLE EQUIPMENT Bought and Sold Established over ten years and 
the first concern to deal exclusively in all makes of visible filing equip 
ment Special attention to dealers Commercial Card System Co., 401 


Broadway, New York 
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Exports Statistics by United States Department of Commerce 


United States Exports of Typewriters, Duplicating Machines, Typewriter 
Ribbons, Carbon Paper and Office Forms, April, 1935 


Standard 
ypewr liters, 


new 

Countries Value 
Austria f S384 
Belgium 24,167 
Czechoslovakia ll 18,962 
Denmark " 6,424 
Estonia ‘ 2,311 
Finland ... 42 O12 
France SS4 ne 2 
(Cermany 129 6,010 
Gibraltar 2 1,445 
Greece 2 380 
Hungary 
iceland : 2 140 
Irish Free State ; 2.680 
Italy 208 15,45 
Latvia 15 
Malta, Gozo and Cyprus 
Netherlands 7 26,545 
Norway 191 12,450 
Poland and Danzig 84 5,557 
Portugal Lit 8166 
Rumania 22 1,444 

S. S. R. (Russia in 

Europe and Asia 178 
Spain ° 62 1,60 
Sweden 409 25,425 
Switzerland 178 12,894 
United Kingdom . 4,548 17,648 
Yugoslavia ‘ t 1,052 
Canada 5 1,547 
Costa Rica iL 2,353 
Guatemala . 2 4 
Honduras ‘ 12 
Nicaragua ° 8 
Panama , , 15 
Salvador 19 
Mexico 798 





Miquelon and St. Pierre 
Islands 


Newfoundland and 











Labrador 7 p01 
Bermuda 
Barbados 
Jamaica 2 158 
Trinidad and Tobago f 870 
Other British West Indies 
Cuba 187 1 
Dominican Republic . 1! 
Netherland West Indies 27 1,752 
French West Indies : ’ 485 
Haiti, Republic of ‘ 308 
Argentina 191 13,064 
Bolivia 182 
Brazil 294 20 587 
Chile 2 2,116 
Colombia 168 11,768 
Ecuador 13 955 
British Guiana 
Surinam 2 237 
French Guiana l 75 
Peru 17 1,446 
Uruguay 42 2,892 
Venezuela ] 739 
Aden 
British India ‘4 1,242 
British Malaya i 4.556 
Ceylon 5 71 
China 138 9,899 
Netherland India vt 26,361 
Hong Kong 14 679 
Japan 41 2,614 
Kwantung 230 
Palestine Tf 5,430 
Persia 55 
Philippine Islands &9 6,104 
Siam 58 4,051 
Syria l 897 
Turkey 8 5A€ 
Australia l 15,095 
British Oceania 
French Oceania l 70 
New Zealand 113 7.778 
Belgian Congo 9 576 
British East Africa 15 1,076 
Union of South Africa 25¢ 16,369 
Gold Coast 2 160 
Nigeria t 420 
Other British West 
Africa : 
Egypt 245 16,810 
Algeria and Tunisia 87 7.469 
Other French Africa 19 1,586 
Italian Africa 
Liberia 10 611 
Morocco . 
Mozambique 
Other Portuguese Africa ; 259 
Canary Islands 7 110 
Other Spanish Africa 21 1,554 
Total 13.211 $888,988 
Shipments to Hawaii 417 
Puerto Ric 25 1,61¢ 
Virgin Islands 1s) 
4756 
I ng folders, 
ndex cards, 
and other 
ffice forms 
Countries. Lb Value 
Austria 


Selgium 

Czechoslovakia 

Denmark 14 3 8 
Finland 


P rtable 
ypewriters, 





new 
No Value 
211 $5,871 
168 t 57 
225 7, 36 
10S 
104 78 
85 17 
i} l i 
st 2,91 
l 
77 201 
2 l ind 
1,066 31,1 
497 16,594 
164 4.508 
152 601 
10 ( 
‘1 17 i 
638 21,031 
2s¢ 9,277 
4,069 73,144 
113 3,984 
y 4 S24 
4 1,38 
42 1.508 
8 29 
1 468 
“ l $18 
108 
t ole 
1 ( 
108 
5 142 
1,238 
15 5 
14 442 
2 71 
1% 5.638 
218 7,566 
a5 R99 
e6 2 261 
14 414 
ll 404 
¢ 197 
92 2,831 
S 281 
192 6,579 
"9 6,641 
24 891 
14 245 
592 18,248 
48 1.683 
106 10 
4 12 
84 2 
43 1.5 
54 1,! 
18 4 
138 4,136 
137 
5 142 
¢ 1.987 
= 15S 
21 55 
110 266 
5 105 
5 180 
128 4,112 
gO 2.88 
99 871 
( 10x 
i 144 
16 504 
44 | t 
42 1 l 


1 I78 
17 568 
| ; 


Carbon paper 


Lb Value 
91 $ ! 
v4 21 
127 71 
ll 28 


Used and 





rebuilt 

typewriters 
o Value 
llo $2,486 
1 3.846 
24 779 
667 24,21 
; l 359 
i 1,180 
l 50 

8 242 
in4 15,638 
7 1,718 
A) 1,280 
12 Ht 
617 17,525 
a 044 
42 1,429 
561 | 16 
9 610 
129 922 
> ~“) 
17 500 
9 7R5 

1 59 

1 9 
52 1,837 
9 100 

g 144 

2 66 
17 67 
77 038 
1 , 

1 ) 

( 200 

- 9° 
ps 165 
122 4,725 
l a0 
2 76 
22 949 
1¢ 4 885 
‘ 1,292 
17 553 
17 425 
20 452 
29 1,050 
4 140 
17 6,072 
1 25 

- 204 
12 2 100 
10 516 
199 

10 in2 
4,194 $131,289 
‘4 1,791 
177 4,802 


Type 

writer 
parts 
Value 





11 
10 


7763 
Dupl 
cating 


machines, 


1395 parts 
Typewriter and suy 
ribbons plies for 
Doz Value Value 
117 $ 241 
500 $10,313 
54 128 


Countries. 


France 

Germany 
Gibraltar 

CGireece : 
Irish Free State 
Italy 

Netherlands 
Norway 





ugal 

Spain 

Sweden 

Switzerland 

United Kingdom 

Yugoslavia 

Canada 

British Honduras 

Costa ica 

Guatemala 

Honduras 

Nicaragua 

Panama 

Salvador 

Me x1co ** 

Newfoundland and 

Labrador 

ermuda 

arbados 

Jamaica . 

Trinidad and Tobago. 

Other British West 
Indies osee 

Cuba oneseeunn 

Dominican Republic 

Netherland West 
Indies aeeotaes 

Haiti, Republic of 

Argentina 
solivia 

Brazil 

Chile 

Colombia ee 

French Guiana 

Paraguay 

Peru 

Uruguay ... 

Venezuela 

British India 

British Malaya 

COPA cccccccccnees 

China ... 

Netherland 

Hong Kong 

Japan 

Kwantung 

Palestine 


B 
B 


India... 


Philippine Islands 
Siam . ee 
Syria 

Other Asia 


Australia 
French Oceania 


New Zealand 

Belgium Congo........ 
British East Africa... 
Union of South Africa 
BF ccccccces ‘ 


Algeria and Tunisia.. 
Other French Africa.. 
Italian Africa eecece 
Liberia 

Morocco 

Mozambique ‘ 
Other Portuguese 


Africa , 
Canary Islands 
Total 
Shipments to: 
Hawaii 
Puerto Rico. 
Virgin Islands 























7763 


on Dupli - 
. 4750 cating 
Filing folders, machines, 
index cards, 9395 parts 
and other 9392 Typewriter and sup- 
office forms Carbon paper ribbons. plies for. 
Lb. Value Lb Value Doz Value Value. 
260 $ 77 1347 $ 750 1,220 $2,360 $ 795 
107 401 4,187 
6 14 cece 
367 207 16 34 
96 56 191 368 
8 617 4l4 1,363 3.060 . 
su] 1,369 1,623 108 273 6,912 
190 27 213 230 521 641 
40 eves . eeve 
15 400 2 7 
148 1 1,154 324 650 166 
208 609 403 1,128 133 
4,090 1,069 7 6,045 1.447 4,530 5,595 
o4 166 
15,569 5,285 5 2,033 351 1,226 8,593 
rt) ; : 
271 110 164 5 22 160 
240 67 117 11 46 36 
3,607 1,363 306 12 68 aaa 
309 110 35 3 s 
2,790 561 868 530 146 360 283 
97 s 29 46 68 183 875 
4,514 1,965 921 64 601 1,174 1,037 
642 115 15 38 
RUS 340 2 10 
9 
400 100 AY 12 27 
40 104 73 2 5 
84 11 ; . . 
3,216 766 2,055 1,746 527 1,237 2,104 
2,267 706 20 54 142 383 57 
2,192 966 110 95 3 i8 are 
490 181 10 6 49 188 436 
143 60 . 570 1,302 3,588 
332 683 23 
14 212 203 24 55 1,640 
245 95 212 16 82 3 
1862 1, 919 720 524 1,262 159 
; 6 
ee 1! 46 
1,706 275 86 198 538 231 
276 37 159 
1,147 406 540 115 414 61 
253 49 2,795 573 1,087 158 
" 18 
‘4 6 7 120 , 
23,578 1,630 23 63 190 
80 34 308 946 418 
90 26 60 133 
360 115 . 63 264 129 
" : 708 
246 56 105 50 3 9 eeee 
1,159 277 1,715 1,103 213 528 292 
oe wee 15 38 4 
127 84 17 70 
117 63 . 
60 63 1,309 230 295 
13 20 5 
20 14 253 i 16 
195 39 2 7 
. 4 90 3 7 cans 
1,461 5OR 900 600 198 471 1,153 
221 165 47 29 115 234 ees 
530 29 49 23 87 160 
20 i8 72 56 1 s 
178 76 19 42 
193 41 ; 
43 23 6 11 
7 17 
16 23 121 51 14 33 
100 75 21 76 
79.818 $20,322 74,342 $44,327 13,553 $28,386 $51,232 
47.055 $13,841 1,101 $ 1,009 145 593 $ 1,427 
19,579 2,855 2,613 1,273 104 248 305 
57 34 eee o9se e060 


United States Exports of 


Countries 


Austria 
Belgium 
Bulgaria . 
Czechoslovakia 
Denmark 
Estonia 
Finland 
France 
Germany 
Gibraltar 
(reece 
Hungary 
Irish Free 
Italy 
Latvia 
Lithuania 
Netherlands 
Norway . 
Poland and 
Portugal 
Rumania 
S. S. R. (Russia in 
Europe and Asia) 
Spain 
Sweden 
Switzerland , 
United Kingdom 
Yugoslavia ..... 


State 


Danzig 





Adding, Calculating and Billing Machines, 


April, 1935 


1400 











Type- 
7752 writers, 
Listing, book - 
adding, keeping, 
bookkeeping billing 
machines machines 
No Value No. Value 
$0 $3,281 (8 7,270 
5 5,932 
6 5 
i ‘617 
5 4,528 28 15,568 
7 3,794 
‘I 4 2.842 
16 1 S 5,822 
7 12 7.638 
3 2,381 
1 1,000 
2 1,848 
1 149 
4 1,580 
1 800 12 6,809 
: 6 3, 
ll 9,913 43 25,843 





7756 


Listing, 7757 
adding Calculating 
machines machines 
No. Value No. Value 
13 $1,157 eens eee 
70 6,413 30 $3,785 
6 eee +s 
85 5 5 850 
19 1, ‘a abe 
104 9, oy 14,279 
13 1, 12 3,036 





1 2, ae ope 
89 6,2 45 11,372 
4 ee cece 
1 oes ee 
156 9,! 5 914 
115 5. 1 286 
9” 9 
"2 . 2 “195 
“42 5,070 
30 1,080 .... cons 
83 7,517 16 1,915 
86 13,688 191 





44,952 














7752 7753 
I ng, add Typewriter 7756 
ne. book bookkeeping. Listing 
keeping billing adding 
machines machines nachines 
Countries N Value No Value N Value 
Canada 8s § 49 ] $ 13,113 
Costa Rica ] 1,340 
Honduras t 05 
Nicaragua 
Panama 
Salvador ! 420 
Mexico " ; f 8.49 l 8, Se 
Jamaica 30 
Trinidad and Tobag 21 
Cuba ¢ M 1,31 21 
Dominican Ke . x 
Netherland W. Lnci« il 77 
French West Indi 112 
Haiti, Republi 150 
Argentina 1.4 530 
Brazil wo l 2,304 i 4,548 
Colombia 44 1,635 
heuadort ‘ 
Peru il 1,738 
Uruguay l 1,09 7 1,11 
hill 
Venezuela l 138 
British India ] 2 l 120 
British Malaya S 454 
Ceyion 
China t 270 
Netherland India s l 1,048 2S =, St 
Hlong- Kong 
Japan | mu) 
Philippine Islands l ) 15 1,065 
Other Asia 
Australia 61 lv 6,42 t 790 
New Zealand 1,258 
British East Africa ] 741 
Union of South 
Africa 5 168 44 6,261 
(ther Britis Ar ‘ . l 93 
Kgypt 1 1st 15 1,429 
Tota S $ ] $126,208 1,628 $135,295 
Shipmen 
Hawai Sl ] 7 27 2,071 
Puerto Ri l 1, 02¢€ 
Virgin Islan 
7760 
Other add 
ng & cal- 
7759 culating 
Card-punch machines 
ing, sorting including 
and tabulating used and 
Coun machines rebuilt 
‘ Value Value 
Au la 
Belgiun § $ 8,260 $ " 
Bulgaria l 8, 7¢ 
(‘zechoslovakia l 115 
Denmark 61 
hstonia 
Finland , 480 
France 14 1,808 11,64 
(iermany 63 13,445 530 
(ireece 
Hungary l 240 
Italy li 24 22 
Latvia 
Lithuania 
Netherland ] 21,699 2,26 
Norway 1,214 
Poland and Dar li 1 Gut 690 
lortugal 
Spain ; 6,475 81 
Sweder l +500 4 
Swit and 792 
United King ) 2,915 
Yugoslavia 120 
Canada - S c 
(suate ila 
Hondura 
Nik ‘ 
Par j , 
Mexico on 
Newfoundland and Lal 185 
Jamaica 
Trinidad and Toba 
imMher Br W nd 
Cuba 145 
Netherland W nad 
Argentina 2,57 
tra S ‘ 1,945 
(hile : zt 
Colombia 245 
Keuad 150 
Peru 110 
l ruguay v5 
Venezuela 
China l 7 
Netherland India 
Hong Kong ms 
Japan 11,631 
Palestine 
Philippine Islar 
Australia 2 
British Oceania 
New Zealar 
Union of Sk h Af 
Kgypt ‘8 
Algeria and Tunisia 2,421 
«othe Spar ! Afr 
1 . 171 S18 x $39,520 
S ment Ala : 
Haw 
Puerto Ric 208 
Virgin Island 


Calculating 
machines 


Ne Value 
$ 9,067 
2 is 
l 320 
65¢ 
l 100 
l 2 O7€ 
4 1,487 
i 1,153 
) 1,244 
ous 
2 600 
l 270 
] 100 
i 1,38 
} 827 
l 78 
18 2,936 
5 ou 
7 935 
825 
2 677 
5 3,033 
2 450 
27 4,725 
2 $116,489 
2 748 
¢ 1,425 

7761 

Parts 

for 


account 
ing and 
calculat 
ing ma 
*hines 
Value 


1,658 


2,24 


108 


20 


1,710 


458 
184 


United States Exports of Metal Office Furniture, April, 














OFFICE APPLIANCES 











1935 














6129 6130 613 6132 
Sheet metal Sheet meta] Sheet metal Sheet 
lockers and shelving filing cases, metal 
storage and not cabinets, 
cabinets wall bins insulated insulated 
Countries No Value Value No Value No Value 
Belgium ‘ . l $7 6 $133 
Czechoslovakia l 8 
Denmark 13 470 $ 109 
Estonia 7 112 
Finland 1 7 
France 1 lu 6 228 
Germany l 2 
Cireece 18 s 
Irish Free State 2 18 
Netherlands $789 1 63 l 748 
Norway ) 4 i4 1,437 ‘ 1,800 
Portugal 2 7 4,063 
Spain 4 266 
Sweden 1 v 59 1,664 
United Kingdom 2 89 158 
Yugoslavia 13 
Canada 4 66K ll 1,198 7) 
Guatemala 8 2 3) 8 
Honduras 58 : 
Nicaragua ° 10 272 420 
Panama 69 487 29 864 
Salvador l 27 ‘ 
Mexico 2 66y 72 1,719 7 422 
Newfoundl’d and Labrador 18 40 4 78 
Bermuda luy l 5 
tarbados l ' l l4u 
Jamaica 2 2 
Trinidad and Tobage 8 54 
Other British West Indies ; 117 
Cuba : 18 14 202 40 
Dominican Republic 1 201 19 816 l 
Netherland West Indies 2 15 17 370 4 
Haiti, Republic of 7 76 20 108 1 
Brazil . ee 45 3,039 
Colombia 7 236 47 1,063 0 5,737 
Ecuador 4 200 ‘ 
Peru . 17 247 96 2,136 19 865 
Venezuela 10 SY 810 4 1,50 T 
British India 2 71 l 51 
British Malaya S 1 it 135 
Ceylon 19 
China . S 289 
Netherland India 19 8 667 2 199 
Hong Kong 2 181 . .: 
Palestine 699 24 2 
Philippine Islands 237 200 SH 1,3 
Siam 6 
Turkey 5 : 
Australia 1 35 
New Zealand 16 255 l 2 
Belgian Congo 1 
Union of South Africa 17 151 138 . 
Other British South Africa 6 120 
Egypt te 478 
Morocco l 12 
Canary Islands 2 93 
Total 690 $7,129 $2,995 1,192 $30,029 6 $19 
Shipments to Hawai 82 870 254 160 2,648 
Puerto Rico 55 237 127 2,396 l 
Virgin Islands 1 
6134 6135 
Bank and Other 
safety office 6136 6139 
deposit furniture Metal beds Other 
6133 vault and and bed metal 
Safes equipment fixtures springs furniture 
Countries Ni Value Value Value No. Value Value 
Belgium l $70 $109 
Czechoslovakia 47 
Denmark 2 143 41 
Estonia 7) 
Finland 120 $111 
France 249 00) 
Crermany t $59 
Greece XN 
Irish Free State 63 
Italy 81 
Lithuania +) 
Netherlands 6 427 # 4 106 
Norway . 26 1,419 is 
Portugal 
Spain 
Sweden 221 
Switzerland 
United Kingdom 134 4, 9 
Canada l4 $911 2, 131 2 7.416 
Costa Rica 
Guatemala 2 ol 4 
Honduras 8 139 91 
Nicaragua 142 
Panama ° 131 798 4,247 172 
Salvador 4 195 2 lt ll 
Mexico . Ss ae 5, S00 1,401 138 I 8S 1,153 
Newfoundl’d and Labrador l 85 28 8 
Bermuda 13 13 131 107 
Barbados 10 2 22 
Jamaica .. l 6 13 4 435 
Trinidad and Tobago l 26 15 133 688 
Other British West Indies ; 2Nt Sl 292 7 
Cuba ..... ; 69 2,484 315 
Dominican Republic ‘ af 110 611 
Netherland West Indies ti 280 397 095 106 
French West Indies 2 32 
Haiti, Republic of 20) 1,192 ae 
Argentina l 634 2,925 194 
solivia : 72 68 
Brazil ‘ 799 
Colombia . cece 25 1,167 15 417 wt) 685 77 
Ecuador 569 81 48 204 S16 
Peru 604 154 1,560 
Uruguay . J 
Venezuela 1 oi) 1,792 1,060 4,11¢ 717 
British India . 48 He oY 
British Malaya 154 1 6 71 
China 4 223 180 483 Su 
Netherland India 30) 
Hong Kong 4 24 . 
Iraq ° . 3 
Japan . ] 9 , : 
Kwantung -. : 15 
Palestine . ey 12 215 288 
Philippine Islands 1,664 100 960 4 
Siam ! 
Syria sw 


(Please turn to 


Page 128 


for Other 


Exports) 
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AUGUST, 





— 
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PATENTS 


Copies of patents shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C., for ten cents each in cash, postoffice 

money orders or certified check. Stamps and 
personal checks not accepted. 





Design Patent No. 95,992. Pencil sharpener. Albert 


Shaffer, Brooklyn, N. Y. Application March 7, 1935. 
Serial No. 55,785. 

Design Patent No. 96,022. Pencil. William R. 
Cuthbert, Fort Madison, ltowa (assignor to . A. 
Sheaffer Pen Company, Fort Madison, lowa, a cor- 
poration of Delaware). Application April 22, 1935. 
Serial No. 56,499. 

Design Patent No. 96,182. Display sign. Hyman 


(assignor to Price Brothers, 


Hammer, Chicago, Ili. 
Application April 15, 


Chicago, I1., a corporation). 
1935. Serial Ne. 56,395. 
2,004,942. Counter sales book. Edward Hano, 
George U. Lacroix and George Hogan, Holyoke, Mass. 
Application July 10, 1934. Serial No. 734,51 


2,005,020. Bookkeeping machine. Fritz Bossert. 
Mannheim, Germany. Application Jan. 13, 1930. 
Serial No. 420,610. In Germany, December 22, 1928. 


2,005,038. Value stamping machine. Marton Kal- 
man, Budapest, Hungary (assignor te Universal Postal 
Frankers, Ltd., London, England, a corporation of 
Great Britain). Application July 18, 1930. Serial 
No. 468,929. In Great Britain July 19, 1929 

2,005,105. Safety check paper. John Wallace Neff, 
New Rochelle, N. Y. (assignor to Milton C. Johnson 
Company, New York, N. .. @ Corporation of New 
York). Application June 23, 1930. Serial No. 463,365. 

2,005,434. Convertible book stack. Angus S. Mac- 
Donald, New Yark, N. Y. (assignor to Snead & Com- 
pany, Jersey City, +, J.. a corporation of New Jersey). 
Application Jan. 6, 1932. Serial No. 585,008 

2,005,450. Ae, feed mechanism. Raymond G. 
Bower, Detroit, Mich. (assignor to Suwenehe Adding 
Machine Company, Detroit, Mich., a corporation of 
Michigan). Application Dec. 9, 1933. Serial No. 


701,616. < Seeeien 
’ 453. Robert A. adwick, Jr., 
1934. Serial 


Milwaukee, Wis. 


No. 707,068. ¢ 
2,005,474. Combined fly strip and 


Card index. 
Application Jan, 18, 


ruler for ring 
binders. Frank Stanley Schade, Holyoke, Mass. (as- 
signor to National Blank Book Company, Holyoke, 
Mass., a corporation of Massachusetts). Application 
Sept. 27, 1933. Serial No. 691,138. 
Loose leaf binder, Richard M. Wat- 

Mich. Application Sept. 22, 1934. 
Serial No. 745,054 

2,005,603. Aligning device for manifolding type- 
writers. Arthur G. Pierce, Quincy, Mass. (assignor to 
Atlantic Register Company, Waltham, Mass., a cor- 
poration of Massachusetts). Application Oct. 11, 1934. 
Serial No. 747,875 

2,005,715. Folding chair. John Kovats, Fairfield, 
Conn. (assignor to The Leg-O-Matic Company, Bridge- 
part, Conn., a corporation of Connecticut). Applica- 
tion April 21, 1931. Serial No. 531,663. 

2,005,717. Book structure and finer for leaves. 


Melvin H. Application 
Dec. 20, 1930. Serial No. ree 132. 

2,005,721. Line indicator for typists. 
a Vienna, Austria. Application April 16, 

Serial No. 720,845. In Germany April 28, 
Serial No. 720,845. 

2,005,778. Manual feeding and tripping mechanism 
for a power — postal machine. John Q. Finfrock, 
Westwood, Calif. ( to ti | Postal Meter 





Rudolph 
6, 1934. 
1933. 








Company, Los kecten Calif., a corporation of Cali- 
fornia). Application Aug. 24, 1934. Serial No. 741,- 
235. 

2,005,930, Manifolding record. Archie M. Bovier, 
Elmira, N. Y. Application June 1, 1932. Serial No. 
614,689. 

2,005,968. Visible shift binder for record sheets or 
the like. Eric F. Brown, Des Moines, lowa. hogiee- 
tion Oct. 6, 1933. Serial No. 692,471. 

2,005,977. Index and signal. oe C. Kitchen, 
Toledo, Ohio ( to nd inc., But- 
falo, N. Y.). Application July "3 1932. Serial No. 
621,722. 

2,006,067. Duplicating machine. Frank Chesley, 
| agg Ohio. Application Dec. 2, 1933. Serial 
No. 700,6 

2.008.288. Vertical card index cabinet. Birger 


Aagaard, Trondhjem, Norway. Application August 5, 


1933. Serial No. 683,885 

2,006,302. Marking machine. Charlies F. Robbins, 
Keene, N. H. (assignor te Markem Machine Company, 
Keene, . » @ corporation of New Hampshire). 
Application Nov. 28, 1933. Serial No. 700,063. 
2,006,603. Desk. Henry P. Nordmark and Ralph 
K. Merrill, Grand Rapids, Mich. (assignors to Amer- 
ican Seating Company, Grand Rapids, Mich., a cor- 
poration of New Jersey). Application August 20, 1934. 
Serial No. 740,642, 

2,006,663. Ribbon spool. Paul B. Weis, Aurora, 


Itt. (assignor to The Miller-Bryant-Pierce Company, a 
corporation of Illinois.) Application Dec. 21, 1933. 
= No. 703,366. 

2,006,744, Finger print recorder. Silas W. Pierce. 
Benton Harbor, Mich. (assignor to Remington Rand 
Inc., Buffalo, N. Y.). Application November 29, 1932. 
Serial No. 644,819. 

2,006,770. Art of joining metal and wood adhesively. 
Wilbur L. Jones, Madison, Wis. (assignor te Roddis 
Lumber & Veneer Company, Marshfield, Wis., a cor- 
poration of Wisconsin). Application Feb. 4, 1933. 
Serial No. 655,253. (No illustration.) 

2,006,795. Summary board. George H. Dawson, 
Chicago, I. (assignor to the Wilson-Jones Company. 
Chicago, I1., a corporation of Massachusetts). Ap- 
plication December 20, 1933. Serial No. 703,176. 

2,066,856. Addressing machine. Richard M. Dug- 
dale, Dedham, Mass. (assignor to Farrington Manu- 


facturing Company, Boston, Mass., a corporation of 
_ oe Application Aug. 25, 1933. Serial 
° 

2,006,887. Notebook holder for typewriters. 


Cecelia 
Doherty, Los Angeles, Calif. Application Sept. 10, 
1934. Serial No. 743,433. . 

006,945. File indicator. 


2, Doble. ne . 
i. Application Oct. 17, _ 


Byro 
1932. serial No. 638,! 











. 





2,005,715 





. Sai ae 








estes TSE 








” = 
[. 
t They 
— a | a Hh Bir. 
200 7,61 Sr 
2007653 
ait ACT ES 
Moi) s Pete 
i SS 
2,007,829 





96/82 
for typewriting 


*“ —-« 2006,795 


2, 2006. — Tonetatien Desboniem 
machines alter H. Boal, cago, Il, (assignor t 
eS we j oe Company, New York, NY - 
a corporation o elaware Appl i 
ay te, 068.308. “ ee 

nting instrumentality for typewriti 
machines. Frank H. Trego, New York, n Y. (oo 
signor to Ralph C. Coxhead Corporation, New York, 
N. Y., a corporation of nome Application March 


dias Bupa Sh 

uplicating "mes ne. Edmund L 
wait Detroit, Mich. (assignor to R. W. Glasner, Chi. 
cage, oe) Application Feb. 26, 1931. Serial No. 
2,007,359 Typewriting machine. Samuel |. Berger, 
powers, é J. Application March |, 1934. Serial 
2,007,447. Castering dolly. Wilfred C. Johnson, 


Company, Elyria, 


Elyria, Ohio (assignor to The Colson 
Application Jan. 17, 


Ohio, an organization of Ohio). 





1933. Serial No. 652,180. 
2,007,516. T iter mechani sm, fo | nolseless 
youre —_ ae. vee gy, | N. 4 Cogianer 
aude T. ce, New Yor . icati 
Tiel al state det atm 0. pane 
007,547. vider for B i 
worth es Renjami n G. Rand, 


N.Y. ( Rand, 
Inc., Buffalo, N. Y.). Application Feb. 27, 1932. 


Serial No. 595,615. 


2005453 


; LI = eae oo x 





2,005,7/7 


* , ‘ vv 
. j i 4 


ae Tt E. 


2,005,573 



















2,006,983 


GEORZ 2006887 

2,007,589. Apparatus facilitating the classification of 
finger prints. James er ittiams, Crosbyton, 
Texas (assignor of one-fourth Quincy L. Hames, 
Crosbyton, Texas. Application bet 23, 1930, Serial 
No. 490,708. 

2,007,611. Typewriting machine. 


Louis C. Sere, 


Freeport, WN. ‘. (assignor to Royal Typewriter m- 
pany, Ine., a ation of New York). Application 
March |, i934. jal No, 713,571. 

2,007,653. Automatic carriage return mechanism 


for typewriters. Frederic W. LePorin, Brooklyn, N. Y. 
eae Nov. 30, 1934. Serial No. 755, ve. . 

720. Address __printin machine. Joseph 
Berlin-Zehiendorf, Germany. Application 4ug. 
Serial No. 686,610. in Germany Sept. 2, 


a ag PO) 5a, riter ribbon inking mechanism 
Herbert L. Philadeiphia, Penna. (assignor 
to The Sholloroce Company, Philadelphia, Penna, a 
corporation of Delaware). Application Aug. 14, 1929. 


Serial No. 385,883 
2,007,763. Binder. Matthew C. Klein, Milwaukee, 
Serial No. 643,954 


Wis. Application Nov. 22, 1932. 


2,007, 
Krell, 
24, 1933, 

932. 


2,007,829. Duplicating accounti machine. Marry 
Landseidel, New York, W.'Y (acetener to Remington 
Rand inc.. New York, N *¥). Application Feb. 11, 


1928. Serial No. 253,687. 
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WE DO OUR PART 


Business Forecasting 


A Practical Method of Estimating 


Sales Volume Several Months Ahead 
with an Error Factor of Less Than 





Two Percent 


System Explained by Harry G. Horder, Treasurer, Horder’s, Inc., 
Chicago, in an Address Before the Office Machine Dealers Convention* 
Conducted Last Month by the Shipman-Ward Manufacturing Company 


iy PRESUMING to address a 
group of typewriter dealers 
on a business subject I, as a 
stationer, must assume that 
there is a very definite similar- 
ity between your businesses 
and those in our industry. Since 
both deal in the tools of busi- 
ness whether they be machines 
or supplies and since the users 
to whom both sell are, gener- 
ally speaking, the same, it may 
be safely assumed that the 
problems in the two industries 
are the same even though some 
of the materials dealt in are dif- 
ferent. Certainly, the type- 
writer dealer and the stationer 
can be said to be as close as 
cousins and to have sprung 
from a common stock. 

* Note.—A complete account of the Ship 


man-Ward Convention appears in a report 
beginning on page 55. 


The subject upon which I de- 
sire to talk is one which has 
received very little considera- 
tion, I believe, yet it is a sub- 
ject of immense importance and 
very definite value in the opera- 
tion of a business. The subject 
is “BUSINESS FORECAST- 





Mr. Horder 


ING” and it is my desire to at- 
tempt to demonstrate that it is 
possible for a dealer in either 
of these two lines to forecast 
months ahead his sales and his 
expenses relative thereto. 

No doubt, we are very for- 
tunate in being in a business 
which is barometric. As a base 
upon which to build, I shall at- 
tempt to definitely prove that 
more than any other business 
the commercial stationery busi- 
ness (and yours, if I may in- 
clude it therein) reflects the 
position of general business. 
The reason is that the materials 
which we sell are used or con- 
sumed in direct proportion to 
the activity of the business 
houses with whom we deal 
whose businesses, in turn, are 
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governed by the general con- 
ditions prevailing in this coun- 
try and elsewhere. 

As a means of proving this 
point, I am presenting a dia- 
gram which is a reproduction 
of a chart which we have used 
in our business for many years. 
This chart is composed of one 
line showing the course of busi- 
ness as reflected by the chart 
of one of our leading business 
forecasting services. Overlaid 
thereon is the record of the 
business of our own company. 
Consideration of these lines 
should go far as proof. 


System Initiated in 1927 

You will notice that we make 
a beginning in 1927. Asa mat- 
ter of fact, we actually made a 
beginning in 1921; however, 
there is a sufficient record of 
years shown thereon to cover 
this portion of the subject. The 
black line represents the month 
to month position of general 
business as shown by the dia- 
gram of the statistical service 
heretofore mentioned. The red 
line represents the month to 
month position of the business 
of Horder’s, Incorporated. 

The closeness with which one 
has followed the other over so 
long a period is interesting. 
Notice that the black line has 
been as high as 111 in 1929 and 
as low as 50 in 1933. Notice 
that the red line has followed 
the black line each year and is 


1927 1928 














GENERAL AV 
HORDER AV. 


AV. 105 
AV. 105 


AV. 107 
AV. 106 


40 


1929 


AV. 107 AV. 88 
AV.103 AV. 92 





right now almost exactly super- 
imposed. Now, translate this 
into dollars and it may be said 
that the business done at any 
point involved a volume in di- 
rect proportion to the position 
of this line; thus, if in 1929 the 
business volume represented 
$107,000.00, in 1933 it repre- 
sented only $62,000.00, and in 
1932 which was really the low- 
est year, only $56,000.00, or, in 
other words, approximately 
one-half. The improvement, 
therefore, since the depth of the 
depression has been an im- 
provement from 56 in 1932 to 
69 in 1934 which, while con- 
siderable, cannot, by any 
means, be said to be a huge im- 
provement. It will be imme- 
diately noted that we are still 
a long way from the normal 
line which in the past two dec- 
ades may be said to be the 
business done between 1924 and 
1926. 

Now, my point is this, that 
this chart proves definitely that 
our business volume moves 
with general business volume 
and I make the point for the 
purpose of showing that, be- 
cause of that fact, it is possible 
to very definitely forecast sales 
months ahead. 


Comparison of Corresponding 
Months 


If we take the corresponding 
months of 1933, 1934, and 1935, 
we find the position of general 


1930 1931 








AV. 67 





AV. 70 AV. 56 
AV. 53 
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business in the month of Jan- 
uary in each of these years to 
have been 53, 66, and 75. Thus, 
within a period of two years, 
there was an upward movement 
towards normal of 22 points 
and business volume was ap- 
proximately 40% greater in 
January 1935 than it was in 
January 1933. Since it is 
amply proven that estimates 
based upon such a chart as we 
have here are sound, there is 
only one element of guess in 
this forecast picture; that is, 
which way is business moving 
and where will it be at any 
given time. 

All of you are in a position 
to subscribe to or obtain access 
to the various statistical re- 
ports and forecasts put out by 
a number of reputable New 
York, Boston, and Washington 
statisticians. Since these come 
out about weekly and since the 
observations and predictions of 
one may be readily checked by 
those of another, it is usually 
fairly easy to obtain some kind 
of idea as to what the majority 
of competent observers believe 
business will do within a period 
of six months forthcoming. 
For instance, since late winter 
these forecasters have been 
saying that the volume over 
this summer period would be 
less than the volume of last 
year and that the fall would be 
better. That portion of spring 








Chart Illustrating How Horder Stationery Business Average Follo ws the General Business Trend.—The broken line (a solid red line 


in the original chart) records the Horder volume. 
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and summer which has already 
passed has borne out this pre- 
diction. 

Now, let us assume that we 
are about to forecast the busi- 
ness volume for the next six 
months beginning with July, 
based upon the knowledge that 
our business will move with 
general business and upon the 
theory that the economists’ 
predictions are relatively well 
founded. We could probably 
predict with reasonable safety 
that the following chart posi- 
tions could be taken: 


WT R646 seas 71 
, ee 70 
September ....... 71 
te 72 
November ....... 74 
December ....... 77 


Now, suppose we look at the 
same period of last year. The 
chart positions are as follows: 


GN Givin a nveves 68 
(EP 67 
September....... 64 
GN bec ose 65 
November ....... 66 
December ....... 70 
Therefore, assuming that 


conditions are comparable in 
the business and its methods 
as between the two years, we 
will proceed to estimate poten- 
tial sales by the very simple 
device of taking that propor- 
tion of last year’s sales which 
is reflected by the comparison 
of the respective chart posi- 
tions. In other words, the July 
estimate could be 71/68 of last 
July’s sales, the August esti- 
mate 70/67, the September 
figure 71/64, etc. I believe you 
will agree with me that there 
is nothing complicated in the 
above method and I am sure 
that it could be followed with- 
out trouble by anyone inter- 
ested. 


Checking the System 
However, it has never seemed 
practical to base important de- 
cisions upon figures which may 
not be checked by a different 
method than the one used in 
their production; therefore, I 


NaAmMoaAor 


= 


Average 








Chart Revealing the Monthly Average of 
Business as Related to the Preceding 


Month of the Same Year. 


suggest to you as a thought and 
method for checking something 
which has been proven to be 
practical and characteristic of 
our industry. This something 
is the fact that, with small 
variation, the same month of 
each year bears the same re- 
lation to the preceding month 
and to the succeeding month. 
If you will take a set of sales 
figures for a period of ten years 
and reduce them to percent- 
ages, each month with relation 
to the preceding month, you 
will find this to be a fact. There 
is a very definite rhythm. The 
chart which is shown here re- 
flects April as it has relation to 
March over a considerable pe- 
riod of time. While there have 
been variations, as will readily 
be seen, nevertheless it is easy 
to see that the average which 
has been struck is a sound fig- 
ure upon which to rest any 
estimates. Therefore, having 
arrived at potential sales sev- 
eral months ahead, this method 
can be applied in checking them 
and if the average August 
should be 103% of July and 
September, 108% of August, it 
is simple to prove within reason 
the accuracy of the estimate. 
Up to this point, I have, of 
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course, dealt only with a me- 
chanical procedure for setting 
up a fairly accurate sales fig- 
ure, but it must be obvious that 
the worthwhileness of doing 
this depends entirely upon 
what use is made of the esti- 
mate. There are two primary 
advantages in this kind of fore- 
casting. First, an estimate of 
potential expenses may be 
made. If you should be think- 
ing of making certain increases 
in expense which would have 
their effect several months 
ahead, you would be encour- 
aged or discouraged in doing 
so in accordance with the sales 
estimate; in fact, many very 
vital mistakes in policy can be 
prevented by a foreknowledge 
of sales in the months to come. 
Second, these figures are valu- 
able in purchasing. In our 
trade certain things like pen- 
cils are purchased in the spring 
for consumption in the fall. 
Calendars are purchased in the 
summer for sale in the winter. 
It is not enough to go by last 
year’s purchase record. Such 
a purchase might be 10% too 
high or 15% too low. If, how- 
ever, your chart reflects a po- 
tential 15% increase in volume, 
then surely purchases may be 
gauged with considerable ac- 
curacy. 


Method Is Not a Cure-All 

I am not offering this idea as 
a cure-all but I do believe that 
a business should be steered 
down its course by the use 
of a compass which shows the 
proper direction in which the 
business is headed. And it is 
pretty difficult to find anything 
which would act as a better 
compass than the forecast of 
forthcoming sales volume. The 
fact that the majority of busi- 
nesses today are being directed 
without this compass only pre- 
sents this thought—that the 
business which does sail a 
charted course has a tremen- 
dous unseen advantage which 
surely must result in increased 


profits. 











Constructive Selling 


EOPLE have definite 

thoughts and opinions 
about almost every business 
and every product which is 
widely sold. The character and 
the sum total of these thoughts 
determine in a large measure 
the permanence and the pros- 
perity of the business. The at- 
titude the seller takes toward 
his customer therefore is all im- 
portant to his success. It is 
dangerous for him to think of 
them as a conglomerate mass to 
be amused or startled or 
shocked or slightly befooled. 
The fact is, permanent business 
is not built upon such a founda- 
tion. The thoughts which a 
seller arouses in the public 
mind are in the end thrown 
back in his lap for good or for 
evil. 

Any selling which distracts 
the buyer away from the firm 
which he represents or the 
value of the article he sells is 
creating a hazard. A little non- 
sense now and then is relished 
by all of us but nonsense has no 
more place in selling than it has 
in the board room or the man- 
ager’s office. It is disturbing to 
realize there are selling organ- 
izations with a large sales vol- 
ume who are identified in the 
public mind | Ed. Note: On the 
Radio] by the genial personal- 
ity of some comedian. Comedi- 
ans are a necessary part of our 
lives and undoubtedly there are 
not enough people on earth 
capable of making the rest of 
us laugh. But all the earnest- 
ness and honesty of able busi- 
ness management, all its effort 
to be respected and bring the 
buyer back, ought not to be 
gambled on the antics of a 
clown. 


* Note.—A detailed account of the meet- 
ing of the First Regional District of the 
National Stationers Association appears in a 
report beginning on page 49 of this issue. 


Address by J. S. Sprott, President, 
The Globe-Wernicke Company, 


Cincinnati, Ohio, Given at the First 


Regional District Meeting* in Bos- 


ton Last Month 





Mr. Sprott 


It is particularly important 
to us that the salesman we em- 
ploy creates the proper respect 
for our organization and builds 
the business on a foundation 
which is as durable as any that 
can be built by human hands. 
In considering constructive 
selling, this perhaps is a phase 
that should receive our first at- 
tention and its importance can- 
not be overemphasized. 

There are some of us in the 
position of the woman out in 
Kansas who called at the relief 
headquarters to complain about 
the amount of money and sup- 
plies given her family. “We 
just can’t get along on what we 
are getting,” she told the case 
worker. “My husband and I 
have talked it over and he said 
if we did not get more he 
was going out and try to find a 
job.” 


No Relief for the Poor Seller 
I say we are like this woman 


for the reason that our case is 
so unlike hers. If we do not do 
a real job of selling we do not 
have a division of the Federal 
government to which we can go 
to secure relief and one of the 
best ways of eliminating relief 
that I know is to do a real job 
of selling, which in turn will 
mean more work and if we have 
not gone too far in our relief 
work so that we have created 
habitual relief seekers, this can 
be a great factor in reducing 
the number on relief. 


Some definite points in sell- 
ing that are fundamentally con- 
structive follow: 


The salesman must have a 
keen appreciation of the fact 
that the interests of the firm 
and the interests of the sales 
force are one. Many a sales- 
man can fix the time when he 
became more successful as re- 
sult of his placing the imme- 
diate interests of the firm 
before the interests of the in- 
dividual. Each salesman should 
have a full understanding of 
the fact that the firm should 
be sold along with the goods, 
for if the goods only are sold 
the sale is half made. 


The salesman should not take 
things for granted. This ap- 
plies to many phases of selling. 
He should understand the pol- 
icy of his firm, its traditions 
and its goal. He should be able 
to accept the ruling of a firm 
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on a disputed point gracefully 
and if he is successful in doing 
this, he will find that he will 
profit in many ways. We are 
great to create fancied trouble 
and talk about it with the 
wrong individual at the wrong 
time and in the wrong place. 
The place to talk about our 
troubles, fancied or real, is at 
headquarters. In this way 
they can be eliminated most 
quickly. The firm and the cus- 
tomer receive their picture and 
knowledge of the salesman 
from the salesman, his aspira- 
tions and by what he does and 
what he says, and we should 
never forget that. 


Some Important Factors 

Loyalty is much discussed 
but it cannot be over empha- 
sized and must be a part of any 
constructive sales program. 
Loyalty to the firm, to the im- 
mediate superior, to the asso- 
ciates. 

Reading a business paper 
regularly brings to you a 
knowledge of the industry that 
you will either consciously or 
unconsciously pass on as you 
talk. 

Cultivate thinking. This is 
not a new thought—in fact I 
am not bringing to you new 
thoughts. I may be bringing 
to you applications of thoughts 
that will be beneficial and I 
hope that I am successful in 
this and more I cannot do. 

Cultivate enthusiasm. It is 
the motor that produces re- 
sults. It is of untold value to 
you in adversity and a wonder- 
ful help in securing the desired 
results. It is undoubtedly as 
contagious as any of our char- 
acteristics and is a great factor 
in producing confidence. 

Through the development of 
our civilization comes a keener 
appreciation of our dependence 
upon each other and this in 
turn brings vividly to mind the 
value of serving. We must 
take that mental attitude that 
is perhaps best described by the 
motto of the Rotary Club: “He 


profits most who serves best.” 
There are many places where 
I would hesitate to use the ex- 
pression “just around the cor- 
ner” because of the disrepute 
that has arisen through the fre- 
quent use of this phrase some 
little time ago when the fog 
seemed to be very thick on the 
business horizon. However, 
just around the corner in sell- 
ing at least is always an oppor- 
tunity for a new customer, a 
new use for the product which 
you are selling and we must be 
looking around the corner and 
seeking these opportunities 
rather than waiting for them to 
bump up against us. 

What a competitor thinks of 
you is important, although 
most of us like to have him 
think very little of us. It is im- 
portant that the competitor re- 
spect us for he may, and in fact 
does, through an expression to 
the right person do us a good 
turn. Therefore, create re- 
spect on his part. 

Evils in Selling 

Entertaining is perhaps one 
of the greatest deceivers that 
is still a part of selling. It is 
true that as the years pass it 
seems to become less and less 
a factor but today there is a 
certain amount of entertaining 
done that could and should be 
eliminated, because the truth of 
the matter is, it is personal and 
that entertaining should only 
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be done at the expense of the 
firm when it is altogether busi- 
ness. Each one of us should 
not overlook the fact that 
money spent in entertaining 
comes directly out of profits 
and without profits a firm can- 
not progress, in fact cannot 
survive. 

Another evil that still exists 
in selling due to lack of fore- 
sight and to greed, is the grab- 
bing of credit where credit is 
not due. The thinking, reso- 
lute man knows that in the long 
run he will get whatever is 
coming to him. 

It has been said that the 
tests of a good salesman are 
whether or not his associates 
like him, his trade trusts him 
and his house is proud of him. 

This country, in fact the 
world, is dependent upon the 
selling that is done and there 
perhaps has been no period in 
the history of the world where 
there is as great an opportunity 
to benefit the world through 
proper selling as confronts us 
today. It is not only from our 
personal standpoint that this 
must be considered, for we can- 
not stand alone. Our selling 
must be on the sound basis and 
must be constructive or our 
civilization will fail. This is a 
serious responsibility and each 
one of us must have a keen ap- 
preciation of it and must think 
and act accordingly. 
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New DelaBar-Kiefer Store—The DelaBar-Kiefer Company, stationers and office out- 
fitters, recently moved into the store pictured above at 704-6 Maine street, Quincy, Ill. 


The new location has two and a half times more space. The firm’s previous address 

was 630 Maine street. The new store is forty feet wide and 125 feet deep, with full 

basement, freight elevator and other conveniences made necessary by the continual 
growth of business experienced by the DelaBar-Kiefer Company, 











EDITORIAL 


We Hand Ourselves a Bouquet 


@ Office Appliances for July presented a story 
about the Grand Rapids Furniture Exposition and 
the inclusion of a special showing of office furni- 
ture. The names of the participating manufactur- 
ers were given. The inclusion of office furniture 
in the exhibit was an experiment which the asso- 
ciation hopes to make permanent. 

Commenting upon the plan, Office Appliances 
reminded its readers of its early campaign twenty- 
five years ago to direct the distribution of office 
furniture through commercial stationers. Some of 
the results of its efforts were recounted and the de- 
termination expressed to continue steadfast to the 
idea. 

From our old friend, J. H. Parkin, Parkin Print- 
ing & Stationery Company, Little Rock, Ark., 
came a letter commenting in the following words: 
“Long may you continue to advocate office furni- 
ture for office equipment dealers as expressed in 
your foot note on page forty-six of the July issue.” 

The incident affords us occasion to remind our- 
selves and our readers of some of the profitable 
trade activities which Office Appliances has been 
instrumental in inaugurating. 

The journal was the first and only publication 
to urge coordination of the various detached units 
in the field into a whole to which it gave the name, 
office equipment industry. The manufactures were 
machines and devices for every office requirement, 
furniture, systems, supplies and every other thing, 
large and small, used in the office and which con- 
stitute what was then and is still known as com- 
mercial stationery. From the beginning of its 
career, the journal urged commercial stationers 
throughout the country to extend their operations 
to include practically all office utilities. With its 
idea unsupported by any other publication, Office 
Appliances continued through the years to pro- 
mote the development of the industry at home and 
to advance the sales of the products of United 
States manufacturers in the markets of the 
world. When it launched its first campaign for 
office furniture in the commercial stationery store, 
only ten per cent of office furniture was sold 
through that channel. Now eighty-five per cent 
or more is marketed through commercial station- 
ery dealers. 

The journal’s recommendation that office ma- 
chines and specialties be distributed by commer- 
cial stationers has had considerable effect upon 
changing the nature of the commercial stationery 
business. Writing upon the subject for the 
twenty-fifth anniversary number of the journal, 
Mr. E. Y. Horder said: “ ‘Efficiency’ and ‘system’ 
demanded new machines to ensure these factors 


(meaning saving of time and labor). With the 
demand came the supply and to the lasting credit 
of the publishers of Office Appliances, they in- 
sisted and kept on insisting that the stationer was 
the logical medium between the manufacturer and 
the consumer.” 

Some of the journal’s influence upon the sales 
of U. S. manufactures and the development of the 
industry abroad is shown by the quotations from 
a few letters here presented. 

Mr. Ludwik Aksman, Krakow, Poland, in an ar- 
ticle in Office Appliances for June, 1929, says: “I 
must not close without saying that Office Ap- 
pliances deserves a great deal of credit for the de- 
velopment of the office equipment business in Po- 
land. The magazine has given us dealers many 
valuable suggestions and has kept us posted by 
acting as an exchange for information and ideas 
concerning the use and sale of office equipment.”’ 

Henry Michel of Zurich, Switzerland, in an ar- 
ticle in the same number, said by way of conclu- 
sion, “None of my readers will be surprised when 
I add that Office Appliances is a magazine that is 
read with pleasure and profit by everybody in 
Switzerland who is interested in office efficiency, 
and that Office Appliances has done much to create 
the prominent position which the office equipment 
trade occupies here.” 

Finally, it is our privilege to quote a sentence 
from an article written for the same number by 
Mr. Jan de Flines, who, until his death a few years 
ago, was managing director of Blikman & Sarto- 
rius, Amsterdam, Holland. Mr. de Flines said: 
“What developments have there been in Holland 
during the past twenty-five years? One answer to 
that question is that there was in Holland a quar- 
ter of a century ago no office equipment business 
in the sense in which we have come to understand 
the term, hence the trade is almost entirely the 
product of the period during which your magazine 
has been published. Indeed, I would not be mis- 
representing the facts if I stated that Office Ap- 
pliances has been a big factor in creating in Hol- 
land the profession of selling modern office equip- 
ment.” 

A more recent statement to the point from Mr. 
A. Prelog, Ljubljana, Yugoslavia, is as follows: 
“My store here in Ljubljana is the largest and most 
complete office appliance store not only in the city, 
but in this part of Yugoslavia. As regards mod- 
ernity of method, layout and stock, those who 
should know say it’s the leading store in its line 
south of Vienna. I don’t always tell them that I 


take Office Appliances and study it, which is the 
real deserver of the credit.” 

The journal’s title has been taken for corporate 
name by companies in several countries, and the 
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United States government, in its Department of 
Foreign and Domestic Commerce, uses the same 
combination of words in its business classifica- 
tions. 

In addition to the work of the journal in carry- 
ing on its advocacy of progressive ideas in the 
trade, we may mention the Service Bureau, which, 
from small beginnings has grown to be an impor- 
tant activity, employing the time of several peo- 
ple. Here dealers and others may tap a reservoir 
of data which seldom fails to produce the facts 
wanted. 


-_o- 


The Fergus Loose Leaf Index 
@©¢ On pages 22 and 23 in this issue of Office 
Appliances appears the first installment of the 
new Loose Leaf Index prepared by W. Lee Fergus 
of Chicago, with the cooperation of those loose 
leaf manufacturers who distribute their products 
through office equipment dealers. 

Succeeding chapters will be published in these 
pages from month to month, finishing the work 
by the end of the year. 

Ten years ago Mr. Fergus prepared and Office 
Appliances published a loose leaf index similar to 
the present one. In the decade that has passed, 
many changes have taken place in the loose leaf 
industry. Some firms have merged and new 
houses have come upon the scene. Furthermore, 
changes have occurred in the forms, new ones have 
been added and the system of visible indexing by 
sheets and cards, little known a decade ago, has 
become one of the foremost factors in the art of 
record keeping. First came the cabinet form of 
container for visible indexes; followed by the ap- 
plication of the loose leaf binder to visible index 
forms, which application is fully covered in Mr. 
Fergus’ present index. 

The previous index was declared to be an unique 
and valuable contribution to the literature of loose 
leaf, and the present index, revised and enlarged 
in scope, is declared to be better than its predeces- 
sor. A salesman who masters the leading fea- 
tures of this index will become almost automat- 
ically a loose leaf expert. 


Trade on the West Coast 
© Vacationing a few weeks ago in Southern 
California, one of Office Appliances’ staff called on 
some of the dealers in Los Angeles, and made a 
few inquiries as to business generally on the 
Coast. 

Theodore F. Peirce, president of the Pacific 
Desk Company, ever jovial and hospitable, con- 
curred in the opinions of several other dealers to 
the effect that more office furniture is being sold 
this year than last, and that the business outlook 
is improving. 

Harry Morgan, president of the Stationers Cor- 
poration, and president of the National Stationers 
Association, spoke with enthusiasm concerning 
plans in the making for the Kansas City meeting 
of the National Association next October. He 
pronounced the business outlook good. Volume 
of sales is greater this year than last, but there are 
certain problems of price competition which will 
have to be ironed out before conditions can be said 
to be generally satisfactory. 

William F. Johnston of the Schwabacher-Frey 
Stationery Company, referred to the fair trade 
laws which have been enacted by the Pacific Coast 
states and by several others throughout the coun- 
try. He approves of the idea, but said that the 
validity of these enactments will have to be deter- 
mined by the courts. There is now a case pend- 
ing before the Supreme Court of California, but 
decision is not expected for several months. 


-o- 


The Kansas City Convention 

© All stationers and dealers in office equipment 
are advised to attend the annual convention of the 
National Stationers Association which will take 
place at the Hotel Muehlebach, Kansas City, Mis- 
souri, October 7, 8, 9 and 10. Important discus- 
sions and decisions will be made, and the week will 
be filled with events, both business and entertain- 
ment, of a highly interesting character. Kansas 
City is an attractive metropolis, and its October 
climate is particularly delightful. 

A full program has been prepared and able men 
will speak at all the sessions. 





Beardsley Passing Recalls 
His Keen Humor 


Poignant as is the grief among a 
wide circle of friends throughout the 
industry at the recent death of William 
H. Beardsley at the Nassau County 
sanitarium, his hundreds of friends are 
already recalling the days in which Mr. 
Beardsley went through life revealing 
flashes of his keen wit and subtle hu- 


mor. 
Friends who mourn his passing can- 


Here and There 


not but help recall some of his stories 
which, always connected with the type- 
writer industry, were always replete 
with jokes directed at himself. 

Here is one he loved to tell regard- 
ing a little “strategy” connected with 
the first sale of a typewriter: 

“Tt was when I first took an agency 
that some friend wagered I pal not 
sell a typewriter in a month. I took 
the bet and won with a record of two 
machines and one desk sold in one 
hour. 


“That was a busy hour. George 
Washington could not tell a lie, but in 
that hour I proved how different I 
was from the father of his country. 
However, I found that a liar, to be 
consistent, must possess a better mem- 
ory than I, and that I would forgive 
myself, if others could, for the lies I 
had told in that one first hour, and 
pledge myself to a limitation that re- 
quires no more than one lie, and that 
one of snow-white complexion.” 


Often Mr. Beardsley “guessed” when 
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pressed for a definite answer that he 
had sold about 200,000 typewriters in 
his time. In this connection he told 
another story he loved. Here it is: 

“In my boyhood a nearby farmer 
numbered in his household an aged fa- 
ther about ninety, I believe, who in the 
mornings invariably brought the cows 
in from the pasture to be milked. On 
his ninetieth birthday, when called for 
this purpose, he presented the following 
ultimatum to his son: ‘I have driven 
up the cows for fifty years; now, Wil- 
liam, you drive them up for fifty years 
and then I will take my turn again.’ 
That is how I feel about my thirty-nine 
years of selling typewriters. 

“At the end of thirty-nine years, I'll 
start in again and by that time—about 
the year 2000—I will again assume my 
connections with the industry. Like Pat, 
sentenced to be hanged and given the 
selection of the tree by the judge, and 
having selected a gooseberry bush which 
the judge said was not large enough, I 
can reply that I am very willing to 
wait until it grows up.” 


+> 


Cooke & Cobb Distribute Cigars 


Designed to help establish in the 
minds of the trade the improvements in 
its lines, the Cooke & Cobb Company, 
New York, has hit upon a novel adver- 
tising plan. 

The new idea consists of a small 
“Dubl-Frunt” file pocket, a member of 
the company’s red rope file pocket line, 
in which are two cigars, one completely 
inclosed with cellophane, tissue and sil- 
ver foil. The other was without bene- 
fit of cover. Both were wrapped to- 
gether in a conventional “infant cloth” 
tastened with a safety pin. Instead of 
Old Doc Stork, Uncle Sam functioned 
as the carrier of the “twins.” The 
wrapped cigar represents the latest im- 
provements of “Steel-Sealed” to the 
line of red rope envelopes. 

Contained in the package is a card 
which reads: “We are the ‘Favorite’ 
twins, ‘Steel-Sealed and Dubl-Frunt.’ ” 

Incidentally the cigars are both very 
good smokes. 

~<a 
Levies on Stenographers’ 
Compacts 


The sales manager of a national con- 
cern arrived at the Chicago branch last 
month with a full schedule for several 
crowded hours. Lacking time for a 
barber shop shave, he used his traveling 
kit at the office mirror. When finished 
he sought the talcum powder of his 
shaving kit, and learned that it was miss- 
ing. 

What to do! Great distress, and a 
cry from Macedonia. ‘The resourceful 
head clerk responded promptly. The 
stenographers offered the powder from 
their compacts, and saved the day. The 


sales manager went about his local du- 
ties properly groomed for the day’s 
work. 
Army Plane Turns Freight 
Hauler 


A United States Air Service plane 
turned freighter recently at Cleveland 
when it hauled a 500-pound Rotaprint 
from Chanute Field, Rantoul, Ill., to 
the Cleveland airport to be taken to the 





Major W. K. Burgess, Army Air Serv- 

ice Flyer Beside Plane Which Carried 

Big Rotaprint on Flight.—Note legs of 

Rotaprint stand showing in plane's 
interior. 


American Rotaprint Corporation plant 
for inspection. 

The air trip, according to H. K. 
Baumgardner, president of the Rota- 
print company, was undertaken as the 
inaugural flight of a freight service for 
and by the Army. No difficulty was 
experienced, and once loaded, the big 
plane took off for its 400-mile flight 
with a slight detour for an aerial view 
of Perry’s monument at Put-In-Bay. 

The lengthy journey was completed 
in three and one-half hours. The plane 
was piloted by Major W. K. Burgess, 
commander of the Forty-eighth Pursuit 
Squadron and Station Technical In- 
spector at Chanute Field. Private L. 
M. Thompson was the mechanic. 
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Deadly Wis-Ill Secret Rears 
Ugly Head 


Perhaps no member of the Wis-Ill 
Club realized that a snooping reporter 
attended one of its weekly luncheons 
last month at the Morrison hotel in 
Chicago. If they had, it is doubtful 
if this story would have ever been told, 
despite it being a classic worthy of a 
Hall of Fame niche. 

The Wis-Ill Club, be it known, takes 
its baseball very, very seriously. It 
played a game last month. There is 
no sense in rubbing in the sordid de- 
tails so we omit the time, place and op- 
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posing team. Somewhere along about 
the seventh (or it may have been the 
seventeenth) innings, a non-playing club 
member strolled proudly onto the 
scene. Spying a crowd near third base, 
he sauntered over and asked a slightly- 
soiled urchin: 

“Well, sonny, how’s the game go- 
ing?” 

“Aw,” replied the s.u., “we ain’t 
played yet. We're waitin’ fer them 
there amachoor dubs to git through an’ 
beat it home.” 


+o 


Historic Wabash and Its 
Centenary 


The city of Wabash, Ind., celebrated 
its centennial July 24-25, with a pageant 
comprising eleven episodes, taking in the 
development of the community from the 
days of the Indians down to the present. 
Wabash county is rich in historic lore, 
and has contributed many stirring per- 
sonalities to the nation. It was an In- 
dian center, and its citizens contributed 
to the agricultural and industrial devel- 
opment of the Wabash valley. 

Cultural contributions of the Wabash 
valley include the work of Gene Stratton 
Porter (deceased), author and natural- 
ist; Edward W. Howe, the “Sage of 
Potato Hill,” and Thomas R. Marshall 
(deceased) governor of Indiana, 1909- 
13, and vice president of the United 
States, 1913-21. 


Ed. Little’s Wooden Nickel 


The ancient and moth-eaten gag 
about “don’t take any wooden nickels,” 
which is said to have driven more peo- 
ple insane than any three other quips to- 
gether, does not mean a thing to Ed- 
ward L. Little, general sales manager of 
the Wabash Cabinet Company, Wa- 
bash, Ind. 

For, believe it or not, he’s got one. 
It’s a funny-looking piece of change, 
but is genuine enough and can be re- 
deemed for real money with certain 
stipulations. 

The nickel, measuring 2x51/, inches, 
is made of wood and bears the following 
legend: 

“One wooden nickel. This wooden 
certificate is issued by the Wabash 
County Centennial Association in com- 
memoration of the 100th Anniversary 
of the founding of the County of Wa- 
bash and is redeemable in coin of the 
United States of America at the office 
of the Association up to and including 
July 31, 1935.” 

In addition to possessing the distinc- 
tion of issuing the first wooden nickel 
which is the equivalent of money, Wa- 
bash County lays claim to the honor of 
having the first electric light, used for 
outside illumination, installed in its 
County Court House. 
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Broadway.—Leonard A. 
Mathews and Nicholas Lang- 
hans, of the old Denny organ- 
ization, are in charge of this 
new enlarged branch. 


The New York Ground Floor 
Headquarters of the Weis 
Manufacturing Company, of 
Monroe, Michigan, Recently 
Opened at 54 and 56 Franklin 
Street, Just a Few Steps from 
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swered questions for 
all who cared to ask 
them. It won second 
prize in the perfected 
mechanism class. L. to 
R.: Frank Marin and 
Frank Kline, Type- 
writer Sales & Service 
Company, which spon- 
sored the exhibition. 


Here Is the Royal Talk- 
ing Typewriter Which 
Mystified Thousands 
in Chicago Recently. 

Shown at the Annual 
Inventor’s Congress, 
the uncanny machine, 
which was exhibited in 
a display of Regal re- 
builts and Royal por- 
table typewriters, an- 





this window trim 
are: Engine, Vulcot 
waste basket; pilot, 
Hanson scale; 
smokestack, Car- 
ter’s ink bottle; 
driving wheels, 
Kraft tape; driv- 
ingrods, letter 
openers; and sev- 
eral other items in- 
cluding Ticonder- 
oga pencils, Guild 
adding machine 
paper, Quink ink, 
B&P blank book, 
LePage’s glue. 


Railroad Week at 
Jeffersons Printers. 

This enterprising 
house at Spring- 
field, Ill. devel- 
oped the railroad 
motif in a window 
display during a 
week devoted na- 
tionally to giving 
emphasis to the 
“Iron Horse” and 
its importance to 
the development of 
transportation by 
rail. Among the 
stationery items in 


duce, the window is a 
masterpiece of ing e- 
nuity and novel deco- 
rative themes. Red, 
black and blue were 
the colors predominat- 
ing in the clever ex- 
hibit. 


Here Is the Prize-Win- 
ning Window of the 
Crown Ribbon and 
Carbon Manufacturing 
Company, Rochester, 
N. Y.—Replete with 
colors which a camera 
lens could not repro- 

















Color Forecasting Gives Trade a 


Mortgage on the Future 


T’S over-the-fence, commodity- 
wise, but there’s a _ distinct 
meaning, all the same, for office 
outfitters, in the action of the 
paint and varnish manufacturer 
who is spending big advertising 
money on free distribution of a 
“Color Wheel.” The episode is 
symptomatic of the trend to color 
catering in all lines of trade. Elo- 
quent it is, too, of the lengths to 
which specialty producers are go- 
ing, nowdays, to make the every- 
day consumer color-conscious. 

The purpose of the particular 
Color Wheel, and no end of other 
color-matching and _  color-con- 
trasting devices, is to help the cus- 
tomer select a color that will sat- 
isfy him. And to give him a lift 
in working out color combinations 
that are harmonious. Last, but by 
no means least, it’s part of the plot 
of these color-selective tools to 
shoo the public in the direction of 
new or widely-publicized colors. 
Which brings us to a trailer of this 
color complex that runs directly 
in the track of the office equip- 
ment industry. 

Just so surely as the business 
machine, office furniture and sup- 
ply trade is responsive to the 
changing fashions in colors that 
now put the rainbow in rotation, 
is there significance for the indus- 
try in the new institution of sys- 
tematic color forecasting. But be- 
fore we take up the close-to-home 
contacts, let us have a look at the 
purpose of the elaborate arrange- 
ments for outguessing the future 
of color in trade and industry. 
The new dignity of the art or 
science of discounting colors-to- 
come has been arrived at largely 
because color now calls the tune 
in sO many lines of manufacture 
that were formerly colorblind. 

In the textile trade and the ap- 
parel lines the ups and downs of 
color modes have always been of 
some consequence. Even in these 
style-ridden lines it was not until 
recently that elaborate machinery 
was set up to invoke second sight 


Written Expressly for Office Appliances 
By Waldon Fawcett 


with respect to tomorrow’s favor- 
ite hues. But the curiosity was 
always there as to the best-seller 
colors to come. What has changed 
the complexion of color scouting 
is a widened area of color- 
response. No longer is it merely 
the milliners and the garment 
trade that have to worry over the 
question of the direction in which 
the color procession is moving. 
Office outfitters are by no means 
the least of the business commis- 
sary forces that must needs keep 
a weather eye on color progres- 
sion, because they face a demand 
for equipment installations and 
accessories in sympathy with the 
color backgrounds of particular 
offices. 

Trying, independently, to ride 
the crest of each succeeding pop- 
ular color wave, and even to see 
each new color comber acoming, is 
a nerveracking job for any office 
outfitter who has other things 
than color on his mind. That is 
why it is worth while for the pre- 
occupied makers and distributors 
of business paraphernalia to 
make the acquaintance of the 
agencies which have, latterly, 
come into being to supply color in- 
telligence service. Not directly 
within the office equipment bali- 
wik have these color-weather bu- 
reaus been set up. But in nearby 
locations which are subject to the 
same color cycles that run in the 
office equipment field. 

By our opening instance we have 
seen how the paint and varnish 
folks are endeavoring to influence 
color trends and thereby shunt the 
bulk of demand into quarters pre- 
pared to take care of it. But, at 
the risk of incredulous snorts, the 
theory is put forward that the one 


best bet for color-dependent mer- 
chandisers, when eager for a pre- 
view, is in the quarter of color 
fashion forecasting. At first 
thought it may appear a far cry 
from the prevailing color cues of 
men’s and women’s wear to the of- 
fice outfitting domain, or even to 
the sphere of business and social 
stationery. Actually, the connec- 
tion is not so remote as some of us 
have suspected. We'll not pretend 
that because Powder Blue, or some 
other freak color, stages a style 
stunt in feminine apparel that it 
will crash either the staple or spe- 
cialty line of office essentials. But 
shrewd and prolonged observation 
has shown that strong tides of 
color are apt to flow along the en- 
tire commodity shore. If a certain 
blue or group of blues steal the 
show in apparel it almost always 
follows that, ultimately, there is a 
leaning to blues on the part of the 
most matter-of-fact buyers who 
have quite unconsciously been 
swayed by the color drift, so well 
publicized. 

Even more consistently are the 
germs of color suggestion spread 
by color concentrations in lines 
such as carpets, curtains, hang- 
ings, awnings, upholstery mate- 
rials, and other appointments that 
give tone to well-furnished offices. 
Indeed, readers with long mem- 
ories may recall the complications 
over color that once upon a time 
rent the steel furniture trade and 
resulted in a gentleman’s agree- 
ment on certain standard colors 
for schoolroom desks, etc. By and 
large, the whole color sequence is 
all of a piece in its influence upon 
the business scene and more often 
than not it pays to obtain the 
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earliest possible tips on the direc- 
tion in which the color wind may 
be expected to blow tomorrow and 
the day after. 

Now for means to the end. In 
the old days all that a would-be 
color conformist knew about what 
color fashions had in store for 
him was what he read in the 
papers regarding the “Paris open- 
ings” or other parades of new 
models (not forgetting our annual 
automobile shows) that break new 
seasonal color cards. Now the fore- 
casting of color is a profession, 
with organizations working the 
year round to foretell every re- 
shuffling of colors. An example 
of this type of institution is the 
Textile Color Card Association of 
the United States. It has head- 
quarters at 200 Madison avenue, 
New York, and boasts that it is 
conducted not for profit but for 
the benefit of American industry. 

A kingpin in the color service 
set-up is sponsored by the Na- 
tional Retail Dry Goods Associa- 
tion, the union of the department 
stores. As a wheel within the 
wheel of its Merchandising Divi- 
sion, at 225 West 34th street, New 
York, this body maintains a Color 
Coordination Committee. The job 
of this soothsayer is to select each 
season the basic colors that are to 
be in vogue; forecast the relative 
importance of the various color 
families or groups, and select the 
actual shades most likely to sell in 
volume. All this lore is presented 
in the form of seasonal color cards 
with actual samples. Distribution 
isn’t restricted to club members. 
Any interested party may obtain a 
full set of the color tipsters’ selec- 
tions at a nominal price. 

Most interesting perhaps to the 
brethren of the office equipment 
congregation is what is happening 
almost next door. In the automo- 
tive industry, to be exact. Here 
functions the Automobile Color 
Index which is a combination of 
color reporting and color direction- 
finding. Concretely, this agency 
reports trends and interesting 
changes in consumer color prefer- 
ence. The relative position in 
popularity of the major colors is 
reported,—with monthly revision. 
The Index compilers are all the 
while conducting straw votes on 
color, somewhat after the formula 
of certain fountain pen manufac- 
turers. Thus, a census of color 
preferences for 1935 motor cars 
showed that one thousand busi- 
ness executives, quizzed at ran- 
dom, voted heavily in favor of 


color preferences in a sequence of 
Maroon, Blue, Black and Red. 

Yes-men in the color merchan- 
dising game watch closely how the 
mail order cat jumps. The cata- 
logues of Montgomery Ward and 
Sears Roebuck are dissected, as 
soon as they appear, for color 
leanings. These concerns have 
their own “Dictionaries of Color.” 
But color strategists in a line such 
as office equipment cannot bother 
with the mess of coined color 
names. Notoriously there is noth- 
ing in industry approaching stand- 
ardization of color names. The 
trick is to play for place as to pri- 
mary or basic colors and let color 
nicknames take care of them- 
selves, even as the color routinist 
seldom attempts to express ap- 
proved colors in shades and tints 
from dark to light. 

Alongside the _ straight-away 
color forecasters another new pro- 
fession has blossomed, made up 
of Color Planners, so-called. Lead- 
ing the field are specialists such 
as Mr. Arthur S. Allen and Color 
Engineer Howard Ketcham. The 
prime responsibility of the expert 
Color Counsel is to work out, for a 
principal in industry, color layouts 
applicable to the product or to the 
package, or both. But, incidental- 
ly the obligation of this consulting 
authority on color is to find out in 
advance for his client in which di- 
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rection the color cart is going, so 
that the firm’s line may be accom- 
modated to the trend. The Color 
Engineers have  high-sounding 
names for their activities but in 
simple justice it should be said 
that their interest in color is 
strictly practical. In all the studies 
of the scientific use of color and 
the systematic effort to mortgage 
the future of color, color is reck- 
oned with as a positive sale pro- 
motion aid. 

In time, the theory of the busi- 
ness cycle may be proven feasible 
for pacing color rotation. By care- 
ful studies of past and present 
conditions, Howard Ketcham has 
demonstrated that in times of de- 
pression leadership is assumed by 
dark, subdued colors whereas in 
periods of prosperity bright colors 
have the call. The secret is out, 
also, that in this vast country 
color temperatures may vary in 
different sections. As proof of the 
pudding behold, currently, a con- 
sistent demand in the large cen- 
ters of sophistication in the East 
for rich, subdued and dignified 
colors whereas brilliant bursts of 
gayer colors have flared in certain 
sections on the Pacific Coast. In- 
asmuch as advertising colors fol- 
low product-colors and package- 
colors there is an extra added rea- 
son to speculate on the eternal 
riddle: Which way the color trek? 
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Eberhard Faber On Parade.—Here is a telling display window in one of the Horder, 
Inc., stores in Chicago devoted to an exhibition of Eberhard Faber pencils. Modern- 
istic, colorful and systematic is the arrangement of every type of pencil made by the 
Company, as well as a choice assortment of penholders, erasers and rubber bands. 














Loose Leaf Form Index 


Copyright 1935 by The Office Appliance Company) 


NoTe.—This is the first installment of a complete index to loose leaf 
forms, compiled by W. Lee Fergus and announced in Office Appliances last 
month. Each succeeding issue will carry an installment until the entire in- 
dex has been completed. In its entirety the loose leaf form index will be an 


invaluable aid to loose leaf salesmen. 


Alphabetical Index of Loose Leaf Forms 


The figures enclosed in parentheses at the left of trade names indicate forms 
that are identical. For example, the figure (1) preceding the listing of Cesco 
and W-J forms under the subheading, Accounts Receivable Analysis, means 
that the forms are the same in every respect. In every case, the figures refer 
only to the forms listed under one subheading. Thus, figure (1) under Address 
Books, refers only to address book sheets and has no connection with a figure 

1) under any other subheading 

The code letters following the sheet size in each case refer to the punching 
rhe punchings are described in the punching table herewith. For example, 
Accounts Receivable Analysis sheet, W-J Form 63563, is punched T&Y for 
a four post ledger with 84" outside centers, 244" inside centers, 5%" diameter 
posts, and also for post binder with two posts *,” diameter 7" center to center 

The form index does not include forms made by manufacturers who do not 
sell through the stationery trade. Neither are forms included which come 
from local dealers and are limited to their own trade 

Manufacturers of sheets are referred to by trade names, as follows 


Adco The Wilson-Jones Co., Chicago, I! 
Aladdin— National Blank Book Co., Holyoke, Mass 
All-Facte—The Wilson-Jones Co., Chicago, Ill 


Mich 


American—Kalamazoo Stationery Co., Kalamazoo 
American Pad & Paper Co., Holyoke, Mass 


B&P—Boorum & Pease Co., Brooklyn, N. Y 
Cesco—The C. E. Sheppard Co., Long Island City, N. ¥ 
Cleartype—American Map Co., New York, N. ¥ 
Cott—The Cott Index Co., Columbus, Ohio 


The Wilson-Jones Co., Chicago, Ill 
Eugene Dietazgen Co., Chicago, Ill 
Educational Exhibition Co., Providence, R. I 


DeLuxe 
Dietzgen 
Edexco 


Elbe—Elbe File & Binder Co., New York, N. Y 

Eureka—Eureka Blank Book Co., Holyoke, Mass 
Faultiess-—Stationers Loose Leaf Co., Milwaukee, Wisc 
Faxon—Faxon Loose Leaf Co., Philadelphia, Penna 
Federbush—Federbush Co., New York, N 

Goes—Goes Lithographing Co., Chicago, Ill 

G-R—Grand Rapids Loose Leaf Binder Co., Grand Rapids, Mich 
Greenwood—The Greenwood Co., Chicago, Ill 

H&Me—Hall & McChesney, Syracuse, N. Y 

Chas. D. Hevenor Co., Inc., Buffalo, N. ¥ 


Ideal—J. L. Hanson Co., Chicago, Ill 
I-P—The Wilson-Jones Co., Chicago, IL. 
Jackson—Dwight & M. H. Jackson Co., Chicago, Ill 


Lefax—Lefax, Inc., Philadelphia, Penna 

McM-—MeMillan Book Co., Syracuse, N ‘ 

Naribo—Thorp & Martin Co., Boston, Mass 

Nat'l.—National Blank Book Co., Holyoke, Mass 

P&M—Plew & Motter Division, Workman Mfg. Co., Chicago, II. 
Poole—B. W. H. Poole, 307 W. Sth St., Los Angeles, Calif 
Progress—Bradner-Smith & Co., Chicago, Ill 


Grand Rapids, Mich 


Proudfit—Grand Rapids Loose Leaf Binder Co., ' 
Grand Rapids, Mich 


Proudfit-Cole—Grand Rapids Loose Leaf Binder Co., 
Rand MeNally & Co., Chicago, Ill 
Robarco——Rockwell,—Barnes Co., Chicago, II! 


Rubco—S. Rubin, 180 Mott St., New York, N. Y 

Saribo— Walter C. Sargent, Inc., Arlington, Mass 
Security—S. Rubin Co., 180 Mott St., New York, N. Y 
Secott—Scott Stamp & Coin Co., New York, N. Y 
Simplex—The Wilson-Jones Co., Chicago, Ill 
Stationers—Stationers Loose Leaf Co., Milwaukee, Wisc 
Tatum—The Wilson-Jones Co., Chicago, Ill 


rrussell Mig. Co., Poughkeepsie, N. ¥Y 

l'winlock The Wilson-Jones Co., Chicago, Il 

Wabash —Wabash Cabinet Co., Wabash, Ind 

W-J—The Wilson-Jones Co., Chicago, Ill 

World Wide—Associated Stationers Supply Co., Inc., Chicago, Il 


Truseell 


Punching Schedule 


Bet. Sets 


Code No. of Inside Outside of Holes 
Letter Holes CO Cc Cc Cc Cc 
Small Round Holes {" Dia. for Memo Books with Rings '4", %", 4", 44" or 
1” Diameter 
A ; i 114” 
B 6 4%" gaa" a4" 
Cc 6 ae sin” Lig’ 
D 6 “4° n° 2° 
E 6 4" 6” 3" 
F 6 4" 6%" 334° 
G 6 4" 8° 5° 


Round Holes for Price Books or Ring Binders with Medium Rings 4’, 1, 


11g” or 144” Dia 


H 2 a i\," 
I 3 2%" 54’ 
I7 7 519" 
J 3 314" ys 
J7 7 7 
K ; 4\4" 8! 
K7 7 84" 
I 4 +o 1049” 
M ‘ 44" 12%" 


Bet. Sets 


Code No. of Inside Outside of Holes 
Letter Holes C.—C C.—C C.—C 
Round Holes for Post Binders with *%” Dia. Posts 
N 2 234° 
ra 2 4%" 
P 2 a 
Q 2 814" 


Slot Holes for Post Binders and Ledgers with 54" Dia. Posts 
R 1 2” 6%" 


S 4 2%" 7" 

be ; 2% oie 

U ‘ 315" 1016" 

U2 4 - 12” 
Slot Holes for Post Binders with *<" Dia. Posts 

V 2 2%" 

Ww 2 3h4” 

xX 2 44" 

X2 2 5h” 

Y 2 - 

Z 2 9” 

Z2 2 9%" 

Z3 2 11 54” 


Four Round Holes *%" Dia. for Prong File Binders 
4 


PFI 36,” 2%" 
PF2 4 2%” 47%" 
PF3 4 6%" 8" 
PF4 4 1 1%" 3%" 
PF5 4 2%" 4%" 
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National Type- 
writer Convention 
Program 


Outline of Topics to Be Dis- 


cussed at Tenth Annual Meeting 


at Washington, D.C.—Some Sug- 


gestions Made for Reorganization 


HAT the tenth annual con- 

vention of the National Type- 
writer and Office Machine Dealers 
Association will establish a record 
of constructive performance is now 
a foregone conclusion. The work 
which has already been accom- 
plished, and the constructive 
thought which has been given to 
the plans of the organization are 
earnest not only of a successful 
convention, but also of the future 
progress of the association. 

Last year the Washington 
Chamber of Commerce contributed 
to the trip of W. H. Wolowitz of 
the United Typewriter and Adding 
Machine Company to the National 
Convention at Los Angeles with 
the understanding that he would 
exert his energies to bring the 
1935 convention to Washington. 
This object he was successful in 
accomplishing, and as chairman of 
the National Convention Commit- 
tee, he has been instrumental in 
carrying on the considerable bur- 
den of pre-convention work in co- 
operation with other leading type- 
writer men throughout the coun- 
try. The results have been satis- 
factory, and accordingly the fol- 
lowing program has been pre- 
pared, subject to such changes as 
may be found advisable: 


The Program 


Mayflower hotel, Washington, D. 
C., August 28 to 30, inclusive: 

Wednesday, August 28, at 8:30 
A. M.—Registration; opening ad- 
dress by C. Elmer Anderson, pres- 
ident, N. T. O. M. D. A; address of 
welcome; report of secretary; re- 
port of treasurer; other addresses; 


lunch. Afternoon session: Chair- 
man, James P. Ward, Sr.; ad- 
dresses; adjournment at 5:30 P. 
M.; 8:30 P. M., dinner dance. 

Thursday, August 29: Morning 
session; chairman, Lamont Wood; 
report of nominating committee; 
addresses; lunch. Afternoon: 
Sightseeing and golf tournament. 
—3:30 P. M., annual banquet. 

Friday, August 30: Morning ses- 
sion; chairman,Theodore Schafer; 
report of resolutions committee; 
open forum; lunch. Afternoon ses- 
sion: Chairman, C. Elmer Ander- 
son; election of officers; selection 
of next convention session; unfin- 
ished business and adjournment. 
5:00 P. M., entertainment. 


Tentative Program for the Ladies 


Wednesday: Registration; ad- 
dresses; lunch. Afternoon: Movies. 
Evening: Dinner dance. 

Thursday: Morning, style show 
at department store; lunch. Aft- 
ernoon: Sightseeing. Evening: An- 
nual banquet. 

Friday: Morning, trip to Mount 
Vernon; lunch at tea house. Aft- 
ernoon: Movies. Evening: Enter- 
tainment. 


Convention Committees 


Chairmen of the several com- 
mittees appointed to carry on the 
work of the convention are busy 
at their appointed tasks. 

The chairman of the Planning 
Committee (program, speakers, 
etc.) is Clarence E. Bush of the 
General Typewriter Company, 
Washington, D. C. Assisting him 
as fellow committeemen are J. P. 
Ward, Sr., Shipman-Ward Manu- 
facturing Company, Chicago; La- 





The United States Chamber of Commerce 
Building, Washington, D. C. 


(Plate by courtesy of the Greater National 
Capital Committee) 


mont Wood, Mid-West Typewriter 
Company, Kansas City, and Theo- 
dore Schafer, United Typewriter 
Company, New York. 

The Resolutions Committee has 
for its chairman, W. F. Clausing, 
vice-president of the N. T. O. M. D. 
A. Invited to serve under him are 
Arthur B. Froehlich, Reliable 
Typewriter & Adding Machine 
Corporation; A. E. Roberts, presi- 
dent of the Michigan Typewriter 
and Office Machine Dealers Asso- 
ciation; J. C. Erback, president of 
the New Jersey Typewriter & Of- 
fice Machine Dealers Association; 
C. H. Schott, president, Pittsburgh 
Typewriter & Adding Machine 
Dealers Association; G. S. Cambias, 
president of the New Orleans 
Typewriter & Office Machine Deal- 
ers Association. 

J. Rubenstein of the Addressing 
Machine & Equipment Company, 
New York, is chairman of the 
nominating committee. Invited to 
this committee are Elmer Young, 
treasurer of the Chicago Type- 
writer & Office Machine Dealers’ 
Association; Leo Adler, Cleveland 
Calculating Machine Company; A. 
H. Kellstedt, Peoria Typewriter 
Company, Peoria; E. W. Doepke, 
president, Milwaukee Typewriter 
& Office Machine Dealers Associa- 
tion. 


Mr. Froehlich Makes a Suggestion 


In a letter to the trade, Arthur 
B. Froehlich of the Reliable Type- 
writer & Adding Machine Corpo- 
ration, Chicago, former president 
of the N.T.O.M.D.A., makes an 
interesting suggestion which was 
first outlined by him in an article 
published in another journal. A 
digest follows: 

1. The association needs a fully 
qualified secretary, well educated 
and experienced in organization 
work. He should have no experi- 
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ence with any single dealer, whole- 
saler or manufacturer, and should 
have the recommendation of the 
Chamber of Commerce. He should 
receive a salary commensurate 
with the importance of his posi- 
tion. 

2. Permanent headquarters 
should be centrally located. 

3. Methods must be devised to 
obtain enough revenue to meet all 
obligations. 

According to Time Magazine, 
there are in the United States 
3,854 office and store supply and 
equipment dealers. They did in 
1933 an aggregate of $111,905,000 
business. 

Four hundred ninety-one of 
these stores (12.7 per cent) did 
over $50,000 a year each, and ag- 
gregated $65,682,000 (58.7 per cent) 
of the total. 

Eight hundred fifty-seven of 
these stores (22.3 per cent) did 
from $20,000 to $50,000 a year each, 
and aggregated $26,793,000 (23.9 
per cent) of the total. 

Eight hundred forty-five of 
these stores (21.9 per cent) did 
from $10,000 to $20,000 a year each 
and aggregated $11,956,000 (10.7 
per cent) of the total. 

One thousand six hundred sixty- 
one of these stores (43.1 per cent) 
did less than $10,000 a year each, 
and aggregated $7,474,000 (6.7 per 
cent) of the total. 

4. Qualifications for membership 
should be established, involving 
credit record among manufactur- 
ers and supply houses; applicants 
should meet a standard set-up by 
the association as it concerns the 
applicant’s standing as a dealer; 
his financial responsibility, and his 
moral responsibility. 

Mr. Froehlich’s plan calls for 
definite expenditures. If two hun- 
dred fifty dealers out of three 
thousand eight hundred and fifty- 
four feel themselves qualified for 
membership, they should be able to 
pay annual dues of $25 with the 





addition of assessments, if neces- 
sary, up to a sum not exceeding $25 
in a single year. 

“These two hundred fifty poten- 
tial members,” says Mr. Froehlich, 
“would be really the backbone of 
the used machine and portable in- 
dustry, representing in assets and 
responsibility a possible seventy- 
five or eighty per cent of the 
whole. ... 

“With such a representation, the 
National Association can not help 
but be a decisive factor in the 
shaping of policies and practices in 
our business. There are one or two 
dealers of recognized standing and 
financial responsibility in every 
city over fifty thousand or one 
hundred thousand population. 
Many of them would not hesitate 
to subscribe their $25 to $50 if they 
knew the association was a con- 
structive, going enterprise.” 

“There is no thought to do any- 
thing destructive, nor to work 
counter to the interests of the 
manufacturers,” Mr. Froehlich 
says. “To the contrary, we want to 
be constructive and work with 
rather than against the manufac- 
turers.” 

It is expected that the foregoing 
plan will be fully discussed at the 
convention. Already (July 18) Mr. 
Froehlich has received over twen- 
ty-seven checks from prominent 
firms who promise to support the 
plan, which will be, if adopted, the 
backbone of the National Associa- 
tion. 

A few of the responses to Mr. 
Froehlich’s letter are quoted: 

“With reference to the rejuvena- 
tion of the National Typewriter 
and Office Machine Dealers Asso- 
ciation, I wish to say that I am in 
perfect accord with your views as 
set forth in your ‘Quality Mem- 
bership’ article.” 

F. C. Waltz, 

Waltz Typewriter & Adding 
Machine Company, 

Cincinnati, Ohio. 
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“The enclosed check for twenty- 
five dollars is an assurance to you 
and yours, that I also want to be 
one of those who would feel proud 
to be a member of this new organ- 
ization.” 

T. A. Glassman, 
City Typewriter Exchange, 
Rochester, New York. 


“I take great pleasure in send- 
ing you herewith check as per your 
request for twenty-five dollars and 
after reading your article and va- 
rious other comments I heartily 
approve of the stand you are tak- 
ing in behalf of the National Type- 
writer and Office Machine Dealers 
Association.” 

Louis C. Neuberger, 

Broadway Typewriter Exchange, 

New York, N. Y. 


“Confirming our telephone con- 
versation last night, I am enclos- 
ing check in the amount of twen- 
ty-five dollars to be used for pay- 
ment of National Association dues 
—if and when the reorganization 
of the National is effected.” 

Clarence B. Bills, 

Typewriter Sales & Service 
Company, 

Washington, D. C. 


“I agree with you entirely re- 
garding the paid secretary and in 
fact all of your sentiments, except 
the qualifications on memberships. 

“There are so many angles to 
the thing that I feel it should be 
handled very carefully. There are 
hundreds of good men in the type- 
writer business who, through no 
fault of their own, are not consid- 
ered good credit risks.” 

H. E. Russell, 

The Office Equipment Company, 

Des Moines, Iowa. 


Typewriter Men to Bask in Former 
Quarters of Legislators 


In discussing the hotel accommo- 
dations at the coming Washington 
convention, A. B. Froehlich pointed 
out the fact that during the ses- 
sions of Congress the Mayflower 
hotel is used extensively by legis- 
lators, who pay stiff prices for ac- 
commodations. Typewriter men 
will use the same rooms that the 
senators and representatives used, 
but at much lower rates because of 
off-season occupancy, the conven- 
tion being scheduled to be held 
during the warm season, when 
Congress is not in session. It may 
be that some typewriter dealers 
will occupy rooms that were ten- 
anted by famous members of the 
Senate and House during the pres- 
ent session. 
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“Ensemble Selling” Raises Bark- 


ers Above Competition 


ss UR success in merchandising 

office equipment in the last 
few years is based on two words, 
‘Ensemble Selling,’” says Arthur 
F. Fleck, manager of the office 
furniture department for Barker 
Brothers, Los Angeles. 

“A concentrated effort to pre- 
sent a direct appeal is necessary 
when dealing with busy profes- 
Sional business men,” continues 
Mr. Fleck. “The average man of 
this type can not visualize an office 
as it will appear merely from see- 
ing isolated articles of furniture 
and equipment. He must see the 
physical replica of his intended of- 
fice or suite. Balance and color 
are apt to be mere words to him 
until he sees the ensemble and 
catches the complete picture 
When he sees it complete he knows 
and decides quickly. 

“We have found that in the ma- 
jority of cases when a complete 
physical replica has been pre- 
sented to a customer he is sold 
and we have raised the sales ap- 
peal out of the competitive field 

“We go to any amount of trouble 
to make a replica set-up. It may 
be necessary to clear half a floor 
or to use a floor in another de- 
partment. Usually of course space 


is available on our own floor. Car- 
peting, draperies, and all pictures 
are put into place. 


Location of 


By J. Edw. Tufft 


doors and windows are shown 
when necessary with tape. Occa- 
sionally when rooms of exact size 
are not available tape is used to 
mark off exact size of rooms and 
locations of partitions.” 


Sells Large Jobs 


This system, according to Mr. 
Fleck, sells some very large orders. 
A recent outstanding sale made in 
the face of city-wide competition 
and involving several thousand 
dollars was that of furnishing the 
executive office for Lester L. Rob- 
inson, president of The Keystone, 
Inc., the Metropolitan Building 
Corporation, and chairman of the 
board of directors of the Filtroil 
Corporation. A room 19 by 30 feet 
was to be equipped with senior ex- 
ecutive’s desk, directors’ table, etc. 
A room practically the same size 
was set up at the store with the 
identical furniture, draperies, car- 
peting, and color scheme. Mr. 
Robinson was asked to come back 
the next day to see the set-up. 
After seeing it there was no chance 
for any competitor. The sale was 
made although Mr. Robinson did 
look further throughout the city. 


The ensemble impression could 
not be removed by his seeing ar- 
ticles of furniture piecemeal else- 
where regardless of the quality, 
character, or price of such arti- 
cles. The setting for the elegant 
furniture was complete, the dra- 
peries being in green Damask, the 
carpets in mulberry pebbleweave, 
and the wall panels in walnut. 
This is but one of several sales 
running into the major brackets 
made in the last year, each repre- 
senting a reasonable profit and 
getting entirely out of the field of 
competitive bidding. 


Down to Smallest Brackets 


However, the system is used in 
the smaller brackets as well as in 
the larger. No prospective sale is 
too small to invite a physical set- 
up. A recent sale, for instance, in- 
volved a suite of five offices, the 
average expenditure in each room 
being less than $200. Five rooms 
practically the size of the real 
rooms were completely furnished 
at the store and the sale was made 
en masse. The average room was 
9 by 13 feet in this group. 

“We go to just as much trouble 
when the prospective sale is as low 
as fifty dollars,” says Mr. Fleck, 
“for it must be remembered that it 
is a compliment to a man to pro- 
pose creating an office for him in 
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keeping with his probable tastes. 
Our experience has been that he 
comes back always on time and 
keeps his date for viewing the set- 
up right on the dot. 
Could Be Done in Smaller Store 
“T assume some dealers will feel 
that this system is adapted only 
for the larger store and not for the 
smaller store. I realize that Bar- 
ker Brothers is the largest house 


General View 
of the Richly 
Furnished Ex- 
ecutive Office 
of Lester L. 


Robinson, 
President, The 
Keystone, Inc., 


ALESMEN who work on the out- 

side should accustom them- 
selves more to carrying samples 
and miniatures showing the con- 
struction of the moving parts and 
the method of joining in articles 
of office furniture, where high 
quality and substantial service are 
claimed. Everything that shows 
constructive features has an in- 
terest to the office man. Half the 
sale is to get the interest of the 
customer. 


. * * 


It has long been a puzzle how an 
office furniture salesman can sell 
a filing cabinet and forget to sell 
the customer a supply of folders 
and guides. This is done, however, 
every once in a while. A case re- 
cently came up where a salesman 
had sold a filing cabinet for $25 
and became so elated that he for- 
got all about selling the supplies. 


and office furnishing store in the 
world, yet it must be remembered 
that we too are greatly crowded 
for floor space in spite of the size 
of the store as a whole. I am satis- 
fied that the average office equip- 
ment and office furnishing estab- 
lishment could find room for 
physical set-ups of this kind using 
tape for partition lines when nec- 
essary and portable window set- 








A Few Ideas De- 
veloped in a Conver- 
sation with Mr. Joss 
of Stevens, Maloney 


&Company,Chicago 


When he got back to his store and 
reported the sale, it was discovered 
that the customer was still in the 
market for supplies, so the man 
who knew most about filing sys- 
tems dashed over and got an or- 
der that amounted to more than 
the price of the filing cabinet. 
Quick action in this case no doubt 
prevented the supplies from being 
furnished by a competitor. 
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ups for windows. If a scheme of 
sectionalized partitions were 
worked out, as it could be, so much 
the better. 

“IT am satisfied any dealer will 
find ensemble selling the least 
costly of all selling. He will find it 
protects his rightful profits and 
that his customers served by this 
method will be among his most 
satisfied customers every time.” 


Los Angeles, 
Calif. — This 
is a splendid 
example of 
“Ensemble 
Selling” by 
Barker Bros. 


Way of Suggestion 


It is an old subject, but like the 
Ten Commandments, it sticks. We 
refer to selling service. Small 
courtesies cost nothing and they 
mean a lot. We know of nothing 
that brings bigger returns for a 
minimum amount of time. A 
salesman installed a filing cabinet 
and discovered it was slightly de- 
fective. He hurried to the cus- 
tomer before the latter had time 
to find the error and fixed things 
up. This attention was very wel- 
come, proving as it did that the 
dealer was intent upon keeping to 
the exact letter of his agreement 
even though the latter was only 
implied. That customer became a 
permanent asset of the store. Any 
service however small may awaken 
the customer’s approval and make 
him a regular visitor to the store. 
Do not be niggardly in small serv- 
ices that do not cost too much. 
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Above Is Business Establish- 
ment of the L. M. Morris Com- 
pany at Modesto, Calif._-One of 
the oldest office equipment and 
stationery stores in the San Joa- 
quin Valley, of which only a 
part is shown in the illustration, 


Files Resist Great Fire.-Sixteen 
hours in a rearing fire and then 
a two-story drop to a burning 


SHAW-WALKER FIRE 
FILES STAND THE ~ “" 
TEST :- a 
Dropped from the sec- FO ee ee 
ond to the first floor when 
the burning building in which they were housed col- 
lapsed, and then remaining in the blazing inferno for 
seventeen hours before they were rescued with their 
contents intact and undamaged—such was the achieve- 
ment of a number of “Fire-Files” manufactured by the 
Shaw-Walker Company, Muskegon, Mich., last June 
when the building housing the Shawnee County Relief 
Administration at Topeka, Kan., caught fire and was 
completely gutted. 








the company is also one of Cali- 
fornia’s leading Ediphone repre- 
sentatives. Below is picture of 
Mr. Morris in one of his hours 
at home out of the great number 
devoted to his thriving business. 


basement failed to damage the 
contents of these Shaw-Walker 
“Fire-Files.” 


The blaze was discev- 
ered about four o’clock in 
the morning and raged 
until nine o’clock that 
night. Meanwhile the sec- 
ond floor collapsed hurtling the files to the floor below. 
Working under the direction of County Poor Commis- 
sioner Lyle O. Armel, workmen dragged the battered 
cases from the still burning building. Mr. Armel com- 
pletes the story: 

“To our utter amazement the important files of more 
than 8,500 cases were not only intact but were undam- 
aged despite the heat of the fire. Unfortunately, how- 
ever, other records, kept in ordinary files, were all lost.” 
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STAGE TYPEWRITING CONTEST AT CHICAGO 


New professional, amateur and novice world cham- 
pion speed typists were crowned June 27 and 28 when 
the “Third International Commercial Schools Contest” 
was held in the Sherman hotel at Chicago. Other win- 
ners were proclaimed in five shorthand, six dictating 
machine, one machine calculation and five bookkeeping 
events. 

The winner of the professional event was Albert Tan- 
gora, of New York City, winner of four previous annual 
contests. Mr. Tangora, using a stock Victory model 
Royal typewriter, wrote 128 words per minute for one 
solid hour, to win by a margin of three points over his 
nearest opponent. The five runners-up, and the ma- 
chines they used were: 

Cortez W. Peters, Washington, D. C., Woodstock type- 
writer, 125 words per minute. 

George L. Hossfield, New Jersey, Underwood type- 
writer, 124 words per minute. 

Barney Stapert, New York, Underwood typewriter, 
123 words per minute. 








Albert Tangora and His Victory Model Royal Typewriter. 


Chester Soucek, Pennsylvania, Underwood typewriter, 
117 words per minute. 

Miss Irma Wright, Toronto, Canada, Underwood 
typewriter, 115 words per minute. 

Norman Saksvig, a Chicago HOLC worker, was a vic- 
tim of stage fright which lost him his place among 
the leaders. Although he reached the amazing speed of 
130 words per minute on an L. C. Smith typewriter, he 
won a rating of only forty-three words per minute, 
because, due to nervousness, he turned two pages of 
his copy at a time on several occasions and drew a num- 
ber of ten-word penalties as a result. 


Highlights of Contests 


Two highlights of the contests were the setting of 
new world speed records in shorthand and typing by 
two high school girls in open events. 

Miss Mary Louise Huste, of the John Hay High 
school, Cleveland, won the 120-word shorthand event 
and established a new record by her transcription of 
seventy-five words per minute. 

The second record breaker was Miss Alice Zika, of 
the West Tech. High School, Cleveland, who won a rat- 
ing of 106 words per minute, using a Woodstock type- 
writer. She was named the novice champion in 1933, 
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and the amateur champion in 1934. Other events and 
winners were as follows: 


Typewriting Division 


High school, Class A, novice—Olive McDonald, Lin- 
coln High school, Tacoma, Wash., eighty-three words 
per minute, Royal typewriter. 

Business College, Class A, novice—Gilbert Kercker, 
Wilcox Business College, Cleveland, sixty-nine words 
per minute, Woodstock typewriter. 

University, Class A, novice—Mary Williamson, Uni- 
versity of Washington, fifty-one words per minute, 
Royal typewriter. 

High school, Class B, amateur—Marjorie Eisenegger, 
John Hay High school, Cleveland, ninety-two words per 
minute, Underwood typewriter. 

Business College, Class B, amateur—Len. J. Buckley, 
Gregg College, Chicago, seventy-three words per min- 
ute, Woodstock typewriter. 

University, Class B, amateur—Lenora Fenton, Uni- 
versity of Washington, eighty-nine words per minute, 
Royal typewriter. 

High school, Class C, open—aAlice Zika. 

Business College, Class C, open—Mildred Neuman, 
Wilcox College, Cleveland, eighty-three words per min- 
ute, Woodstock typewriter. 

University, Class C, open—Lenora Fenton, University 
of Washington, eighty-nine words per minute, Royal 
typewriter. 

Shorthand winners were Pearl Wenner, John Hay 
High school, Cleveland; Loretta Peterson, Gregg Col- 
lege, Chicago; Margaret Adair, John Hay High school, 
Cleveland; Mary Louise Huste; Irma Cach, Wilcox Col- 
lege, Cleveland. 

Those who won honors in the dictating machine 
transcription were Olive McDonald, Lincoln High 
school, Tacoma, Wash.; Grace Moeller, Wilcox Business 
College, Cleveland; Mary Williamson, University of 
Washington; Janette Sawicki, West Tech. High school, 
Cleveland; Alberta Eggleston, Short Secretarial, Stam- 
ford, Conn.; Lenora Fenton, University of Washington. 


Bookkeeping Division 


Bookkeeping winners were Joe De Luca, John Hay 
High school, Cleveland; Fred Schmiedt, Wilcox College, 
Cleveland; Russel Apple, Central Normal College, 
Danville, Ind.; John Pal, John Hay High school, Cleve- 
land, and Ralph Welly, Wilcox Business College, Cleve- 
land. 

The winner of the machine calculation division was 
Adele Ann Simko, Austin High school, Chicago. 

The contest, similar to the first two which were held 
in the grounds of A Century of Progress, was staged 
by an executive committee composed of W. C. Maxwell, 
Hinsdale High school, Hinsdale, Ill.; Marion F. Tedens, 
Chicago Board of Education, and D. G. Beighey, Wes- 
tern Illinois State Teachers College, Macomb, IIl. 

The principal object of the contest, besides that of 
developing speed with accuracy among typists, was to 
demonstrate to the public what is actually being done 
by the nation’s various schools to educate office 
workers. 

—<@———. 
STURGIS COMPANY EXPANDS PLANT 


The Sturgis Posture Chair Company, Sturgis, Mich.., 
has recently enlarged its plant to include a complete 
woodworking department and now controls the manu- 
facture of its entire line of chairs. 

According to R. C. Huntley, president, the Sturgis 
firm has the distinction of being one of the only two 
posture chair companies in the country controlling the 
entire manufacture of their products. 





NEW MACHIN 





TE) AND DEVICES 





WAGEMAKER PEDESTAL TYPEWRITER DESK 

A new pedestal typewriter desk which features a new 
development in that type of office furniture has recent- 
ly been created and marketed by the Wagemaker Com- 
pany, Grand Rapids, Mich. 

The new model, known as the Dror-Type desk, is 
unique in that it makes possible for the first time a 
fifty-four inch pedestal desk with a clearance for the 
typewriter carriage of nineteen inches. 

Another feature is the absence of complicated mech- 
anism for lifting the typewriter to an operating posi- 
tion. With the weight of the typewriter partially 
counter-balanced, the operator need only pull out the 
typewriter drawer until it stops, then raise the type- 
writer until the gravity support drops. 

The compartment for the machine is enclosed and 
leaves ample knee space. Besides the typewriter plat- 
form, it contains special racks for note books, dic- 
tionary and paper, and built into the right pedestal is a 
drawer arrangement, practically making the typewriter 
drawer a complete miniature desk in itself. 

When not in use, the typewriter is lowered to its bed 
within the compartment and the drawer closed. 

The Dror-Type desk, which was recently placed on 





Wagemaker “Dror-Type” Desk. 


exhibition in the Grand Rapids Furniture Mart, comes 
in eight sizes, ranging in price from $52.20 to $64.50, 

with three special sizes at a slightly higher rate. 

_ ~<a — 

LETTERGRAPH MODEL 44 ANNOUNCED 
The Heyer Corporation, 901-911 W. Jackson Blvd., 
Chicago, has just announced an addition to its line of 
Lettergraph stencil duplicators. The new machine, 
called the Model 44, is priced to sell at $55.00 completely 
equipped. It has many of the highly popular features 
of Heyer’s recently announced Automatic Model 34, the 
main exception being that the Model 44 is fed by hand 
from a stack. Rapid feeding can be attained in this 
manner, however, and average operating speeds of 


forty to sixty copies per minute are common with most 
operators. 

The Model 44 promises to be a popular seller because 
of its versatility. All sizes and weights of paper print 
with equal facility. A small amount of copy on a post 
card prints just as easily as a legal length bulletin 
crammed with typing. Positive paper strippers, sim- 
ilar to those on the Model 34, assure that every copy 





Lettergraph Model 44. 


will strip and discharge into the receiving tray. Ma- 
chines are constructed and placed so that every sheet 
passes beneath them before arriving in printing posi- 
tion. Because of this constant stripping action the 
lightest papers can be printed without difficulty. 

Probably the most outstanding feature of the Model 
44 is its automatically inked printing drum. This cyl- 
inder is similar to that used on the Model 34, and is en- 
tirely enclosed except for a small, capped vent through 
which a half-pound of ink is poured at one filling. Ink- 
ing is continual, no stops being necessary until the ink 
supply is entirely depleted. This improved method of 
inking saves valuable time, assures perfectly inked 
copies and eliminates mess. 

Perfect registration is assured on the Model 44 
through an interesting new device for raising and low- 
ering the paper. The paper stops on the Model 44 are 
located adjacent to the impression roller and are actu- 
ated by the knurled knob mounted at the rear of the 
machine. This adjustment for raising and lowering the 
paper stops is accurate to the fraction of an inch and 
makes possible the best registration. 

Friction is minimized by ball and roller bearings. 
Gears are entirely eliminated resulting in direct drive 
(a copy for every turn of the handle). A five figure 
counter placed prominently keeps an accurate record of 
copies produced. Finished in effective walnut graining, 
light weight and portable, the Lettergraph Model 44 
presents a most attractive appearance. Interested 
dealers are invited to write for further details and price 
information. 

— 
THREE ADDITIONS TO YELLOW BOX LINE 


Three new additions to the Yellow Box line of the 
Oakville Company, division Scovill Manufacturing 
Company, Waterbury, Conn., have recently been placed 
on the market. They are: 

1. Angle clips. As their name implies, the clips are 
angular in shape, with a bright and smooth finish. 
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They are supplied in Sizes One and Three, packed 100 
to the box, 1,000 per carton. 

2. Five-cent, Acorn Thumb Tacks. These tacks are 
manufactured and marketed as a companion item to 
the five-cent Acorn fastener for use in the home, school 
and store market. 

3. Ten-cent retail Oak leaf fasteners and thumb-tacks 
are now packed in boxes of a new color scheme. Fast- 
eners in red and gold, and thumbtacks in red and sil- 
ver boxes, make these packings especially attractive. 
The assortments in these units remain the same. 

—_—_>—_____ 


IMPERIAL PRESENTS NEW BOOKCASE 


A new bookcase, listed in the firm’s catalogue as the 
No. 10912 model, has just been completed and placed on 
the market by the Imperial Desk Company, Evansville, 
Ind. 

Designed with or without glass doors, the bookcase 
is equipped with a walnut top, ends and front. It is 
forty-two inches wide and fifty-six high. Reeded 
pilasters, turned feet and moulding around the top 
form the decorative theme. Four adjustable shelves 
and a grille on the closed model complete the picture. 

a ee 
INBUILT TOUCH CONTROL BY SMITH-CORONA 


The L. C. Smith & Corona Typewriters Inc., Syracuse, 
N. Y., has embodied selective touch control in three 
Corona models—The Silent, the Sterling and the 
Standard. These adjustments are an integral part of 
the typewriters, and not an attachment. The touch 
selector is located under the hinged cover plate at the 
left of the machine. The operator moves from “light” 
position No. 1 to Heavy No. 7, or any number between 





L. C. Smith & Corona’s New Touch Control 


l and 7. The device gives a wide degree of selectivity, 
and the operator can tell immediately when the change 
is made. 

The control device was located under the hinged 
cover plate so that it is protected against meddling 
hands. This innovation was received enthusiastically 
by the Corona organization. 

a 
AUTOPOINT’S “ALL AMERICAN” PENCIL 


With features particularly appealing to patriotic or- 
ganizations, and bearing all the traditional beauty of 
the company products, the new red, white and blue 
90BF pencil has just been placed on the market by the 
Autopoint Company, 1801 Foster avenue, Chicago. 

The national colors of “Old Glory” form the color 
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motif of this striking, attractive pencil which bears 
the name “All American.” It is equipped with a red 
eraser ferrule, lustrous white barrel and blue writing 
tip. Twelve of the All American pencils come displayed 
on a colorful, attention-arresting easel card for ready 
resale. 
—_——~<p>— 
IMPROVED BACK FOR WABACO BINDERS 

The Wabash Cabinet Company, Wabash, Ind., has 
devised a new back for Wabaco storage binders which 
is simple and easily adapted to any thickness of book. 
The new back is of the same color and quality as that 
used to make up the binders, and is heavily gummed 
with a strong adhesive on one side. 

One inch from the edge of the cloth, the edge of a 
pad of corrugated board, just thick enough to fill the 





Improved Wabaco Binder 


over-hang of the cover, is tipped to the gummed cloth 
leaving balance of the gummed surface unattached so 
that the pad may be easily cut to exact width between 
covers by laying a ruler across the pad and slitting 
with a penknife. 

Backs are obtainable in proper widths to fit each of 
the Wabash Cabinet Company’s twelve sizes of binders, 
and pads are six inches long for all sizes so that any 
thickness of book up to six inches can be bound. Full 
details of the backs can be obtained on application to 
the company. 

————_>———_——_ 
EXECUTIVE DESK FILE IMPROVED 

Equipped with tubular edge celluloid tabs, a new ex- 
ecutive desk file has recently been announced by the 
Quality Park Envelope Company, Merchandise Mart, 
Chicago. 

The new file is neat in appearance and durably con- 





Desk File with Tubular Edge Celluloid Tabs 


structed. It is tabbed from A to Z, from 1 to 31 and 
from January to December. The tubular edge has been 
constructed to give longer service while its grip insures 
greater durability and prevents warping. 
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NEW BILL-O-TYPE COMING SOON 
Awaiting only the completion of a distributing organ- 
ization, a new and improved model of the Bill-O-Type 
complete bookkeeping machine will be placed on the 





New Bill-O-Type Machine 


market soon by the Bill-O-Type Corporation, St. Louis, 
Mo. 

The new machine is credited with a versatility of 
wide scope, among its advantages being the ability to 
add or subtract in one or more accumulators simul- 
taneously, or add in one accumulator and subtract in 
another at the same time. 

Bill-O-Type can add either horizontally or vertically 
in any of the columns as desired and in amounts up 
to a million or more. It adds or subtracts horizontal 
cross-footings and vertical totals simultaneously. 

Officials of the Bill-O-Type Corporation claim that 





Bill-O-Type in Operation 


the new machine is so simple that an ordinary typist 
can operate it efficiently. Operated from a standard 
typewriter keyboard, the Bill-O-Type has no compli- 
cated mechanism to adjust and no levers to push and 
pull, making easy the tasks of billing and posting. 

A unique feature of the machine is the fact that the 
keyboard and printing head consists of a standard 
typewriter. A selection of different makes and models 
especially adapted to any particular job may be used, 
it is said. This feature also has the advantage of 
accommodating the operator to her favorite touch 
operation and offers the buyer a large selection of 
types, carriage widths and special features. 

> 
MARKWELL INTRODUCES STANDARD STAPLES 

The Markwell Manufacturing Company, Inc., New 

York, is now producing Standard staples guaranteed 
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for use in all of the standard stapling machines. The 
new staples, made by skilled workmen and of the 
finest wire, are packed in attractive boxes upon which 
is imprinted the dealer’s name. They will be distributed 
only through authorized Markwell dealers under the 


firm’s “Controlled Distribution” plan. 
— 


AUTOMATIC MASTERGRAPH HAS NEW MODEL 

The Automatic Mastergraph Company, Des Moines, 
Iowa, announces the addition to its line of the Master- 
graph Model L. Retailing at $55, the new model is a 
hand-feed machine with a “legal-size’”’ inclosed drum 
and is equipped with automatic inking. 

The Mastergraph Model L, similar to the Master- 
graph Junior, is fed by hand, the paper being pushed 
one sheet at a time up to the registering stop from 
the feed board, which holds up to 100 sheets at a time. 

The Model A has automatic feed, automatic inking 
and inclosed drum and takes either legal or letter size 
stencils. Several improvements have been recently 





Automatic Mastergraph Model A 


made to the Junior model, including the installation of 
a larger drum, a new fastener for holding stencils at 
bottom, new paper strippers and a much more massive 
frame. 
~ -— > 
RAPHAEL PRESENTS NEW CHAIR 

Raphael Shops, Inc., New York, has placed on the 
market its new No. 801-C, a popular-priced, leather- 
upholstered office chair. Carefully manufactured by a 





Raphael's New Leather Chair 


staff of skilled workmen, the chair is said to be attrac- 
tive as well as very substantially built with web back 
and seat. Buyers may make their choice in leather 
and colors. 

With enlarged manufacturing facilities, Raphael’s 
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expert designing staff is preparing many new numbers 
for early introduction. 

The company also produces a new line of uphol- 
stered arm chairs and revolving chairs in addition to 
the heavier pieces. Complete information of this line 
may be obtained by dealers by writing Raphael Shops, 
Inc., 707 Broadway, N. Y. C. 


F&M MEMORY MASTERPIECES 
Included in the F&M line of Memory Masterpieces, 
manufactured by Finch & McCullouch, Aurora, IIL, is 
the No. 202 Giant Wall Dater which retails at $2.50. 





New F&M Daily Memo Book 


This perpetual dater is eleven and one-quarter inches 
high and six inches wide. It carries large date figures 
readable at a distance of over twenty-five feet, and has 
a sturdily constructed wood case of walnut finish. 
Sales already indicate that this article is ideal for office, 
bank and school use. 

Also featured here is the F&M No. 936 Daily Memo 
Book for the year 1936. This handsome imitation 











Finch & McCullouch’s New Giant 
Wall Dater 


leather book retails for $1.00 and is the last word in a 
permanent record of memos. In addition to ample no- 
tation space, it features several pages of information 
on holidays, anniversaries and other memoranda. The 
book measures 53gx8'4 inches and contains 334 pages. 
Eee 

NEW FAWN DRY STENCILS ANNOUNCED 
From a background of years of scientific chemical 
research comes the Fawn line of duplicator stencils 
and inks, placed on the market by the Fawn Brands, 

Ltd., 1 West Thirty-fourth street, New York City. 
Proud owners of the “Stencils of Character” slogan, 
the company has perfected a dry stencil which, it is 
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claimed, answers all duplicating problems, producing 
effective copies of typewritten or hand-drawn work. 

Fawn Brands, Ltd., offers, in addition to its stencil 
and ink lines, numerous other supplies including cor- 
rection fluid, writing plates, Styli ink pads, silk sheets 
and oiled paper covers. 

asiieiitiiaiai 
EAGLE-OTTAWA LEATHER CLEANER 

Developed primarily as a service to the furniture 
trade, the Eagle-Ottawa Leather Company, Grand 
Haven, Mich., has recently perfected a new type of 
cleaner for leather-upholstered furniture. In addition 
to removing dirt, the cleaner is said to be capable of 
completely restoring the lustre which the leather orig- 
inally possessed. 

The cleaner is packed one dozen eight-ounce bottles 


ick 
JOTTAWA 


I CLEANER 





Neat Container for Ottawa Leather Cleaner 


in an attractive display carton and in half-gallon and 
one-gallon cans. 

Further details and prices may be obtained by writ- 
ing the company. 

————_—— 
ASCO SECRETARIAL TABLE 

Containing a number of desirable new features, in- 
cluding electrically-welded hollow legs for greater 
stability, a new secretarial table (model T636) has just 





New Art Steel Secretarial Table 


been completed by the Art Steel Company, Inc., makers 
of Asco products, of New York. 
The new table, shown in the accompanying illustra- 
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tion, is twenty-six inches high, thirty-six inches wide 
and has a depth of twenty-four inches. It is equipped 
with an extra-size stationery drawer, providing ample 
storage space. 

The table is but one article described in detail in a 
recently-published catalogue of the Asco modern, 1935 
lines. 

> 
UNIQUE PROFIT CHART INTRODUCED 

The American Writing Machine Company, 374 Broad- 
way, New York City, N. Y., has just prepared a very 
handy profit chart which will enable dealers to cal- 
culate at a glance the gross profit on the selling price 
of any article, by reference to the cost of the merchan- 
dise. It will show a dealer the percentage of mark 
up necessary to realize any desired per cent of gross 
profit on the selling price—the only true basis from 
which gross and net profits can be calculated. 

The new profit chart will assist dealers in establish- 


PROFIT ude CHART 


Profit per cent on Selling Price 
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proonnonenns ' ™ 
It's easy to FIGURE Profits with 
this Chart 


It's just as easy 


to MAKE Profits 


with any or all of Awmco's Products. 
“MONARCH” Portable 
Adding Machines 


"MONARCH" Noiseless and 


Standard Portable Typewriters 
“PREMIER” Rebuilt: — 
“INVINCIBLE” Piatens 

> “INVINCIBLE” Supplies 


the only Genuine, Dealer. Factory Rebuilt 
Standard and Noiseless Remingtor 


AMERICAN WRITING MACHINE CO, 


374 Broapway + New Yor 


ESTABLISHED ise 
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American Writing Machine 
Company’s Profit Chart 


The 


ing the correct relationship between cost, mark-up sell- 
ing price, and profit. 

The profit chart will be mailed to any dealer who 
will make a request on his letterhead. Mr. Simler will 
have a supply of the charts at the Typewriter Dealer’s 
convention in Washington during the last few days of 
August. 

Measuring 3 x 514 inches, the chart envelope is made 
of celluloid. At the top is a slot with a percentage 
scale running from twenty to 200 per cent. 

Inside the envelope is a “pull-up” slide which auto- 
matically reveals the correct percentage figures in the 
slot when the slide is pulled up to the selling price of 
an article under the “cost” column of the slot. 

The figures surrounding the slot on the envelope 
are printed in boldface black while the figures on the 
slide are in red, making a pleasing contrast. 

—_——_—__—_—- 
NEW REPLOGLE GLOBE FEATURES RADIO 

One of the featured articles in the recently-issued 
catalogue of Replogle Globes, Inc., is the new Model 112, 
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a twelve-inch standard globe, shown here, manufac- 
tured to retail for $5.00. 

This model, made for dealers planning August and 
September school promotion, has as its main feature 





New Replogle Globe Model 


the showing of the principal shortwave radio stations 
and their call letters. It is detailed, up-to-date and its 
seven rich colors are sun proof. The map surface is 
protected by a highly glazed water and scratch proof 
finish. There is also a full and completely-reversible 
meridian, a metal base of unbreakable die cast material 
and the stand is finished in statuary bronze. Rubber 
feet protect desk and table surfaces. 

The new catalogue of globes is in three colors and il- 
lustrates the entire line. It may be obtained by writing 
Replogle Globes, Inc., 168 North Clinton street, Chicago. 

—_——__—_ 


A NEW COMPTOMETER DESK 


A new desk, designed and built specially for the 
Comptometer by the Shaw-Walker Company, Mus- 
kegon, Mich., has recently made its appearance on the 
market. The Comptometer is manufactured by the 
Felt & Tarrant Manufacturing Company, 1735 North 











Shaw-Walker Comptometer Desk 


Paulina street, Chicago, through whom the new desk 
will be distributed exclusively. 

The machine platform of the new desk places the 
keyboard of the Comptometer at the proper height, 
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with a consequent natural position for the operator’s 
arm so important to rapid operation and elimination 
of fatigue. 

The new desk is equipped with a roll-edge top com- 
pletely covered with molded linoleum, and an absence 
of unnecessary pedestal drawers is another welcome 
feature. A Sliding efficiency tray in the drawer has 
compartments for all supplies. 

csmntianiitidadideasis 
LYON APPOINTS BECKER MANAGER 

Frederick B. Heitkamp, general sales manager of 
Lyon Metal Products, Inc., Aurora, IIl., recently an- 
nounced the appointment of Theodore W. Becker as 
manager of the firm’s New York office. 

Mr. Becker joined the Lyon organization a short 
time ago from Jamestown, N. Y., where he was affili- 
ated with a large company as manager of agencies. 
Prior to that experience he was general sales manager 
of another firm manufacturing a line of products sim- 
ilar to the steel shelving, lockers, folding chairs and 
store fixtures of the Lyon Company. 

Mr. Becker will relieve W. E. Long who has been pro- 
moted to the position of manager of the steel equip- 
ment division with headquarters at Aurora. Mr. Long 
was previously manager of the Lyon Detroit office. 

nimi 





Another Step Up the Ladder Goes Frank 
L. Lloyd.—A member of Underwood 
Elliott Fisher organization since 1917, Mr. 
Lloyd has just been promoted to the po- 
sition of sales manager of the supply di- 
vision. Associated for many years with 
that department, he succeeds E. W. Curtis, 
Jr., who was appointed to a higher post 
and whose picture appears elsewhere in 
this issue. 
munities: 
NATIONAL POSTAL METER EXPANDS 
As part of an expansion program of nation-wide 
Scope, the National Postal Meter Company, Los Angeles, 
has recently opened Eastern headquarters in the Gray- 
bar building, 420 Lexington avenue, New York City. 
At the same time of the opening of the general execu- 
tive offices, it was revealed by I. H. Lyons, president of 
the company, that other branch offices in the East 
will be opened as soon as proper personnel can be 
developed. E. S. Bottomly, for seventeen years with 
the Remington Typewriter Company and Remington 
Rand, is in charge of the New York office, Mr. Lyons 
having returned to the Pacific Coast. 


CANADIAN BUSINESS SHOW TO BE HELD 
THIS MONTH 


Plans for the holding of a Canadian Business Show 
Similar to the event staged last year have been com- 
pleted by the Canadian Business Equipment Manufac- 
turers Association at Toronto. The show opens Aug- 
ust 23. 

The show last year was held in connection with the 





G. F. Morris 


Canadian National Exhibition and proved such a suc- 
cess that manufacturers decided to make the venture 
again. At this date the demand for space for exhibits 
has more than justified the effort. 

G. F. Morris, president of the association, declares 
that the event will be greater than ever. He says: 

“The space at our disposal, which last year seemed 
more than adequate, has already been completely taken 
up and much more space could be sold if available 
before the Business Show opens August 23. Improved 
business and economic conditions in this country not 
only presage a much larger attendance, but we are con- 
fident that the inroads made by obsolescence on office 
equipment of all kinds now in use will motivate a 
wider buying interest among those who view our ex- 
hibit.” 

Mr. Morris explained that increased sales experienced 
by members of the association reveal that demands for 
office equipment of all kinds have developed an accel- 
erated pace. 

-——_$—=—___—_ 
PITT LINES NOW IN PRODUCTION 

Among the loose leaf devices and equipment designed 
by Fred D. Pitt, president of The Pitt Corporation, 209 
West 19th Terrace, Kansas City, Mo., which are now in 
production are the Pitt flush lock storage binder, the 
Pitt safety toplock sectional post binder, and the Pitt 
slotted lock binder. 

The storage binder is made with smooth posts and 
is equipped with an ingenious lock, which requires no 
key and yet locks in any position. The construction 
of the binder permits it to be permanently locked when 
it is full so that it can be put away for future reference. 
The toplock sectional binder is equipped with a safety 
latch known as the “Pitt Safety Toplock.” Like other 
Pitt binders, the safety toplock is equipped with bake- 
lite end caps, colored to correspond with the corners on 
the binders. Thus a binder made with red cowhide 
corners is equipped with red bakelite end caps and one 
made with black corners has black bakelite end caps. 

Made with 3/16 inch posts, the Pitt slotted lock binder 
is offered either solid or sectional. These binders are 
so constructed that the housing has been eliminated, 
making stacking easier. This line is also equipped with 
the Pitt safety latch. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 

offices of this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, 

and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 

St. and Park Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor- 
dially invited to call upon Vincent Jackson at 22 St. An- 
drew street, Holborn Circus, London EC 4. Mr. Jackson's 
association with the trade and his contacts with its organ- 
izations afford him information valuable to those desiring 
to cultivate the British market. In subscription matters, 
Mrs. S. S. Elliott, 6 St. Bride street, London, EC 4, is the 
authorized representative of Office Appliances in the 
British Isles. 


London, July 4, 1935. 

July Fourth! Once a year a prominent member of 
the trade, Mr. Joseph Halsby (Protectograph), to wit, 
reminds himself and his staff that he is an American 
by birth! In other words, on the Fourth he entertains 
the office staff of his several companies to a special 
Strawberry tea. I have been invited, but he forgot me 
this year—and needless to say I feel hurt. To the best 
of my recollections they do not sing the “Star-Span- 
gled Banner,” but, joking apart, it is rather nice to feel 
that after goodness knows how many years’ domicile in 
England, Mr. Halsby remembers your National event. 

Owing to some unpleasant attentions of an estate 
agent I was unable to get to the last Office Appliance 
Trades Association luncheon. Instead of listening to a 
pleasant talk and enjoying good food at the Con- 
naught rooms, I was cooped up in a stuffy county court 
being cross-examined by a wily barrister. However, as 
defendant in the case, I received a verdict, with costs, 
in my favour. 

All that by the way, but it merely explains the fact 
that I have had to rely on reading through a verbatim 
report of the address at this luncheon and for the 
kindly help of Mrs. S. E. Elliott, the assistant secretary 
of the association. 

At this luncheon which was presided over by Mr. 
Rylands, the chief speaker was Mr. Percy Jones, one of 
the oldest members of the association (in fact, he was 
one of the founders) and chairman of Percy Jones 
(Twinlock) Ltd., famous for their loose-leaf equip- 
ment. Mr. Jones’ subject was “Minding My Own Busi- 


ness” and the interesting talk he gave followed along 
different lines than one would suppose from the title. 


Mr. Jones spoke first of all on the qualities that make 
for success, especially in our trade. In talking of the 
first quality—Optimism—Mr. Jones said: 

“When I started making up my talk I thought, ‘What 
are the qualities which are considered most important 
in the office,’ and the first I thought of was that of 
optimism. It seems to me that in the office appliance 
business you have to be an optimist to start your busi- 
ness, and an optimist to carry it on. I had to be an 
optimist to start my business because my father-in-law, 
who was one of the wisest business men I have ever 
known, said, ‘If you sell all the loose leaf ledgers every- 
body wants, you still won’t earn your living.’ That was 
pretty drastic. Well now, by way of argument—and 
the best argument I have ever heard—if you take a 
glass and fill it half-way you are an optimist if you 
consider it’s half-full, but you are a pessimist if you 
consider it’s half-empty. There you have the best 
definition I can think of for an optimist.” 

He followed up these remarks with this story illus- 
trating how you can get anything you like in this world 
if you want it badly enough. The story relates to a 
man who was telling a little boy of a rabbit being 
chased by a dog. The rabbit ran faster and faster and 
the dog got nearer and nearer and when the dog was 
almost on top of him the rabbit climbed up a tree. The 
little boy said, “Oh, but rabbits can’t climb.” “I know 
they can’t,” said the man, “but this rabbit had to!” 
“Now,” said Mr. Jones, “I have felt like that lots of 
times and you men must have felt the same when sell- 
ing your various machines. You must believe in your 
business if you are going to win. If you don’t you have 
no chance of success.” 
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Stationers Association; J. P. MacLaurin, past president; 


Association Officers at Recent Convention. 


L to R—Wallis Mansford, president-elect; British 
H. M. Holt, general secretary; L. Pagliero, M. Scott, F. 


C. Guildford, chairman of council; H. Limbrey, deputy chairman of council. 


Next in importance, according to Mr. Jones, was the 
gift of humor to help oneself and other people along. 
His next ingredient was caution. The speaker said that 
his listeners would probably think this strange talk 
after boosting optimism but he referred to caution as 
something to keep control. He rather aptly likened 
optimism to the accelerator of a motor car, and cau- 
tion to the brake. He explained that you must not 
go out all the time, “hell-for-leather,” with your foot 
on the accelerator because if you did there would be a 
crash sooner or later. He put it this way—if he has 
what he thinks is a wonderful idea to assist his busi- 
ness, he makes a note of it and leaves it for a week or 
two. If at the end of a short period he still thinks it 
is a wonderful idea he puts it into force. If, on the 
contrary, it appears to be quite daft, then he knows 
that it is not such a wonderful idea after all, and for- 
gets it. 

Imagination, as distinct from dreaming, was also 
spoken of as an essential in business making. He in- 
stanced how most of the great inventions like steam 
engines and flying machines have been the result of 
the imagination in the first place, of one man. Finally, 


New Woodstock Representation in Brus- 
sels.— Woodstock Belgique is the name of 
the Belgian firm representing the Wood- 
stock Typewriter Company. Third from 
left, as indicated in photograph, is the 
proprietor, M. Majoie. On his immediate 
left are A. H. Cohen, Woodstock Conti- 
nental sales director, and Charles Boutet, 
president and general manager of the 
Woodstock France, representing the com- 
pany in France. 


Mr. Jones added patience as a most important quality 
to cultivate. 

Mr. Gilbert Gledhill, M. P. (Gledhill Brook Time Re- 
corders) expressed the thanks of the association to 
Mr. Jones for his very interesting talk and sound ad- 
vice. 

About this time of the year numerous organisations 
hold what are called conferences but every one of us 
knows that the real idea is to have a happy get-to- 
gether and enjoy the sunshine at some seaside resort. 
The Advertising Association recently organised an 
Advertising Convention down at Torquay, in a delight- 
ful part of South-West England. Again, the Stationers 
Association of Great Britain and Ireland has just held 
its annual convention at Cheltenham, another delight- 
ful spot in the centre of England. Here are some 
photographs of some of the leading personalities. I 
heard of one rather interesting fact and that is in 
connection with the new president, Mr. Wallis Mans- 
ford. The first idea of forming an association of those 
engaged in the retail stationery business was born in 
the London house of Mr. Mansford’s mother. Now, 
some thirty years afterwards, Mr. Mansford becomes 
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the president. Reading through the syllabus I see that 
my friend, Mr. J. Adams Keene (chairman of the legal 
and parliamentary committee) introduced several sug- 
gestions for altering the articles and constitution of 
the association. Others taking part and who are known 
in the office appliance industry were Clifton Tollitt 
(Tollitt & Harvey) and Mr. Shelton Cox, a director of 
Percy Jones (Twinlock) Ltd. 

I am indebted to Mr. H. W. Holt the general secretary 
of the Stationers Association for news of this conven- 
tion and to Mr. J. Adams Keene for the photographs 
which he took himself. 

(A more detailed account of the convention appears 
elsewhere in this section.) 

Last month we had an outing of the London house 
of Kenrick & Jefferson Ltd. Unfortunately the weather 
was not too good to us, and as we had chosen to take 
a run some forty odd miles out of London to visit the 
new Zoological Park at Whipsnade, we were not 
afforded much cover from the heavy showers of rain. 





Father and Son, at the Outing of Ken- 

rick & Jefferson, Ltd., London House. 
Mr. E. Jackson, London sales man- 
ager (right) and his son, Vincent. 


However, for all that we enjoyed ourselves, and if we 
did not see much of the animals (who too were feeling 
depressed by the dampness!) we were a happy party at 
tea especially as we were joined by the chairman of 
the company, Mr. Fred Jefferson. The party was par- 
ticularly happy also as it was the first re-appearance 
of my father, the London sales manager, who had been 
away, after a number of weeks’ indisposition. 

I feel I must end this letter by quoting a headline 
which has just caught my eye in today’s issue of the 
“Daily Telegraph,” a reliable London newspaper. From 
this I see that last month was the highest total of 
men and women employed in the last fourteen years, 
whilst the unemployment figure is the lowest since 
1930. This is really good news especially as one would 
not call this the time of the year when employment 
is at its highest—VEJ 

aa 
BRITISH STATIONERS MEETING AT CHELTENHAM 


The Stationers Association of Great Britain and Ire- 
land held its annual convention at Cheltenham in June. 
We are indebted to The British Stationer for this ab- 
stracted report. 

Cheltenham Spa became popular in the reign of King 
George III, owing to the curative properties of the 
springs. The Cotswold Hills are the seat of many 
beautiful manor houses and stone cottages some 300 
to 400 years old. 
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Among the greetings read at the convention was one 
from Mr. Frank D. Waterman, who always offers his 
best wishes for the success of the convention and the 
continuing of the Association’s activities. 

After the opening of the convention, Mr. Herbert 
Holt, general secretary of the association, reported on 
the progress made by the advertising committee. Va- 
rious plans had been discussed, covering advertising 
promotion. This was to include window display com- 
petitions. 

The Benevolent Fund of the Association has received 
numerous contributions, the aim of this fund being to 
provide relief for aged stationers. 

Address of the Secretary 

The address of Mr. J. P. MacLaurin, president, re- 
ferred to the status of the stationery trade as revealed 
at the Glasgow convention last year, and indicated 
the steps taken to keep the stationery business in step 
with general commerce. In the president’s address he 
referred to his custom of stressing at local meetings the 
fact that the stationery trade is witnessing a complete 
social and economic revolution. The world of distri- 
bution has to contend with a changed mentality in 
buying. The competition with which British stationers 
have to contend is not that of unrestricted price cut- 
ting, but the scientifically organized distribution of 
mass production goods in which the selling becomes 
purely automatic and depends on huge volume of sales 
to cover the immense overheads and leave a profit. 

This address made reference to the large volume of 
chain store business in England. Two large chains 
alone show net profits close to £6,000,000. Allowing the 
assumption that they make as much as six per cent on 
their turnover, it means a joint turnover of £100,000,- 
000, all for cash. 

One point in the president’s address merits verbatim 
quotation: 

“We are passing through the furnace of change, and 
what shape the molten metal will take when cooled 
is yet unknown, but it behooves the stationer to con- 
sider the effects of these inroads upon his industry, 
whether as a unit he will be able to fight successfully 
the mechanized competition, or whether his salvation 
lies along the road of voluntary co-operating organiza- 
tion, or will it run along the lines of increased special- 
ized concentration on goods that do not lend them- 
selves to mass production, and in the sale of which 
knowledge forms the potent spell to attract custom- 
ers?” 

Power of British Associations 

Exemplifying the power of British associations to 
control trade activities was a proposed alteration in 
the rules of the Association: “Article III, Section 5, 
was to be altered to read .. . ‘prevent the supply of 
stationery articles to traders not having a proper sta- 
tionery department,’ instead of preventing ‘the sale.’” 

Mr. Wallis Mansford (London) was elected president 
of the association for 1935-36. 

The thirtieth annual dinner was held in the Town 
Hall, Cheltenham, with Mr. J. P. MacLaurin, president 
of the association in the chair. Prior to the loyal toast 
the general secretary read a telegram from the King: 
“The message of good wishes contained in your tele- 
gram was much appreciated by the king, whose sincere 
thanks I am commanded to convey to you and all who 
joined in those congratulations.—Clive Wigham.” 

The social functions of the convention included a re- 
ception and dance, billiard tournament and golf tour- 
nament. 

The Association has selected Scarborough, England. 
as the site of the 1936 convention. 
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THE OFFICE APPLIANCE COMPANY, LTD., OF 
SHANGHAI 
At No. 74 of the famous Nanking road in Shanghai, 
is one of the most complete and up-to-date office 
equipment companies in all China—The Office Appli- 











P. 5. Widdup 


ance Company, Ltd., the only foreign concern in China 
dealing exclusively in office equipment. The business 
employs a staff of fifteen occidentals and sixty-five 
Chinese. It maintains a branch office in Hong Kong, 
with a staff of fifteen persons under the management 
of Mr. H. Herman, who was prominently connected 
with the office equipment industry in England and 
South Africa for several years. 

The company has agents in the principal cities of 
China, which are visited by specialists from Shanghai 
headquarters from time to time. 

The managing director of The Office Appliance Com- 
pany, Ltd., is Mr. P. S. Widdup. While on this side 
recently for conferences with the manufacturers whose 
lines the company handles, Mr. Widdup gave the east- 
ern staff of this journal the pleasure of a call. 

Office Appliances naturally has particular interest 
in the Shanghai company’s corporate title. Before the 
advent of the journal, that particular combination of 
words was unused. Later the title was adopted by 
companies in several countries. Mr. Widdup does not 
recall how the name happened to be chosen for the 
Shanghai company, but we congratulate the executives 
upon their choice. 

The Shanghai business was founded in 1909 and for 
several years dealt only in the smaller stationery lines. 
Gradually, however, the smaller items became sec- 
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ondary. Machines and systems were featured, but it 
was not until the business was purchased by Mr. Wid- 
dup in 1927 (established as a limited company in 1930) 
that its operations were made nationwide. 


Business Extended 


Mr. Widdup added to the agencies and set out for 
more intensive cultivation. He employed a number of 
carefully selected salesmen trained for special work 
and appointed agents in the chief commercial centers. 
Most of the smaller lines were dropped and the efforts 
and resources of the organization directed toward the 
sale of major office equipment lines of United States 
origin. The company is now agent in China for the 
following: The General Fireproofing Company and its 
line of “Allsteel” office equipment; The National Cash 
Register Company; Royal Typewriter Company, Inc.; 
Todd Company, manufacturers of check writers; Mon- 





Above.—A beautiful night dis- 
play of electric light shining out 
into the darkness of Shanghai. 
The huge “Monroe” and “Royal” 
signs glittering high above the 
decorated windows of the store 
are examples of the effective ad- 
vertising used by the Office 
Appliance Company, Ltd., of 
Shanghai. 


At left.—The entire staff of the 
Office Appliance Company, 
Shanghai. 
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roe Calculating Machine Company; Victor Adding Ma- 
chine Company and the Kardex line of Remington 
Rand, Inc. 

Speaking of the method of operation which he finds 
the most successful in China, Mr. Widdup said: “We 
specialize as much as possible. That is, certain sales- 
men experienced and trained for the purpose devote 
their time to the sale of certain machines. We do of 
necessity, however, have some salesmen who handle all 
lines. And our specialists from Shanghai make periodi- 
cal visits to our agents both for inspecting the lines, 
surveying the territory and assisting in sales promo- 
tion.” 

Mr. Widdup has spent more than fourteen years in 
China and out of his experience there and elsewhere, 
has developed a system under which the business has 
flourished. 

Foreign concerns in Shanghai conducting business 
requiring men with technical training encounter more 


or less difficulty in securing competent perscnnel. 


Some of the experienced men brought from the United 
States and from England fall short of opportunity 
through failure to adapt themselves to all of the con- 
ditions for efficiency. But those who properly adjust 
to custom and follow sound practice fare well. 





VOGEL IS VISITOR FROM GERMANY 

Accompanied by his son, Kurt, Max Vogel, director 
of M. Vogel A. G., Frankfurt A. M., Germany, paid his 
annual visit to the principal cities of America last 
month. 

Mr. Vogel, who attended a luncheon of the Wis.-IIl. 
Club while in Chicago, as a guest of Fred Fenne, of 
Neva-Clog Products, Inc., was optimistic over the signs 
of better times he saw everywhere. 

“IT come to this country every year,” he explained, 
“because of the large amount of merchandise my firm 
manufactures and sends here. There is no doubt in 
my mind that conditions are rapidly improving. I can 
see the changes, and sense the stronger optimism of 
members of the office equipment industry so apparent 
since my last visit one year ago.” 

Mr. Vogel declared that similar improvements are 
making themselves felt throughout Germany. He said 
unemployment is rapidly being wiped out to the extent 
that a German law, requiring manufacturers to employ 
only workers in the cities in which the industries are 
located, has been repealed because of the increasing 
difficulty of finding efficient workmen. 
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TYPEWRITER PLANTS ARE BUSY 


A Syracuse dispatch to the Chicago Journal of Com- 
merce dated July 21 indicates that Remington Rand, 
Inc., and the L. C. Smith & Corona Typewriters Inc., 
plants have experienced contra-seasonal business ex- 
pansion this summer, and will not follow the custom 
of past years to shut down for the vacation period. 
At the local Remington plant manufacturing portable 
typewriters, notices of a two-week vacation period this 
month had been posted, but the notices have since 
been taken down. 

H. W. Smith, president of Smith-Corona, stated that 
because “of large volume of unfilled orders there will 
be no vacations at the Syracuse and the Groton plants, 
both of which are working on full time. 

“The domestic demand for typewriters extends from 
coast to coast, and foreign business also has shown 
some improvement, although in a lesser degree,” Mr. 
Smith said. 

> 
BARTLESVILLE COMPANY PAYS ALL DEBTS 
The following letter was recently issued by James L. 


Swisher, receiver for the Bartlesville Stationery Com- 
pany, Inc., Bartlesville, Okla., bearing the glad tidings 


This Well-Dressed Window Stocked 
with Underwood Typewriters Rep- 
resents a Double Celebration.—_The 
firm of K. Vagner, Brno, Czecho- 
| slovakia, was commemorating the 
§ fortieth anniversary of the Under- 
wood typewriter and the twenty- 
fifth anniversary of its business re- 
lations with Underwood. The clever 
advertising attracted large throngs 
of spectators during the event. 


that at least one company is “out of the red” and ready 
to resume business: 

“For a little over two years the Bartlesville Stationery 
Company has been operating under receivership. To- 
day the writer is mailing out checks which will pay in 
full the indebtedness to all the creditors, leaving no in- 
debtedness whatsoever against the Corporation except 
the current monthly bills and uncomputed taxes. The 
court has made certain that these will be taken care of 
when due, and has ordered the receiver to turn over the 
assets to the Corporation which will again be headed 
by the former president, Mr. V. T. Broaddus.” 

———_- i = 
LEONARD COMPANY ELECTS NEW OFFICERS 


Following the purchase from Mr. Eubank of the con- 
trolling interest in Leonard & Company, Detroit, by C. 
W. Leonard, an entire change of officers was made re- 
cently at the company’s annual meeting. 

In addition to the election of C. W. Leonard to the 
presidency, other officers elected were Albert C. Voss, 
vice-president; C. W. Leonard, Jr., treasurer, and 
Charles H. Leonard, secretary. The Messrs. Leonard 
compose the board of directors. 
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The Above “Before and After” Pictures Tell the Story.—Upper 
illustration is interior scene of the Security Warehouse Com- 
pany, Minneapolis, before General Fireproofing engineers refur- 
nished it entirely with GF office furniture. (Lower) How the 
same office appeared after the big change was accomplished. 





VALUE OF OFFICE ENGINEERING 


Graphic illustrations of the advantages which are 
to be obtained under the “office engineering” plan of 
The General Fireproofing Company, Youngstown, Ohio, 
were seen when the remodeling and re-equipping of 
the Security Warehouse Company, Minneapolis, was 
completed recently. 

When Fireproofing Company salesmen went to the 
warehouse they were confronted with hopelessly out- 
moded office furniture of practically every known 
period. Desks, chairs, filing cabinets and typewriter 
stands were there in haphazard array. The furnish- 
ings were a good example of the disadvantages of buy- 
ing office furniture piecemeal. 

The transformation of the offices as shown in the 
accompanying illustrations was worked out by the of- 
fice engineering staff of the Minneapolis branch of The 
General Fireproofing Company and the contrast of 
“before and after” appearances was striking. 

In speaking of the change one member of the com- 
pany said: 

“In recent years there has been developed a new 
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method of selling office equipment which has come to 
be known as ‘office engineering.’ This method is based 
on a consideration of the office as a whole, with each 
individual piece of equipment related to every other 
piece in a way that insures the greatest efficiency in 
the performance of the specific duties of each employe 
as a unit and of the office in its entirety.” 

The pictures aptly demonstrate the difference when 
the re-equipping was undertaken under the office en- 
gineering plan. Gone is the “old-time” furniture and 
in its place is a smart and modern array of the latest 
in GF metal desks, files and aluminum chairs. Added 
comforts and equipment such as electric fans, up-to- 
date lighting fixtures and light-colored linoleum com- 
pletes the metamorphosis. 

The General Fireproofing Company has made use of 
the Security warehouse office transformation to illus- 
trate a new mailing piece that has been furnished to 
agents for mailing to customers and prospects. It is 
expected to create a greater interest in office rehabili- 
tation and renovation. 








A Startling Metamorphosis.—Another view of the same premises 

to stress the pleasing appearance of the offices after the house- 

cleaning process was completed. What a difference a few engi- 
neers make! 
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Stockton, Calif., Store of the A. W. Tress- 
ler Company, Office Equipment Dealers 
and Local Representative of the Ediphone 
Company.—Mr. Tressler (standing outside 
store) is a successful typewriter and add- 
ing machine salesman and has already 
made his mark among California leaders 
in Ediphone sales this year. He was for- 
merly manager of the Underwood Type- 
writer Company before entering business 
for himself. 





OFFICE APPLIANCES 


RIRESSLER.¢, 


AGDING-MACHINES 


OSTERHOUSE AN OFFICIAL OF CREDIT GROUP 


George E. Osterhouse, secretary-treasurer of The 
Browne-Morse Company, Muskegon, Mich., has been 
elected secretary-treasurer of the Muskegon chapter 
of the National Association of Credit Men. 

Mr. Osterhouse joined The Browne-Morse Company 
in September, 1930, working under the late R. H. 
Browne. In July, 1934, he was elected secretary-treas- 
urer of the company. 

During the war Mr. Osterhouse was a chief clerk in 
the quartermaster department, and followed this with 
seven years as a civilian chief clerk in the same branch. 











George E. Osterhouse 


During this period he served a five-year term as a 
reserve first lieutenant, and was secretary-treasurer 
of the Fort Robinson, Nebr., chapter of the Reserve 
officers association. 

Before joining The Browne-Morse Company Mr. Os- 
terhouse was with the Chase-Hackley Piano Company, 
Muskegon, as cost accountant, the Central Wheel Com- 
pany as cost accountant and production manager; also 
with the Reed Oil Company, a Michigan operating com- 
pany, as assistant secretary and treasurer. 

Mr. Osterhouse is forty-two years old, and the father 
of two daughters. 


> 

RELIABLE CATALOGUE FEATURES REBUILT ROYAL 
TYPEWRITERS 

Because of the increased volume of business brought 

in by a similar display in the summer catalogue issued 
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last June, the Reliable Typewriter & Adding Machine 
Corporation, 303 West Monroe street, Chicago, will 
again feature “Regal Precision” rebuilt Royal type- 
writers in a new catalogue to be published September 
15. Officials of the concern in releasing the date of the 
new book said business as a whole is better this sum- 
mer than in the past three years due, it was said, to 
Reliable’s Buyer’s Guide and Catalogue No. 850. 


—__—_—__—@—_ 


SILENT SPEED MARCHANT ACHIEVES SUCCESS 


The Silent-Speed Marchant automatic all-electric 
calculator was introduced to the trade only a little more 
than a year ago and is said to have already a strong po- 
sition in world markets. 

Edgar B. Jessup, president of the Marchant Calculat- 
ing Machine Company of Oakland, Calif., in a recent in- 
terview attributes the rapid advance of the machine to 
certain principles and special features of construction 
which “fill requirements of modern business for speed, 
quietness and easy performance. It is,” he said, “ a new 
type of calculator designed, tested and perfected in ac- 
cordance with what are believed to be new principles 
developed during years of research by the Marchant 
staff, aided by the years of successful marketing experi- 
ence recently added to the staff in the persons of well 
known calculating machine experts.” 

Description of the features of the machine show the 
whole keyboard as “feather-touch and completely elec- 
tric and designed to reduce chance for human error due 
to fatigue. It is complete under the finger tips of one 
hand and clearance is automatic. A gliding carriage 
goes in either direction at the touch of an electric key. 
It has three check dials, one for each factor, including 
keyboard set-up, and all dials are closely grouped in 
operating alignment. The machine has an easy-to- 
read pre-set decimal and complete twenty-place carry- 
over. It is said to have noteworthy multiplication speed 
as well as full electric and automatic division at a mere 
touch of the division key. The add and subtract bars 
are ready for direct operation with no keys or levers to 
set.” 

The new Marchant is attractively streamlined and 
finished in soft colors. It is small, light and portable. 
The entire keyboard is condensed for greater efficiency 
and the keys themselves are oval shaped to fit the 
fingers. 
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SIMLER TOURS SOUTH 

For the purpose of calling upon branch managers 
of the organization, Henry Simler, president of the 
American Writing Machine Company, New York, made 
a combination business and pleasure trip through the 
southern states during the last two weeks of July. A 
similar trip of inspection of branch managers in the 
northern states was undertaken in June. 

—<—$_g—____ 
SALES WIN BERMUDA TRIP FOR SIX 

Because they led the field in the recent Bermuda 
Cruise Contest of the F. S. Webster Company, Boston, 
six members of the firm’s sales staff sailed from New 
York aboard the Monarch of Bermuda last July 13 and 
returned ten days later in time to be guests of honor 
at the company’s Boston factory. 

The six winners were: 

A. Putnam, the Webster Company’s New York man- 





Off to Bermuda.—Webster Quota Club sales 
group just before sailing on the S.S. Monarch 
of Bermuda for a well earned rest and vacation. 
Top, left to right: Jack Ellis, midwest territory; 
Pete MeLaughlin, St. Joseph, Mo.; Mrs. Jack 
Ellis; W. B. Wallace, New York City; Mrs. Wal- 
lace and Garry Dell, the Connecticut Yankee. 
Bottom: A. Putnam, New York office manager; 
Mrs. Putnam, Mr. and Mrs. Jack Ellis; Pete Me- 
Laughlin and Garry Dell. All the quota-makers 
are pictured with the exception of H. C. Craig 


of the New York office. 


ager; W. B. Wallace and H. C. Craig of the same office: 
Garry Dell, Boston; Pete McLaughlin, Missouri, and 
Jack Ellis, of the Chicago office. Messrs. Putnam, Wal- 
lace and Ellis were accompanied by their wives. 


43 


The meeting at the Boston headquarters was in the 
nature of a salesman reunion, the visitors being reen- 
forced by other more or less distant representatives of 
the Webster Company, including A. J. Land, Jr., and 
J. L. Boykin, who cover the South. 

All of the returning vacationists were unanimously 
lavish in their praise of Bermuda as a place in which 
to indulge in this, that and the other. 

—— > 
ROYAL BASEBALL CONTEST 

Branch offices, dealers and salesmen of the Royal 
Typewriter Company this month are redoubling their 
efforts in the baseball contest known as the Home Run 
Classic and the Royal Victory League. 

The contest started in June and ends in August. Dur- 
ing that ninety-day period the salesmen are given 
points for their sales which are redeemable for prizes 
after the men have completed one-half of their respec- 
tive quotas at the end of the three-month “game.” 

The branches are divided into Leagues in the race 
for the president’s cup, donated by E. C. Faustmann, 
president of the company. The winners in each league 
will meet for the play-off in September, and the man- 
ager of the winning district will be given a trip to the 
World's Series in the Fall. 

At the present writing Washington is leading the 
American League, with San Francisco topping the Na- 
tional League. 

———_—_—>——___ 
JACOB HOPPINGER DIES IN CLEVELAND 

Jacob J. Hoppinger, president of the Hoppinger 
Loose Leaf Company, Cleveland, died suddenly on July 
22 at his residence, 16912 Clifton boulevard, Lakewood. 
Although he had been in poor health for the past five 
years, Mr. Hoppinger was attending to business two 
days before his death. 

Born and educated in Cleveland, Mr. Hoppinger be- 
gan his business career fifty-two years ago, occupying a 
small establishment at Seneca and Long streets where 
the Hotel Cleveland now stands. In 1903 a fire de- 
stroyed his plant and he moved to the Card building, 
St. Clair avenue. The company which Mr. Hoppinger 
formed bore the distinction of being the first manufac- 
turers of loose leaf binders in Cleveland. 

Mr. Hoppinger is survived by three sons, David J., 
Robert J., and Mark A. Hoppinger, who will continue 
the business. He also leaves two daughters. He was a 
member of the Lakewood Elks who conducted his fu- 
neral at the Lakewood cemetary.—AED 

A -— 
STEIN BROS. OBTAIN TWO PATENTS 

Two important patents have been allowed to the 
Stein Bros. Manufacturing Company, Inc., 564 West 
Adams street, Chicago, in connection with their multi- 
pocket and disappearing handle features of leather 
carrying cases. Patent No. 2011878 was allowed for 
February 28, and No. 2011880 for June 25. The port- 
folios, with which the patents are connected, were 
created and designed by Stein Bros. two years ago and 
have since reached satisfactory sales records, it was 
said. saith iliilammaeine 

MITCHELL IS HOSPITAL PATIENT 

E. J. Mitchell, well-known member of the Levison & 
Blythe Manufacturing Company staff, is a patient in 
St. Luke’s hospital, St. Louis, Mo., recovering from a 
severe attack of arthritis. 

Mr. Mitchell was taken ill at New Orleans while on 
an eight-week tour of the country. He returned to his 
home and entered the hospital July 1. He expects to 
be up and back on the job within a short time. 
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CURRENT CORPORATION FINANCIAL STATEMENTS 


The Dictaphone Corporation declared today a divi- 
dend of fifty cents a common share, payable June 1 to 
stock of record May 17. March 1 last, twenty-five cents 
a share was paid. (Chicago Daily News, May 9, 1935.) 


Directors of Horder’s, Inc., initiated dividends on the 
capital stock by declaring a quarterly payment of fif- 
teen cents, payable August 1 to stock of record July 20. 
This is the first disbursement since the stock was listed 
on the Chicago stock exchange July 19. (Chicago Daily 
News, July 13, 1935.) 

Preliminary report of Underwood Elliott Fisher Com- 
pany and consolidated subsidiaries (manufacturers of 
typewriters and office equipment) for the quarter ended 
June 30, 1935, subject to audit and year-end adjust- 
ments, shows net income of $750,857 after charges, de- 
preciation and federal taxes, equivalent after quarterly 
dividend requirements on seven per cent preferred 
stock, to $1.05 a share on 666,448 no par shares of com- 
mon stock. 

This compares with $719,043, or $1.01 a common share 
in preceding quarter and $685,810, or ninety-six cents 
a common share in June quarter of 1934. 

For six months ended June 30, 1935, consolidated net 
income was $1,469,900 after charges and taxes, equal 
after preferred dividend requirements, to $2.06 a com- 
mon share, comparing with $1,392,091, or $1.95 a com- 
mon share in the first six months of 1934. The earn- 
ings listed include net operating results of wholly 
owned non-consolidated subsidiary companies. (Wall 
Street Journal, July 13, 1935.) 


> * * 


The common stock of Horder’s, Inc., Chicago, was 
first traded in July 1 on the Chicago Stock Exchange. 
This is the first instance of a Chicago corporation to 
list its stock on the local board since registration pro- 
visions of the federal securities act went into effect last 
October. The 125,000 shares outstanding of 200,000 au- 
thorized do not represent new financing, and are al- 
ready in the hands of the public. (Chicago Tribune, 
July 16, 1935.) 

> * > 

Preliminary figures of Remington Rand, Inc., for the 
quarter ended June 30 showed a net profit of $478,704, 
equal after allowing only on the preferred stock to thir- 
teen cents a common share, James H. Rand, Jr., told 
stockholders today. This is compared with a profit of 


$165,026 in the like 1934 quarter. 


The special meeting of stockholders, which had been 
called for today to vote on the proposed re-capitaliza- 
tion plan of the company, was further adjourned to 
July 30. Mr. Rand said that proxies in support of the 
plan had been received from more than two-thirds of 
the second preferred stock and common stock, but the 
required amount on the first preferred had not been 
received. (Chicago Daily News, July 23, 1935.) 

* . * 

Republic Steel Corporation second quarter earnings 
were the best in the company’s history. For the quar- 
ter ended June 30 the net profit totaled $922,329, equal 
to one cent a common share, as against $864,125, or only 
$1.45 a share on the preferred stock. Earnings for the 
first six months of this year were $2,756,564, subject to 
audit and adjustment, equal to forty-seven cents a com- 
mon share, against $805,443, or $1.34 a preferred share, 
in the first half of 1934. (Chicago Daily News, July 24, 
1935.) 


a 
ROYAL TYPEWRITER SALES SOAR 

Since the introduction of a new model in July, 1934, 
sales of the Royal Typewriter Company have continued 
to soar and have not yet reached their “ceiling,” ac- 
cording to a statement released by the company this 
month. 

Last year ended, the report disclosed, with the largest 
sales in the firm’s history, but the upward flight con- 
tinued until the company has just completed the great- 
est six months in its history, capped by the largest 
June sales ever recorded. 

New touch control and finger comfort keys were em- 
bodied in the new Royal Portable introduced in March. 
This was immediately followed with record-breaking 
sales in the portable division. 


COURT UPHOLDS EBERHARD FABER PENCIL COM- 
PANY’S TRADE MARK RIGHTS 

The Eberhard Faber Pencil Company, Brooklyn, N. Y., 
recently obtained an injunction against the United 
States Pencil Company, Inc., of New York, in a case in- 
volving the use by the latter of a trade mark consisting 
of a brown band on the metal tip of lead pencils. 

The Eberhard Faber Pencil Company had for many 
years made continuous use on its pencils of a metal tip 
displaying a circumferential black band with a con- 
trasting band of glit on either side and this character- 
istic tip the court held to be a valid trade mark. The 
United States Pencil Company, long after the first use 
of the said trade mark by the Eberhard Faber Pencil 
Company, began to put out a pencil under the trade 
name “Evergreen,” displaying on this metal tip a cir- 
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cumferential band of brown color with a contrasting 
band of glit on either side. 

A restraining order issued by Justice Hofstadter, in 
the New York Supreme Court, New York County, on 
June 17, 1935, enjoined the United States Pencil Com- 
pany, Inc., from the further use of the band of brown 
color on the tip of a pencil complained of, as likely to 
be confused with the Eberhard Faber Pencil Company’s 
well known trade mark, the United States Pencil Com- 
pany Inc., being limited to the use of the exact shade 
and degree of color set out in the Court’s decree. 

* 

In a letter setting forth the desire of the United 
States Pencil Company to protect its “monopoly and 
rights in the brown color on the tip of a pencil” which 
the company spent large sums to make known, Ruth 
Gottdiener, 38 Park Row, New York, N. Y., attor- 
ney for the U. S. Pencil Company, adds—‘“an injunc- 
tion by consent of all the parties, and by agreement, 
was therefore entered, entailing no costs and no dam- 
ages, wherein United States Pencil Company consented 
to refrain from using the brown shade as shown on a 
pencil impounded in the court, marked Exhibit One, 
formerly employed by it, and to substitute therefor a 
color brown, lighter than the one formerly used, agreed 
upon between the parties as being satisfactory to both.” 

—_———_——~<————- - 
HURD JOINS GUNN FURNITURE COMPANY 

Harry Hurd, for the past twelve years treasurer and 
assistant manager of the Stow-Davis Furniture Com- 
pany, has resigned to accept a position as traveling 
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representative with the Gunn Furniture Company, 
Grand Rapids, Mich. He will represent the Gunn lines 
on the Pacific Coast. 

Possessed of a thorough knowledge of the furniture 
industry through his many previous years of selling as 
well as his affiliation with his previous firm, Mr. Hurd 
has received scores of congratulatory messages from 
his many friends and from dealers throughout the 
country upon acquiring the western territory for “Lino” 
desks, tables, tops and bookcases. 

senemnliiieiinens 
DORNETTE GLOBE-WERNICKE OFFICIAL 

The appointment of Walter Dornette to the position 
of service manager of the firm was recently announced 
by J. S. Sprott, president of The Globe-Wernicke Co., 
Cincinnati. Mr. Sprott said: 

“Mr. Dornette will supervise the order and filing de- 
partments, and assumes his new duties with a splendid 
background of experience in this work. He has an ap- 
preciation of dealer’s problems and understands the 
need for giving prompt, careful attention to orders and 
good service.” 


EIGHT YEARS’ SERVICE CULMINATES IN 
VICE-PRESIDENCY 

Although he joined the former Elliott-Fisher Com- 
pany only eight years ago, E. W. Curtis, Jr., was ad- 
vanced recently to the post of vice-president and gen- 
eral manager of the Neidich Process Company, Bur- 
lington, N. J. 

Mr. Curtis’ last position before becoming vice presi- 





E. W. Curtis, Jr. 


dent was that of sales manager of the Underwood Elli- 
ott Fisher supply division. During his stay there he 
won the friendship and support of the entire sales or- 
ganization. 

In addition to his acumen and executive ability, Mr. 
Curtis takes the best wishes of every member of the 
Underwood Elliott Fisher Company with him to his new 
position. 

— <= 
TRACY RETURNS TO FIBROIN COMPANY 

J. C. “Jack” Tracy, picking up where he left off three 
years ago, has rejoined the Fibroin Stencil Compora- 
tion as Western representative in the distribution of 
Fibroin and Penguin stencils. 

Mr. Tracy, who was with the Fibroin concern from 
1930 to 1932, covered all territory east of the Mississippi. 


1 
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This time, however, his field will consist of California, 
Arizona, New Mexico, Colorado, Utah, South Dakota, 
Wyoming, North Dakota, Nevada, Oregon, Washington, 
Montana, Idaho and Nebraska. 

In addition to headquarters at 406 South Main street, 
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Los Angeles, Mr. Tracy will maintain warehouse facili- 
ties with a large stock of stencils and duplicator sup- 
plies at 280 Battery street, San Francisco. 
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Washington Business Men Honor Harry Helwig, Underwood 
Elliott Fisher Assistant Branch Manager at the Capital. Serving 
as chairman of the Washington Board of Trade membership 
committee Mr. Helwig brought in 900 new members to the de- 
light of the board’s leaders. For his unusual feat he was invited 
to a recent annual meeting of the board where he was presented 


with a beautiful gold watch, a silver cigarette case and, last but 
not least, one of the oldest models of the Underwood typewriter 
that jovial searchers could dust off and drag out of a museum. 
The very elegant boutonniere which Mr. Helwig is wearing 
seems to suggest that the bundle of asparagus on the table might 
mean something, too. Office Appliances heartily concurs in con- 
congratulations to Mr. Helwig on his unusual accomplishment. 
a 


STATIONERS GOLF ASSOCIATION 
OF NEW YORK 

Point winners at Ridgewood Country Club on July 
16 were: Class A—R. Weissenborn, 5; L. Carll, 1.66 2/3; 
J. Kemp, 1.662/3; L. McCready, 1.662/3.—Class B— 
P. Elias 5; H. Copeland, 3; J. Neary, 2——Class C—L. 
Messina, 5; H. Yager, 2.50; L. Schmidt, 2.50. 

The tournament of July 30 took place at the Wykagyl 
Country Club in Westchester county. L. W. Faber was 
the host. 

Following is the tournament schedule for the remain- 
der of the season: August 13, at Forrest Hills, Richard 
Morris, host; August 27, Pelham, Bill Whittemore, host; 
September 10, Preakness, Julius Kahn, host; September 
24, Rye Country Club, Harold Barnett, host; October 8, 
White Beaches, W. Hueglin, host; October 15, Ridge- 
wood, joint tournament between the Printers Golf As- 
sociation and the New York Stationers Golf Associa- 
tion; October 22, Richmond County Country Club, Fred 
Huber, host. 


a 
SEEK STOLEN ADDING MACHINE 
Members of the industry are asked to be on the look- 
out for Victor adding machine, No. 199467, assertedly 
stolen from a customer of the Southern Adding Ma- 
chine Company, Montgomery, Ala. Anyone obtaining 


knowledge of the missing machine is asked to wire 
the company at 25'2 Commerce street, Montgomery, 
Ala. 
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THE GUEST BOOK 

J. E. (Jack) Polster, merchandise manager and vice- 
president of A. Carlisle & Co., Upham & Rutledge, Inc., 
San Francisco, signed The Guest Book on the fifteenth. 
Mr. Polster started east June 30 and traveled as far as 
New York, stopping to see manufacturers and old 
friends on the way. He visited the Wilson-Jones main 
offices and plant in Chicago and the company’s new 
plant in Elizabeth, N. J. Also he attended a meeting of 
the Wis.-Ill. Club in Chicago, as the guest of George 
Cormack of the Wilson-Jones Company. Jack Polster 
started his career in the industry with the C.S. & R. B. 
Company, which later became the Wilson-Jones Com- 
pany, more than twenty-five years ago. As a result of 
his good work in the field, he was put in charge of the 
company’s branch in San Francisco by the late R. B. 
Wilson. Six years ago he became associated with 
“Carlisle,” later becoming vice-president and merchan- 
dise manager. Mr. Polster reports a good volume of 
satisfactory business and a stimulating view ahead. 
We gathered from the conversation that the San Fran- 
cisco Bay region is the most delightful location on the 
Pacific Coast and that commuting across the Bay to 
Berkeley affords the most pleasant experience with 
which to begin and end a day’s work. 


Harry A. Fish of Central Business Machine Exchange, 
Hillsboro, Ill., and Mrs. Fish called for a brief visit July 
2. They were in Chicago for the Shipman-Ward con- 
vention, reported elsewhere in this issue, and took a 
little time off to visit friends in the industry and for 
other purposes. Mr. Fish has built up a fine business in 
a small city and reaches an annual volume of sub- 
stantial proportions. 

W. J. Pickering, president of Allen-Wales Adding Ma- 
chine Corporation, favored this publication with a call 
July 12. He was accompanied by A. J. Bolles, Chicago 
district manager. Mr. Pickering was on a trip which 
included many of the company’s offices in the east, 
and west as far as Omaha. Commenting on crop con- 
ditions, he reported that farmers’ prospects for a good 
return are excellent and that as a result the business 
outlook is highly favorable. He is enthusiastic about 
anticipated results to be achieved during the next few 
months. 

H. M. Carscallen, president of West Coast Carbon & 
Ribbon Company and West Coast Duplicator Supply 
Company, San Francisco, signed the Guest Book July 
12. He was accompanied by Frederick Dunham of Dun- 
ham-Watson Company. He made a special trip to Chi- 
cago to contact personally several manufacturers of 
duplicator supplies whose lines he sells in the coast ter- 
ritory, and also in the interest of his ribbon and carbon 
manufacturing business. Mr. Carscallen is a young 
man well primed with energy and thoroughly opti- 
mistic. 

R. L. Stroud of The Russell Stationery Company, 
Amarillo, Tex., gave us the pleasure of a call on July 16, 
increasing our information about the Llano Estacado, 
the Texas Panhandle and its people; its great cattle 
ranches, its oil wells and wheat fields, its occasional 
sand storms and recent dust storms, and confirming 
our high opinion of “Them Texans.” Mr. Stroud knows 
his Lone Star state and its “Panhandle.” He had come 
North ten days before to attend seminar at The Shaw- 
Walker Company’s headquarters in Muskegon, Mich. 
While in Chicago, he called upon the A. B. Dick Com- 
pany and some others for whom The Russell Stationery 
Company is agent in the territory. Business in the 
“Panhandle” has been given some slight impetus but 
the wheat crop in the section was far below fair yield. 
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But Texans are forwardists. Always there is something 
better ahead. 

Jack E. Adams affixed his name to the Guest Book 
July 18. He is with T. J. Cardoza Company, Ltd., San 
Francisco. He had been to New York and New England 
and favored the publishers of this journal with a visit 
while on his way home. Mr. Adams is an experienced 
stationery man, having been in the retail business for 
many years in Chicago and San Francisco. Now he is 
connected with a company which carries on an impor- 
tant volume of printing, acts as jobber to the stationery 
trade for lines made in the East, and manufactures a 
line of moderate priced notebooks sold largely for school 
use. He expressed satisfaction over the business pros 
pects for the remainder of the year. 

O. H. (Jack) Richards, Denver, and J. B. Peatling, San 
Antonio, both representatives of F. S. Webster Com- 
pany, gave us the pleasure of a call July 18th, accom- 
panied by John Krueger and Ollie Hamilton of the Chi- 
cago office. Affixing his signature to The Guest Book, 
Mr. Richards observed the name of Mr. Stroud of Rus- 
sell Stationery Company, Amarillo, Tex., one of his good 
customers, on the line above, resulting in a pleasant 
visit over the telephone. Both Mr. Richards and Mr. 
Peatling cover important territories, the former work- 
ing a number of the Rocky Mountain states and part of 
Texas; the other, all but the Panhandle and western 
portion of Texas. The two had spent several days with 
the Chicago Webster organization. Mr. Peatling for- 
merly had a northern territory before his transfer to 
Texas several years ago. Mr. Richards recited several 
exciting experiences with dust storms during the spring. 
Both expressed their satisfaction about current busi- 
ness and the outlook for the fall season. 

Al. Hatton of Bushong & Company, Portland, Ore., 
on his first visit to Chicago, and en route to Muskegon 
to attend the Shaw-Walker “seminar,” looked in upon 
us on July 19th. The mercury reaching for the ninety 
mark, brought no comment about the breezes from the 
snowcapped mountains which make for summer com- 
fort in Portland. Mr. Hatton took us as we are. Tem- 
perature and all. While here, Mr. Hatton looked in upon 
some of the litho and printing plants to compare with 
the processes employed in his own company’s fine 
printing and lithographing establishment, Bushong & 
Company being outstanding for that division of their 
business as well as for their office furniture, systems 
and specialty lines. Being in the big hardwood timber 
country, wood office furniture flourishes in the Pacific 
Northwest. General business in the section, says Mr. 
Hatton, has received substantial impulse. Government 
activities are, of course, responsible for some of the 
gains, but there is, on the other hand, considerable no- 
ticeable improvement. On the morning of Mr. Hat- 
ton’s call we had read a story in the newspaper about 
the possibility of the government’s great dams in the 
Columbia river bringing an end in time to the great 
salmon industry along that stream. A good many views 
have been expressed on both sides. Mr. Hatton talked 
interestingly about the situation, explaining the habits 
of the salmon and the arrangement of the dams for 
controlling the stream to protect the fish. He also con- 
firmed our opinion that the Pacific Northwest is one 
of the chief garden spots of the country. 

J. G. Nolph, Jr., of J. G. Nolph & Company, Punx- 
sutawney, Penna., en route to Vancouver as a member 
of the Aloha Wanderwell round-the-world expedition, 
looked in upon us on July the twenty-third. Upon the 
death of his father, three years ago, Mr. Nolph took the 
management of the business which was founded nearly 
thirty-five years ago. The company deals in typewrit- 
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ers, new and rebuilt, adding machines, supplies, and 
conducts the Remington Business Service. Mr. Nolph is 
a young man with a penetrating mind. His two articles 
in recent numbers of the journal disclose his fine con- 
cept of business and business practice. 

In his trip around the world with the Wanderwell 
group, which will take a year and a half or more, Mr. 
Nolph will make some calls on concerns engaged in the 
office equipment business. He may find time to furnish 
occasional articles along the way. The party leaves 
early in September, with Shanghai, China, as the first 
objective. 

Matt M. Corbett, Los Angeles, who travels Pacific 
Coast territory for office furniture manufacturers, paid 
a short visit to the office of this publication by tele- 
phone, business preventing him from coming in person. 
He came east on account of the furniture market, 
spending a week in Grand Rapids and a week or two 
at the market in Chicago. He volunteered the infor- 
mation that compared with recent volume business to- 
day is a lot better. He looks forward to a substantial 
increase for the near future. 

—_——>—_——__ 
G. F. DEALER HONORED BY TRAVELERS 

One of those in attendance at the United Commer- 
cial Travelers National Convention at Columbus, Ohio, 
June 24 to 28, was Joseph P. Duskey, General Fireproof- 
ing Company dealer at Wausau, Wis. As an evidence of 
the esteem with which his fellow travelers regard him, 
Mr. Duskey was elected president of the International 
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Secretary and Treasurers Association of the United 
Commercial Travelers. 

Before returning to Wausau, he visited the General 
Fireproofing Company’s home office and plant at 
Youngstown on Friday, June 28. He reported business 
conditions good in Wausau. 

— 
MALCOLM GOES ON MAINE VACATION 

George F. Malcolm, vice-president and general man- 
ager of F. S. Webster Company, Boston, last month 
started on a six-week vacation at his lodge in Maine. 
It is expected that Mr. Malcolm will get in his share 
of the fishing and hunting for which the “Rock-bound 
Coast State” is famed before returning to his desk in 
Boston. 

— 
NEW STURGIS CHAIR CATALOGUE 

The Sturgis Posture Chair Company, Sturgis, Mich., 
has just brought out a new folder catalogue illustrat- 
ing five of its popular chair models. Besides giving 
complete descriptions of the posture chairs, the folder 
explains the many reasons why chairs of this type are 
necessary to the office worker. 














MEETINGS—CONVENTIONS—DINNERS 


ALL-CANADA STATIONERS CONVENTION 

With elaborate plans almost completed and scores of 
Canadian manufacturers seeking exhibition space, the 
coming All-Canada Stationers Convention gives prom- 
ise of being one of the largest and most successful ever 
staged. 

Scheduled for a three-day period beginning Septem- 
ber 30, the convention will be held in the Royal York 
hotel, Toronto. 

The interest being shown throughout the Canadian 
industry, according to officials of the Stationers Guild 
of Canada, indicates greatly increased efforts of all 
office furniture and stationery manufacturers and 
dealers to cooperate in making the approaching con- 
vention one of notable record and achievement. 

Although all the details of the program have not yet 
been worked out, plans have been completed whereby 
some of the convention sessions will be divided into 
three groups consisting of retailers, wholesalers and 
manufacturers, each group meeting separately and dis- 
cussing the problems of its own branch of the industry. 
An opportunity will be provided for each group to pass 
resolutions and viher matters to the others. 

On Monday, September 30, there will be an open gen- 
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eral session followed by luncheon at noon, and three 
group meetings in the afternoon. The evening will 
feature several special attractions in the Exhibit Hall. 

Tuesday will see a general business session at which 
the various problems discussed by the groups and the 
decisions arrived at will be made generally known. 
In the afternoon several special speakers will address 
the delegates at a general meeting. In the evening 
will be held the banquet with a fine program of enter- 
tainment. Executive and special committee meetings, 
as well as a golf tournament, will occupy the visitors 
Wednesday. 

Convention committee chairmen are: 

General chairman, R. N. Brown, The Brown Bros. 
Ltd. 

Convener, J. P. Cook, James A. Cook & Son, Ltd. 

Publicity, J. A. Wilson, Viceroy Manufacturing Com- 
pany, Ltd. 

Reception, W. Dickinson, Walter Dickinson Company, 
Ltd. 

Hotel arrangements and meetings, A. W. McNaugh- 
ton, W. V. Dawson, Ltd. 

Golf, A. W. Daley. 


oo 

INDIANAPOLIS SMITH-CORONA OUTING 
The Indianapolis branch of the L. C. Smith & Corona 
Typewriters Inc., gave an outing at Longacre Park, In- 


dianapolis, June 23, which was participated in by the 
entire sales and service organization, including branch 
dealers and their employees throughout Indiana, and 
the eastern part of Illinois. 

The outing was held to celebrate the winning of the 
first prize in Group 2 of a national sales contest con- 
ducted among all Smith-Corona branches in the United 
States during April and May. A baseball game was held 
between the Indianapolis branch employees and the 
dealers. The branch organization won fifteen to five. 

The Indianapolis branch of the L. C. Smith & Corona 
Typewriters Inc., is managed by G. A. Foxcroft. He 
was formerly assistant manager of the Chicago branch. 
In August, 1934, Mr. Foxcroft was appointed manager of 
the Indianapolis branch. 

—_——>—_——_- 
MONTREAL STATIONERS GOLF TOURNEY 

The annual golf tournament of the Stationers Asso- 
ciation of Montreal was held Wednesday, June 26, at 
the Marlborough Golf and Country Club, Cartierville, 
Canada. Although forty intrepid souls teed off for a 
round of the difficult course, others elected to center 
their efforts on the grand and ancient game of poker 
which requires the only exercise of shuffling. 

After a dinner and the distribution of prizes, all of 
which were donated by manufacturers, wholesalers and 
dealers, the golfers viewed a motion picture loaned by 
the Kiwanis Club and appropriately entitled “How to 
Play Golf.” 

Thomas V. Bell, president of the association and head 
of Thomas V. Bell Company, Ltd., was in on the poker 
game and had his share of Lady Luck’s fickleness. 
However, rumors that Dutch Nelson and Harry Brooks 
will take a leisurely tour of Florida as a result thereof, 
could not be confirmed. 

oo 
GEORGIA STATIONERS ADOPT BY-LAWS 

A second meeting of the Georgia Stationers Associa- 
tion for the purpose of adopting a constitution and by- 
laws was held at the Hotel Dempsey, Macon, Ga., June 
14. 

The meeting opened at 10 o’clock with H. R. Coleman, 
president of the association, in the chair. The morning 
session was taken up with the reading and adopting of 
the constitution as drawn up by a special committee 
appointed for the purpose. 

Luncheon was served at noon and was followed by 
an afternoon session at which matters of interest to 
stationers of the state were discussed. Chief among 
these was the appointment of a committee for the pur- 
pose of studying a Fair Trade Act for Georgia. The 
committee is to report back August 9. 

Twenty delegates, representing twenty-two leading 
stationery firms in Georgia attended the meeting —_JHR 


_— <ih>—-—— 
INDIANAPOLIS STATIONERS CHANGE 
SECRETARIES 


M. L. Ober, president of Stationers, Inc., Indianapolis, 
has been elected secretary of the Indianapolis Sta- 
tioners Club to fill the unexpired term of L. G. O’Conner. 

The change came about when Mr. O’Conner, who was 
only recently elected to the office, resigned from 
Stewarts, Inc., Indianapolis, where he was in charge of 
the stationery department, to accept a position with 
the Office Equipment Company, Louisville, Ky. The lat- 
ter concern was formerly Known as the Clarence R. 
Smith Company.—ATW 
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First Regional District Convention 


Staging one of the biggest turnouts in recent years, 
and representing every branch of the industry, nearly 
350 attended the convention of the First District of the 
National Stationers Association in Boston, June 25 and 
26. 

The convention opened on Tuesday morning, the 
25th, with A. F. Rebhan, regional governor, outlining 
the program for the meeting. He then introduced 
Charles P. Garvin, general manager of the National 
Stationers Association. 

Mr. Garvin opened with the statement that we are 
now in the lowest spot in business self-government in 
the past fifty years so that anything that may be done 
will represent progress. He said it is now evidently the 
job of our industry leaders to urge Congress to enact 
laws which will “enable business to get somewhere!” 
He followed with a brief synopsis of legislation now in 
various stages of enactment in Congress. 


Explains Bills 


The Shanley Bill, he explained, would require every 
firm doing business in interstate commerce to maintain 
a specified wage and hour standard. The Wagner Labor 
Dispute Bill defines new rights for labor. The Walsh 
Contract Bill demands that every contract let by a gov- 
ernmental agency be with a manufacturer or seller who 
maintains specified standards of labor, wages and 
hours. 

There is yet another bill, the speaker declared, which 
provides that it should not be a violation of the Anti- 
Trust laws for manufacturers to get together in states 
which now have contractual price maintenance laws. 

“From my observations and deliberations,” he con- 
tinued, “I have concluded that the small merchant and 
manufacturer cannot exist without governmental in- 
tervention. And inasmuch as laws are now on the stat- 
utes which will not permit a return to the old methods 
of business conduct, our job is to find ways and means 
of progressing from where we are today.” 


Distressing Practice 


Mr. Garvin said he found particularly distressing the 
practice of manufacturers in all but giving away mer- 
chandise to the government whose various agencies 
were buying at prices less than could the dealer. 


He 
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also expressed the opinion that chain stores are not en- 
titled to the discriminatory prices they received. 

Speaking of mounting taxes, Mr. Garvin said in part: 

“Business is going to pay the bill. Yet taxes cannot 
be paid out of losses. Hence we must find some way 
of making money. No help can be expected from state 
or Federal government in the formation of plans and 
legislation because not ten per-cent of the politicians 
know what business means. Their only interest is in 
votes and retaining their jobs.” 

H. Brooks Crosby, president of Thorp & Martin Com- 
pany, was the second speaker to address the assembled 
delegates. He spoke briefly on the open price plan and 
also the liquidated damages plan which originated un- 
der NRA and which will probably be retained in Mas- 
sachusetts, at least by confining it to intra-state com- 
merce. 


Lauds Code Wages 


The speaker told his listeners that dealers in Boston 
and that city’s neighborhood are maintaining code 
wages and hours, and intend to continue the worth- 
while elements of NRA. 

“It is the consensus of opinion of the group that they 
have made material progress in the elimination of cut- 
throat competition,” Mr. Crosby declared. “No viola- 
tion by any dealer who has signed the agreement has 
been reported. A considerable number of Boston deal- 
ers are also set up to operate under the Boston Open 
Price Plan which is a voluntary price plan for carrying 
on the work of this sort which was developed under 
code conditions.” 

The following committee on resolutions was ap- 
pointed: 

Sam Groom, chairman; Wallace Lovett, Walter Wy- 
man, George Pratt and Charles P. Garvin. On the sec- 
ond day the committee presented its report and the fol- 
lowing resolutions were adopted: 


THE RESOLUTIONS 
1. Resolved that the Annual Convention of District 
No. 1 of the National Stationers Association go on rec- 
ord as opposed to the manufacture of goods in public 
institutions, prisons particularly, that in any way con- 
flict or compete with or take the place of products made 


A strange feature of the 


a 


photograph of the assembled delegates was the staring effect of the faces, due, possibly, to an over-abundance of flashlights. The odd 
effect is not as apparent in the halftone reproduction as in the original photograph. 
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through private enterprise. Be it also resolved that our 
efforts be directed towards employing honest men, even 
if we take away from the criminal in prison his employ- 
ment—which has already deprived an honest man of a 
job. 

2. Be it resolved that the dealers of District No. 1 
condemn the “loss leader” practice which is very de- 
structive in nature. 

3. Be it resolved that the dealers in District No. 1 be- 
lieve that manufacturers can obtain most successful 
distribution through dealers who regularly carry rep- 
resentative stocks of commercial stationery items; who 
have and maintain regularly equipped stores for resale 
purposes; who continuously promote the sale and use 
of commercial stationery items through selling organ- 
izations and publicity programs. And be it further re- 
solved that the manufacturers who distribute through 
dealers, who do not furnish the above requisition, 
should do so only at a materially lower discount. 

4. Be it resolved that the dealers in District No. 1 re- 
quest manufacturers of diaries to stipulate complete 
suggested resale pricing structures which will be de- 
signed in accordance with the best interests of the deal- 
ers and consumers. 

5. Be it resolved that the dealers in District No. 1 re- 
quest manufacturers of calendars and calendar pads to 
stipulate complete suggested resale pricing structures 
which will be designed in accordance with the best in- 
terests of the dealers and consumers. 


URGE WHOLESALE PLEDGE 


6. Resolved: That we fully approve of and urge the 
carrying out of the wholesalers pledge when they say: 
‘ .. We will not use our functional discount as a 
wholesaler in going after consumer business.” 

7. Resolved: That we heartily approve the Open 
Price Plan and the Measurement Plan for District No. 1 
and propose to use our influence to see that they are 
both put into effective operation. Be it further resolved 
that we ask the manufacturers to cooperate fully in 
this accomplishment. 

8. Be it resolved that the dealers of District No. 1 
stand for cooperation with those manufacturers who 
actually and actively support the best interests of the 
dealers; who respect high quality standards; who create 
rather than imitate merchandise; who give publicity 
to their merchandise and its users. 

9. Be it resolved that Regional District No. 1 is 
heartily opposed to the forty per-cent discount and that 
we heartily recommend to the manufacturers an im- 
mediate return to the fifty per-cent discount, or double 
list price. 

10. Be it resolved that discrimination in buying 
prices, quality, size of package and count among various 
types of distribution outlets is condemned as an unfair 
trade practice; that the commercial stationer in his 
buying should confine himself to those lines which are 
not offered to syndicate stores and others in larger 
packages and at lower selling prices. Be it resolved 
that the commercial stationer does not consider it 
economic to handle items sold by the chain store which 
are not comparable in value, exact as to selling price 
and offering a normal profit to the commercial sta- 
tioner. 

COMMENDS REBHAN 


11. Be it resolved that we heartily commend the work 
of Governor Al Rebhan, his committees, and the New 
England Travelers in creating such an excellent and 
successful convention. 

12. Be it resolved that the policy of some manufac- 
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Shapshots Taken at the Convention Golf Tournament. 
1. L. to R.: H. W. MeCann, Reg Tussing, A. P. Berry, Jim 
Armington, R. H. Bohaker. 
2. L. to R.: W. R. Dolliver, Regional Governor-elect; W. R. 
Tanch, Morris Jorde, Steve Mason, Ted Hargen. 
3. L. to R.: Harry Ferry, George Wheeler, Cort Worth, Julius 
Kahn. 


1. L. to R.: W. G. Oliver, Tom Stonehouse, George Samuel, 
Gene DuLaney. 

5. L. to R.: Sherman Parmenter, Harrie Copeland, Garry Dell. 

6. L. to R.: Jerry Sprott, Joe McLaughlin, Guy Hart,. Percy 
Jacobs. 


turers in contacting the consumer direct and without 
the knowledge of any dealer, quoting prices and then 
subsequently billing through a dealer, be condemned. 

Following a brief address by John Brooks, president 
of the New England Travelers Club, in which he ex- 
plained many of the aims and features of the organiza- 
tion and its program, the meeting heard J. S. Sprott, 
president of The Globe-Wernicke Co., who delivered an 
address on “Constructive Selling.” The full text of Mr. 
Sprott’s speech appears elsewhere in this issue. 

In the dealers meeting and the manufacturers meet- 
ing Tuesday afternoon the general manager of the Na- 
tional Association presented the new measurement plan 
which has been discussed and explained at length in 
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6 4 —— 
More Convention Golfers Caught by Camera. 
1. L. to R.: J. S. Cooke, Art Sherman, H. Frisbie, Lee Pad- 
dock. 
2. L. to R.: Lou Tavernier, C. H. Traver, Bob Sainberg, W. 
B. Keppie. 
3. L. to R.: Bill Taylor, Dick McAuliffe, Pat McAuliffe. 


4. L. to R.: J. O. Bonney, Wallace Lovett, F. N. Fisher, J. W. 


(Jack) Tamany. 

5. L. to R.: W. E. Porter, Bill Evans, Jack Autry, George 
Pratt. 

6. L. to R.: Harris Keon, Jim Armington, Fred Hackley, 
Fred Cahill. 


a number of other reports. At the manufacturers meet- 
ing he spoke on the yardstick which has to do with 
manufacturing policies, and in the dealers meeting 
with the elements in the plan which concern dealers 
interests. 

While these meetings were in progress there was also 
held a session of the New England Travelers Club. Sev- 
eral matters were discussed including a suggestion that 
the organization sponsor a business show but the only 
definite action taken was an amendment to the by-laws 
by which the election of Club officers will be held in 
January to coincide with the similar election of the 
Boston Association. 

Many of the delegates paid tribute to the New Eng- 
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land Travelers Club for the splendid work it did in as- 
suming a large part of the burden of making the 
regional convention a success. 


Bancroft Is Speaker 


At the evening banquet the delegates listened to an 
interesting speech of James R. Bancroft, president of 
the American Institute of Finance. Mr. Bancroft de- 
clared that the possibilities of the future were largely 
in the hands of a “Nemesis—the American Politician.” 
The speaker asked the question: “Why are we Be- 
hind?” and took the ground that “politics” was the an- 
swer. He said: 

“With the greatest facilities ever known we are faced 
with the lowest demand for natural resources through 
the fear of political interference. The fear of half- 
baked, crazy legislation holds back all business. Gov- 
ernmentally we are the most extravagant nation in the 
world and relief projects will not remedy our difficulties. 
Only one thing will do it—the directing of wealth from 
non-taxable securities to active use in the nation’s cap- 
ital goods industries.” 

Just before the elaborate floor show started, Jim 
Armington presented Governor Rebhan with a token 
of love and affection from his many friends, and a beau- 
tiful bouquet of flowers was presented to Mrs. Rebhan. 
Mr. Armington then became master of ceremonies. 


Wednesday’s Meeting 


The joint meeting Wednesday was addressed by Mr. 
Garvin following which Frank D. Waterman, of the 
Waterman Pen Company gave an intensely interesting 
story of his early experiences as a traveling man. He 
particularly referred to his association with John A. 
Schlener, former president of the stationers associa- 
tion, whose kindness to Mr. Waterman, the speaker 
said, affected his entire life. 

The report of the nominating committee was pre- 
sented by Mr. Groom. W. R. Dolliver, Providence Paper 
Company, Providence, R. I., was nominated for regional 
governor for the coming year. His name will be pre- 
sented for confirmation to the National Stationers con- 
vention at Kansas City next October. 

Meanwhile elaborate plans for the entertainment of 
the visiting ladies were carried out with great success. 
A bridge party was held on Tuesday afternoon, with the 
following winners and the prizes won: 

Mrs. M. Becker, boudoir lamp; Mrs. S. L. Parmenter, 
book ends; Mrs. A. F. Rebhan, silver candlesticks; Mrs. 
Winoker, Waterman desk set; Mrs. Newhall, waste bas- 
ket; Mrs. T. H. Keon, desk set; Mrs. R. A. Jonas, waste 
basket; Mrs. P. R. Jacobs, photo album; Mrs. H. U. 
Bittman, stationery; Mrs. J. R. Armington, Stationery; 
Mrs. Lee Paddock, wall vases, and Mrs. F. H. Salmen, 
scrap book. A consolation prize of a Gillette razor was 
drawn by Mrs. Jack Gram. 


Golfers Vie for Honors 


Not to be outdone, the male delegates centered their 
play activities on a golf meeting at the Commonwealth 
Country Club, with the following results: 

Class A. First low gross and first to fourth low net: 
Dr. Travers, Bill Evans, Bob Sainberg, Reg Tussing, Fred 
Hackley. 

Class B. First low gross and first to seventh low net: 
Ed. Parker, Steve Mason, W. G. Oliver, H. A. Brainard, 
John Dwyer, George Pratt, Wallace Lovett, Courtney 
Worth. 

Class C. First low gross and first to eighth low net: 
Walter Dolliver, Charlie Ashland, A. P. Berry, Ted Cas- 
well, Tom Stonhouse, Cleet Cummings, J. B. White, 
C. L. Stegmaier, Walter Tanch. 
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Another entertainment feature was the miniature 
Monte Carlo where the gamblers (with stage money) 
played roulette, slot machines, money wheels and other 
forms of games. 

The grand finale was held Wednesday night with the 
New England Travelers Club acting as host. Mr. Gar- 
vin was again speaker and paid glowing tribute to many 
friends referring particularly to Mr. Waterman as one 
always “willing to listen and lend a helping hand.” 

One of the features of the convention which won 
considerable applause from the delegates was the edu- 
cational exhibits in Room 118. It included photographs 
of various displays made by dealers in different parts 
of the country demonstrating shelf, window and 
counter display. There was also an open counter dis- 
play case which is a stock item that can be added to or 
taken from to suit the size of the counter. A great 
variety of printed forms used by dealers was also 
shown. 

An interesting feature of the display was a picture 
of the Thomas Groom & Company store taken in the 
eighties which clearly demonstrated the difference in 
goods display between that period and today. Many of 
the pictures were furnished by Office Appliances and 
the dealers forms were furnished by Mr. Rebhan. The 
exhibition was under the direct charge of Mr. Brooks 
and Bill Driscoll, both of whom received compliments 
on many of their original and novel ideas incorporated 
in the display room. 

Telegrams of regret at their inability to be present at 
the convention were read from Gus Fischer, Ed. Little 
and Adolph Fleischaur. 

The manufacturers, retailers and others who donated 
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souvenirs and prizes for the convention were: 

Trussell Manufacturing Company, Z. & W. M. Crane 
Company, J. L. Hanson Company, American Lead Pencil 
Company, Plastik, Inc., Narcus Brothers, Esterbrook 
Pen Company, Southworth Company, Moore Pen Com- 
pany, Ward’s, Automatic Pencil Sharpener Company, 
Wahl Company, Weis Manufacturing Company, Seng- 
bush Self-Closing Ink Stand Company, Office Appliance 
Company, Gits Bros. Company, Erie Art Metal Com- 
pany, Geyer’s Publications, Ace Fastener Corporation, 
Standard Diary Company. 

F. S. Webster Company, Victor Safe & Equipment 
Company, Adams Cushing & Foster Company, Byron 
Weston Company, George B. Graff Company, Hamp- 
shire Paper Company, E. Faber Rubber Company, 
Spencerian Pen Company, Carter’s Ink Company, White 
& Wyckoff Company, Eaton Paper Company, Fulton 
Specialty Company, McMillan Book Company, Oakville 
Company, Sam Narcus, J. L. Fairbanks Company, Thorp 
& Martin Company, W. A. Sheaffer Pen Company, 
American Writing Paper Company, Thomas Groom & 
Company, L. E. Waterman Company, Wilson-Jones L. L. 
Company, Yawman and Erbe Manufacturing Company, 
Charles M. Higgins Company, E. Faber, William M. L. 
McAdams, C. R. Gibson Company, Hotchkiss Sales 
Company. 

Stationers Specialty Corporation, Russia Cement 
Company, American Manufacturing Concern, Scripto 
Manufacturing Company, Weldon Roberts Company, 
Hodgman Rubber Company, Boorum & Pease Company, 
Mittag & Volger, Mennen’s, Rust Craft, Harriman- 
Welts, Cooke & Cobb Company, Joseph Dixon Crucible 
Company, National Blank Book Company and the 
Charles M. Higgins Company. 


Adrian O’Brien, well - known 
radio and concert soloist, was one 
of the entertainers at the Tuesday 
night banquet. After one of his 
numbers the audience was very 
enthusiastic and several were call- 
ing “encore.” Just then Henry 
Riegel, of the Sengbusch Self-Clos- 
ing Inkstand Company, was heard 
to say in a stage whisper, “Why 
don’t they forget that guy, Encore, 
and let O’Brien sing again?” 

7. 

Turning back the pages of time. 
Bill Smith sitting in a comfortable 
chair in the corridor with a group 
around him engaged in settling the 
problems of the industry. "Twas 
history repeating itself. 

. 

General Manager Garvin is a 
great friend of the manager of the 
Statler hotel in Boston and always 
stops there. When he made his 
reservation for the regional he told 
the manager he had been made a 
Kentucky colonel by Governor 
Laffoon, and not to be surprised 
if he brought his horse. When 


Charlie arrived and was shown his 
room he found a bale of hay in the 
middle of the floor which was for 
his horse, according to the man- 


Regional “Pickings’ 


ager. Which is providing real 


service. 
. 

A touch of the old southland. 
Just listen for a while to a talk 
between Jack Autry and Gene Du- 
laney. Yas, suh. 

. 

Jack “Mel” Dwyer of the F. S. 
Webster Company, came clear 
from Pittsburgh to be at the meet- 
ing. He admits it. 

+ 

Claude Conger, the only man at 
the convention listed as having 
bought two tickets for himself, has 
found a new Spanish custom to 
add to his list of old ones. It re- 
quires a very intimate knowledge 
of the use of the deaf and dumb 
alphabet on both hands. A demon- 
stration is needed for full appre- 
ciation. 

. 

Two New Englanders who take 
their golf seriously. Harry Ferry 
and Cort Worth. Watch Harry 
keep right after the ball, and 
watch Cort creep up on a putt and 
you will find the answer to why 
these boys get things done. 


Most people around New Eng- 


land know Ted Hargan of Y and 
E, but not so many know that Ted 
is a most accomplished pen and 
ink sketch artist. You should see 
some of his caricatures. Great 
stuff. 


. 

If you want to see a fine example 
of team work, just watch Mr. and 
Mrs. Furlong of Empire Stationers, 
Springfield, gathering up the 
worth-while items during the pro- 
ceedings of a convention. Real 
pals and a pleasure to meet. 

. 

If you want to see how the sand 
dredges dug the Panama Canal, 
just watch Charlie Everly get out 
of a sand trap on a golf course. 
Jack Brooks can tell you about it. 
He says seeing is believing. 

. 

Joe Strauss, of pencil sharpener 
fame, was disconsolate and so were 
many of his friends. Joe forgot to 
bring his banjo and the concerts 
during recess were greatly abbrevi- 
ated as a result. Of course some 
folks slept better, but not because 
of the missing banjo. 

> 

Any time anyone is looking for a 

pair of golfers hard to beat just 
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take on W. B. Keppie and W. G. 
Oliver of the Eaton Paper Com- 
pany. If you don’t believe it, try it 
and see. 

. 

Guy Hart, of the Joseph Dixon 
Crucible Company, had a disap- 
pointed look at the meeting. When 
inquiry was made with regard to 
it, we learned that the wrestling 
matches in Boston were over for 
the season. 

. 

Once upon a time there was a 
song we all knew: “White Wings, 
They Never Grow Weary.” One 
was reminded of this song at the 
convention by Frank Horie of 
Boorum & Pease, and Irving Levy 
of Art Steel Company, parading in 
their white clothes. 

. 

One of the features of the floor 
show was an act by a roller skat- 
ing trio called the Thrill Demons. 
We are familiar with Jim Arming- 
ton’s varied talents, including the 
handling of golf tournaments, but 
when he took part in the exhibi- 
tion of the Thrill Demons at the 
banquet he qualified for a new 
title—Dare Devil Jim. Mrs. Ar- 
mington’s verdict, after the per- 
formance was, “Never Again.” Our 
personal comment is that it was 
the only time we have ever known 
Jim to lose his balance. 

. 

A new rival for the well-known 
Damon and Pythias team—Elmer 
Pape and Thure Bengston. 

. 

If you want to know how to tell 
when a mechanical pencil is a good 
one without cutting your fingers, 
have Jack Bainbridge give you his 
interesting demonstration. 

o 

Some of the folks at the conven- 
tion want to know who is Mr. Deck 
of Brooklyn. In the card sent out 
asking for information as_ to 
whether he would or would not 
play golf, and what our handicap 
was, the card signed by Mr. Deck 
was returned and stated: “Will not 
play golf. My handicap is a wife.” 

. 

One of the great mysteries of 
many years’ standing has now 
been solved. Every one of us has 


A 
Adams, Miss Lurena G., Provi 
dence Paper Company. 


Ashland, Charles A., L. E. Water- 
man Company. 


Austin, Rupert S., C. Howard 


heard the question all our lives: 
“Who killed Cock Robin?” And 
now we know the answer—Garry 
Dell of the F. S. Webster Com- 
pany. In the golf tournament he 
sliced into a tree alongside the 
fairway and when he went to play 
what he thought was the ball, he 
found a robin’s nest with some 
eggs in it, and one little bird which 
had been killed by being knocked 
out of the tree. We are not sure 
at the present writing where the 
ball went. 

Ben Josephson, of New York, 
was marked present at all the 
meetings and dinners. The con- 
clusion is drawn that there are no 
Schraffts restaurants open in 
Boston. 

The manner in which two meals 
can be made to serve three people 
was demonstrated at the Wed- 
nesday night banquet by Eddie 
Knapp, of Victor Safe and Equip- 
ment Company, Grenville Davis, 
of Acco Products and Byron Black, 
of Autopoint Pencil Company. 

. 

Bill Steel, who is probably the 
dean of writing ink salesmen, 
could not stay away from the 
gathering. Bill retired some little 
time ago but had to show up at 
the meeting just the same. 

. 

Bill Driscoll, of Carter’s Ink 
Company, says: “The way to do 
a thing is to do it.” And proceeded 
to demonstrate by his faithful at- 
tendance in Room 118, which held 
the Educational Exhibition. 

. 

John Brooks, president of the 
New England Travelers Club, fol- 
lowed up his work in promoting 
the meeting by some equally good 
work on the golf links Wednesday 
afternoon. He sliced his drive into 
the trees beside the fairway and 
the ball hit a limb and bounced 
back to the center of the fairway, 
right in front of the green. John 
says that is the way to deliver the 
goods. 

+ 

Someone is looking for the an- 
swer to the question as to whether 
Sherman Parmenter and his crowd 


The Registration 


B 
Bainbridge, J. G., 
Kimpton & Haupt. 


Bainbridge, 
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discovered where Room 419 was, 
Wednesday night. 
e 

The password to the Travelers 
Club headquarters on the eighth 
floor was: “Who has the key?” 

° 

Paul Cheney’s statement after 
the convention (and he says he 
will stick to it) was: “I told you 
so.” 

. 

Some people take things as they 
come and others insist on things 
being done right. If you don’t be- 
lieve it, just spell the name of Pat 
McAuliffe wrong. 

” 

Wednesday evening during the 
banquet General Manager Garvin 
called for the stationer who had 
come the longest distance to at- 
tend the meeting. A man arose 
who called himself Hector Simp- 
kins of Presque Isle, Maine, and he 
declared he was the leading sta- 
tioner of that city. Just then an 
officer in uniform invaded the 
room with a warrant for Hector 
Simpkins’ arrest. After consider- 
able argument at the head table 
the warrant was read and it 
charged Mr. Simpkins with being 
a chiseler. He was then taken to 
the head table by the officer, his 
coat taken off and replaced with 
a convict coat and his hair cut in 
approved prison style. A sign was 
attached to his back, carrying the 
legend: “This is what we do to 
chiselers in New England,” and he 
was taken away. 

os 

The educational motion picture 
show in Room 160 was supplied by 
Carter’s Ink Company, Southworth 
Paper Company and Autopoint 
Pencil Company. 

- 

We should not omit to mention 
Bill Taylor who played the part of 
Town Crier with his bell and badge 
of office. Bill’s job of rounding up 
everyone for the various meetings 
looked like a cinch at first but, 
hour after hour, as he industrious- 
ly patrolled the many miles of cor- 
ridors in the hotel searching out 
tardy delegates, the visitors real- 
ized he was working hard. And so 
did he! 
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“HAMP! 


DEALERS NVENT 


SHIPMAN WARD MFG. CO 
"1c aGo ’ 


Here Are Just a Few Happy Men and Women Who Were Guests and Delegates to the Dealers Convention of the 
Shipman-Ward Manufacturing Company 


SHIPMAN-WARD SPONSORS OUTSTANDING 
DEALER CONVENTION 


From Alabama—and Canada—and Texas—and New 
York—from all points of the compass, both near and 
far, they came, 235 strong, to attend the first conven- 
tion for office machine dealers conducted by an indi- 
vidual manufacturer. At the invitation of James P. 
Ward, president of the Shipman-Ward Manufacturing 
Company, this great group of earnest, interested deal- 
ers and their mechanics, many accompanied by wives 
and children, gathered in Chicago for an instructive 
and inspiring three-day convention, July 1, 2 and 3. 

The guests began arriving Sunday, June 30, and were 
established at the Sheridan Plaza hotel, where Mr. and 
Mrs. Ward, as gracious host and hostess, saw to their 
every comfort. From this auspicious start, the conven- 
tionites were carried through a well-balanced program 
of technical instructions anent typewriters and their 
rebuilding, inspirational addresses on pertinent topics, 
and relaxation through entertainment. On every hand, 
as the convention progressed, were heard comments 
similar to the following: “This is the best convention I 
ever attended.” “Jim Ward is a prince.” “I'll never 
forget this as long as I live.” 

Mornings were devoted to tours through the Ship- 
man-Ward factory. Small parties were conducted by 


Jim Ward, Sr., Jim, Jr., Dick Ward and other members 
of the Shipman-Ward staff. Each step in the rebuild- 
ing process was carefully explained and demonstrated, 
the group going as slowly as desired, members asking 
questions, and absorbing a store of invaluable informa- 
tion. 

Luncheons were served in the plant and afternoon 


sessions of addresses, demonstrations and discussions 
were presided over by Jim, Sr. Once again he proved 
himself the perfect host and the chairman extraordi- 
nary. 
Monday’s Speakers Offer Helpful Suggestions 

Following the luncheon Monday, during which the 
notables present were introduced by Mr. Ward, the as- 
sembly listened to an address entitled “Business Fore- 
casting” by Harry Horder, treasurer, Horder’s, Inc., Chi- 
cago. As a commercial stationer, Mr. Horder first com- 
mented upon the close relationship between stationers 
and typewriter dealers because in both cases the mer- 
chandise sold is business tools and is sold to the same 
customers. He then proceeded to demonstrate with the 
help of charts how it is possible to forecast business vol- 
ume with well nigh perfect accuracy and thus be able 
to regulate expenditures so as to make them in appro- 
priate relation to income. The complete text of Mr. 
Horder’s address appears on another page of this issue. 

Mr. Horder was followed by Frank S. Cooper, presi- 
dent, Codo Manufacturing Company, who spoke on 
some of the technical aspects of typewriter ribbons. 
After pointing out that a typewriter ribbon is a fin- 
ished product made chiefly of cotton or silk fabrics, oils 
and colors, Mr. Cooper said that most of the fabric used 
is made from long staple Sea Island cotton, the best 
quality of which is grown in Egypt. Most Egyptian cot- 
ton is transported to England for conversion. Other 
fabrics used to a certain extent are made from long 
staple Sea Island cotton grown in the United States 
from seed imported from Egypt. Fabrics vary widely in 
thread count, the most popular for typewriter ribbons 
varying from 260 to 308 threads to the square inch. 
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Some rrom Far anp Near Wuo Participatep IN SHIPMAN-WARD CONVENTION. 


1. Frank Cooper, Codo Manufacturing Company; W. T. 
Corney, Toronto. 

2. An Underwood Trio: Barney Stapert, George 5S. 
Walker and Clyde Jungbluth. 

3. Fred Schuelke and F. C. Snow, Underwood Elliott 
Fisher Company. 

t. F. M. Phelan, Stevens Point, Wise.; Mrs. Phelan and 
children——Ruth, Mary and Ann. 

5. W. S. Lennartson, Office Appliances; W. J. Bulmer, 
Windsor, Ont.; Catherine Bircher, secretary to J. P. 
Ward; H. W. Parsons, Waco, Tex. 

6. E. Wagner, Chicago; E. C. Jacobs, Royal Typewriter 
Company. 

7. George Hanselman, Ann Arbor, Mich.; Joe F. Tur- 
pen, Houston, Tex.; R. L. Hodges, Wapakoneta, Ohio. 

8. Bill Hayes, Des Moines; James A. Ellenor, Sarnia, 
Canada; Ralph L. Morrill, Ann Arbor, Mich. 

9. E. A. Peterson, Maywood Ill; J. A. Sillars, Wil- 


mette, IIL. 


The ink used in typewriter ribbons in a combination 
of oils and colors properly blended to give certain re- 


sults. The correct ink to use has not been determined, 





10. E. A. Hug and Raymond McDermott, University of 
Chicago Bookstore. 

ll. Madeline Telfser, Shipman-Ward Manufacturing 
Company; W. J. Bulmer, Windsor, Ont.; Harry Achurch, 
Watertown, N. Y. 

12. Front: Jack Kuhlman, Wichita, Kans.; E. W. Cor- 
nelius, L. C. Smith & Corona Typewriters Inc.; Pat Mal- 
lory, New York Central Lines. Rear: Art B. Froehlich, 
Jr.. Reliable Typewriter & Adding Machine Corporation; 
W. F. Reuter and Ed. Furlong, Cincinnati; James Wink- 
ler, St. Louis. 

13. Arthur B. Froehlich, Reliable Typewriter & Add- 
ing Machine Corporation. 

14. Mr. and Mrs. J. P. Ward, Sr. 

15. Bill Metzger, A. C. Kienly and Paul Jones, Royal 
Typewriter Company; Marcus Harwitz, Regal Typewriter 
Company. 

16. O. W. Fenn, Tyler, Tex. 


each manufacturer of typewriter ribbons having its own 


formula. 
The ideal typewriter ribbon is one which writes sharp 
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More Wuo SuHarep in SHipmaN-Warp Hospira.iry. 


1. Ray Labres, Chicago; Mrs. Labres; Frank Marin, 
Chicago. 

2. G. C. Morley, Woodstock Typewriter Company; J. 
A. Cox, Little Rock, Ark. 

3. Ernest Turk, Underwood Elliott Fisher Company; 
R. K. Turpen, Victoria, Tex. 

4. James P. Ward, Jr.. James P. Ward, Sr., and Richard 
Ward. 

5. R. N. Hyland, Marinette, Wise.; James Davis, May- 
field, Ky. 

6. J. L. McDonough, Royal Typewriter Company; Ray 
W. Schultz, Chicago, and G. H. Waterbury, Chicago. 

7. A. B. Sallander, L. C. Smith & Corona Typewriters, 
Inec.; L. G. Buchholz, L. C. Smith & Corona Typewriters, 
Inc.: John J. Duskey, Wausau, Wisc. 


and clean, retains its sharp outline and is durable. To 
fill these requirements an absorbent, finely woven, 
strong cloth must be used which is saturated with an 
ink of the proper consistency and color strength. Uni- 
formity is one of the most important factors. This is 


8. G. E. Harris, O. W. O'Hara, Chicago. 

9. Mr. and Mrs. Cline W. Wade, West Frankfort, IIl.; 
R. C. Klehm, Wilmette, Ill. 

10. Mrs. James P. Ward, Jr.; Mrs. Elmer Young; Mrs. 
Harry A. Fisk, Hillsboro, Ill. 

ll. Dick Hoyt, Edward W. Eurly, Hammond, Ind. 

12. A. W. Barlow, Royal Typewriter Company. 

13. A. N. Courrier, Grand Rapids, Mich.; Mrs. Cour- 
rier; Floyd H. Heier, Benton Harbor, Mich.; Mrs. Heier 

14. J. E. Turner, Royal Typewriter Company. 

15. Group at Hotel. 


16. Two Dicks—Richard Ward, Richard Hyland, both 


with Shipman-Ward Manufacturing Company. 


not only accomplished by the inking process but the 
correct control of temperature and humidity. 

Mr. Cooper then pointed out the necessity for the 
typewriter being in good mechanical condition in order 
to obtain the best results. Many times a worn out 
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platen or a ribbon mechanism that is not functioning 
properly will bring about results that are blamed on the 
ribbon. He concluded his remarks by saying that a 
high grade typewriter ribbon calls for a typewriter in 
perfect mechanical condition. 

Following Mr. Cooper’s address, a demonstration of 
cleaning and enameling typewriters by hand was given 
by a representative of the Nubian Paint Company of 
Chicago. A quick drying finish perfected by the Nubian 
Paint Company was used. The most interesting quality 
of this finish to dealers is that it can be applied quickly 
by hand in the shop. 

Visitors Enjoy the Via Lago Night Club and the 
Show Boat 

Buses called for the delegates shortly after six o’clock 
and took them to the Via Lago night club for dinner. 
While dining the guests were entertained by an excel- 
lent floor show. Some indulged in dancing although 
not much time was available for Terpsichorean exer- 
cise because the entire party was scheduled to be pres- 
ent at the evening performance at the Show Boat 
Dixiana, an old Mississippi barge in the Chicago 
River at Diversey Parkway bridge. To the great enjoy- 
ment of the crowd, the hero was victorious and the vil- 
lain thwarted in the melodramatic presentation, 
“While the City Sleeps.” 

The Program on Tuesday 

Tours of inspection of the Shipman-Ward factory 
again occupied the morning hours, providing an oppor- 
tunity for delegates to ask questions they had forgotten 
the day before. 

Following luncheon in the plant, Mr. Ward rose to 
announce that the afternoon program would be in 
charge of the Royal Typewriter Company. He intro- 
duced Paul Jones, Chicago manager for Royal, who im- 
mediately proceeded to perform the duties imposed 
upon him by Governor Ruby Lafoon of Kentucky. Mr. 
Jones read a letter authorizing him to act as proxy 
for Governor Lafoon and commission William A. 
Metzger, sales manager of the portable division of the 
Royal Typewriter Company, a colonel on the Kentucky 
Governor's staff. “Col.” Bill responded appropriately, 
although he expressed some doubt as to his ability to 
keep a white horse in the proper style as a possession 
of a Kentucky colonel. Nevertheless, he accepted the 
sword Mr. Jones proffered as an outward symbol of the 
commission. 

Col. Metzger was then introduced as the principal 
speaker of the afternoon. With his usual skill, he gave 
a splendid exposition of the subject: “Merchandising 
for Profit.”” The address was similar to the one he gave 
at Los Angeles during the National Typewriter Conven- 
tion last year. At that time it won wide recognition as 
an exceptionally informative and helpful talk. Its sec- 
ond presentation, with some changes and revisions, 
was just as excellent and as highly approved. 

After pointing out that the dealer’s field for portable 
typewriters has expanded greatly during the past few 
years, Mr. Metzger plunged into the heart of his sub- 
ject, which was concerned with advertising. He spoke 
of an experiment conducted with the cooperation of 
three dealers in different parts of the country, each lo- 
cated in different types and sizes of communities. The 
first was in a city of a million and a half population, 
the second five hundred thousand and the last thirty 
thousand. At the suggestion of Mr. Metzger these deal- 
ers all increased their advertising budget considerably 
and found it to be worth while. While the average in- 


crease in business for the industry was 47‘ , one of the 
dealers showed an increase of 1700%, 
and the third 400°. 


another 800 
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Following these concrete examples of what intelligent 
advertising can do, Mr. Metzger outlined what he would 
do if he were a typewriter dealer. First, he said, he 
would try to take an impartial view of his store. He 
would give consideration to the amount of pedestrian 
traffic passing his store. He would remember that 70% 
of all portables are sold to or for students. He would 
give careful attention to his windows, seeing to it that 
they were well lighted, that the floor of the window 
was thirty inches higher than the street level, that the 
displays frequently use motion and that spot lights 
were brought into use on occasion. 

He concluded with the statement, “Use the resources 
you have. Money spent will come back tenfold.” 

Some Royal demonstrations followed Mr. Metzger’s 
address. A salesman from the Chicago office gave a 
sales demonstration and another one showed how to 
use the typewriter. 

Marcus Harwitz, president of the Regal Typewriter 
Company, followed with an address on merchandising 
of rebuilt typewriters. Mr. Harwitz’ sound, logical com- 
ments were well received. 

George Green, western sales manager of the mechan- 
ical rubber goods division of the B. F. Goodrich Com- 
pany, was introduced. Preceding his remarks on 
platens, he showed a motion picture of the story of rub- 
ber from the plantation through to its manufacture 
into commercial products in the Goodrich plant. Jim 
Ward, Jr., continued with an interesting discussion on 
platens. 

Paul Jones, no longer proxy for the Governor of Ken- 
tucky, was introduced and spoke briefly and helpfully. 

At the Ivanhoe Club 

Adjournment of the afternoon session was followed 
by a dinner party at the Ivanhoe Club on Chicago’s 
north side. An excellent dinner preceded visits to the 
wine cellar, the fortune teller, and the rock garden. 
Dancing and the floor show were greatly enjoyed. 

The high spot of the evening was a duet by Colonel 
Bill “Cardinal” Metzger and W. T. “Pope” Corney. The 
“Pope” and “Cardinal” were co-authors of the following 
song, which they sang to the tune of “The Man on the 
Flying Trapeze”: 


We've been to conventions far east and far west 
But none can compare with the one that is best 
Chicago’s a town with a rep to maintain 
So the Wards they have done it again 
With thoughts and ideas they have filled us, 
With fun and amusement and joys, 
And now let us all join and toast these great hosts, 
They're the greatest of all the great boys. 


Ohhh (Chorus) 
They rise to occasions with greatest of bliss, 
When Wards throw a party they simply can’t miss, 
It’s technique, ability, real friendliness, 
To the Wards, many years of success. 


Enthusiastic approval of the song, both for its rendi- 
tion and its sentiment was indicated by a sustained ap- 
plause. 

The Program on Wednesday 

Following the morning tours of inspection of the fac- 
tory, luncheon was served at 12:30. 

Although the convention was to adjourn officially 
Wednesday afternoon, Mr. Ward announced that dele- 
gates would be welcome at the Shipman-Ward em- 
ployees’ dance to be conducted at the Shipman-Ward 
plant Wednesday evening. 

Jim Ward, Sr., being a versatile man, demonstrated 





AUGUST, 1935 


another of his accomplishments during the afternoon. 
He introduced each of the speakers by reading their 
characters from their heads. There was no time to 
check up upon the accuracy of his comments, but as the 
victims offered no objections, it was assumed that the 
readings were correct. 
Wednesday having been proclaimed Underwood day, 
Clyde Jungbluth, manager of the portable division of 
the Underwood company, was first introduced. He ex- 
pressed his personal appreciation and that of his com- 
pany for the convention and its splendid accomplish- 
ments. He particularly commended Mr. Metzger’s talk 
of the day before. 
Barney Stapert, who won the amateur speed typing 
championship some years ago, was introduced by the 
head reading method. He gave a speed writing demon- 
stration on an Underwood Portable Typewriter, typing 
120 words per minute while reciting the capitals of the 
different states and answering questions put to him by 
the audience. The reason for reciting the capitals and 
answering questions during the typing process was to 
show that typing is automatic. Another test to which 
Mr. Stapert was subjected was that of speed of stroke. 
In one minute he made 670 key strokes, averaging 
eleven strokes per second. 
George S. Walker, a former president of the National 
Typewriter and Office Machine Dealers Association, 
and now connected with the portable division of the 
Underwood Elliott Fisher Company, was called upon. 
He responded fittingly and took occasion to present the 
following resolutions which had been signed by all 
those present: 
Chicago, Illinois, 
July 3, 1935. 

Mr. & Mrs. James P. Ward, Sr., 

Mr. & Mrs. James P. Ward, Jr., 

Mr. Richard F. Ward 

and associates of the Shipman-Ward Mfg. Co., 

4401 Ravenswood Ave., Chicago, Ill. 

Dear Friends: 

We, the undersigned, your guests, take this oppor- 
tunity to express jointly our appreciation of the mar- 
velous entertainment afforded and the many courtesies 
extended by you during the first Shipman-Ward Con- 
vention, held at your plant offices in this city on Mon- 
day, Tuesday and Wednesday, July 1, 2, and 3, 1935. 

Your generosity in throwing open the Shipman-Ward 
plant to inspection, and the valuable information given 
us relative to the platen business, the rebuilding of 
typewriters, enameling and nickeling, etc., is deeply ap- 
preciated by us, and we feel that we have gained knowl- 
edge that will be invaluable to us in the future conduct 
of our business. 

We cannot but feel that you have initiated a move- 
ment which will stand forth in the years to come as an 
unsurpassed achievement in the typewriter industry. 

Thanking you with all our hearts, and wishing you 
continued good health and bountiful success, 

Sincerely yours, 

Epitomizing the sincere appreciation of all those at 
the convention, the resolutions were signed by the fol- 
lowing: 

Phelan, 


Ann Ar- Ruth, Mary and Ann 


Stevens Point, Wis. 
John Hamilton, Winfield, Kansas. 
Chas. Andersen, Evanston, IIl. 


George C. Hanselman, 
bor, Mich. 

J. A. Sillars, Evanston, Il. 

George S. Walker, Denver, Colo. 

Ww 


. Corney, Toronto, Ont., R. K. Turpen, Victoria, Texas. 
Canada. ames Davis, Mayfield, Ky. 

W. A. Metzger, New York, N. Y. oe F, Turpen, Houston, Texas. 

James A. llenor, Sarnia, Ont., ans D. Gaebler, Watertown, 
Canada. Wis. 

Ralph L. Morrill, Ann Arbor, E. E. Turk, Chicago, Ill. 


Andrew Kienly, New York, N. Y. 


H. F. Miller, Columbus, Ohio. 
Albert Cumbie, Dothan, Ala. 
Daniel W. Payne, Cleveland, Ohio. 
W. J. Bulmer, Windsor, Ont., 
Canada. 

Marcus Harwitz, New York, N. Y. 
Chas. R. Beutler, Chicago, Ill. 
Ptesenes M. Barry, New York, 


Norman Michel Shreveport, La. 
G. C. Morley, Chicago, Illinois 
William R. Hayes, Des Moines, 


Ia. 

Gordon A. Kindrer, Toronto, Ont., 
Canada. 

M. B. Firman, Toronto, Ont., Can- 


ada. 
Bert Hohs, Toronto, Ont., Canada. 
R. E. Dearing, Lafayette, Ind. 
Ralph L. Barton, Mt. Vernon, 
Ohio. 
oa Winkler, St. Louis, Mo. 
. M. Phelan, Stevens Point, Wis. 
Frank Surzynski, Chicago, III. 
R. H. Nyland, Marinette, Wis. 
weaaets S. J. DeLeons, Chicago, 


Fred C. Erickson, Chicago, IIl. 

Harold W. Parsons, Waco, Texas. 

S. R. Sholes, Chicago, Ill. 

Clyde Jungbluth, New York, N. Y. 

O. W. Fenn, Tyler, Texas. 

William Berg, hicago, Ill. 

. A. Cox, Little Rock, Ark. 
dward Furlong, Cincinnati, Ohio. 

Bill Rueter, Cincinnati, Ohio. 

Barney Stapert, New York, N. Y. 

Harry A. Fish, Hillsboro, Il. 

Mrs. i? A. Fish, Hillsboro, Il. 

N. J. VanDyne, Chicago. III. 

Raymond C. Klehm, Wilmette, Il. 

P. S. Cummins, Evanston, IIL. 

B. A. Schumacher, Cleveland, 
Ohio. 

M. E. Concannon, Chicago, III. 

S. N. Malone, Atlanta, Ga. 

Harry Achurch, Watertown, N. Y. 

Pat Mallory, Indianapolis, Ind. 

G. C. Snow, Chicago, IIl. 

L. Starck, Chicago, III. 

A. Kanak, Chicago, III. 

Charles Minetti, hicago, TIL 

ay M. Steinmetz, Hammond, Ind. 
m. Deibner, Rockford, Il. 

a M. Phelan, Stevens Point, 

is. 
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H,. E. Hoffa, Marshalltown, Ia. 
Robert Merveaux, Cedar Rapids, 
a. 


Vic Bredimus, Marshalltown, Ia. 
F. H. Morly, CMcege, Til, 
H. L. Feely, Olean, N. Y. 
a Burton, Chicago, Ill. 

. G. Schuelke, Chicago, Ill. 
J. J. Barrson, Chicago, Ill. 
A. B. Sallander, Chicago, Il. 
O. W. O'Hara, Chicago, Ill. 
G. E. Harris, Chicago, Ill. 
Wm. Peppin, Chicago, Ul. 
Edward utka, Chicago, Ill. 
Eugene A. Hug, Chicago, Ill 
Robert Novak, Chicago, Ill. 
Al Labahn, Evanston, Il. 
Raymond McDermott, 


TIL. 
ij by og 4 Wilson, Champaign, Ill. 
o 


Chicago, 


. Lussier, Chicago, Il. 
. H. Heier, Benton Harbor, 
Mich. 
A. N. Courrier, Grand Rapids, 


Mich. 
Grand 


Mrs. A. N. 
Rapids, Mich. 

W. S. Lennartson, Chicago, Ill. 

{one A. Gilbert, Chicago, Ill. 
rs. Vonnie B, Wade, . Frank- 
fort, Ill. 

Clive W. Wade, W. Frankfort, Il. 

A. E. Russell. Des Moines, Ia 

L. G. Buchholz, Syracuse, N. Y. 

Mrs, W. T. Corney, Toronto, Ont., 
Canada. 

R. L. Labres, Chicago. IIL 

P. D. Snow, Wausau, Wis 

John J. Duskey, Wausau, Wis. 

Gerald S. Laros, Grinnell, Ia. 

L. K. Walter, Chicago, Il. 

Earl H. Moyer, Columbus, Ohio. 

Joseph P. Sommer, Indianapolis, 
Ind. 

Mrs. Kathryn Moyer, Columbus, 

hio. 

Ed. Toussaint, Camden, N. J. 

W. M. Borresen, Chicago, Ill. 

A. B. Froehlich, Chicago, Il. 

A. C. Shermer, Evanston, Ill. 

E. A Peterson, Maywood, Ill. 

a Hockstrasse, Maywood, 


Courrier, 


Anton Pevowas, Chicago, IIl. 


ich. 
. L. McDonough, Chicago, Ill. 
r. and Mrs. R. L. 
Wapakoneta, Ohio. 


Hodges, 


Paul R. Jones, Chicago, Il. 
. E. Turner, Kansas City, Mo. 
m. A. Cook, Cumberland, Md. 


After he had been “phrenologized,” F. C. Snow, Chi- 
cago branch manager for the Elliott Fisher Company, 
gave an interesting talk on the typewriter field. He 
referred briefly to the recent UEF field organization 
conference conducted for a week at Montauk, Long 
Island. 

Following Mr. Snow’s remarks, A. F. Peterson, me- 
chanical foreman of the Chicago branch of the Under- 
wood Elliott Fisher Company, answered questions re- 
garding the repair and rebuilding of Underwood type- 
writers. He was succeeded by Anton Kanak, western 
district service instructor for the company, who ex- 
plained the various adjustments of the Underwood 
noiseless typewriter. 

As a fitting conclusion to the convention, Clyde Jung- 
bluth, in the name of the delegates, presented gifts to 
the entire Ward family as tokens of appreciation for 
the splendid hospitality and the instructive program 
afforded them. Jim, Sr., was the recipient of a hand- 
some desk set: Jim, Jr., received a signet ring, carrying 
the emblem of his fraternity; a beautiful airway travel- 
ing bag was presented to Dick Ward and both Mrs. 
Ward, Sr., and Mrs. Ward, Jr., received flowers, which 
were delivered to them at the Sheridan Plaza hotel. 

Although the convention was officially adjourned, 
many of the delegates attended the Shipman-Ward 
dance. Others enjoyed an impromptu party at the 
Sheridan Plaza hotel and some accompanied Mr. and 
Mrs. Ward, Sr., to the boardwalk of the Edgewater 
Beach hotel for dinner. 

The Exhibits 

In addition to displays of Shipman-Ward rebuilt 
typewriters and typewriter supplies, exhibits were set 
up by Remington Rand, Inc., Royal Typewriter Com- 
pany, L. C. Smith & Corona Typewriters, Inc., and 
Underwood Elliott Fisher Company. Two attractions at 
the Royal display were the Stone Age typewriter, first 
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shown at the New York Business Show last fall, and 
the talking typewriter which answered the questions of 
interested dealers. 

It was a record breaking convention—high in the 
number of dealers present—high in the quality of the 
business program—high in the spirit of good fellow- 
ship and earnest desire to learn more about the busi- 
ness—high in quality and quantity of entertainment. 


—___~g— 
U E F SALES CAMP IS BIG SUCCESS 


Slightly belated but news nevertheless is a report 
from New York of the Underwood Elliott Fisher Com- 
pany Sales Camp held for the sales staff at Montauk 
Manor, Montauk, L. I., during the week beginning June 
23. 

More than 230 members of the U E F sales staff at- 
tended the affair which was held for a three-fold pur- 
pose. First, to honor forty members of the company’s 
All Star Salesmen’s Club who made their annual quota 
in 1934 or their 1935 quota prior to June 10 of this 
year. Second, as a means of bringing together, in one 
place and at one time, assistant branch managers, 
branch managers and district managers from all parts 
of the country, and division and department heads and 
executives of the company from its headquarters at 342 
Madison avenue, New York, and from its factories at 
Bridgeport and Hartford. Third, as a means of afford- 
ing a general discussion of company products and sales 
and management policies. 

Among the honored guests were E. A. Trefzger, man- 
aging director of Underwood Elliott Fisher, Ltd., of 
London; R. C. Hofer, Continental European sales direc- 
tor, and J. J. and J. L. Seitz, president and vice-presi- 
dent of Underwood Elliott Fisher, Ltd., of Canada. 

The guest speaker at the president’s dinner, given 
Friday night, June 28, was T. H. Beck, president of 
the Crowell Publishing Company. 

The campers were welcomed upon their arrival by 
P. D. Wagoner, president of Underwood Elliott Fisher 
Company, and were then turned over to M. S. Eylar, 
vice-president, who acted as camp commander, assisted 
by F. F. Wright, general sales manager, and M. A. Seely, 
assistant general sales manager. 

Business sessions of the camp were confined to the 
morning hours, afternoons being devoted to fishing, 
golf, tennis and other sports. The entire camp was 
divided into two tribes in keeping with Indian tradi- 
tions, known as the Rockaways and the Montauks. The 
“tribes” engaged in some spirited athletic contests but 
tomahawks were barred. 

The week’s program included an inspection trip 
through the company’s Hartford and Bridgeport fac- 
tories, under the guidance of G. W. Campbell and F. U. 
Conard, works managers of the two factories respec- 
tively. 

From the experience gained at previous sales camps, 
Mr. Wagoner, who formerly was president of the Elliott- 
Fisher-Sundstrand Company, is of the firm belief that 
the 1935 Sales Camp will prove to be an invaluable 
sales stimulus which will be reflected in increased sales 
during the coming years. 

Mr. Wagoner and his associates also believe that a 
sales camp, removed from any large city, is much more 
beneficial to the mental and physical well-being of a 
field and sales organization than a sales meeting in 
an urban center. Montauk was chosen because of its 
availability to the company’s headquarters in New 
York City and to its plants in Connecticut. 

Thursday night, June 27, was “amateur night” at 
which time various campers assumed theatrical roles 
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Here Are Snapshots from U. E. F. Sales 
Camp.—Top, L. to R.: W. C. Goodale, 
assistant works manager, Hartford; F. 
U. Conard, works manager, Bridgeport, 
and L. E. Lentz, vice president in 
charge of manufacturing and engineer- 
ing, waiting to greet the 200 visitors 
at the Hartford works. F. A. Greis, 
district manager, New York, and J. V. 
Brownell, branch manager, Washing- 
ton, inside works. 2. Campers at 
Bridgeport works. 3. Visitors leaving 
Hartford works. 4. Campers change 
from the boat to busses at New Lon- 
don on their way to Hartford. 5. Dr. 
E. P. Case, resident physician at 
Underwood Hartford factory, steps off 
train for factory visit. Lower, L. to R.: 
Raising the colors and UEF flag at 
Montauk Manor, and the Comanche II 
aground in fog. 
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Plate by courtesy of Underwood Elliott Fisher Company 
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More Camera Shots of the Happy 
U. E. F. Sales Campers Enjoying Them- 
selves—From top to bottom: Tennis 
courts at Montauk. 2. L. to R.: C. 
S. Duncan, secretary and treasurer; W. 
J. Modrack, all-star salesman; T. A. 


Hughes, publicity division; M. L. 
Blanchaud, branch manager, Grand 
Rapids, and L. E. Lentz, vice president, 
ready for a round of golf. 3. (left) 
Fred D. Lehn, export manager, and 


FE. J. Riis playing tennis. (Right) 
Vice-President M. S. Eylar, fishing 
aboard the Viking. 4. R. A. Howard, 
New Haven branch manager; G. D. 
Listhardt, training school head, and A. 
W. Beecher, New York assistant 
branch manager. 5. P. D. Wagoner, 
U.E.F. president (wearing hat), talks 
to A, G. Landrus, (right) president 
U.E.F. All-Star Salesmen’s Club. 


Plate by Courtesy of Underwood Elliott Fisher Company 
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and also saw themselves on the silver screen as moving 
pictures taken during the first three days of the camp 
were shown. 

On Friday night, June 28, Mr. Wagoner gave a dinner 
to the entire sales organization. In keeping with the 
spirit of the camp, and as a signal of respect to their 
“chief,” the men appeared at the dinner in Indian 
head dress. 

—_<———_—__ 
WOLOWITZ ADDRESSES NEW YORK TYPEWRITER 
DEALERS 


W. H. Wolowitz, chairman of the National Typewriter 
Convention Committee, was the honored guest July 10 
of the National Typewriter and Office Machine Dealers 
Association of New York. 

Mr. Wolowitz arrived in New York by plane and was 
met by President Theodore Shafer and Nick Fucci. He 
was driven to the Hotel Dixie where the meeting was in 
progress. 

The speaker told his listeners some of the plans being 
made for the national convention at Washington Au- 
gust 28, 29 and 30. He said that arrangements had 
been made for air-conditioned meeting rooms and 
every modern facility was at hand for the comfort of 
the delegates to the Capital. He also expressed grati- 
tude to the New York Association for its aid during re- 
cent weeks. 

Following Mr. Wolowitz’ speech, Secretary Anton P. 
Pohl, Jr., read communications pertaining to the na- 
tional convention and matters of interest to the local 
organization. 

Jim Lafferty, chairman of the transportation com- 
mittee to the convention, reported that approximately 
sixty members of the association had so far signified 
their intention of attending. 

———»— 
DO/MORE HOLDS NEW YORK MEETING 


In anticipation of a continued improvement of busi- 
ness in Eastern sections of the country, a sales con- 
ference was held recently in New York City for the 
New England agency managers of the Do/More Chair 
Company. 

The meeting was addressed by H. B. Williams, gen- 
eral manager of the company, who spoke at length 
upon new developments in posture seating already per- 
fected, and outlined other improvements in process. 
Mr. Williams told his listeners that a great improve- 
ment in business throughout the country, but particu- 
larly in the Eastern states, could be expected from this 
time on. 


Ee 
OKLAHOMA STATIONERS OCTOBER MEET 


The mid-year meeting of the Oklahoma Stationers 
Association, which was postponed last June, will be 
held in October, just prior to the national convention, 
according to word received from Frank M. Hughes, 
the association president. 

In addition to the election of officers scheduled for 
the meeting, the members will gather to pledge their 
support to Fred Downs, newly-elected district governor 
of the eighth district ATW 


—— 
PLAN WEBSTER SALES MANAGERS’ MEETING 


The annual meeting of sales managers of the F. S. 
Webster Company, Boston, will be held late this month 
when representatives from every section of the country 
will trek Bostonward for the yearly confab. Among the 
veterans of the sales staff who will make the pilgrimage 
are Walter Funck, of the San Francisco office, and the 
venerable Joseph A. White, who is now in his eighty- 
second year and is still out on the firing line in Chicago. 
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or Hurtsut W. Smirn, Presipent or tue L. C. Smitn & 


Corona Typewriters Inc., June 24. 


The day preceding he went to his summer home at Brewer- 
ton, N. Y., to spend a quiet afternoon on Oneida Lake. On his 
arrival he was surprised to find a group of relatives, who had 
come from far and near to greet him, and to hold a Smith 
Family Reunion. As a token of affection “All the Smiths” pre- 
sented a bird bath for the island upon which Mr. Smith has his 
boathouse. 

The accompanying group picture will be especially interesting 
to those in the typewriter business. President Smith is shown 
in the center holding his grandniece, Betty Arnold, aged four, 
whose birthday was on the same day as that of Mr. Smith. At 
his left is Wilbert L. Smith, chairman of the board of the com- 
pany. Messrs. H. W. and W. L. Smith are the survivors of the 
four brothers who organized the company in 1903, Lyman C. 
Smith and Monroe C. Smith having passed away. 


Others in the group connected with L. C. Smith & Corona 
Typewriters Inc., are: Back row—second from left, Elwyn L. 
Smith, assistant to the president; fourth, Dr. George K. Smith, 
plant physician; fifth, Wilbert A. Smith, manager of the sup- 
plies department; seventh, Lyman S. Smith, manager of the 
Albany branch; eighth, Will Lansing Seeley, a director of the 
company; Walter L. Smith, cashier, is seated at the left end 
of the front row. 

Mr. H. W. Smith received a large number of congratulatory 
telegrams and letters from business associates and friends. His 
office at the Syracuse plant was filled with flowers sent by a large 
number of associates and friends. The entire staff of the Syra- 
euse Library, of which Mr. Smith is president, gave him a 
dinner. There were several other events in honor of the 
seventieth anniversary of Hurlbut W. Smith. 





Office Equipment Men in the East Who Attended a “Peddler’s Party” for M. J. Kennedy, Purchasing Agent of the 
Aetna Life Insurance Company Last June 12. 


“PEDDLER’S PARTY” IS HUGE SUCCESS 

Everybody in the Eastern office equipment selling 
field who could get away and had the necessary five 
dollars attended a unique “Peddler’s Party” held in 
honor of M. J. Kennedy, purchasing agent for the Aetna 
Life Insurance Company, at the Oasis Club, East Hart- 
ford, Conn. 

The affair was staged June 12, the occasion of Mr. 
Kennedy’s appointment to his responsible position. Due 
to late arrival of details of the event it was impossible 
to print the report in the July issue of Office Appliances. 

An interesting program of sports and other things 


which preceded a steak dinner in the evening, was ar- 
ranged by a committee composed of Leo Burt, Burt & 
Jeffers, Inc.; Jack Holt, The Rourke-Eno Paper Com- 
pany, Inc.; Otto Cavanaugh, Plimpton Manufacturing 
Company, and Bill Reid, Aetna Life Insurance Com- 
pany. 

Among those who represented Eastern office equip- 
ment companies at the affair were: Frank Horie, Gus 
Fischer, Jack Kennedy, Ralph Newell, Fred Jeffers, 
Harold Stahmer, Guy Hart, Ted Hargen, Garry Dell, 
Jim Hobart, Ernest Child, John McDonald, Walter 
Nichols and Grenville Davis. 
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SHEPPARD EMPLOYES HOLD OUTING 

Designated as the Thirty-fifth Anniversary Outing 
in honor of the founder of the company, employes of 
the C. E. Sheppard Company, Long Island City, N. Y., 
makers of Cesco loose-leaf equipment, held their an- 
nual summer celebration last June 29. 

Approximately 175 employes and their guests were 
transported from the Cesco factory aboard a fleet of 
motor busses and reached Bohemia, L. I., after a two- 
hour ride where refreshments were served at eleven 
o'clock. 

At noon there began a series of athletic events for 
men, women and children, climaxed by the “ball game 
of a century” between the bindery and the metal de- 
partments, the latter emerging winners, with a score 
of ten to eight. 

Dinner was served at 5:30, followed by a presentation 
of prizes by C. H. Everly, Eastern manager of Office 
Appliances, who also umpired the ball game and acted 
as toastmaster. Music and dancing brought an end 
to a most enjoyable day. 

Those awarded prizes for their field prowess and 
the various events were as follows: 

Ladies fifty-yard dash, Margaret Ziegler; Men’s 100- 
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Scenes at the Sheppard Company Outing.—Top, L. to R.: Mr. 

and Mrs. C. E. Sheppard and A. A. Goldstein, vice-president of 

the company, with two prize-winning employes. Bottom: Start 
of a hilarious potato race. 


yard dash, John W. Sheppard; Ladies potato race, Vera 
Hodnett; Men’s sack race, A. Tacea; Ladies Balloon 
race, Jennie Halunka; Men’s bowling, M. Swenson; 
Girl’s ball-throwing, Theresa Szoda, Afea Engler, An- 
toinette Engler, Mary Ellen Foley; Boy’s ball-throwing, 
Francis Foley. 
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I. S. M. A. CONVENTION 
The annual convention of the International Stamp 
Manufacturers Association was held in New York June 
17, 18 and 19 when scores of members of the marking 
device industry gathered from practically every section 
of the country for the three-day meeting. 
The principal event was the election of officers for 





John E. Schweizer 


the ensuing year. Following their nomination, the fol- 
lowing officers were unanimously elected: 

John E. Schweizer, president; Frank Eyman, treas- 
urer; Henry J. Hanson, four-year-term director, and 
Philip Becker, one-year-term director. 

Another highlight of the convention was the unani- 
mous voicing of approval of a plan for the renewed ac- 
tivity of local clubs and districts. On the convention 
floor, at the Division meetings and in informal gath- 
erings every delegate urged the strengthening of the 
territorial organizations and the directors put their 
approval on the proposals. 

The 1936 convention will be held in Detroit. 

eee es 
TORONTO STATIONERS POLISH PUTTERS 

With their regular weekly meetings discontinued dur- 
ing the summer months, members of the Toronto Sta- 
tioners Association are neglecting practically every- 
thing in favor of putting practice and the purchase of 
golf balls. 

For, be it known, it is an annual habit with the or- 
ganization to stage a yearly golf tournament of four 
games before the leaves begin to fall and summer de- 
parts. 

So far the association has not yet announced the 
dates and places of the four jousts of the Knights of 
the Niblick, but that important news will doubtless be 
forthcoming shortly. 





Happy Employes of the C. E. Sheppard Company, and Their Families at the Company Outing Held June 29 at Bohemia, Long Island 











UEF CHICAGO OFFICE HOLDS OUTING AT 
MEDINAH COUNTRY CLUB 


Under the direction of F. C. Snow, branch manager, 
the Chicago office of the Underwood Elliott Fisher 
Company held its annual outing at the Medinah Coun- 
try Club on Friday, July 19. Seventy-five members of 
the Chicago staff were in attendance. 

As each one arrived he was presented with a red ora 
blue button which identified him with one of the two 
teams which competed for an office trophy. Realizing 
that the winning team was to hold the trophy for an 
entire year, the individual members strove mightily for 
the “Reds” or the “Blues,” as the case happened to be. 
A final accounting required that the trophy be pre- 
sented to the Blues. 

In the ball game the Blues took the Reds to the tune 
of eleven to five, thereby acquiring 40 points. In ten- 
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points to their count. The final score was Blues 100 
points, and Reds 80 points. 

The first event on the program was the baseball game 
in the morning. Just before luncheon a group photo- 
graph was taken in front of the club house. It was 
followed by a buffet lunch served in the Grill room. 
During the afternoon the men divided up into groups, 
some playing golf, some tennis, some ping pong and 
others horseshoes. 

During dinner, which was served in the Grill room, 
musical entertainment was furnished through the good 
offices of E. J. Sheehan of the Ames Supply Company. 
The following guests were present: 

George Manz, M. Henderson and M. H. Wolff of Ab- 
bott Laboratories, North Chicago; James P. Ward, Sr., 
and James P. Ward, Jr., of Shipman-Ward Manufactur- 
ing Company; E. J. Sheehan of Ames Supply Company; 





Cavuent BY THE WANDERING CAMERAMAN AT THE Mepinan Country Cius Durine THE GOLF OUTING OF THE SALES 


Srarr or THE UnpeRwoop Etuiotr FisHer Company, Cuicaco Brancn, Fray, Jury 19.—Top left, L to R: 


Fred 


Schuelke, assistant branch manager, and F. C. Snow, branch manager of Underwood Elliott Fisher Company at Chi- 


cago, E. J. Sheehan, Ames Supply Company, and M. W. Shumacher, Underwood Elliott Fisher Company. 


Four U E F men, Bill Wrona, H. Fehr, Al W. Wrona and T. J. Fitzgerald. Middle row, L to R: Medinah 


right: 


Top 


Country Club; Walter Lennartson, Office Appliances; J. P. Ward, Sr., Shipman-Ward Manufacturing Company; R. 
B. Buswell, district manager Underwood Elliott Fisher Company; the soft ball game. Bottom row, Lto R: “Duke” 
Laborence, Joe Burton, Fred Schuelke, F. C. Snow, Jack Jensen and Frank Pape. 


nis the Blues were again victorious, taking another 40 
points. The Reds retaliated in ping pong, winning 20 
points. In horseshoes the Blues again asserted su- 
premacy and added another 20 points to their score. 
When it came to golf the Reds took the lead adding 60 


Arthur Lyons and A. B. Froehlich of the Reliable Type- 
writer & Adding Machine Corporation; John Gilbert 
and Walter Lennartson of Office Appliances, and R. B. 
Buswell, district manager of the Underwood Elliott 
Fisher Company. 
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Million more than ‘34 
and Ten in ‘36 





Members of Underwood Elliott Fisher Company’s Chicago Office Paused to Be Pictured at Their Annual Outing at the 
Medinah Country Club, July 19. 


After dinner, P. N. Sea (sometimes known as Whis- 
pering Phil) distributed the golf prizes. With use of a 
megaphone he announced the names of the winners 
and called upon them to come forward. With blushing 
modesty each prize winner hoisted himself from his 
chair and approached the table where the prizes were 
stacked in profusion. 

The trophy for low gross went to L. N. Leighte with 
an 88. Mr. Sea presented himself with a second low 
gross prize—6 Tommy Armour Special golf balls. His 
score was 91. Low gross for guest was won by M. 
Henderson of the Abbott Laboratories with an 88. He 
also received six Tommy Armour Special golf balls. 

As a blind bogey prize A. T. Wrona of Elgin won a 
leather salesman portfolio. For the lowest first nine 
J. M. Glasby, Jr., received 3 Medinah golf balls and for 
the lowest second nine W. P. Brandt received three Me- 
dinah golf balls. 

The highest score of the day was recorded by E. A. 
Heberg for which he received three Medinah golf balls. 
Three golf balls were also presented to George Manz of 
Abbott Laboratories for the highest number of strokes 
on the nine holes. 

The day’s program was concluded with a showing of 
motion pictures in the Grand Ballroom. The pictures 
revealed the activities of the Underwood Elliott Fisher 
sales camp and conference held June 23 to June 29, 
1935, at Montauk Manor, Montauk Point, Long Island. 
With the help of Mr. Snow the movie became a talking 
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picture. As each scene flashed on the screen Mr. Snow 
explained and commented. 

The meeting adjourned to the “Oasis” and the outing 
was Officially concluded. 


—$_>——_ 
ART STEEL EMPLOYES HOLD PICNIC 


Employes of the Art Steel Company, Inc., New York, 
held their sixth annual picnic, June 29, at Kane’s re- 
sort, on Clason Point and staged one of the most festive 
occasions in recent years. 

After a lunch the entire party moved to the spacious 
lawn to watch the big event of the day—the baseball 
game—office vs. the shop. The umpire went to work in 
earnest and, despite refreshing remarks from the side- 
lines, awarded the game by one point to the office force. 

During the afternoon various types of races were 
staged. Because the fat men refused point blank to 
participate, one of the usual highlights of the day went 
by the board. 

A peppery orchestra supplied the inspiration for 
dancing in an outside pavilion the rest of the afternoon. 

At a dinner held in the evening President D. D. Bur- 
ger, Sales Manager Irving Levy and Plant Superintend- 
ent Edward Bergman briefly addressed the gathering 
and Arthur Burger, secretary of the company, distrib- 
uted the prizes won during the day. 

After dinner, dancing was enjoyed until the bus ar- 
rived to transport the happy crowd back to the city. 





Art Steel Company Employes at Kane’s Resort on Clason Point, New York, June 29. 











WINNIPEG STATIONERS TOURNEY 


Members of the Stationers Association of Winnipeg, 
Canada, held their first golf tournament of the season 
for the Luckett and Savoy trophies, June 20. 

The game was played under ideal weather conditions 
and an excellent turnout was in attendance. Twenty- 
six enthusiasts took part in the tournament, the suc- 
cess of which was added to by donations from several 
local wholesale firms in addition to the two beautiful 
cups which were put up by J. S. Luckett, Luckett Loose 
Leaf, Ltd., and Harolde Savoy, Dominion Blank Book 
Company, Ltd. 

The honors of the day went to the following: 

Vernon Nobbs with a low net of seventy qualified to 
play off in the final for the Luckett cup. 

Herb Gregory, second low net of seventy-one. 

Foster Wooley took the low gross score with a gross 
seventy-three. 

Jim Irvine won the low gross for handicaps of 
twenty-one and over with a gross of ninety-seven. 

Keith Vogan won the hidden hole with a birdie three 
on the eighth. 

The firms donating prizes included the Office Spe- 
cialty Manufacturing Company, Ltd.; Blanchard Sta- 
tionery Company, Ltd.; W. J. Gage & Company, Ltd.; 
Mid-West Paper Sales, Ltd., and Barber-Ellis of Win- 
nipeg, Ltd. 

—— 
TORONTO BOWLERS TURN BALL PLAYERS 


Somehow or other the members of the Toronto Sta- 
tioners Association just can’t be kept from their sport 
activities as witness the recent metamorphosis of its 
Winter Five Pin Bowling League. 

The bowlers, not content with cleaning up on all the 
nearby Canadian teams and ending a very successful 
season several weeks ago, have now blossomed out as 
snappy softball tossers. 

The new Softball League is composed of six teams 
which manage to play at least two games each week 
to the ultimate (let us hope) embarrassment of other 
honor-aspiring Canadian teams. 

a 
CHICAGO OFFICE APPLIANCE MANAGERS 
AT PARK RIDGE 


Members of the Office Appliance Managers Associa- 
tion of Chicago and their guests enjoyed an outing at 
the Park Ridge Country Club, Park Ridge, IIl., on the 
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Typewriter Dealers of Portland, Oregon, Stage Big Picnic. 
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afternoon and evening of July 19. The afternoon was 
given over to golf. By an unusual turn of events every- 
one in blind bogey won a prize, but because so many 
were tied on one score fourth prize was split into 
fragments. After the dinner some twilight golf was 
played, each player using just one club. Because of the 
darkness, several balls were left in the fairways to be 
picked up by some early person the next morning. The 





Some Who Enjoyed the Chicago Office Appliance Man- 
agers Golf Outing in Park Ridge.—Top row, left to right: 
H. L. Snyder, Sears Roebuck & Company; FE. L. Capehart, 
International Business Machines Corporation; Harry 
Cross, Dictaphone Sales Corporation: William Fismann, 
Nelson-Eismann Company; Harry Shifflette, Marchant Cal- 
culating Machine Company; Don Oakes, Postage Meter 
Company; W. A. Dixson, Postage Meter Company. Bot- 
tom row: Tom Beasley, guest: A. E. Blackstone, Dicta- 
phone Sales Corporation; Ed Bergsten, Elgin National 
Watch Company; John Gilbert, Office Appliances. 


course was in excellent condition and the players had 
a most enjoyable time. 

One of the visitors was W. A. Dixon who, when Chi- 
cago manager for Postage Meter Company, was a mem- 
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More than 150 dealers, their families and friends at- 


tended the event staged at the Grant Auto Park. Mark Seaman, Maurice Friedland and H. T. McKenzie composed 

the outing committee and did a fine job in providing baseball and other sports to say nothing of free refreshments. 

It is expected the affair will become an annual event due to the enthusiasm displayed by the dealers and their em- 
ployes. 
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ber of the organization. He now serves as national ac- 
counts representative for Postage Meter, working out 
of the home office of the company in Stamford, Conn. 
He brought with him as a guest E. G. Bergsten of Elgin 
National Watch Company. Other visitors were H. L. 
Snyder of Sears Roebuck & Company,a guest of E. L. 
Capehart of International Business Machine Corpora- 
tion, and Tom Beasley, a personal friend of A. E. Black- 
stone of Dictaphone Sales Corporation. 


Ss 
MASSACHUSETTS AND RHODE ISLAND 
STATIONERS HAVE OUTING 

Members of the Stationers and Office Outfitters As- 
sociation of Rhode Island and Southern Massachusetts 
enjoyed their annual outing July 24 at the Warwick 
Club, Warwick, R. I. 

Long before the scheduled beginning of the event, 
set for noon, members, their families and friends began 
arriving from several sections of New England, primed 
for the golf game and other sports which included 
bathing, baseball games, Bingo, field sports and danc- 
ing. 

In the evening the association members attended a 
dinner held in the club and rounded out a full twelve 
hours of enjoyment before the affair came to an end. 

Those who staged the affair as members of an outing 
committee were: 

Alex. Agronick, chairman, Capitol Stationery Com- 
pany; W. R. Dolliver, Providence Paper Company; 
Walter Wilson, Preston & Rounds; Lurena Adams, 
Providence Paper Company; H. R. Spooner, Arthur C. 
Arnold, Inc.; Nate Weiss, New England Stationery Com- 
pany; Benjamin Agronick, Bene, Inc., and Mae Sul- 
livan, Sullivan Office Supply Company. 

—_—<—_ —_—_ 
N.A.1.D.M.D. CONVENTION 

The annual convention of the National Association of 
Independent Dictating Machine Dealers was held in 
Baltimore, Md., July 4, 5 and 6 when, in addition to the 
election of officers a membership drive was launched 
resulting in the acquisition of twenty new members. 

The convention was well attended and delegates from 
many sections of the country attended the business ses- 
sions and meetings. Leaders of the drive for new mem- 
bers said the membership now includes among its num- 
ber two members in Canada and two in England. 

The officers elected for the ensuing year were: R. 
Cramond, Pittsburgh, president; John M. Cline, Colum- 
bus, Ohio, vice-president, and Gerard A. Harrington, 
Baltimore Dictating Machine Company, secretary- 
treasurer. 
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The Baltimore Branch Office Staff of 
the Woodstock Typewriter Company Is 
Host to Miss Dorothy Dow, Champion 
Typist.—Miss Dow and other speed 
typists were entertained at a dinner 
where the many hosts took occasion to 
thank Miss Dow for her typing demon- 
strations in the Baltimore territory. 


CLEVELAND ASSOCIATION MEETS 

The July meeting of the Cleveland Typewriter and 
Adding Machine Dealers Association was held at the 
Allerton hotel, and resulted in a large gathering despite 
the hot weather. 

Following routine business there was a general dis- 
cussion of a proposed picnic for members, their families 
and friends. The date and place for the gathering will 
be decided upon at the August meeting. Several mem- 
bers present signified their intentions of attending the 
general convention in Washington.—AED 


ee 





At the Conclusion of a Recent Three-Day Session of the Sales 

Representatives and Executives of the Weis Manufacturing 

Company, of Monroe, Michigan, All Were Entertained at the 

Camp Wam Shooting Club of LaPlaisance Bay near Monroe.— 

Sales Manager McPike got to the refreshments a little ahead of 
the crowd. 


a 
CINCINNATI O. A. M. ELECTS OFFICERS 


Coming as a fitting climax to its annual election of 
officers, the Cincinnati Office Appliance Managers’ As- 
sociation held its yearly outing Monday, July 15. Of- 
ficers and members of the organization were the guests 
of Glad W. Bailey, the retiring president, aboard his 
cabin cruiser and a trip up the Ohio River was a feature 
of the affair. 

Clarence W. Hamilton, sales promotion manager of 
The Globe-Wernicke Co., Cincinnati, was elected presi- 
dent to succeed Mr. Bailey, and will take office Septem- 
ber 1. Other officers elected were: 

William G. Carleton, vice president; Howard Verbit, 
secretary-treasurer; C. B. Moore, A. H. Schmitt, W. J. 
Buckland, Jake W. Steidle, Leo J. Taylor and Mr. Bailey, 
directors. 














NORTH DAKOTA STATIONERS ELECT HAMM AS 
MANAGER 

L. W. Hamm, president of the Pierce Company, Fargo, 
N. D., and governor of the seventh district, National 
Stationers Association, was recently elected general 
manager of the North Dakota Stationers Association. 

The choice of Mr. Hamm, who was formerly president 
of the Association which conferred second honors upon 








L. W. Hamm 


him, was unanimous, the members representing practi- 
cally 100 per cent of local stationery firms. 

In addition to his duties with many trade organiza- 
tions, Mr. Hamm has worked ceaselessly on many con- 
structive affairs of the stationery industry. 

All of the principal stationers in the state were repre- 
sented at the meeting as well as a large number of 
smaller firms who have recently entered the Associa- 
tion. The meeting was held in the Fargo Country Club, 
Fargo, N. D. 


\ Portion of the Tucson Store of Peter- 
son. Brooke, Steiner & W ist. At the right 
end of the first section of shelving is the 
Mimeograph department. All counters, 
shelving and other display fixtures were 
installed by Lyon Metal Products, Ine. 





OFFICE APPLIANCES 


Recent Sales Meeting of the Underwood 
Elliott Fisher Branch at Charlotte, N. C. 

Back row L. to R.: C. M. Jervis, Char- 
lotte; N. C. Hackney, Greensboro; Geo. 
Soladea, foreman, Charlotte; H. K. 
Holmes, Raleigh; H. L. Lovelace, Ashe- 
ville. Middle row L. to R.: J. D. Harri- 
son, Wilmington; J. F. McHugh, Green- 
ville; A. F. Daney, Charlotte; T. W. 
O'Neal, Charlotte; H. L. Brown, Char- 
lotte. Front row L.to R.: Tad Bowdoin, 
Columbia; F. L. Benedict, Eastern district 
manager; Manager McDowell, Charlotte: 
F. F. Wright, general sales manager; J. F. 
Mathews, Greenville; and W. E. Griffith, 
Winston-Salem. Mr. Wright thanked the 

salesmen for increased business. 


STEEL FIXTURES KEEP MODERN STORE MODERN 

The superiority of steel fixtures for stationery and 
office supply stores is demonstrated by an inspec- 
tion of the business establishment of Peterson, Brooke, 
Steiner & Wist, Phoenix, Ariz., which has grown in a 
few years from a one-store, small business to one of 
the largest of its kind in the State. 

The firm started out in a small way with a store in 
Prescott in 1922. The first resolution of the four owners 
was one whereby they planned to become as modern 
as up-to-date equipment would permit. The second re- 
solve was to stay that way. 

A newer headquarters was established in Phoenix 
and a branch opened in Tucson. The first establish- 
ment at Prescott was brought up-to-date and within a 
a short time Peterson, Brooke, Steiner & Wist was 
serving practically every section of the State. 

After all three houses had been completely stocked 
with a high grade of office stationery and supplies, the 
four owners turned their attention to fixtures. Esti- 
mates were made and approved and the Lyon Metal 
Products, Inc., Aurora, Ill., sent a corps of store plan- 
ning experts to give their aid in modernizing the three 
stores to the fullest extent. 

The accompanying picture was taken in the firm’s 
Tucson store and shows the featuring of attractive 
open display and easy accessibility of merchandise. 

In addition to the three modern stores of complete 
merchandise lines, the company now operates its own 
delivery fleet of twenty-five trucks, assuring prompt 
and efficient delivery service, another sign of the early 
resolution of the owners to keep modern. 

Office Appliances is indebted for this article to Glenn 
R. Smith, director of sales, southwestern division, Lyon 
Metal Products, Inc. 
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WHERE ACTION INSPIRES 


In virtually all of the great undertakings of the day 
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the Mimeograph is playing its important part. It is 
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one of organizations’ chiefest aids. Not only in mod- 
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in sports and amusements, it is helping to carry on. In 








fact, many modern activities and economies would be 





impossible without it. And since the development of the 








cellulose-ester stencil it has taken on new importance. Its 
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grist today is a superior quality of letters, forms, bulletins, 
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etc., delivered at high speed and low cost—and including 





4. it 
4 - 
+444 
+ eee 
+++ 








illustrations, when desired. This is the unique advantage of 

















this remarkable stencil-sheet—the Mimeotype. It may have 





























definite application to some of your present problems. It may 











save time and money for you, as it has for thousands of others. 














Let us give you latest information. Write A. B. Dick Company, 
































Chicago, or see your classified telephone directory for local address. 
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PANAMA 
RIBBONS 





~ \ man’s more conscious 


E of his body than his 
= 


Pry we 


: , 
business this month. 


He wants a cold shower, not 
your letter. He hates his desk; 
his mind strays to the mountains 
or the beach. Dictation 
suffers ...sodo readers! Sx 

—_— x 

PANAMA Harmoniz- , 


ing Ribbons assure refreshing let- 


———_> 


ters. Spruce, cool, and crisp, they 
please the jaded eye. 


They slip your phrases 





into Palm Beach Suits. 


*Ask your PANAMA man 
MANIFOLD SUPPLIES CO. 
188 Third Avenue e Brooklyn, N. Y. 


*Ask your BEAVER man in Chicago where 
Panama goods are trademarked BEAVER 
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BIG FURNITURE MARKET IN CHICAGO 

The summer furniture market, both at the American 
Furniture Mart and the Merchandise Mart, Chicago, 
was outstanding because of a greatly increased attend- 
ance and a higher volume of business transacted. As in 
the past, the furniture displayed at the market was 
primarily of the household type, with only a few of the 
total number of exhibitors showing office furniture. 

At the American Furniture Mart were the following: 

Heywood-Wakefield Company, Boston, Mass., and 
Chicago, Ill—The company’s revised line of arm chairs, 
both swivel and straight, typist chairs, tablet arm chairs 
and folding chairs, was shown. An item featured was 
a new chair iron with a ball bearing swivel. C. M. Sailor 
was in charge. 

The Howell Company, Geneva, Ill.—Set apart from 
the space devoted to the general Howell line, was an 
exhibit of office desks, steel framed, with bakelite side 
panels and drawer fronts. The tops are of black battle- 
ship linoleum with a stainless steel band as a trim. 
The legs and feet are of chrome steel. Featured with 
the desk was a new line of typists chairs made of tubu- 
lar chrome steel. These chairs were specially designed 
to harmonize with the modern patterning of the Howell 
desks. Wm. McCredie, secretary and treasurer of the 
company, was in charge. 

Imperial Desk Company, Evansville, Ind.—A diversi- 
fied and well styled line of kneehole desks, table desks, 
and bookcases was on display, and elicited favorable 
comments from buyers. Among the many styles of 
kneehole desks were several equipped with letter files, 
dictation leaves, and other office desk conveniences. 
The bookcase line, which has enjoyed wide distribu- 
tion through the office furniture trade, has been ex- 
tended and now includes complete range of sizes, all 
nicely styled and combining utility with good design. 
The generally favorable reaction to the lines shown 
leads the company to expect an increased volume of 
business in the fall. R. C. Hamilton, secretary of the 
company, was in attendance during the market. 

Jasper Seating Company, Jasper, Ind.—Among the 
household chairs shown were several of the pull-up 
type, suitable for office reception rooms and lounges. 
W. J. Gossman, of the factory, was in attendance. 

Murphy Chair Company, Owensboro, Ky.—Swivel and 
side chairs, both upholstered and straight wood pat- 
terns, typewriter chairs and posture chairs were shown. 
An interesting feature of the display was that the wal- 
nut finished chairs are made of pecan wood. Pecan 
wood is a variety of walnut, but was chosen by the 
Murphy Chair Company because of qualities which 
make it superior for certain usage. In comparison to 
white oak, pecan wood shows an average superiority in 
strength of the beam, hardness, toughness or resistance 
and stiffness of thirty per cent. This average figure was 
obtained from the results of tests made by the U. S. 
Forest Products Laboratory. R. J. O’Malley, sales man- 
ager of the company, was in attendance during the first 
week of the market and Gleeson Murphy, vice-presi- 
dent and general manager, was in attendance during 
the second week. 

St. Johns Table Company, Cadillac, Mich.—Although 
office tables are included in the St. Johns’ line, none 
were displayed during the summer market. H. M. Petrie 
of the factory was in attendance. 

The Wabash Cabinet Company, Wabash, Ind.—The 
Wabash line of secretaries, bookcases, kneehole desks, 
students desks and occasional furniture was featured. 

(Turn to page 75, please) 








raftsmen still work! 


Not sentiment but hard-boiled sales ammunition here! Many of the 
men who helped create and develop the first L C Smith typewriter 
are helping to build high standards into the Silent L C Smith today! 


The visitor to the L C Smith factory 
is invariably impressed with that 
sight all too uncommon in the effi- 
cient modern factory — grey-haired 
men at work! 

The L C Smith typewriter of 
course is virtually a precision in- 
strument — made of thousands of 
parts, requiring unremitting care in 
fit and adjustment. The “touch” of 
the operator in the office is finally 
dependent on the skill and touch 
of the craftsman in the factory. So 
here the art of the old-fashioned 


tool maker is not dead. The sensi- 
tive fingers of the assembler, trained 


by time, find many things to do. 
There are more hand operations 
in the making of aSmith typewriter 
than in any comparable device. For 
one thing, there are fewer forged 
parts. Hence, more fine machining. 
At every step, the most precise of 
jigs and gages challenge the work 
of men. It is probably true that 





the Smith factory approaches, as 
nearly as any factory can, the pre- 
cision of the laboratory. And these 
things all help. 

But, in the last analysis, men in 
whose blood runs the very instinct 
of generations of fine work — men 
whose fathers and grandfathers en- 
graved the gunstocks of the famed 
Smith guns— make Silent LC Smith 
typewriters today. 


L CSMITH & CORONA TYPEWRITERS Ine 


SYRACUSE NEW YORK 
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The Completeness of the GF 
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LINE Makes Office Planning Easy, 


Pleases Customers, Profits Dealers 


DEALERS who concentrate on the GF Line might well be called “Office-Planning 
Consultants.”” There isn’t a furnishing problem in the business world they can’t 
answer with a GF product. They don’t need to “‘shop around” among competitive 


ines, nor offer an item which wi serve the purpose 
] , nor offer an item whicl — oe tl as 


even though it’s meant 
for something else. The GF Line contains every piece of office furniture your 
customers could ask for . . . made specifically for the job it is to perform. 
Service like this makes a hit with prospects, and converts them into satisfied 
customers. That means continuous sales, for both replacement and expansion. And 
continuous sales of GF products mean continuous profits for the dealer. 
Selling GF products gives you 3400 reasons for calling on a customer. .. 3400 


ways to make sales and profits. Start collecting your share now. Write for our 


dealer proposition. 


THE GENERAL FIREPROOFING COMPANY, YOUNGSTOWN, OHIO 
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A REVOLUTION IN DESK SETS 
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..»New Dry-Proof Socket 
...»New Prize-Winning Designs 


Sheaffer announces the revolutionary DRY-PROOF desk 
set socket that eliminates drying out of the pen. A half 
turn of the pen in the new socket seats it firmly providing a 
positive air-seal that keeps the tip moist for instant writing. 
Even without turning the pen, it is sealed better than desk 
pens heretofore have been. Only SHEAFFER offers air- 
sealing in both free-fitting and firm-seated positions! 


The new Dry-Proof desk set is the sensation of 1935 
it will revolutionize and rehabilitate the whole desk set 
market. It is the first 100°, satisfactory desk fountain pen 
set ever produced by any maker. 


The half hundred beautiful new designs are prize-winners 
in competitions in America’s leading art schools the work 
of some of the foremost designers in the country styles 
that will sell and at profitable prices! 


Push this new quality merchandise for good profits 
100°, customer satisfaction. 


Write for Further Information. 


2S PENS + PENCILS + DESK SETS - aS, 


SKRIP-GRIP PARA-LASTIK 
W. A. Sheaffer Pen Co. Fort Madison, Iowa 





AUGUST, 1935 


(Furniture Mart—Continued from page 70) 
E. V. Hughes, sales manager of the furniture division of 
the company, was in charge. 


Exhibits at the Merchandise Mart 


Majestic Lounge Company, New York, N. Y.—The 
company’s lines of leather upholstered chairs, daven- 
ports, etc., in red, blue, tan and maroon, were on dis- 
play. Featured were suite lines and three or four new 
numbers. The display was well received. A new cata- 
logue was distributed during the market by Wm. Berko- 
witz, president of the company and M. V. Follin, middle 
west representative. 

The Sikes Company, Buffalo, N. Y.—The following 
new complete suite lines, including desk, table, chairs, 
davenport, waste basket, etc., were shown. The Jef- 
ferson, The Century, The Hamilton, and The Valley 
Forge in walnut or mahogany. Also on display was the 
company’s medium priced line of turned leg desks in 
walnut, mahogany and oak. The company’s posture 
chair lines were featured together with several other 
office chair models, including the Bank of England type 
with a new feature known as the roll front. Instead of 
the front edge of the seat being shaped to a sharp 
angle, it is finished in a smooth sweeping curve which 
tends to add to the comfort of the user. Another fea- 
ture is a pin in the spring of the Sikes chair iron which 
prevents the chair seat from becoming separated from 
the feet in the event the spring breaks. L. N. Forbes, 
western manager, was in charge. 


———<g>—__—_—- 
VACATION FEVER GRIPS TEXANS 


The following San Antonio members of the trade are 
vacationing or thinking about it: 

R. M. Maddox, service manager, and W. R. Van Der- 
veer, branch manager for Underwood Elliott Fisher, 
have enjoyed vacations, the latter reporting fine fish- 
ing at Corpus Christi, with pictures to prove it. 

W. F. McBrearty, city salesman for the Paul Ander- 
son Company spent his vacation on a motor trip while 
G. S. Thorne, sales manager for the company joined 
the Corpus Christi fishing brotherhood. 

Tom Petriny, manager of the typewriter division of 
Remington Rand, Inc., visited Detroit, L. J. Carson, 
service manager, and Miss Louise Dyer, secretary of the 
branch, also enjoyed vacations. Before going away, Mr. 
Carson reported that D. W. Patton has joined the sys- 
tems division of this branch while E. E. Hauck is now 
with the accounting machine division —BCR 


<> _-—_ 
AIGNER COMPANY INCREASES SALES FORCE 


In line with its present country-wide expansion pro- 
gram, the G. J. Aigner Company, maker of Aico prod- 
ucts at 503 South Jefferson street, Chicago, recently 
added two new representatives to its sales force. 

Robert E. Beekman, 14237 Garfield avenue, Lake- 
wood, Cleveland, takes over a territory including Ohio, 
New York, including Buffalo, and all points West. 

The second newcomer to the Aigner ranks is Malcolm 
J. Gillis, 735 Commercial street, East Weyworth, Mass., 
who will work New York, including Rochester and 
points East with the exception of the Metropolitan 
district of New York City. He also covers all of Con- 
necticut, Rhode Island, Massachusetts, Vermont, New 
Hampshire and Maine. 

Mr. Beekman and Mr. Gillis are seasoned travelers 
and both expressed pleasure at joining the Aigner 
forces. 
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“That 
gives me 
confidence 

asa 
dealer. 


**Customers 
respond 
toit 


“I sell more 
Stapling 
Machines.”” 





CADET 
No. 302 


Sturdy. compact.  De- 
tails same as_ Pilot. 
Loads 105 staples. Weight 
11 oz. Retail price $3.00. 


ACE FULL LINE 


A model for every 
need! Only acom- 
plete and depend- 
able fastener line 
enables you to 
satisfy . . . and 
profit. 


Prices Apply East of 
Rockws. 









ACE 
STANDARD 
No. 102 


Permanent or in 
stitch! Fastens 35 to 
40 sheets § average 
weight paper. Loads 
210 staples. Weight 
20 oz. Retail price 
86.00. 
Dealers! 
The world’s best 
stapling machines 
give your customers 
verfect stapling per- 
Secnatiien. Ace Fas- 
tener, as you know, 
has the lifetime 
guarantee. The en- 
tire ACE line gives 
you steady repeat 
sales and helps you 
to profit. Order to- 
day! 
Ace Staples com- 
plete the Ace Fas- 
tener lifetime 
guarantee. 


ACE STAPLES 
No. 2025 







Hand picked to insure 
perfect stapling perform- 
ance. Guaranteed to 
work in similar standard 
make machines. Packed 
5000 per box. 210 to a 
strip. 


PILOT 
No. 402 
Will give years of wear. 
Has no equal in its price 
range. Loads 216 staples. 
Retail price $4.00. 
FOR: 
OFFICERS! 
HOMEWORKERS! 
WRITERS! 
TEACHERS! 
SECRETARIES! 
STUDENTS! 


ACE FASTENER 


Corp. 


3415 N. Ashland Ave. 
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CHAMPIONS 
BY RIGHT OF 
ACHIEVEMENT 


Why are LIBERTY Boxes leaders in their 
field? Why are they preferred and used by 
over 61,000 banks and business firms? The 
answer is, they are BEST for storage filing. 





os Storage Boxes were first 
put on the market in 1918. From the 
beginning, they have been and are today 
leaders — they are 
of achievement. 


the outstanding 
champions by right 
Not only did they weather the depres- 
sion, and outdistance competition, they 
are going ahead today stronger than 
LIBERTY have 


met the storage filing needs and de- 


ever. Boxes alone 
mands of leading banks and firms the 
country over. Users frankly admit 
that LIBERTY Boxes give every stor- 
age filing service needed—convenience, 


safety, economy. 


Bankers Box Co., Inc. 
536-538 S$. Clark St., Chicago, Ill. 


Established 1918 


Are you familiar with LIFERTY Perma- 
nent Binders and LIBERTY String Binders? 
let us lay cur preporiticn befcre vou. Both 
these new LIBERTY lines are profit makers. 
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MEXICAN FURNITURE PRODUCTION INCREASES 

The United States Department of Commerce reports 
that increased and improved domestic manufacture of 
metal office furniture in Mexico is curtailing appre- 
ciably the demand in that market for equipment from 
the United States. The report indicates that American 
manufacturers dominate the import business in such 
lines, and are still able to offer vigorous competition to 
local manufacturers in certain items. 

Three factories in Mexico City, equipped with Ger- 
man and American machinery, are producing extensive 
lines of steel furniture, including desks, filing cabinets, 
lockers, storage cabinets, tables, chairs, visible index 
systems and other office requisites. The Mexican prod- 
ucts are finished attractively and well designed. Su- 
perficial examination does not disclose any appreciable 
difference between Mexican and imported steel equip- 
ment, other than that with de luxe features. 

In line with the Mexican government’s policy of en- 
couraging the development of home industries, the 
bulk of its office furniture requirements is now being 
purchased from Mexican manufacturers. Formerly 
government agencies represented the largest users of 
American equipment. Government purchases of Amer- 
ican furniture will not cease entirely, however, until 
those departments partially equipped with imported 
equipment have been furnished completely. 

During 1934 a notable improvement was noted in the 
demand for American filing cases, imports having been 
increased more than fifty per cent compared to the two 
preceding years. This increase was ascribed to the im- 
proved purchasing power of the country and the su- 
perior construction of the American product. 

Imports of steel and iron furniture into Mexico dur- 
ing 1934, the report shows, amounted to 156,216 kilos, 
valued at 225,806 pesos, an appreciable increase when 
compared with the two preceding years, but substan- 
tially under the totals for 1931 and 1930. 

iii intad 
GERMAN SYLLABLE TYPEWRITER 

Although not yet in a manufacturing status, the new 
Stuber syllable typewriter, a German invention, is rap- 
idly approaching completion and will be placed on the 
market in the near future. 

The machine has a keyboard of sixty-five characters 
which make possible the writing of any syllable in 
one stroke. In operating the typewriter, the user must 
strike all the letters needed in the syllable simultane- 
ously. 

Writing on narrow paper resembling a ribbon, the 
new machine imprints its characters upon the paper 
from top to bottom, instead of from left to right.—ERB 


——~>__—_—_ 
FRIDEN CALCULATORS IN SOUTH AFRICA 

The Friden Calculating Machine Company, Inc., Oak- 
land, Calif.. has announced the appointment of the 
Remington Typewriter Agency at Cape Town, South 
Africa, as its exclusive distributor in the Union of South 
Africa, Rhodesia, South West Africa, and Portuguese 
East Africa. 

The Remington agency was organized in March, 1898, 
and operates branches in Johannesburg, Durban, Pre- 
toria, Port Elizabeth, East London, Bloemfontein, Bula- 
wayo, Salisbury, Pietermaritzburg and Kimberley. 

aD 
MR. HARVEY HEADS MANCHESTER SALES 
MANAGERS 

Mr. G. W. Harvey, who is divisional manager for the 
L. C. Smith & Corona Typewriters Inc., at Manchester, 
England, has been appointed chairman of the Man- 
chester branch of the Incorporated Sales Managers 
Association. 
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3 Point Contro1 


N E wv Underwood Sundstrand @ aa 2) & 


Feature simplifies machine figuring 


..- Greater Speed by 15% to 25% 





1. Adding 

2. Subtracting 

3. Non-Adding 

4. Sub-Totaling 

5. Totaling 

6. Printing Credit Balances 


ADDS— SUBTRACTS 
MULTIPLIES—DIVIDES 
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% « 
HE Underwood Sundstrand Adding- oe 
Figuring Machine, always famous for i AY BSA 
its simplicity, speed, accuracy and durabil- 
ity, reaches a new high peak of simplicity 
and speed with the advent of the newest 


exclusive Underwood Sundstrand devel- 


opment...3-POINT CONTROL. 


3-POINT CONTROL, in combination 
with Underwood Sundstrand 10-key op- 
eration, makes it possible to write figures 
on the tape 15% to 25% faster! 

3-POINT CONTROL permits three 
miracle keys to perform six distinct op- 
erating functions. 

3-POINT CONTROL, because it 
makes operation simpler, also makes 
the operator more accurate. It reduces 
fingering errors to the absolute minimum. 


3-POINT CONTROL provides amaz- . 

ing new short-cuts in multiplication and 

division and actually brings machine NUMERAL 

addition and subtraction within the capa- 

bilities of a child. O N LY. KEYS 
See the new Underwood Sundstrand 


at the nearest Underwood Elliott Fisher } dai . . thats al{/ 


Branch or ask for a demonstration in 
your own office. Remember, in addition 
to 3-POINT CONTROL, Underwood 
Sundstrand offers you the boon of 10 
numeral key operation. Fee 





Adding Machine Division 
UNDERWOOD ELLIOTT FISHER COMPANY 


Adding Machines... Typewriters 
Accounting Machines 
Carbon Paper, Ribbons and other Supplies 


342 Madison Ave., New York, N. Y. 


seadtwiees* UNDERWOOD SUNDSTRAND 


ADDING-FIGURING MACHINES 


Underwood Elliott Fisher Speeds the World’s Business 


e Every Underwood Sundstrand Machine 
is backed by nation-wide service facilities 
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GENTLEMEN... ners ts a 


5815 THIRD STREET, 





YUM 


@ NIAGARA invites any stencil duplicat- 
ing machine in the field to a side-by-side 
test of performance. This isno idle gesture! 
Hundreds of these side-by-side compari- 
sons have definitely established one fact in 
the minds of our dealers. They know that 
they can take the NIAGARA into any busi- 
ness office, face any competition, and 
rest their case on NIAGARA’S perform- 
ance. That’s worth looking into, isn’t it? 
@ Wehavenothingto say forthe NIAGARA 
that it cannot say much better for itself in 
competitive performance before your most 
exacting customer. @® NIAGARA will 
handle any stencil job .. . multiple copy 


A. F. ELECTRIC MODEL 
The Sensation of the Stencil 
Duplicating Field] 








DU 








SAN FRANCISCO, U. S. A.. CABLE 


¢ 

forms, color work, postcards, legal sheets, 
light or heavy, rough or smooth paper . . . 
with equal precision, by front, direct feed. 
And each of these jobs will show you 
HAIR-LINE REGISTRATION, TRUE 
REPRODUCTION, and sheer SIMPLIC- 
ITY OF OPERATION such as the 
NIAGARA alone achieves. ® We wish to 
establish desirable dealerships in unallo- 
cated territories, preparatory to a national 
campaign of retail advertising. Upon in- 
quiry, we shall be glad to furnish you 
technical information regarding NIAG- 
ARA ... and evidence of the new roads 
to profit it will open to you. 








“NIADO” 
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HARRY THOR RETURNS TO WORK 

Old friends of Harry Thor, assistant sales manager 
of the Royal Typewriter Company’s portable division 
in New York, were delighted recently to see him once 
again on the job after a severe illness of more than 
two months. 

Mr. Thor returned to New York June 24 after spend- 
ing a sixty-day recuperation vacation on the Pacific 
Coast. And with him, in addition to the family, he 
brought back the old pep and fire which has earned 
him an enviable record with the Royal Typewriter Com- 
pany in recent years. 

Starting in 1928 as a standard typewriter salesman 
in Oakland, Calif.. he was advanced in 1932 to the 
position of New York representative of the portable 
department. Last year his sales set the high record 
for the entire Royal portable organization. 

—_—_<_____ 
GERMAN STENOGRAPHIC BODY TO MEET 

Stenographers of Germany will gather August 2-5 at 
Frankfurt a. Main to celebrate Stenographers Day, 
and to honor the Germans who pioneered the introduc- 
tion of stenography in Germany. The Reichszeitung 
der Deutschen Stenografen (Journal of the German 
Stenographers) published a special issue devoted to the 
program, historical advances of stenography in Ger- 
many, many portraits of men who devoted their ener- 
gies to the advancement of stenography, and illustra- 
tions of some of the typewriters which advanced with 
stenography in bringing short writing to an important 
status in German business. 

Among the portraits illustrating the current number 
of the Journal of German Stenographers is one of Fer- 
dinand Schrey, the senior of the German stenographers 
and honorary member of the German Stenographers 
association. Mr. Schrey was the first to introduce the 
Hammond typewriter into Germany, and collaborated 
in the development of the Stolze-Schrey system of 
stenography. We note also the portrait of our esteemed 
friend, Albert Navarre, editor and publisher of Le 
Sténographe Illustré, published at Paris. 

—_- S —- —-—— 
SONI GETS REMINGTON RAND MEXICO CITY 
MANAGERSHIP 

Mariano Soni, for fifteen years associated with Rem- 
ington Rand, Inc., in Mexico, had been appointed man- 
ager of the company’s subsidiary, Remington Rand In- 
ternacional, S. A., Mexico City, Mexico. 

Commenting upon his appointment, Sr. Soni said: 

“I am deeply grateful to former managers who so 
kindly and generously permitted me to use and develop 
my own initiative. These men have not only given me 
the chance but also the incentive to prepare for this 
high position. It seems to me to be a fundamental 
principle of good generalship when young men are en- 
couraged to prepare for more responsible positions. I 
sincerely thank these men and it shall be my constant 
endeavor to justify their friendship and confidence.” 

Mr. Soni is married and has three children. In addi- 
tion to his numerous business responsibilities, he takes 
an active part in civic affairs and is a prominent mem- 
ber of the Mexico City Rotary Club. 

——__>—__——_ 
EDISON’S ESTATE SHOWS $82,871,758 

The first accounting of the estate of the late Thomas 
A. Edison was filed a short time ago in the surrogate’s 
office at Newark, N. J. A value of $2,871,758 was shown. 
The accounting was made by the sons of the late in- 
ventor, Charles and Theodore M. Edison. It covered 
the period from October 18, 1931, and September 6, 1933. 
In that time the income from the estate was $140,130. 
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PINNED! 


Dan O’Mahoney, Jim 
Londos or the old 
“Strangler” himself never 
pinned a pair of shoul- 
ders as completely, finally 
and positively as 
AWMCO “pins” Invin- 


cible platens. 


The only difference is 
that “INVINCIBLES” 
stay pinned. Never come 
loose to spoil the firm, 
smooth velvet-steel grip 
on the paper. 


A real “champ” — this 
“INVINCIBLE.” The 
rougher the going, the 
better he likes it. Never 
‘‘runs out.” Never 
“blooms.” He always de- 


livers. 


And don’t think for one 
single minute that he’s 
“hard.” Far from it! 
Why, for years he won’t 
vary more than a couple 
of points from the way 
you want him to be. The 
kind of a “disposition” 
that makes friends and 
holds them. 


A fit name for this champ 
—“INVINCIBLE.” 
You'll like him. And it’s 
a treat to see him in ac- 
tion. You can — very 
easily. Just write “him” 


today. Address 


AMERICAN WRITING MACHINE CO. 


374 BROADWAY NEW YORK, N. Y. 


Branches in Principal Cities 
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THE NEW 


DROR-TYPE 





PATENT APPLIED FOR 


ACCLAIMED AS A BIG AND LONG 
AWAITED STEP FORWARD IN 


TYPEWRITER DESKS, BY DEALERS 
AT THE GRAND RAPIDS FURNITURE MARKET 


13 REASONS WHY 


1. Opens easily from a sitting position. 
2. Stationery rack built into typewriter drawer, also com- 
partment for note books, dictionary, etc. 
3. This releases the usual stationery drawer for regular use 
{an extra drawer). 
4. Permits file drawer arrangement in right pedestal. 
5. Standard width pedestal, gives full knee space and bal- 
anced appearance. 
6. Makes a 54 inch pedestal typewriter desk possible for the 
first time (standard narrow pedestal on the right). 
7. Encloses the operator's knees. 
8. Better appearance open or closed. 
9. Most rigid support for typewriter. 
10. Convenient shelf for eraser, clips, pencils, etc. 
lt. Typewriter drawer locks automatically with center drawer. 
12. Silent operation and no mechanism to wear. 
13. Lower in price. 
Further evidence of the progressiveness of the Wagemaker line, 


already distinguished by the well known “10-point” construction 


features 
Send for Complete Information 
Grand CU KLZ 


Rapids Michigan 
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URMSTON FINDS EUROPE IMPROVED 


R. J. Urmston, president of J. S. Staedtler, Inc., pencil 
manufacturers, and general manager of the firm’s New 
York office, returned recently from an extended tour of 
Europe with optimistic reports of business conditions 
and general economic improvements. 

“My travels have convinced me that Europe is on 
the mend,” Mr. Urmston declared. “I found business 
improvement almost everywhere but more important 
than that, I found new courage and confidence among 
the people—executives and workers alike. 

“France seems to be suffering from a lack of tourist 
trade although the general business trend is upward. 
From the casual observer’s standpoint, war seems to be 
very remote. To use a metaphor, Europe seems to be 
indulging in a game of chess.” 


> 





Despite an Affliction Which Forbids the Use of Her Right Hand 
and Arm, Miss Dorothea Jorgensen, Boise, Idaho, Has Refused to 
Stay Helpless.—Instead the plucky girl has learned to become a 


rapid one-hand operator of an Underwood typewriter, Sundstrand 
machine. 


adding machine and Elliott Fisher accounting 
> - 

NELSON JOINS BLAIR COMPANY 

R. Leonard Nelson, of Columbus, Ohio, has been ap- 

pointed sales representative of the J. C. Blair Company, 

Huntington, Penna. Mr. Nelson was appointed to fill 

the vacancy in the Ohio-Michigan territory occasioned 
by the death last May of the late Arthur H. Cooley. 

Mr. Nelson was for many years connected with the 


a 








R. Leonard Nelson 


Columbus Blank Book Manufacturing Company and, 
prior to that, was representative of the Art Metal Con- 
struction Company. He has a wide sales experience in 
the general stationery field gained in the territory to 
which he is now assigned. 
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Ampressions . Good Carbon . 
Accelerated ream ». oa See 
JSodays Kequirement . 





Write for Details 
AMES SUPPLY COMPANY 


564 W. Randolph St., Chicago 


37-39 Murray St., New York, N. Y. 583 Market St., San Francisco, Calif. 
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OUTSTANDING 
!EADERSHIP 
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Office Chair Casters 


The result of quality and mechanical efficiency combined 
with economy. 


Every demonstration means a sale and every sale a guaran- 
tee of satisfactory service. A satisfied customer for future 
additional business. 


Write for catalog and complete information on Bassick 
easters and floor protection equipment. 


THE BASSICK COMPANY 


BRIDGEPORT ...QCONNECTICUT 


Canadian Factory , ° STEW ART-WARNER — ALEMITE CORPORATION OF CANADA, LTD., BELLEVILLE, ONTARIO 


Printed in U.S.A 
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PACIFIC NORTHWEST NEWS NOTES 

With no further gatherings slated until September, 
members of the Seattle Typewriter Dealers Association 
are looking forward to the convention in Washington, 
D. C., of the National Typewriter and Office Machine 
Dealers Association, August 28 to 30. Dealers here feel 
that a real constructive program will be developed and 
plans will be formulated for an advance in member- 
ship, in ideals and in policies. 

* . * 

Every typewriter dealer in Seattle closes at one 
o’clock on Saturdays during June, July and August. 
This action enables proprietors and employes to enjoy 
week-ends hunting, fishing and yachting. 

7 ” . 

Just prior to the last gathering in June Don John- 
son, acting chairman of the association, reported that 
the association approved the dropping of non-members 
from service such as telephone calls, pawnshop list 
reports or other communications. 

* + + 

Two members of the Seattle branch of the Under- 
wood Elliott Fisher Company enjoyed vacations the last 
part of June. Leonard Fink, Seattle manager, under- 
took a series of hunting, fishing and golfing trips, and 
“Captain” Merrill, known as the “mighty hunter,” went 
back to the national meeting of his organization on the 
Atlantic Coast. The boys are expecting some real 
pointers on salesmanship when he returns as he was 
one of the high record men for the year in sales. 

- * + 

Members of the faculty of the University of Wash- 
ington were jubilant when the reports from Chicago 
indicated that although the Washington delegation to 
the Third International Commercial Schools Contest 
numbered only nine, its members won nine of the fif- 
teen gold cups and twenty-four of the forty-five gold 
and silver medals awarded.—_JCJM 

—_ 
NEW ASCO CATALOGUE IS OUT 

A new fifty-four page catalogue, artistically laid out 
and replete with illustrations of its modern lines of 
office equipment has just been published by the Art 
Steel Company, Inc., New York. 

The new book contains more than 200 cuts and each 





THE COMPLETE LINE 
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IN STEEL 
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Cover Design of the New Art Steel 
Catalogue. 


is accompanied by detailed descriptions of the various 
articles. The catalogue graphically portrays the mod- 
ernistic trend and improvement of steel office furniture. 
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Ly» Up YOUR SALES WITH 


A. W. FABER’S NEw TyPE 
THIN EDGE ERASER 


Just because the temperature goes up is no reason why your 
sales volume should go down. Let A. W. Faber’s new type 
Thin Edge Eraser take your mind off the thermometer. For 
here is a product that is just as necessary in August as it is 
in February. 
| This new style eraser is truly the answer to a stenographer’s 
{ prayer. Made with a narrower ellipse and beveled away 
from the center to a wafer-like 
edge, the typist may now 
erase a single letter of a 
word without blurring the 
surrounding area. Office work- 
ers who strive to produce clean, 
neat work are quick to appre- 
ciate the improved features of 
this eraser. Treat yourself to 
extra profits with A. W. Faber’s 
new Thin Edge and the “dog 
days” will have no terrors for you. 





















For regular work A, W. 
Faber’s stock erasers are 
outstanding in quality. For 
especially delicate erasures 
every office needs No. 7080 
an lo. 7O080B (with 
brush). 


Write to our Factory at NEWARK, N. J., U.S. A. 
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| Trade for Half a Century | 


Where Quality Counts 


“ 99 , . | 
M&\ typewriter ribbons and carbon 





papers are the most outstanding on the 


market today. 


The element of superiority is conveyed 
i} im every impression from “M&\V” rib- 
bons and in every copy from “M&V” ear- 
bons. There is the same element in 
“M&V™ business policies. We cooperate | 
with and protect the trade in every pos- | 
sible way, meeting every condition and | 
filling every requirement. The splendid | 
“M&V™ brands, every one standard in its 
price class, are reliable and best aids in 
establishing a profitable and permanent | 


office supply business. 


Write for catalog, prices and complete 


information. 


| MiTTaG & VOLGER, INC. 
i} Principal Ollice and Factories, PARK RIDGE, N. J. 


iI! igencies Throughout the World 
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NEW ENGLAND TRAVELERS NOTES 


If there was a doubt in anybody’s mind as to the 
success of the convention of the First Regional Dis- 
trict of the National Stationers Association held in 
Boston June 25 and 26, it has been dissipated. Reports 
of those in charge of staging the affair were jubilant 
and declared that the two-day meeting turned out to 
be one of the biggest Regional Conventions ever held, 
and has been set as a pattern for similar gatherings 
throughout the country. 

* * + 

Mr. and Mrs. James R. Armington are still receiving 
congratulations from their many friends on the occa- 
sion of their thirty-fifth wedding anniversary which 
was celebrated June 20. Mr. Armington, who is a man- 
ufacturer’s representative throughout the New Eng- 
land states, has been an unfailing worker and booster 
for the N.E.T.C. 

. * * 

Preston & Rounds Company moved to a new location 
last July 1 and is now again in full business swing at 
14-20 Arcade, Providence, R. I. The new store has 
more than forty feet in windows which have been 
dressed in the typical business-getting style of the 
firm. 

*. ” « 

Mr. and Mrs. Chauncey A. Krotz are spending the 
summer at Hyannis, Cape Cod. Mr. Krotz, who rep- 
resents manufacturers in the New England states, has 
been advised by his physician to take a rest and has 
purchased a home three and one-half miles east of 
Hyannis on Route 28 to Chatham. He requests any of 
his friends when in the neighborhood to drop in, and 
mail may be sent to P. O. Box 762, Hyannis, Mass. 

~ a. * 

Al Agronick, of the Capitol Stationery Company, 
Providence, R. I., has been confined to his home by 
a serious illness. The entire club joins in the fervent 
wish that his recovery may be speedy and complete. 

* 7. * 

Because they needed larger and roomier space, the 
well-known Boston stationers, Bromley & Company, 
have recently moved to new quarters on the third floor 
of a building at 125 Summer street. 

+ . 7 

The above news items were gleaned from the N.E.T. 
Club News, official organ of the New England Travelers 
Club. 

a 


UNIVERSAL INDEX APPOINTS DAVIS 

Named to fill the vacancy created by the death of the 
late Will E. Wilbur, who represented the company for 
more than five years, Charles E. Davis has been ap- 
pointed to the western territory by the Universal Index 
Tab Company, Seattle, Washington. 

Mr. Davis will carry the full line of the Seattle firm, 
including the famous U-Kut-Em index tabs, index 
sheets, transparent telephone book indexes, and Huber 
Post Binder Label Holders. 

Mr. Wilbur died May 2, following a heart attack with 
which he was stricken in his home at Glendale, Calif. 
—_—~<___- — 

CASWELL MAKES ADIRONDACKS TRIP 

F. H. Caswell, advertising manager of the F. S. Web- 
ster Company, Boston, utilized his July 4 week-end 
holiday by making an interesting trip before returning 
to his toil at the Webster headquarters. 

Mr. Caswell’s route was one which took him up to 
Lake George, through the Adirondacks to Lake Ontario 
and back to Boston. 
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What 235 Dealers say 


about their visit to the 
SHIPMAN-WARD factory 


Mr. & Mrs. James P. Ward, Sr., July 3, 1935 
Family and Associates: 

Dear Friends: 

We, the undersigned, your guests, take this opportunity to 
express jointly our appreciation of the marvelous enter- 
tainment afforded and the many courtesies extended by you 
during the first Shipman-—Ward Convention, held at your 

plant offices in this city on Monday, Tuesday and Wednesday, 
July 1, 2, and 3, 1935. 


Your generosity in throwing open the Shipman—Ward Plant to 
inspection, and the valuable information given us relative 
to the platen business, the rebuilding of typewriters, 
enameling and nickeling, etc., is deeply appreciated by us, 
and we feel that we have gained knowledge that will be 


invaluable to us in the future conduct of our business. 


We cannot but feel that you have initiated a movement which 
will stand forth in the years to come as an unsurpassed 


achievement in the typewriter industry. 


Thanking you with all our hearts, and wishing you continued 
good health and bountiful success, 


Sincerely yours, 


(Signed by) Two Hundred and Thirty-Five 
Attending Dealers 


When in Chicago 
visit the SHIPMAN-WARD plant 


YOU ARE ALWAYS WELCOME! 


4401 E. RAVENSWOOD AVE. CHICAGO, ILL. 
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You'll Find Them 
All In The New 
STEELCASE DESK 


--NO. 5021°: 


S24 “A Desk Lixe Tris / 


The new Steelcase Desk -™ 5021 is truly a TEs, of 
desk design and engineering .. . a desk developed to meet 
the demands of today and tomorrow ... a desk that sells 
at a startlingly low price. With its fresh beauty, its out- 
standing style and its convenient features, Steelcase No. 
5021 has set new office desk standards. It has everything 
the business world has long demanded in a desk. 


And in Addition! 


* Wear-proof 
* Smart trim of stainless steel 

* Strength with lightness in weight 

bind or warp 





linoleum tops 


* Drawers that never stick, 
* Drawer operation silenced by rubber bumpers 


Dealers Everywhere! 

















‘STEELCASE 


_BSusiness gt <ipim enr 





Stock no desk until you have learned the full facts 
about this modern matchless desk—Steelcase No. 5021. 
Write us today. 





METAL OFFICE FURNITURE COMPANY, GRAND RAPIDS, MICHIGAN 
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NORTHWEST TRAVELERS NOTES 


By Fred C. Schaefer, Correspondent 





The annual golf tournament between the Twin City 
Stationers and Northwest Travelers Club, will be held 
August 16 at the Southview Country Club, South St. 
Paul, Minn. Dinner will be served at six o’clock as 
usual, the tournament beginning at one o’clock. The 
committee in charge is Charlie Reagan, Herb Morgan 
and Harry Spurlock. All members of the Club who 
are in the Twin Cities on that date are cordially in- 
vited to participate in the tournament. 


+ * * 


Sunday, June 16, was a real Father’s Day for Vic 
Irgens, sales manager of the Miller-Davis Company, 
Minneapolis, a baby girl having been delivered at the 
Irgen home on that date. 


* * * 


The Farnham retail store at 419 Hennepin avenue, 
Minneapolis, has been attractively improved by the 
addition of a new tile floor. 

* * * 

James J. Reed, of Worthington, Minn., has recently 
opened his new office equipment and stationery supply 
store. 

* * * 

The marriage of Laurence Cattron and Vivian Lee, 
of Minneapolis, took place in June. Mr. Cattron is the 
stationery buyer for the Perrine Book Company, Minne- 
apolis, and the former Miss Lee has been an art 
teacher. Mr. and Mrs. Cattron drove to Mexico City 


where they will spend the summer in an artist colony. | 


* * * 


Ed. Cooper, of Boorum-Pease, is back on his feet 
again and left the latter part of June for a road trip 
combined with a flying-visit to the old home town, 
Pittsburg, Kansas, with his family. 

* * * 

Sherman Reed, of the St. Paul Book & Stationery 
Company, St. Paul, and Mrs. Reed celebrated their 
twenty-fifth wedding anniversary June 5, the event 
being the occasion of a big celebration. The month 
of August will be spent by Mr. and Mrs. Reed on a 
vacation trip to Portland, Ore. 


* * * 


M. V. Follin, direct factory representative, has just 
taken on the B. L. Marble Company chair line for this 
territory. Marion has been traveling in this section 
for eight years and makes his home at 220 Fairbanks 
road, Riverside, Il. 


* ~*~ * 


| 
| 
| 
| 


| 
| 


Glenn W. Chambers, who represents the Scripto | 


Manufacturing Company, Atlanta, Ga., in North and 
South Dakota, Minnesota, Wisconsin, Michigan and 


northern Illinois, is a recent addition to the Northwest | 
Travelers Club, his membership having been secured | 


by Herb Morgan, of the Associated Stationers Supply 
Company. 
— 

SHEPPARD COMPANY ADDS NEW EQUIPMENT 

The C. E. Sheppard Company, Long Island City, 
manufacturers of Cesco Loose Leaf equipment, which 
recently remodeled its factory and offices to provide for 
increased manufacturing space has added some new 
equipment. Among the new machines is a Seybold elec- 
trically-controlled cutter, a large-size Krause stamper, 
and a Size No. 2 Kelly press. The Sheppard plant is 
housed in its own building of modern concrete con- 
struction. 





Cut prices won't bridge 
the gap — but quality at 
fair prices will. 


MASTER GRADE 


UNDERWOODS 


have helped many a 
typewriter dealer land 
on the profit side. Not 
only are they the finest 
rebuilts made but fairly 
priced. You should try 
them. 





THE WHOLESALE TYPEWRITER CO. 


FACTORY AND GENERAL OFFICES: 155 Sixth Ave., NEW YORK, U. S. A- 
CABLE: SALETYPE, N. Y. 











ALEADER IN VALUE—te“20" Line | 


HIGH quality Cushion filled with full 1 in. 
y. thick special Sponge Rubber, neatly up- 
holstered with beautiful, thick pile velour in 
colors: Brown, Green, Blue, and Maroon. In 
this line a size is made for practically every chair. 


Also made in dual color combinations: Brown 
and Green; Maroon and Blue. 

No SIZES Last 

°) 13° diameter $2.50 

22 O15" diameter 2.50 

23) 15 x 15'9" for Stenographers 2.50 

24 15'ox 17" for No Arm Chair 2.75 

25 I7'ox 1% for Executives 3.00 


26 IL x 16" for Posture Chair 2.50 
Equip Your Office With Spongex Seat Cushions 


1 size and style for every purse and purpose 


NO. 1 TYPI 
WRITER PAD 
SIZE 

13” x 13" x 


A cushion 
especially de 
signed to reduce 
noise and vibra 
tion. The solid 
black sponge 
base absorbs 
shocks The 
special acousti 
cal black sponge 
top absorbs 
nome 





s _ cw Et j List $1.00 


New displays. New folders. Write 


The SPONGE RUBBER 


PRODUCTS CoO., Inc. 
DERBY, CONN. 
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SHEPPARD COMPANY ADDS FERGUSON TO STAFF 

G. E. Ferguson, well-known in the loose-leaf industry, 
has joined the C. E. Sheppard Company, Long Island 
City, N. Y., to organize a complete systems division for 
the purpose of assisting dealers in the application of 
Cesco merchandise to the accounting and record-keep- 
ing problems of all lines of business. 

Associated with the industry since 1911 when he 
joined the Irving-Pitt Manufacturing Company, Kansas 
City, Mr. Ferguson will include in his organization the 
visible record systems, machine bookkeeping systems, 
the pegboard analysis and other late developments in 
modern methods of record keeping. 

Mr. Ferguson has had broad experience in both the 
loose-leaf industry and office supply trade, having been 
associated with Tatum, Wilson-Jones and the Station- 
ers Loose-Leaf Company. In the retail field he was 
actively connected with the Burnap-Meyer Company, 
Kansas City, and the H. C. Miller Company, Milwaukee. 





High School Gets Twenty-Six New Woodstock Typewriters. 

The Druid Hills school at Atlanta, Ga., recently received the 

large shipment of Woodstocks for use in its classrooms. The 

picture shows (from left to right) C. L. Jones, Woodstock dis- 

trict manager in Georgia, turning the shipment over to H. T. 
Foddrill and Sam Beam. 


- i 


BALKIN TO SELL JOSEPHSON LINE FOR MARVIN 

Coincident with the taking over by the Marvin En- 
velope and Paper Company, 626 Federal street, Chicago, 
of the distribution of the Josephson lines, Harold H. 
Balkin, who formerly represented Josephson in Chi- 
cago, has joined the sales force of the Marvin firm. He 
will devote his time to the newly-acquired items. 

Under the terms of the new deal the Marvin Envelope 
Company takes the exclusive distribution of Joseph- 
son’s Fibertex flat and expanding wallets, vertical file 
pockets, folders, jackets and containers; Noetape ex- 
panding wallets, Utility expanding files and Bankers 
cases. All of these lines are ready for stationers at 
factory prices out of Chicago stock. 

Mr. Balkin is well-Known in the Chicago territory. 
His duties will include introducing new merchandise to 
the business public. He will cooperate with stationers 
and printer-stationers in the middle west. 
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omprehensive selling plan 


builds sales of 


ART METAL SAFES 


A safe is seldom bought 
it is sold, and Art Metal dealers 
are selling safes under a compre- 
hensive plan prepared by the 


Art Metal Company. 


This thorough-going campaign 
provides the dealer with the 
means of locating his prospects, 
finding their requirements, and 
building their interest. It is 
backed by a complete supply of 
sales literature and sales getting 


information. 








Sales advance under this 
planned attack because Art 
Metal dealers carry a complete 
line of safes designed to meet all 


requirements and price ranges. 


Art Metal safes bearing the 
Underwriters’ Laboratories “A” 
label are available in five sizes. 
(Art Metal safes have passed Un- 
derwriters’ fire-resisting tests 
with a wide margin of safety.) 
These safes, as well as five models 


bearing the “B” label, also carry 





the Underwriters’ T-20 label for 


burglar proof safes. 


Many models of Art Metal 
tested safes are also available. 
These mercantile safes are de- 
signed to meet the requirements 
for small! size and low price. 

Dealers find that the complete- 
ness of the Art Metal line and 
the sales assistance provided by 
the Art Metal Company make 
their franchise a profitable one. 
Write today for complete infor- 


mation. 


AGENCY DIVISION « ART METAL CONSTRUCTION COMPANY 


JAMESTOWN « NEW YORK 
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W. F. (Bill) CLAUSING 


My personal guarantee is back of every machine 
going out of the International plant. For more 
than twenty years International has made good 
its statements regarding the quality and condi 
tion of its machines. Fair dealing has been the 
basis of its development into one of the largest 
independent typewriter concerns in the world 


Its O. K. if CUSTOM Rebuilt 


BY “CUSTOM” rebuilt we mean that each Inter- 
national machine is rebuilt from start to finish by 
the same mechanic who began the job. In this way 
he becomes familiar with the condition of the mech- 
anism and is thereby able to detect and correct all 
imperfections in the assembling process. Such close 
attention is hardly possible when a machine has to 
go through several hands. Custom rebuilding by 
International results in machines being put into as 
nearly perfect condition as is humanly possible. It 
explains why Internationals give so much satis- 
faction. 
The problem of securing a dependable source of 
supply is solved by International. There are 
thousands of machines in stock at all times, in 
excellent condition—bright, clean and priced to 


afford dealers a liberal profit. Let us send you 
our monthly and special bulletins of typewriter 


bargains. 





We Ship Anywhere| International Typewriter 
in the World Excha nge 


Our export department 
is specially equipped to as - . 
fill orders precisely as 231 W. Monroe Street 


given, pack properly 


ee CHICAGO, ILLINOIS, U. S. A. 





























Internationals Are CUSTOM Rebuilt 
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CENTRAL OFFICE EQUIPMENT COMPANY 
OPENS FOR BUSINESS IN AUBURN 

With more than forty years of experience included 
in its makeup, the Central Office Equipment Company 
has opened in Auburn, N. Y., with a complete stock of 
office machines and furnishings. 

The new company is headed by R. L. Welch, L. J. Van 
Marter and L. E. Payne, with offices in the Metcalf 
building. The three men possess enviable records in 
the industry, Mr. Welch having spent four years in 
the assembly department of the L. C. Smith & Corona 
Typewriter Company, and ten years with the J. E. Van 
Natta Company, Ithaca, N. Y. 


Mr. Payne had charge of the service department for | 
Van Natta for over eight years, servicing L. C. Smith | 
and Corona typewriters, Dictaphones, Mimeographs, | 


Sundstrands and other machines. 

Mr. Van Marter started with the Van Natta firm 
seventeen years ago and for the past ten years was 
selling that company’s entire line. 

The Central Office Equipment Company is the au- 
thorized dealer for Globe-Wernicke filing equipment, 
L. C. Smith and Corona typewriters, Meilink safes, | 
Underwood Sundstrand adding machines, Gunn desks, | 
Wilson-Jones loose-leaf supplies and many other 
miscellaneous lines. 

seamincisiitiimatiniaain 
PATTERSON VISITS ALL-STEEL-EQUIP 

Alex Patterson, southern district manager for the 
All-Steel-Equip Company, Inc., and with headquarters 
at Birmingham, Ala., paid a visit to the company’s 
factory at Aurora, IIl., last month. 





Alex Patterson 


| 

Mr. Patterson was accompanied by his wife, daughter | 
and sister-in-law on his trip North, traveling by auto- | 
mobile. After the visit to the factory, the party made | 
stops in Chicago, Milwaukee, Indianapolis, and Cincin- 
nati, returning to Birmingham via the Norris Dam | 
in Eastern Tennessee. 

The visitor reported a decided improvement in busi- 
ness in his territory, the improvement being especially | 
apparent throughout Florida, South Carolina and 
Louisiana. 

MARSHALL & BRUCE INSTALL 
OFFICE ENGINEERING SERVICE 

The Marshall & Bruce Company, retailers of office 
supplies, printing and books, of Nashville, Tenn., has 
recently inaugurated an office engineering service by 
which it offers to “renovate business offices through 
rearrangement and re-equipping.” 

According to the plans outlined for the new depart- 
ment, Marshall & Bruce engages specialists to assist 
office owners in transforming out-dated offices into 
orderly, dignified and modern places of business.—CG 
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SPOTSEALD 


ADDING 




















SEALED ON A SPOT 
TEARS ON A DOTTED LINE 




























WITH A STOP SIGN AT 
THE END OF THE ROLL 


@ There’s no waste of 
tape or time in opening 
‘'‘Spotseald’’ Adding 
Machine Rolls... Grasp 
a corner— tear on the 
line ... that’s all! A 
couple of inches of tape 
—a couple of seconds 
of time... it’s done. 


And there’s no excuse 
for printing totals on a 
bare platen, either! For 
three whole feet from 
the end of each roll there 
runs a red stop signal 
...ared band on each 
edge that says ‘‘Have 
another roll handy.” 


‘'Spotseald’’ Adding 
Machine Rolls are made 
in three grades and in 
all standard sizes. Write 
for complete informa- 
tion and prices. 


ROCKWELL-BARNE 


1511 West 38th Street 
CHICAGO 
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RAPHAEL 
SHOPS, 


presents 


LEATHER as you like it 
in office furniture...... 





NO. 901 SOFA 


Popular priced leather upholstered fur- 
niture attains new expression in Raphael 
Shops. Beautiful, luxurious and digni- 
fied pieces covered with fine leathers 
they are always in good taste and al- 
ways in demand. 


Every office furniture dealer ought to 
know our line. Those who do, find real 
profit in selling it. 


Write for complete information. 


Manufacturers repre- 
sentatives: There is 
still some exclusive 
territory open. If you 
are interested send 
full particulars. 





NO. 901 CHAIR 





RAPHAEL SHOPS, INC. 707 BROADWAY, NEW YORK 
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ANDERSON BUSINESS IN NEW STORE 

The Cash Register & Typewriter Company, 31 East 
Eleventh street, Anderson, Ind., is established in its new 
store. M. J. Huggins, owner of this business, is Corona 
typewriter and adding machine dealer. He spent money 
freely to equip and arrange the new store, and is proud 
of his establishment. 

The illustration shows Mr. Huggins and his staff in 





Interior of New Store of Cash Register & Typewriter Company, 


Anderson, Ind. 


Reading from left to right are M. J. Hug- 


| gins, owner; John Phenning, salesman; Mary Wood, 


| Foxcroft. 


office assistant; F. O. Kelly, service man, cash register 
department; O. P. Irvin, service man, typewriters and 
adding machines. The Huggins business operates 
through the Indianapolis branch of the L. C. Smith & 
Corona Typewriters Inc., which is conducted by G. A. 


i ae 


“CHARLIE” UNDERWOOD IS WELL AGAIN 
“Charlie” Underwood, one of the veterans of the Ful- 


| ton Specialty Company’s selling staff, is celebrating his 


recovery after a serious illness which confined him to 
his Chicago home for five weeks. Mr. Underwood began 
the celebration by going after the increased volume 
of business which he says his mid-western sales terri- 
tory promises for the Fall. His host of friends and 
business associates will be glad to see him “back on 


| the road.” 


SS ee 
MILLER REJOINS MARVIN 


Earl Miller, former representative of the Northern 
States Envelope Company, in the Chicago area, has re- 
turned to the selling organization of the Marvin Enve- 
lope & Paper Company, 626 Federal street, Chicago. 
Mr. Miller, who has had years of experience in the 
envelope field with regular, expanding and special 
items, will be in charge of mid-city sales. 

ES se 
CENTRAL O. E. COMPANY MOVES 

Because of the need of larger quarters the Central 
Office Equipment Company of Chicago recently moved 
from 442 North State street to 20 West Austin avenue, 
taking over the entire building. According to S. L. Lip- 
son, manager of the firm, the move was necessitated by 
the need of enlarging the various departments of the 


Company. 
ae 


FRITZ AND SMALL REPORT SALES GAINS 

Ray Fritz, eastern sales representative and “Uncle 
Charley” Small, perennial traveler of the South, have 
both reported encouraging gains in sales of their va- 
rious lines of the Fulton Specialty Company. A recent 
aggressive sales campaign on Fulton stamp pads, dat- 
ers and rubber type office printers has had the effect of 
boosting business in every section of the country, offi- 
cials of the firm report. 

















AUGUST, 19 


















SHIELD TYPE 


Recommended for indexing 
books and records subject 
to constant handling. In- 
serts are removable. 
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THESE FAST-MOVING ITEMS WILL 


INCREASE SALES AND PROFITS 


The demand for office supplies and stationers' goods is increasing. 


Be prepared to supply the needs of your trade. Don't lose money 


because of not having what the customer wants to buy. Stock up on 


fast-moving, profitable items that sell the year ‘round. Write for our 


free catalog and dealer's prices. 
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INDEXED TYPE 


Waste Basket 


Attractive steel 
waste basket ... 
easy to keep clean 
... sanitary. Green, 
oak, walnut, and 
mahogany grained 
finishes, with or 
without legs. 





Steelguard File 
The ideal personal 
file. Rugged steel 
construction. 
, walnut or 
mahoany finish. 
Letter size only. 















Handy for indexing books 
and records in alphabetical 
order. Indexing printed on 
the celluloid—no inserts. 





Everyday File 


Nine styles — in- 
dexed alphabetic- 
ally, days of week, 
days of month, etc.; 
also metal tabs 
with removable in- 
serts. Standard 


and legal sizes. 








. walnut, and gen- 


imita- 
y or 


uine walnut — let- 
ter and cap sizes. 
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Clip Boards 
Striped wood or 
tar board. Clip 


has powerful spring 
for holding papers. 
Note, letter, cap, 
and waybill size. 





Card Index Trays 
With or without 
hinged covers 
3x5, 4x6, and 5x8 
cards. Wood filler 
in front prevents 
tabs of guides 
being mutilated. 








STRIP TYPE 







Furnished with blank insert 
labels. Can be typed with 
any indexing desired and 
cut to any size. 
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Filing Shelf 


Hooks over drawer 
ull and leaves 
th hands free to 
file. Rubber bum- 
pers prevent 
scratching of file 
front. 














Globe Weenicke 


Cincinnati, Ohio 
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ITEMS NEEDED 
Steel and Wood Office Furniture, Filing Equipment, Bookcases, Partitions 


and Wood Equipment for Libraries, Schools and Public Buildings 
Products; Storage and Visible Record Equipment and Steel Shelving. 
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32ND ANNUAL NATIONAL 


BUSINESS SHOW 


October 14th to 19th, 1935 
COMMERCE HALL 


Port Authority Building 
Eighth Ave. and 15th St. 
NEW YORK 


Featuring the latest methods, machines 
and equipment for meeting the business 


administration needs of today 


National Business Show Company, Inc. 


America’s Efficiency Exposition 
Frank E. Tupper, President 


50 Church Street New York, N. Y. 
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MERCURY LAMPS FOR OFFICES 

The newest use of high intensity mercury lamps for 
supplementary illumination in poorly-lighted offices 
where wiring is already loaded to safe limits has re- 
cently been stressed by the Westinghouse Lamps Com- 
pany in an interesting article on office lighting. 

The new mercury lamp is portable and indirect. 
Equipped with a high ornamental stand, the 400-watt 
lamp will provide illumination equivalent to a 750-watt 
Mazda lamp, and will add from five to ten foot-candles 
on desk tops. 

Besides raising light levels, the use of a mercury 
portable will improve the color quality of artificial il- 
lumination, it is claimed. The bluish-white light of 
the mercury lamp compensates for the lack of blues 
in the yellowish-red incandescent light. The combined 
illumination approaches the color of daylight and gives 
a more natural working light. 

The special indirect portable used in the Westing- 
house experiments was built by the Mutual-Sunset 
Lamp Company. It stands seventy inches high and 
has a special transformer built into its base. 


—_— > — 
BOSTON STATIONERS GOLF SCHEDULE HALF OVER | 


With their annual summer golf schedule of dates 


half-completed, members of the Boston Stationers As- | 


sociation have four more games to play before next 
month brings an end to the series. 

The next scheduled game will be held at the Vespers 
Country Club, Lowell, Mass., August 7. The three re- 
maining games, all to be played in Massachusetts, are 
as follows: Unicorn Country Club, Stoneham; Pine 
Brook Country Club, Weston, and Wellesley Country 
Club, Wellesley. 

As its part in bringing the series to a successful con- 
clusion, the New England Travelers Club, speaking 
through its president, John E. Brooks, is urging all 
New England stationers to take as many guest station- 
ers as possible to the remaining four meetings. 

“Every member of the Boston Association should do 
his utmost to increase the attendance at the remain- 
ing four games,” Mr. Brooks said. “Let’s give the new 
Regional Governor a lift.” 

Further information, Mr. Brooks said, can be ob- 
tained from the committee composed of the following: 

Jim Towhill, chairman; Frank Fisher, Sam Narcus, 
Cort Worth, Bill Taylor and Joe McLaughlin. 


> 
EAGLE-OTTAWA FIELD HOUSE DEDICATED 

The cornerstone services of the Black Eagle Recre- 
ational building by the Eagle-Ottawa organization some 
weeks ago was an important event at Grand Haven, 
Mich. The Whitehall High School band opened the 
ceremonies with several selections. William Hatton, 
president of the Eagle-Ottawa Leather Company, rep- 
resented the company, and was assisted by a number 
and Joseph Ocaboch, president of the Chamber of 
of officials, and members of the athletic association, 
‘Commerce. 

After the ceremonies the cornerstone was unveiled 
so that a copper box could be inserted. The contents 
will be important history for the city of Grand Haven. 
Included in the copper box were a copy of the “Tan- 
barker,” the sprightly house organization of the Grand 
Haven plant, pictures of various plant operations, and 
a complete list of the employees of the Eagle-Ottawa 
Leather Company. The High School band played the 
“Star Spangled Banner” at the close of the ceremonies. 
The field house is an expression of the spirit of the 
Eagle-Ottawa industries, and will be an important fac- 
tor in the enthusiasm of “E-O” workers in their various 
athletic activities. 
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COLUMBIA STEEL EQUIPMENT CO. 
P. O. Box 2244, Philadelphia, Pa. 


Office and Showrooms 
Lincoin Liberty Building 
N. E. Cor. Broad and Chestnut Sts. 
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SHE MADE THE TEST WE SUGGESTED & REPORTS: 


“With this new 


voice clarity 

Dictaphone now 
saves more time 
than ever!” 







a 

It was the offer we made in the July issue of Office 
Appliances. She asked the sales manager, for 
whom she worked, if she might compare the 
new B-12 and its *Nuphonic Reproduction, with 
the seven- year-old machine she was using. 
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*“Nuphonic Reproduction—e new development of the Dictaphone laboratories 
—gives a new standard of voice clarity such as secretaries have never before 
experienced. 


THE NEW B-12 


DL CWAP EONS 


The word DICTAPHONE is the Registered Trade-Mark of Dictaphone Corporation, 
Makers of Dictating Machines and Accessories to which said Trade-Mark is Applied. 
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HIGH SCHOOL BOY SETS NO-ERROR 
TYPING SPEED RECORD 

Competing against a field of 237 contestants in the 
fifth annual Sacramento, Calif., Intramural Typewrit- 
ing Contest, Milford R. Pribble, youthful High school 
student, set a new record recently when he wrote at 
a speed of eighty-one words per minute for fifteen 
minutes absolutely without error. 

Milford, the son of F. J. Pribble, director of commer- 
cial education at the Sacramento Senior High school, 
is believed to have set a world’s record with his remark- 














Milford R. Pribble 


able showing in which he fingered 6,051 strokes or 1,210 
words in a fifteen-minute period and ended the contest 
without a single error on his papers. 

J. N. Kimball, of New York, former manager of the 
International and other important typewriting speed 
contests, in speaking of the lad’s achievement, said: 

“T congratulate Milford on his record. So far as my 
figures go it is the best ever made in competition be- 
tween students. Nothing like it in any contest this year 
and nothing equaling it is in my contest records. 

“One-minute records of perfect work are often made, 
and professionals have made perfect records for fifteen 
and thirty minutes, but so far as students are con- 


| cerned eighty-one words per minute for fifteen minutes 


at 716 McKinney avenue. 


without error is the highest round on the ladder so far 


as I know.” 
~ 


FULTON COMPANY STILL GROWS 

Although only nine years old, the Fulton Stationery 
Company, Houston, Texas, has grown to the extent 
that it is now ranked among the largest concerns of 
its kind in Southeast Texas. 

Established in 1926 as a small store on Smith street, 
the firm was soon forced to move to larger quarters 
Business increases, how- 
ever, forced still another move on the growing concern 
until the Fulton Company moved into its present 
modern building at 1017 San Jacinto street. 

Early in its career the company began specializing 
in Globe-Wernicke steel office equipment, Harter pos- 
ture chairs and complete stocks of the Boorum & Pease 
and Wilson-Jones loose leaf lines. To these were added 
other lines of printing, desk lamps, carbons and sim- 
ilar office necessities. A modern and speedy delivery 
service completes the picture. 

Officers of the company are Mrs. G. L. Baines, G. L. 
Baines and Miss Sue Harding. 

> 
REINHEIMER IS NEW YORK VISITOR 

William Reinheimer, manager of the San Francisco 
branch of the American Writing Machine Company, 
New York, recently completed a combined pleasure and 
business automobile trip to New York where he spent 
several days at the firm’s headquarters. 
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Over a Million ZZ A 


RECORD \ 
CARDS 


Every Day 





THAT'S CONSUMER ACCEPTANCE 


In the Rochester ““Y and E” plant illustrated 
above, more than one million cards are cut, 
ruled and printed each day. This plant is sup- 
plemented by a large plant in New York City, 
with others in San Francisco and Los Angeles. 


Aside from hundreds of stock forms for almost 
every type of record in business, “Y and E” 
have thousands of master plates for card forms 
that have been made to meet special require- 
ments. They can be used with a great saving to 
you for your customers’ needs. 


JUST ANOTHER UNUSUAL ADVAN.- 
TAGE OF THE “Y AND E” FRANCHISE. 





YAWMAN 2 FRBE MFG.(O. 


855 JAY STREET 2: :: ROCHESTER, N. Y. 
Steel and Wood Filing Cabinets ..... Steel Desks ..... Steel 
Shelving ..... ee Office Systems and Supplies .. .. . Visible 


index Equipment... .. Bank and Library Equipment 
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View of a part of our 
Rochester plant, where 
over a million cards are 
cut, ruled and printed 
daily 
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WIS-ILL CLUB NOTES 

The Wis-Ill club will hold its first annual picnic 
at the Cedarcrest Golf Club near Antioch, IIl., Sunday, 
August 4. A committee of arrangements, headed by 
Harry Balch, has completed the necessary arrange- 
ments, including, of course, golf, bridge and other 
methods of making the day a success. Everyone in 
the stationery industry is invited to “come—bring your 
lunch—and spend a happy day.” 

Among the other diversions for the non-golfing-non- 
bridge-playing picnickers will be pingpong, softball, 
horseshoe pitching and bathing. 


* * * 


John E. Polster, vice-president of A. Carlisle & Com- 
pany, Upham & Rutledge, Inc., San Francisco, was a 
Wis-Ill Club visitor July 5 as a guest of George Cor- 
mack, of Wilson-Jones Company. Mr. Polster was con- 
nected with Wilson-Jones in Chicago when the late 
R. B. Wilson, who established the business, was presi- 
dent, and later represented the company on the Pacific 
Coast. He indicated encouraging conditions in San 
Francisco and, after the meeting, went to visit the new 
Adams street store of Horders, Inc. 


* * * 


Norman Pearce, the genial second vice-president of 
the club, left Chicago July 25 to accompany his sister, 
Mrs. Mary Rossetti, back to her Los Angeles home. Mr. 
Pearce, who represents the Eberhard Faber Pencil 
Company, will remain on the “Coast” for a three-week 
vacation. 

- oo « * 

Max Vogel, office equipment man of Frankfurt, Ger- 
many, accompanied by his son, Kurt, attended a recent 
Wis-Ill Club luncheon in Chicago as the guest of Fred 
Fenne and Frank Curtiss, of Neva-Clog Products, Inc. 
It was the first Chicago visit of Mr. Vogel in a decade 
although he makes a trip to America every year. Mr. 
Vogel said there is a traveler’s organization in Germany 
but the weekly luncheon-meeting is not among its 
activities. 

The ball team of the Reliable Stationery Company, 
Chicago, met and defeated the Wis-Ill Club team July 
16 at the Wilson-Jones field. Three home runs scored 
by Gordon Kickles for the travelers helped some, but 
the game ended in an eighteen to fourteen defeat for 
the club just the same. 

On July 23, however, the Wis-Illers made a better 
showing when they trimmed the Marshall-Jackson 
Company team fourteen to two at a West Side play- 
ground. Getting away to an early winning start the 
club players piled up a formidable lead which, despite 
the frantic efforts of the Marshall-Jackson team, could 
not be matched. 

The Show Boat Party of the Wis-Ill Club, originated 
and promoted by Harry Balch, Quality Park Envelope 
Company, was held July 13 aboard the “Dixiana” a 
showboat moored in the Chicago River. The affair 
was well attended by members, their wives and friends 
who later adjourned to an upper deck for a few hours 
dancing. Among those who attended were: 

Norman Pearce and his sister, Mrs. Mary Rossetti, 
and Mrs. Betty Kinney, a guest of Mrs. Rossetti, Mr. 
and Mrs. Elmer Krumweide, Mr. and Mrs. Atwood, Mr. 
and Mrs. Balch, Mr. and Mrs. John Smythe, Herbert 
Smythe, of New York, Mr. and Mrs. Mathew Dillon, 
Mr. and Mrs. W. J. Dalton, Mr. and Mrs. Ralph Maneval, 
Mr. and Mrs. A. Skibbe, Mr. and Mrs. Erle Steinbeck, 


363 Broadway 
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VACUUM CUP 
RUBBER 


FINGERTIPS | 


make faster profits for you. 


| MORE ECONOMICAL .. . rein- 
* forced tips give them ‘double 


life.”” 


9 They’re BETTER . . . made of pure, 
* live, light rubber. 


3 Large, airy perforations give maxi- 
eF*- mum ventilation ...no perspira- 


that’s why they come back for more! 


5 sizes ... 12 tips to box... 1 gr. to ctn. 


... sink your finger 
into a soft cushion... 


...feel how easily il gives... 
no strain... perfect ease... 


THE SAME THING 
HAPPENS WHEN 
YOUR FINGER 
GLIDES INTO THE 
SOFT, YIELDING, 
CONCAVE SUR- 
FACES OF THE 


Par Rubber Typewriter Keys! 


Eye strain is relieved, and the fingernails 
are saved! 


Long wearing, ac- 
curately made, 
quickly attached. 


Parr Key Sets for 
all makes of type- 
writers, billing 
and adding ma- 
chines. 


FOLDERS FREE! Write NOW! 


) 


PARROT sPE£ERreNER CORPORATION 


New York City 











Would that the Arctic Ice Pack 


Were here right now! we think.. 
But irksome errors on summer days 


Just vanish with MASTER PINK! 


a erasers!) WELDON ROBERTS 
Erasers No. 2020 and No. 2021 MASTER 
PINK—the same eraser in two sizes! There’s 
nothing like it for cleaning up irksome errors on 
hot summer days when energies lag and mistakes 
seem to occur more often. 

Suggest MASTER PINK Erasers to your cus- 
tomers right now, for Master Pink is a good 
seller in the summer time and all year ‘round. 
Easy to hold, easy to use, designed for pencil 
work and cleaning—and perfect for office work- 
ers, artists, students and draftsmen who buy 
them all over the world. 

Make your eraser selection and your eraser busi- 
ness more profitable with Weldon Roberts 
Erasers. Write us for samples and a suggested 
stock selection. 


WELDON ROBERTS RUBBER CO. 
America’s Eraser Specialists 


Newark, N. J. 








Wreidon Rotertr 


Correct mirtaker in any language 
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Mr. and Mrs. Gordon Kickles, Russell Carpenter, Fred 
Wolff, Charles Lofgren, Mr. and Mrs. Slover, Mr. and 
Mrs. Fred Schermer, W. P. Slover, and Mr. and Mrs. 
George Herman. 


« * * 
Inspired by the nautical atmosphere of the Show 


Boat, members of the club are discussing plans for 
a proposed boating party to be held some time in 


August. Admiral Balch has not yet set a date for the 
event. 
— 
STANDARD OFFICE SUPPLY APPOINTS BLUMHOF 
SECRETARY 


As the culmination of sixteen years of service as an 
employe of the firm, Elmer Blumhof was recently ap- 
pointed secretary of the Standard Office Supply Com- 
pany, Oklahoma City. 

Sixteen years ago, while a high school student, Mr. 
Blumhof began working for Frank M. Hughes, head of 
the firm, as a bicycle delivery boy after school hours. 








Elmer Blumhof 


Later he was assigned to a delivery truck and, when 
his school days ended, was sent to various manufactur- 
ing plants where he gained a thorough and complete 
knowledge of the office supply industry. 

Upon his return to the office Mr. Blumhof was ap- 
pointed stationery buyer and general manager of the 
store. He held this combined position up to the date 
of his election to the new officialship. 

Mr. Hughes is president-treasurer of the company 
and his son-in-law, Wendell D. Cook, is vice-presi- 
dent.—ATW 

——— 


MID-WEST TRAVELERS NEWS NOTES 

The Mid-West Travelers Club wishes to extend its 
cordial invitation to all stationers and travelers to at- 
tend the National Stationers Association convention to 
be held in Kansas City, October 7, 8 and 9. 

+ * * 

July 7, Gordon Steinmetz, of the Sanford Manufac- 
turing Company, and Miss Beulah Smith were married 
at Minneapolis, Minnesota. Mr. and Mrs. Steinmetz 
will make their future home in Kansas City, Mo. The 
Mid-West Travelers Club wish you all the luck in the 
world, Mr. and Mrs. Steinmetz. 

+ ” * 

A great deal of interest is already in evidence among 
the members of the Mid-West Travelers Club regarding 
the National Stationers Association convention in Octo- 
ber. Among those who contacted club headquarters 
and offered their assistance in preparing for the affair, 
were: Jack Grey, Pitt Corporation; W. Irving Mackey, 
Cooke & Cobb Company; W. R. Braden, Stationers 
Loose-Leaf Company; Carl Kaufman, National Fiber- 
stok Envelope Company, and Fred Fenne, Neva-Clog 
Products. 














a Ee 








AUGUST, 1935 





101 


We asked ourselves: 


“WHY LOAD THE DEALER WITH 
TWENTY-FIVE OR FIFTY, WHEN 
TEN IS ALL HE NEEDS?” 


—and then we changed our entire program of 
packaging Oxford Red Fiber Goods! 


Now all Oxford 5 piece envelopes, _ 


partition envelopes, and file pockets— 


the red fiber items that sell mostly in 


small lots—are put up in boxes of ten, § 


enabling you to do a better merchan- 


dising job on red fiber. 


Now you can carry three to five 


times as many Oxford red fiber items, 


for the same stock investment. 


Now you can show the prospective 


purchaser a sales stimulating variety. 


Now your Oxford red fiber items 
are in attractive packages that fit 


handily on shelves. 


Aosort 








Ontord =m 


The same attractive label, the same strong, handsome box that is used for Oxford folders— 
now standard for Red Fiber goods. 


BEFORE placing your next order for Red Fiber filing pockets 
and envelopes, consider these facts: 
Red fiber items are FILING SUPPLIES, so— 
SELL them with your filing supplies, 
STOCK them with your filing supplies, and 
BUY them with your filing supplies— 
from Oxford—your filing supply specialists. 
Ask us to send you catalog pages describing the complete 


Oxford line of Red Fiber filing pockets and envelopes, and full 
details of the new boxing program. 


OXFORD FILING SUPPLY CO. 
340-A Morgan Ave. Brooklyn, N. Y. 
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WASHINGTON’S FINEST HOTEL 
cordially invites members of The National 
Typewriter and Office Machine Dealers 
Association to avail themselves of the un- 


rivaled convention facilities to be enjoyed at 


The Mayflower, August 98, 99 and 30,1935. 


AIR CONDITIONED RESTAURANTS 
AND PUBLIC ASSEMBLY ROOMS 


More Than 1000 Beautifully Furnished Rooms, All 
with Outside Exposure, Oscillating Fans, Circu- 
lating Ice Water, Combination Tub and Shower 


ayflower 


WASHINGTON, D. C. R. L. POLLIO, Manager 








OFFICIAI \ NVENTION HEADQUARTERS DE LUXE BEDROOM 


CONVENTION RATES—SINGLE ROOMS $4; DOUBLE ROOMS $6; (WITH TWIN BEDS) $7 
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THE MAGIC OF TWENTY-SIX YEARS 


Being a Short but Detensaier Datesenting History of the 
Business Equipment Company, of Peoria, Ilinois— 
By Harry L. Spooner 

When two youthful éraftemen pooled their slender 
resources back in 1909 and rented a little office as a 
means of securing a roof over their heads and as close 
as possible to three square meals per day they little 
dreamed that their one-room-and-basement-privileges 
business would some day blossom into one of the finest 
office equipment companies in the middle west. 

In fact it is doubtful if they gave much thought to 
anything but the immediate present with its (to them) 
gigantic problems of bed, board, light and rent, as they 
grandly rented a one-room office in a three-story office 
building in Peoria, Ill. 

The young men were Charles Bailey and Miles Fuller 
and when they paid the first month’s rent—then and 
there was born the Bailey and Fuller General Drafting 
Company. 

As a monument to this inauspicious and frugal start 
there stands today the imposing structure which houses 
the Peoria Business Equipment Company, one of the 
largest and most complete institutions of its kind in the 
middle west. And the story of its growth is one to give 
heart to many a lonely youth starting out “on his own,” 
as the founders of this business did twenty-six years 
ago. 

Customers Were Few 

When Bailey and Fuller settled down to their newly- 
acquired dignity of a place in the business world, cus- 
tomers were few, debts many and idle hours plentiful. 
The installation of a blueprint machine was slightly 
tinged with hopelessness because the young partners 
were forced to descend three floors to the basement 
to wash their blueprints. The few customers who did 
appear seemed to dislike waiting in an empty office 
while the partners departed on mysterious errands 
basementwards. But the pair “carried on.” 

Eighteen months of this and Mr. Bailey secured a 
salaried job and retired to comparative affluence. The 
firm then changed its name to the Fuller Blue Print 
& Supply Company, and Mr. Fuller stocked a small line 
of drafting supplies. A few months more and the sur- 
viving partner actually found himself forced to seek 
larger quarters and he rented a three-room suite. 

With each succeeding year more stock was purchased 
and larger quarters rented until, in 1919, Mr. Fuller 
purchased the Peerless System Sales Company and re- 
christened it the Fuller-Peerless Company, adding of- 
fice supplies and equipment which “took” from the 
start to such an extent that the firm merged with the 
Modern System Sales Company in 1924 to become the 
Business Equipment Company, proud owners of a fran- 
chise to sell Leopold desks and the Art Metal line of 
steel files, desks and safes. Later another imposing 
array of notable office furniture was added in the shape 
of the Do/More Chair Company lines with instant suc- 
cess. 

Dark Days Gone 


The days of dingy offices and scanty meals were over 
for Mr. Fuller but he didn’t stop. Instead he added a 
fountain pen department, secured the Royal Type- 
writer agency and opened a typewriter service depart- 
ment. Another addition was the establishment of a 


complete photo-printing outfit in the blueprint depart- 
ment. 
Today the firm is still growing. 


Its policy of earnest, 
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DELIBERATION 


HAS PROVED 


ae 1 


Deliberation, even in early 
American days, brought results 
Apply this same principle to the 
ribbons and ¢ arbons you pure has 
and note the “difference 


the ( 








IL. you would like 
some tangible suggestions as to 
how to increase your ribbon and 
carbon business CALL ON 


COLUMBIA! 


Deep deliberation and 
investigation as to deal- 
ers’ requirements have 
enabled Columbia _ to 
develop a plan of dealer cooper- 
ation which is just as “‘different”’ 
and as effective as COLUMBIA 
»- RIBBONS and CARBONS 
Most of the leading station. 
ers are Columbia accounts. 
Columbia would like to show— 
and prove — this difference to 
others. 





COLUMBIA RIBBON & 
CARBON MBG. CO., Inc. 


Main Office and Factory 
Glen Cove, L. I. New York 


Export Department: 
305-313 East 45th St., New York 


COLUMBIA 


TYPEWRITER RIBBONS 
AND CARBON PAPERS 

















the most comfortable and attractive 


office chairs are UPHOLSTERED IN 
LEATHER... 


Those illustrated here are made of solid American Walnut, with 
seats equipped with six springs built on a steel frame. Dixie 
Vealskin and New Eagle grain leathers are used, also full top 
grain at slight additional cost. This style is available without arms 
in both leg and pedestal types. We make several other styles 
upholstered in leathee and an excellent commercial line for offices, 
banks, libraries, schools and public buildings. A few of them in 


your display will bring in some worthwhile extra business. Let us 
send you full details. 
JASPER CHAIR COMPANY 
JASPER INDIANA 







Chicago Representative: 
W. H. Brown, 
6708 Glenwood Ave. 
Tel. ROGers Park 3644 


No. 841 
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conscientious effort on behalf of its customers, and 
up-to-the-minute advertising methods have become a 
byword in Illinois. And, today, the one-time two-man 
drafting “company” with basement privileges, employs 
nineteen persons, seven of them salesmen. 
ee eee 
CAPITOL TYPEWRITER COMPANY MOVES 

The Capitol Typewriter Company, Oklahoma City, re- 
cently moved from 104 North Broadway to 26 North 
Robinson avenue where an enlarged repair department 
and much additional storage space has been obtained. 

The company formerly handled only typewriters, 
typewriter supplies and specialized in repair work. 
Since moving, however, the firm has added a complete 
line of office equipment, including furniture, steel filing 
cabinets, adding machines, mimeographs, electric fans 
and Kool-Kooshions. 

Miss Lea Wikoff, proprietor of the establishment, said 
that increasing business was chiefly responsible for 
the move. 

“Business has been increasing for several months,” 
she explained. “It necessitated larger quarters which 
the new location amply provides. We now have prac- 
tically double the floor space and also a full basement 
where the repair department will be housed.”—ATW 

> 
COWART JOINS REMINGTON RAND 

C. H. Cowart has joined the Birmingham, Ala., 
branch of Remington Rand, Inc., as district sales man- 
ager of the systems division. He succeeds H. B. 
Matheny who has been transferred to the Richmond 
district. Mr. Cowart, who has a wealth of experience 
in the office equipment field, has received scores of con- 
gratulatory messages on the occasion of his new ap- 
pointment.—_GHW 

i a 
WARSHAW EUROPE BOUND 


A. Warshaw, of the Warshaw Manufacturing Com- 
pany, Brooklyn, N. Y., and Mrs. Warshaw sailed for a 
two-months trip to Europe aboard the S. S. Normandie, 
July 10. Their destination, after reaching France, is 
Paris and from there they plan to go East through 
Switzerland and Italy, thence to England where they 
will spend some time before their departure August 28. 

iene 
COOK IS OKLAHOMA CITY VISITOR 

Robert L. Cook, stationery dealer, of Okmulgee, Okla., 
was a recent visitor in Oklahoma City where he called 
on a number of the industry members. For a con- 
siderable period of his stay, Mr. Cook was a guest of 
Frank M. Hughes, president of the Standard Office 
Supply Company, and president of the Oklahoma Sta- 
tioners Association —ATW 

i ae 
DAVIS JOINS FRIDEN STAFF 

W. P. Davis, well-known salesman in the Eastern 
states, has been appointed distributor for the Buffalo 
area by the Friden Calculating Machine Company, Inc., 
Oakland, Calif. Mr. Davis joins the Friden ranks with 
many years of experience in the calculator as well as 
other office equipment field. 

a 
HAINNING MOTORS THROUGH EAST 

B. A. Hainning, manager of the Detroit branch of 
the American Writing Machine Company, New York, 
motored through the East to New York recently where 
he spent some time at the home office. Mr. Hainning 
was accompanied by his daughter, Barbara, who was 
delighted with her first visit to Manhattan. 
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GET SUMMER ORDERS 


wih Cleangrip 


(Patent Applied for) 


Hot days, endless struggles with OLD STYLE Carbon Paper and 
Ribbons. Tired workers will welcome the practical and ex- 


Cures CARBON clusive CLEANGRIP features. 


PAPER Here is a carbon which actually makes the day’s work easier. 
CURL RESISTANT, it stays flat—easy to load into forms. It 
saves time and temper. PROCESSED ENDS insure a clean un- 
carbonized surface for handling—no soil to hands or work. 
REMEMBER, these are patented features exclusive in CLEAN- 
GRIP. 


Boon companions of CLEANGRIP—Stormtex Pure Silk Rib- 
bons—No. 411 for Heavy Duty requirements and No. 410 for 
TR aaeaes oy Correspondence work—both for the typist who wants SHARP- 
EST and CLEAREST impressions. 
Our Dealers Plan 


Manufactured Exclusively by 
means new business for YOU. 


Write promptly for samples, Hi. St. XNtiorms Company 


prices, territory, etc. Makers of “The Complete Line” of Carbon Papers and Typewriter Ribbons 
Dept. “O” 


361 Grand Avenue Brooklyn, XN. Y. 


PROCESSED EDGES CURL RESISTANT 


H.M.Storms Co 


THE PERFECT CAR&ON SHEET 














PEERLESS Steel Office Furniture 


Value without equal” 


The office equipment dealer who is interested in developing his 
steel filing cabinet volume, should check up on the PEERLESS line. 
Four grades, full 28 inches deep in five, four, three and two drawer 
heights include equipment for a wide range of demand. And we 
have recently produced a series of steel desks and tables of modern 
design including especial convenience features for executives, 
typists, ete. 


PEERLESS cabinets are made by veteran craftsmen. A firm, un- 
yielding frame keeps drawer openings square and prevents jam- 
ming. With the roller bearing drawer supports, it assures quick 
and easy movement, in and out. PEERLESS cabinets are strong 
and substantial, at the same time well within the popular price 
class. 


Now is the time to couple up with a young and growing company 
for your progress and profit this autumn and in the new year. Full 





Commercial 


Grade details and our catalog on request. 


PEERLESS STEEL EQUIPMENT CO. 
Hasbrook and Unruh Sits., Philadelphia. Pa. 
OFFICES 
Philadelphia New York Boston Les Angeles Baltimore 
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You can see for yourself! 
TRANSFILE enoum & 


looks like the durable filing unit it has proven to be. 
The attractive olive green finish of the steel drawer front 
and the entire outside of the case does the trick. 






LETTERS 


TRANSFILE with steel roller bearing drawer suspension 
is in a class by itself. Heavy loads only make the drawers 
work easier. And no screws, bolts nor tools are needed 
to set it up. 





Now is the time to prepare for the 
Fall. A good way to start is to get 
a sample TRANSFILE and put it 


thru the works. Do it now! 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET, NEW YORK, N. Y. 
eB 






DE LUXE 
TRANSFILE 











“Little Dandy” Stands save 
much effort and speed the 
office work ... they last a 
lifetime and are wholly 
dependable. That’s why 
people want them and 
why you can sell them! 


There are people in your city who don't know how con- 





No. 7800 


ower UAL «... 


furniture includes **Postur-Chair™ the most 

healthful. comfortable and fatigue reducing 

chair—**Economy”™” Typewriter Stands, the 

No. 5056 file stool, the 70-70 roll top type- 

writer desk, vault trucks, cafeteria chairs 

useful merchandise. and tables, etc.—a popular priced, quality 
line. 


The Toledo Metal Furniture Company 
1580 Hastings St. Toledo, Ohio 


venient and economical “Litthe Dandy” stands are. They 
don't know how easily heavy typewriters, adding ma- 
chines, directories, ete. can be used on them and moved 
from one desk to another. They don't know how care- 
fully the finish is put on, or what lifetime durability is 


built into the cold rolled steel construction. 





Why not order some “Litthe Dandies” for display and 


prompt delivery. You will find them most profitable and 
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PASSED AWAY 


W. H. BEARDSLEY 


William H. Beardsley, dean of typewriter salesmen, 
connected with the office equipment industry since 
1883, died at the Nassau County sanitarium last July 
6, one day after his seventy-fourth birthday. The end 
came after an illness of more than two and one-half 
years. 

While not totally unexpected, the passing of Mr. 
Beardsley came as a great shock to his hundreds of 
friends in every section of the country—men who 
had known him through dark days and fair; who, 
when too despondent to “carry on,” had listened to one 
of his stories or “early day” reminiscences, and gone 
out afresh to tackle their business problems. 

Mr. Beardsley was born July 5, 1861, at Phoenix, 
N. Y., and, as he often said, “barely escaped the child- 
hood misfortune of a birthday on a great national hol- 
iday.” He received the usual schooling of the youth 
of his day and, armed with nothing but his determina- 
tion and very little capital, entered the typewriter busi- 
ness on April 1, 1883. 





The Late W. H. Beardsley 








For five years he was agent for the Caligraph at 
Stillwater, Minn. Then he went to the American Writ- 
ing Machine Company, Cincinnati, Ohio, remaining 
with that firm for nineteen years first at Stillwater, 
next at Cincinnati and then St. Louis and New York. 
In the next decade he spent two years as manager of 
the St. Louis branch of the Underwood Typewriter Com- 
pany, four years as manager of the Oliver Typewriter 
Company’s branch at St. Louis, and a few months with 
the Monarch Company of New York. Then he formed 
a connection with the General Typewriter Exchange at 
New York. 

In February, 1929, after twenty-two years as man- 
ager, he was promoted to the post of president and 
general manager. 

Burial was in the Beardsley plot at Evergreen cem- 
etery, Brooklyn, N. Y. 

Mr. Beardsley is survived by six children, Charles M., 
Wallace B., and William H. Beardsley, Jr.; Mrs. Mar- 
jory Joyce, Mrs. William Thoman and Mrs. Samuel 
Pine. 


Y Y 
boa me 
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FRED C. ZIEGLER 


Fred C. Ziegler, retired stationer of Cincinnati, passed 
away June 23 at his home, 2923 Graselli avenue, West- 
wood, Cincinnati, Ohio. He had a long business career 
in the stationery field, and had been an officer of the 
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“STANDARDIZE” 
ON 
¢CEN-TR-KOTED 


CARBON PAPER, TOGETHER 


WITH THE PERFECTED 
CEN-TR-KOTED BACKING SHEET! 


Always Assures Clean, Perfectly 
Duplicated Carbon Copies 


* 


Unprecedented Attainment! 


Our New, Improved Two- 
Color Ribbon Attains 
Durability and Lasting 
Brilliance Heretofore 
Unknown! 


GRAND PRIZE 


CARBONS AND RIBBONS 


PACIFIC CARBON AND 
RIBBON MFG. CO. 


HEAD OFFICE AND FACTORY: 
1451 Harrison St., San Francisco, Calif. 





%& SEND FOR HELPFUL BOOKLET 


Write Now for Your Copy of 
CARBON PAPER FACTS! 


This interesting booklet will help to increase your 
sales! Gives important information about manufac- 
ture and use of carbon paper and typewriter ribbons. 
Free—yours simply upon request! 
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MIAMI 


BRAND 
SUPPLIES 








Folders 


Letter Size, medium and heavy weight; 
Cap Size in heavy weight only. All 
tab arrangements. Good sulphite stock. 


Vertical Guides 


Gray .025 Pressboard, 25-division only. 
plain or celluloided tabs, letter and cap 
sizes. 


Card Guides 


Sizes 3x5, 4x6 and 5x8, blank tabs or 
printed 25 division A-Z only, plain 
or celluloided. Buff, Blue or Salmon. 


a 
Wabash No. 2 Grade 


Unsurpassed Quality 
Competitively Priced 


If you haven’t our Current Price List 
Mail Coupon Below 





(Che Wabash Cabinet Co. 


Wabash~Indiana. 











The Wabash Cabinet Co., Wabash, Ind. 
Please send us a copy of your NEW PRICE LIST with NEW 
TERMS and NEW DISCOUNTS. 


Name a 


Address a 
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Market Building & Saving Company many years. Mr. 
Ziegler was seventy-six years old. 

Mr. Ziegler was connected with the Alfred Warren 
Book store sixty years, and was with the Webb Station- 
ery & Printing Company until 1923. That year he be- 
came head of Ziegler, Redeker & Dick, Inc., with which 
organization he continued until his retirement. 

Surviving are his widow, Mrs. Elizabeth Warren Zieg- 
ler; four sons—A. Warren Ziegler, Alfred F. Ziegler, 
Howard E. Ziegler and Fred W. Ziegler; one sister, Mrs. 
Elizabeth Dickmeier. 

Funeral services were held at the First English Luth- 
eran Church; interment was at Spring Grove cemetery. 
CONRAD FILGES 

Conrad Filges, a leader in German office equipment 
circles, passed away June 29, after a life of constructive 
energy in his chosen field. He had an extraordinary 
following, and devoted his energies to the upbuilding 
of the Adler typewriter. 

Mr. Filges was born at Frankfurt a. Main in 1877. 
In 1900 he joined the typewriter department of the 
Adlerwerke, Frankfurt. He remained faithful to this 
industry until his passing. A pioneer in the true sense 





Ss 


The Late Conrad Filges 


of the word, he brought to the young typewriter busi- 
ness of Germany a dynamic force which was largely 
responsible for the upbuilding of the German type- 
writer industry, and an inspiration for further advance. 

In 1902 his company transferred him to the Berlin 
affiliate. 

Mr. Filges was active in association matters, and was 
one of the founders of the German Trade Association 
for the Office Industry. 

Our brief sketch of Mr. Filges was abstracted from 
Biiro-Bedarf Rundschau. 

F. H. SHINN 

Frank H. Shinn, owner and manager of the F. H. 
Shinn Company, Davenport, Iowa, for the past thirty- 
four years, died last May 24 from heart trouble follow- 
ing a lingering illness. 

Mr. Shinn was active in the office supply business 
over a long period of time and it was one of his boasts 
that his firm maintained the same name and telephone 
number for more than thirty-two years. He was the 
inventor and manufacturer of the Shinn Slipsheeter 
for the Mimeograph and was active in its promotion 
and sale up to the time of his illness. 

Mr. Shinn is survived by a son, John H. Shinn, who 
is carrying on the business founded by his father. 

LEON H. CLARK 

Leon H. Clark, founder and vice-president of The 

Sikes Company, formerly of Philadelphia, and now 
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FS, ‘Dy Let us cooperate in developing this 
7 ’ 


FR MARKET of MILLIONS 


We can be of definite assistance with special sales plans and 
advertising suggestions and material of proven worth. Stebco 
merchandising service should help you increase your carry- 
ing case department, just as it has done for Stebco dealers 
everywhere. You are entitled to this service—and we're 
i happy to provide it, for our mutual benefit. 


r 

















| of Students’ Carrying Cases Is Complete 

Ss Briefcases, Ring Binders and Envelopes, especially designed for 
school use. A type for every need. High quality, fine appearance 
and low priced to insure quick sales and give lasting satisfaction. 
Stebcos are business builders—the ideal line for establishing your 
leadership as carrying case headquarters in your community. There’s 
no better or more profitable line in existence. So why not begin at 
once—order a few numbers and watch results. 


Our catalog offers sales opportunities—send for it. 


Stein Bros. Mfg. Co., Ine. es. 


564 a. P <« § “*hicag line at Pennsylvania 
> W Adam: St. Chic ago Hotel, New York City, 
New York Sales Rooms, Empire State Building, Mr. E. R. Manning in charge August 19-23. 
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60 years of 
Desk Building 


This extended, continuous operation 
proves the genuine quality and popu- 
larity of the Jasper Desk Co. fur- 
niture. Sturdy construction, attrac- 
tive appearance and features of mod- 
ern convenience are combined in_ all tunity in this line will convince you 
our products. of the advisability of putting it in on 

Office Furniture Dealers: A com- a regular basis. For details and 
parison of the value and sales oppor- _ illustrations, see our catalog No. 421, 






















No. 578 Secretarial Desk, a popular 
commercial design in full quartered 
oak or in walnut and mahogany fin- 
ishes. Measures 60x34 inches, 30% 
inches high. Typewriter compart- 
ment is placed in right or left pedestal 
as per your order. 







New York Warehouse: 


Chicago Representative: Witten, JASPER DESK COMPANY, Jasper, Indiana 


6708 Glenwood Ave., Tel. ROGers Park 3644 
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DESK COMPANY 


JASPER, INDIANA 
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INDIANA 


Teacher’s Desk No. 640 
30x54 


For the past thirty years we have success 
fully manufactured a very complete line of 
teacher’s and school desks, tables and special 
furniture and are today regarded as leaders 
in this field. 


We have equipped some of the largest 
schools in all sections of the country to the 
entire satisfaction of the respective School 
Boards and Architects. 














desired, we will gladly give you our quota 
tion upon request. 

We are working in conjunction with the 
New Indiana Chair Company, which enables 


us to make up complete car shipments, 


If your trade requires any item not shown giving the dealer the advantage in the sav- 
in our catalog or if any special features are ing of freight. 










NEW INDIANA 











Fine Office Chairs 


A design popular among business men 
everywhere, solidly constructed and 
moderately priced. To office furniture 
dealers everywhere, we suggest a dis- 
play of this extra value chair. When- 
ever office chairs are to be purchased, 
this number has more than an even 
chance of selection. May be pooled 
with your shipment of Indiana Desks. 
Catalog and details on request. 


New 


Chair 


No. 50! 


Indiana 


Company 


JASPER 
INDIANA 


BANK OF ENGLAND 





Roll up profits with 


FAULTLESS 
CASTERS 


In Thousands of Offices, Old 
Style Casters Are Being Re- 
placed with These Easy 


Rolling Marvels 


Office equipment dealers who are not cashing in on this 
popular caster are missing a sure bet passing up profit- 
able business. For surveys show that the great majority 
of offices today are equipped with obsolete or worn out 
casters. 

Faultless Casters, with their double row of ball bearings, 
are made to order for this tremendous replacement 
market. Free rolling . . . easy swiveling . . . and mod- 
erately priced, Faultless Casters sell wherever demon- 
strated, 

An attractive new package, illustrated with the caster 
contained in it, lends itself to colorful, impressive window 
or counter display. 


FAULTLESS CHAIR GLIDES 


Here's a glide that 
will outwear the fur- 
mniture. Made of 
hardened steel with 
live rubber insulation 
to protect from jars 
and vibration. At- 
tached in a moment. 


Send for Catalog and 
Complete Informa- 
tion 


LTLESS CASTER CORPORATION 


Evansville, Indiana 
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manufacturing at Buffalo, N. Y., passed away July 14. 
He was a member of the Masonic order, and of the 
Manufacturers club. 

Surviving are his widow, Mrs. Catharine Clark, and 
two daughters, Mrs. Joseph B. Blakispon, Bowling 
Green, Meridia, and Mrs. Edna Raiguel, Atlantic City. 
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GASTON RAVISSE 


The June number of L’Organisation-Mon Bureau, 
Paris, announces with deep regret and fine tribute to 
his achievements, the death of Mr. Gaston Ravisse, 
founder and former director of Mon Bureau and also 
director of Methodes, at his home in Paris on June 25. 

Mr. Ravisse was born in Calais in 1877. He started 
his career as a lawyer, but having some trouble with 
his eyes, was compelled to give up the practice of law. 
The sea air of Calais being unfavorable to his health, 





The Late Gaston Ravisse 


(From an old photograph) 

Mr. Ravisse went to Paris in 1903. There he is re- 
ported to have met an acquaintance who had just 
returned from the United States greatly impressed 
with his observations of new office systems, machines 
and better methods and office furniture which were 
affording increased facility. Mr. Ravisse sensed the 
importance of the new ideas and became an enthusi- 
astic advocate of their advancement in France. 

With his brother, Maurice, Mr. Ravisse entered the 
office equipment field with a little publication he 
named Mon Bureau. The initial number contained 
eight pages, the contents being devoted to office ma- 
chines and systems. From this small start, the journal 
grew rapidly to its important position in the field. 

Mr. Ravisse promoted and helped to form the asso- 
ciation which was later to develop into Chambre syn- 
dicale de l’Organisation Commerciale, for which he was 
long secretary-general and the dominating spirit. He 
was also the active promoter of several expositions con- 
ducted by “l’Organisation.”’ 

At the end of the war during which Mr. Ravisse 
served as an officer in the Auto Service at the front, he 
returned to his old work with enthusiasm for the 
further improvements and development in his chosen 
field. As a result of new conditions, Mr. Ravisse was 
later on under necessity of bringing other capital into 
the business, control of which passed into other hands. 


Y Y y 
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A. E. ASHBURNER 
A. E. Ashburner, former foreign sales manager for 
the American Multigraph Company, died July 3 at the 
Cleveland Emergency Clinic hosital following an ill- 
ness of more than three weeks. He was fifty-nine years 
of age. 
Mr. Ashburner was born in Philadelphia and was a 
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To men with a successful experience in the office 
appliance, or “system” field, this message will be 
extremely interesting. 


For 25 years the Standard Mailing Machines Company 
has been one of the largest and most successful manu- 
facturers and distributors of a complete line of mailing 
equipment. During the past five years we have 
developed a complete line of duplicating equipment 
including Rotary, Portable and Junior models of Gelatin 
Duplicators, and the now famous Standard New Process 
Duplicators. All these machines have proved 
outstanding successes in the office appliance field, with 
profitable repeat supply business. 


@ Standard Rotary Duplicator—first to apply 
rotary operation to the gelatin method. 


@ Standard New Process Duplicator—pioneered 
duplicating ‘direct from the original.’ 


@ Hundreds of 'system” installations of Standard 
equipment, from coast-to-coast. 


Due to this continued expansion of our line, our 
business has increased steadily. Last year was the 
biggest in our history and this year our sales volume 
has increased 40% over last year. Now we have several 
attractive openings in our Sales Organization for 
positions as District Agents in some cities and Sales- 


men in established agencies in other cities. 


This is an opportunity for a permanent connection in a 
rapidly growing organization for capable, well-qualified 
representatives. Write fully, giving sales experience, 
present connection, reason for change, education, age 
and address. 


Handard 


MAILING MACHINES CO. 


REVERE BOULEVARD EVERETT MASS 
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TAKE THE ““WASTE” 
OUT OF 


WADTE 
BADKE| 


SELLING 


i Handling several lines of baskets means 
tying up your money, boosting your inventory 


WASTE. 


Stocking incomplete lines means losing sales 


WASTE. 


Saddling yourself with slow-moving lines 
means giving away profitable space in your 


store WASTE. 


Selling inferior baskets means dissatisfied 
customers, fewer repeat sales —WASTE. 


Canco takes the waste out of waste basket 
selling—offers you a fast moving, profitable 
line. Complete, for every type of customer. 
Styled for every type of market— institution, 
office, home. Canco baskets will lower your 
inventory, increase your turnover, show you 


steadier profit. 


Canco baskets are metal, fireproof, durable. 
Handsomely lithographed in oak, mahogany, 
and walnut finishes, as well as green and white. 


They are priced to today’s needs; they are 
staunchly built by a company famous for 
metal work. We urge you to get the facts. 


Galvanized Ware Department 


AMERICAN CAN COMPANY 
City Park Avenue and Hamilton St. 


TOLEDO, OHIO 
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graduate of the University of Pennsylvania, later be- 
coming affiliated with an economic library in Phila- 
delphia which specialized in foreign trade subjects. 

For more than twenty years Mr. Ashburner centered 
his efforts on successfully building up the export busi- 
ness of the American Multigraph Company. He ended 
his long service with the firm when he retired in 1931, 
at the time the company merged with the Addresso- 


| 
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The Late A. E. Ashburner 


| graph-Multigraph Corporation. His retirement from 
the business world was considered a great loss by his 
many friends who had become attached to him through 
his genial personality. 

Funeral services were held at Hudson, Ohio, the 
home of Mr. Ashburner, who is survived by a son and 
a daughter, James E. Ashburner, of New York, and Mrs. 
Helen A. Howell, Majorca, Balearic Isles—-AED 

Sccenetiiiediaee 
INDIANAPOLIS BUYS CHECK MACHINES 


As a means of speeding up the weekly task of writing 
and signing municipal checks, the City of Indianapolis 
recently purchased a check-writing machine and a 
check-signing machine. Last year the city issued 114,- 
000 checks and they were all signed by hand. Only 
the city controller or his deputy can sign the checks 

|and it generally took two days a week to complete the 
task.—_EB 





> 


INTERNATIONAL O. A. ASSOCIATION HOLDS 
BRUSSELS MEETING 


The tenth annual meeting of the International Union 
of Office Appliance Trades Associations was held at the 
Hotel Metropole, Brussels, June 24, with President J. 
Adams Keene presiding and supported by R. Claesen, 
president of the Belgian Association. 

The proposed amendment to Rule Four of the asso- 
ciation laws, affecting the status of retiring officers and 
members of the Council, was discussed at length. It 
read as follows: 

“The retiring president and treasurer and all retiring 
members of the Council shall have the right during the 
period of one year succeeding their retirements to at- 
tend Council meetings, but they shall not have the 
right to vote.” 

Following a vote confirming the appointment of cor- 
responding members for Uruguay, South America, dis- 
cussions were held on matters of importance, including 
a system of clearing houses for international payments, 
the value of international debt collections and the elec- 
tion of French manufacturers as members. 

Another important step was the adoption of a rule 
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At No Extra Cost 
The New Executive Desk File 
With Tubular Edge Celluloid Tabs ...... 


The New Executive Desk File with celluloid tabs is very attractive 
in appearance, durably constructed and tabbed A to Z, 1 to 31, and 
Jan. to Dee. All pending matters neatly and compactly filed for in- 
stant reference on your desk. All celluloid tabs have the improved 














tubul: lge grip which insures great lurability, prevents w jote t tubul dge. It take 

. > . : 28 -ate ‘ ‘vents w;: ~ Vote the ar ong ak . 
ubular cage grip which ins 8 greater aura y, prevents warp the shocks, giving longer service. 
Your customers will appreciate this 


ing and presents a much ne ate r appearance, 
oby 10us advantage . 


QUALITY PARK ENVELOPE CO. 


11-116 Merchandise Mart Chicago, Illinois 

















OPERATING ROOD 








A 


UTILITY 
and STANDS 


RIBBONS 





DURABLE 
PRACTICAL 
PORTABLE 


OUR 1935 BOOKLET | tconomical 


An Aid to Greater Carbon Paper 

and Typewriter Ribbon Sales. Here's a popular all-pur- 
. pose utility stand for office 

We will be glad to mail a copy of this machines of all types. On rubber tired casters it rolls 

silently and effortless to any position. 


Sturdy steel construction, attractively finished wood veneer 
tops, equipped with or without handy side tables as de- 
THE BUCKEYE RIBBON & CARBON CO. sired. Two sizes—-1714" x14" and 24”x1714". All 
1458-1468 East 55th St., CLEVELAND, OHIO tondinnd Guteans. 

ASCO also makes steel typewriter tables solidly con- 
structed of heavy furniture steel. Order from the new 


ASCO catalog today. 


ART STEEL CO. Inc. 
300 E. 145th Street NEW YORK, N. Y. 






LEG CROSS BRACE 








RUBBER TIRE CASTERS 
ANDO HOLDERS 














booklet to all dealers interested in 
promoting greater sales for 1935. 
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“BIGGEST SCHOOL BUSINESS EVER’’ PREDICTED FOR FALI 


30,000,000 CHILDREN start to schoo! in September 


1 huge market for these inexpensive, com plete 
lobes Every child going to school would like to 


g 

d p ' 

wh ONE Make your store their Globe Headquarters. 
7 
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PREPARE NOW FOR GOOD GLOBE BUSINESS THIS FALI 


ASK US TO SEND OUR NEW CATALOGUE ILLUSTRATING 
OUR COMPLETE LINI ADDRESS DEPT. A-OA 


REPLOGLE GLOBES INC 
fe 4 4 BE.LE4 BE. 4s a . 


168 N. CLINTON SI CHICAGO 
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J. S.STAEDTLER, Inc. 


53-55 WORTH ST. 
NEW YORK CITY 
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WARSHAW FILING SUPPLIES 


You can give your customers more . 

for their money with WARSHAW INDEX CARDS 
supplies. We'll prove it to you if 

you'll just drop us a line for : 
samples. FOLDERS 


WARSHAW Folders are round ° 


cornered, of heavier stock for the PROTEX STICKONS 


same money and perfectly scored. ; 


WARSHAW Index Cards are = \4ENDING TAPE 


rotary cut on four sides, excellent 


stock, uniform ruling. Wrapped x 
in cellophane. A better product GUMMED INDEX 
for the same price. TABS 


Write us to-day. 


WARSHAW MFG. CO., Inc. 


ONE MAIN ST., BROOKLYN, N. Y. 





HARTER 


Posture Chairs 





Instant... Easy Adjustment... No Loose Nuts 
or Bolts ... Comfortable ... Durable. A model 
for every seated worker. 











WRITE FOR CATALOG—IT’S FREE 





THE HARTER CORPORATION 
STURGIS, MICHIGAN 
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whereby better means will be used to recover stolen of- 
fice machines, particularly typewriters. 

In this connection it was agreed that inasmuch as 
the majority of stolen typewriters are taken across the 
frontiers, a complete description of any stolen machine 
Shall be sent periodically to the International Union 
headquarters for distribution throughout Europe. 

The meeting was held at Brussels on the occasion of 
the International Brussels Exhibition. The numerous 
delegates, including many English and Americans, were 
guests at a lunch given at the Exhibition in their 
honor.—LR 

> 
GEORGE DAVIS, JR., WINS SCHOLARSHIP 

George P. Davis, secretary of the Bank and Office 
Stationery Company, Indianapolis, is congratulating 
his son, George P. Davis, Jr., fifteen-year-old high 
school student, who recently won a $2,000 scholarship at 
Staunton Military Academy offered by an Indianapolis 
newspaper. The award followed a mental test of more 
than 100 applicants.—EB 

— 
OAKVILLE’S NEW PRICE LIST OUT 

The Oakville Company has reduced its prices on sev- 
eral items of the Yellow Box line of paper fastening 
devices, the reduction becoming effective July 1. Deal- 
ers wishing copies of the new price lists may obtain 
them by writing to the Oakville Company, Division 
Scovill Manufacturing Company, Waterbury, Conn. 








WEDDINGS 


POOLE-TREVILLYAN 

Belated news of the wedding of Joseph Poole, Des 
Moines office supply salesman, and Mrs. Daisy Trevill- 
yan, of the same city, last April 22, was recently a pleas- 
ant surprise to many friends of the happy couple. 

The reason no news of the nuptials was revealed prior 
to this rather late date is explained in a letter to Office 
Appliances in which Mr. Poole says, in part: “We were 
married secretly April 22.” 

Mr. Poole has spent the past twenty years selling of- 
fice supplies and equipment and has been connected 
with some of the largest houses in the middle west. 
The couple lives at 730 Forty-fifth street, Des Moines, 
Iowa. 
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MASTER DWIGHT WALTER BRIGGS 

We have with us today, in fact have had for several 
days, Master Dwight Walter Briggs, a new five pound, 
four ounce son of Mr. and Mrs. Dwight N. Briggs of 
New York City. 

The new addition to the family arrived July 7 at the 
Utica Memorial hospital, Utica, N. Y. His arrival was 
a bit early but both mother and baby are doing quite 
well. 

Mr. Briggs is a well-known manufacturer’s repre- 
sentative and has spent many years in the office equip- 
ment field. Among the firms he represents is the Sun 
Rubber Company, Barberton, Ohio. 

_ i 
MASTER TRESSLER OF STOCKTON 

Mr. and Mrs. A. W. Tressler, Stockton, Calif., are 
mighty proud of a young chap born June 12, who isa 
bright lad. He will make his mark in the typewriter 
business. 











Going Strong! 


The new HOTCHKISS 5A—the only machine in existence that 
will use, without change of parts, any “standard” size staples with 
\4” legs and 4” crown from .019 gauge up to and including 
the 2C staple and drive same without clogging—is taking the 
industry by storm. (Remember that there are “off gauge” 
staples in the market called “standard” that will clog any ma- 
chine.) 

Until production can catch up the deliveries will be slow and 
it is absolutely essential that orders be filled in order of re- 
ceipt. Get yours in NOW! 


4 Some makers are seliing “off gauge” sta- 
Warning! >; . on 


ples so make sure the staples you buy 
and sell are “standard” size. If in doubt ask us. 


Genuine HOTCHKISS Staples are <<hiSt | |-POINTE> 
guaranteed standard and are now ee ——_— 


CHISEL POINTED. TRADE . saris 
THE HOTCHKISS SALES COMPANY 
NORWALK CONNECTICUT 


HOTCHKISS 


EQUIPMENT 


LOOSE 





Exclusive Agencies 


AVAILABLE 


We are seeking established dealers in un- 
assigned territory to act as exclusive dis- 
tributors of the Cesco Line. To such we 
have a most interesting proposition 
carrying full territory protection with 
an advantageous discount arrangement. 
Write for Catalog and details. 


THE C. E. SHEPPARD CO. 


4401-4429 (Gest) 


Twenty-First St. 


Long Island City 
New York 
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Low Price Sells It...... 
Strength and Utility Keep It Sold! 
HIGGINS’ VEGETABLE GLUE carries an immediate ap- 


peal to large buyers because of its extremely moderate 


price. As the strongest vegetable paste made, it has a 
multitude of uses in shipping room, office, school and 
home, sticking paper or cloth to paper, wood, glass or 
metal. Economically put up in hand:ome, easy to u:e cans 


of half pint, pint, quart and gallon sizes. 
CHAS. M. HIGGINS & CO., Inc., 271 Ninth St., Brooklyn, N. Y. 














¥ Check these points 
against any other 
Fountain Pen... 


at any price 


10 accurately Graded Re-New- 
Point styles. Replacement points, 
of the same style, are always 
exact duplicates. They're tailored 
to the line your customer likes. 


No point or feed repairs. You 
sell the Re-New-Point, the cus- 
tomer changes it himself. 


¥ Points instantly interchangeable 
in black or colored barrels, 
right at the sales counter. 


RE-NEW-POINTS 


25C each 


Ten Styles 
Accurately Graded 


éstertrvuR 


RE-NEW-POINT FOUNTAIN PENS 


Complete fountain Pen 


$1.00 and up 


(Prices slightly 
higher in Canada) 











86 Cooper Street Camden, N. J. 





HIGGINS VEGETABLE GLUE | 
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REMINGTON HONORS CARRAD ON RETIREMENT 

The retirement of R. H. Carrad after thirty-eight 
years of distinguished service with the Remington 
Typewriter Company, later Remington Rand, Inc., was 
marked by a dinner given recently in his honor at 
the Pre-Catelan restaurant in the Bois de Boulogne, 
Paris. 

At the conclusion of the dinner, at which several 
officials and colleagues of Mr. Carrad spoke at length 
upon his years of service, he was presented with a pair 
of solid silver candelabra as a token of the esteem of 
his fellow-workers. 

Mr. Carrad joined the Remington forces as a sales- 


Dinner Party Given in Paris to R. H. Carrad Upon His Retire- 
ment from Remington Rand, Inc. After Thirty-eight Years 
Service.—Left to right: R. C. McNab, manager, mechanical de- 
partment; J. Virely, manager, accounting machine department; 
H. G. Parker, sales manager for France, Library Bureau; A. G. 
Arthur, auditor, southwestern Europe; R. Kahn, Samas-Powers; 
E. Van Waesberghe, Smith-Premier, Dalton and Kardex dealer, 
France; F. J. Hull, managing director, India; Richard Drechsler. 
vice-president and general manager of the export group; R. H. 
Carrad, managing director, France and Algiers; S. D. Parker, 
managing director, Great Britain and Ireland; H. O. Salbach, 
special representative for Europe, Kardex; L. Goutal, Reming- 
ton sales manager, France; S. Mahlberg, sales manager for Por- 
tugal: H. Garigue, Remington sales manager, Paris; P. Homere, 
chief accountant, France. 


man in London, England, in 1897. Promotion was 
rapid and he was for a number of years manager of 
the Birmingham branch office before being appointed 
European traveler with headquarters at London. 

In 1913 he was made assistant to the European direc- 
tor, and one year later became general manager of 
Remington Company business in Germany where he 
was interned during the World War. 

At the conclusion of hostilities Mr. Carrad returned 
to his former position of assistant to the European 
director and, in 1921, was appointed European sales 
manager. Later he became supervising director for 
Great Britain, Western Europe and Northern Africa 
and in 1933 was named managing director for France 
and Algiers. 
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THE NEW await NO. 33 
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Height 26 in.; 
table top 17% 
in. by 14; shelf & 
12x14. Rubber 
tired casters on 
rear legs, rubber | 


Shipped K. D. in 
heavy fibre car- 
ton; shipping 
weight 16 to 18 
Ibs. Easily as- 
sembled in 5 
minutes. 


feet on front 
legs. 


A New 
Wood tops and Stand 
shelves In oak. at a 
fomans with binsh, Low 
green, brown or Price 


maroon “baked 
on” enanrel. 
Made of electric welded steel tubing, in design and construction 
similar to the thousands of Sherman Manson stands that have 
been in satisfactory service more than 25 years. In appearance 
and sturdiness without equal in its price class. Side members 
are welded, not merely bolted or secured with slip joints so com- 
monly used in inexpensive stands. 

Responsible dealers may order sample stand for exanrination 
with return privilege. 


Sherman-Manson Mig. Co. 
621-631 8S. Kolmar Ave. Chicago 











“KEILEAN” 


Unground Ball Bearings for the 
Metal Office Furniture Industry 
(U. B. Patent 1,782,623. Canadian Patent 324,059. Other patents pending.) 

All parts machined from bar stock and heat-treated, 
outer races are one piece and can be made in any 
desired shape. (No soft stampings used whatsoever.) 
For cradle slides our ball bearings and rivets are in one 
unit for quick assembly. 95% of filing cabinet drawer 
slides in United States and Canada operate on “Kilian” 


unground bearings. Samples made to your specifi- 
cations. 


Kilian Manufacturing Corporation 


107 North Franklin Street Syracuse, New York 








RESPIRATOR 


CHAIR CUSHION 















As there are two sides to every question there are also two 
sides to every seat cushion and in this case there is a great 
difference. 

This illustration represents the upper side of the Respirator 
Cushion. Note ventilating holes in top of cushion. These 
extend through cushion and connect with bell-shaped cups in 
the bottom. 


Now turn to next page and see illustration of bottom of cushion. 

















STENCILS OF CHARACTER 
by FAWN 


This is a stencil you can depend on to get 
you the order. Under the most rigid tests 
it comes out on top. Typewritten or on 
hand drawn work Fawn Stencils produce uni- 
form, effective, clean cut copies always. 


Non-Cellulose, strong silk-fibrous tissue un- 
affected by climatic conditions, in blue or 
white, Fawn Stencils are uniformly superior. 
Get some samples and put them on test 
with your tough accounts. 


FAWN BRANDS, LTD. 
1 West 34th St., New York City 


* Specializing in stencils, inks and all duplicating machine supplies. 
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Bottom of Respirator Cushion 
Showing Air Cups and 
Connecting Tubes 
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There are approximately 120 cups molded in bottom of Respirat- 
or Cushion and connecting these cups are tubes % in. in diame- 
ter extending from front to rear of cushion so that air is forced 
out and drawn om through cushion providing ventilation by 
respiration. 

Respirator Cushions are cool and comfortable. 

Covered with Mohair, Velour, Felt and Pantasote Leatherette. 
5 Sizes: Director, Executive, Accountant, Secretarial, Stool 


MANUFACTURED BY 


L. M. BICKETT COMP. ANY 


WATERTOWN, WIS., U. 8. 


PRONTO Storage File 











26 


oP 4 =e 


A BOX FOR 
EVERY 
PURPOSE 





STEEL FRONT, STEEL REINFORCED 
DRAWER Ano CASE 


The only corrugated collapsible storage file 
having these desirable features. 


ENTIRE OUT 


Which accounts for their unprecedented 
SIDE OF FILE popularity, where front-office file appear- 
FINISHED IN ance, strength, accessibility and stacking 


OLIVE GREEN 
IN THE LETTER 
AND LEGAL 
SIZES. 


qualities are appreciated at no more than 
storage-box prices. 


26 stock sizes for every filing purpose, 
retailing at 85c to $2.10. 


Write for Sample and Trade Discount 


PRONTO FILE CORP...636 Broadway, New York 
SALAS SS CY se Nh 
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TO HELP YOU TAP 
A READY MARKET... 


Il 





i 





Kneehole Desk 
Vo. 084,in Walnut 
with V Matched ~ 
Fronts and 


Metal Pulls 







This well-styled modern desk is representative of the 
extensive line of knechole and table desks offered by 
Imperial for the professional office, waiting room, 
shop and home. Impe prial’s complete range of book- 
cases in va as sizes and types provides the alert 
office furniture dealer with still another means of 
tapping a large, profitable market. If you do not 
have literature on Imperial office furniture, home 
desks and bookcases it will be gladly sent on request. 
Write today. 


IMPERIAL 








DESK COMPANY 


Evansville, Indiana 


CROWN 


Typewriter Ribbons and Carbon Papers 











Whether a consumer, a dealer or a dis- 
tributor, the Crown line should meet your 
every requirement. Its wide variety of 
weights and finishes of carbon and the ex- 
cellence of the fabric and inks, which readily 
adapt themselves to the various typewriter 
ribbon needs, enable you to provide and 
maintain satisfactory service. 


Write today for full details covering our 
profit-yielding proposition. 


The Crown Ribbon & Carbon Mfg. Co. 
782-790 St. Paul St. ROCHESTER, N. Y. 


Good Impressions for More Than a Quarter Century 
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HONOR CARL SCHLUNS UPON RETIREMENT 


Business friends, veteran workers and government 
officials of Germany gathered last June 28 to pay 
tribute to Carl Schliins, one of the outstanding per- 
sonages in the office machinery field, in an impressive 
ceremony held upon his retirement as director and 
manager of the Mercedes Biiromaschinen-Werke, Zella- 
Mehlis, Thuringen. 

During the ceremony Mr. Schliins was presented with 
a testimonial by his associates and workers who had 





Carl Schliins 
shared with him the development of the business. The 


Minister-President of Thiringia was represented by 
his personal deputy who bore the greetings of his chief. 


Several speakers addressed the assembled workers | 


and officials, each of them stressing Mr. Schliins’ in- 
valuable service to his company during his years of 
outstanding achievement. Towards the end of the 
affair a copy of a biography entitled “Carl Schliins, an 
Ideal,” which was brought out by Mercedes-Werke, was 
given to every person present. 

The ceremonies ended in the evening with a torch- 
light procession. 

ee Sea 

COOLEY COVERS SOUTH FOR BATES COMPANY 

Parle Cooley, well-known figure among travelers, has 
become a member of the sales family of the Bates 
Manufacturing Company, Orange, N. J. Mr. Cooley will 
cover the deep Southern territory after establishing 





Parle Cooley 


headquarters in New Orleans. He succeeds Alexander 
Scharpenack who lives in Harrisburg and has been ap- 
pointed to represent the Bates Company lines in Penn- 
sylvania, Virginia, West Virginia, Maryland, Kentucky 
and Tennessee. 
—>—— 
THOMAS NOW SOLE OWNER OF DURHAM, N. C., 
BOOK STORE 


W. G. Thomas, for more than twenty years in the 
stationery and office equipment business, has pur- 








STURGIS 


POSTURE CHAIRS 


Easy 
Quick 
Adjustments 


A complete and out- 
standing line of pop- 
ular metal posture 
chairs sold through 
office furniture deal- 
ers. 


Write for 
Particulars 


No. 545-DS bad 





This new chair has a different, sensible, roomy, comfortable 
seat, size 14 x 16 inches. Back support adjustable up and 
down, forward and backward in one operation. Upholstered 
in genuine leather. Hard rubber casters. 


STURGIS POSTURE CHAIR CO. 








STURGIS, MICH. 











IF IT’S NOT IN YOUR STOCK 
DRAW ON OURS 


NOW! 


The New 
COMPO 


Stapler that uses 
Light or Heavy 
Standard Staples 
without any ad- 
justment or change of parts is in 


NEW YORK STOCK 


For immediate shipment to dealers in Eastern 
States North of North Carolina. 
. > ’ 


Other COMPO Products and Steel Files and 
Filing Supplies by 


BROWNE-MORSE 


Are also stocked here for your convenience. 




























CAL CAMERON 
140 MAIDEN LANE 
NEW YORK, N. Y. 
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Segal FFICE AND SCHOOI 
; AUDIT REPORTS 

—. SALES CATALOGS, « 
CANARY i “ = . - 
GRAY SS Soe os 
GREED A, PATENT . 
PINI ( NO. 1917568 — 
—" ! THE BARKLEY FASTENER 
2 ) 
BLACI UICKEST AND EASIEST APPLIED 


FASTENER ON THE MARKET 


| Cc. L. BARKLEY & CO. 


MANUFACTURERS — FILING SUPPLIES 
517 S. JEFFERSON ST., CHICAGO 


ii SEND FOR COLOR SAMPLE CATALOG 
1 
| 














A Posture CHAIR 


that LOOKS GOOD 
and ix COMFORTABLE 


A posture typewriter chair 
that executives welcome be- 
cause it allows the greatest 
efficiency and comfort to operators 
without making any sacrifice in its ap 
peerance. Now equipped with ball- 
bearing swivel iron at no extra cost... . 
@ tested design of finest craftsmanship 
and materials. That this ‘Boling’ Chair 
is retained in the popular price class is 
4 tribute to our 40 years of chair build 
ing, plus the finest of modern equip 
ment. Write for catalog on Boling 
Office Chairs 

















No. 8204 

Quartered Ook 
No. 8214 

Pecan, Walnut 
No. 8294 

Pecan, Mahogany 
No. 8234 


Stee! Green Oak 





ENDING any 
OW “uy “Harp 


NORTH CAROLINA 





SILER CITY 
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chased the Thomas-Quickel Company, Durham, N. C., 
and is now open for business under the name of the 
Thomas Book Store, Inc. 

The change of ownership went through in record 
time, according to Miss Mary Gunter, secretary of the 
company, who said the sale was held June 17, was con- 
firmed on the evening of that date and the new com- 
pany in command the following day. No changes were 
made in the personnel. 





The Wood- 
stock Agency at Trichur, British East Indies, re- 
cently rented the elephant pictured above and 
with the help of a couple of mahouts advertised 
the Woodstock typewriter throughout the com- 


An Unusual Method of Advertising. 


munity. One mahout led the elephant through 
the streets and the other sat on top and held the 
sign board picturing a young lady using a Wood- 
stock machine. 
a Sa 
STEIN BROS. EXHIBITION IN NEW YORK 


An exhibition and special display of the complete 
lines of Stebco briefcases, portfolios and other leather 
articles manufactured by the Stein Bros. Manufactur- 
ing Company, Inc., 564 West Adams street, Chicago, 
will be held in New York beginning August 19. 

The exhibition, slated to last five days, will be held in 
the Pennsylvania hotel to make attendance of dealers 
and others interested in the display as easy as possible. 
The display will be laid out in such a manner as to 
stress its educational value in presenting the latest de- 
velopments in carrying case design and construction. 

For a considerable period the company has turned its 
attention to various arrangements of pockets, disap- 
pearing handles, zipper improvements, ring binder 
combinations and increased quality of materials at 
lower prices with the end in view of displaying the lat- 
est creations at the forthcoming exhibition. E.R. Man- 
ning, manager of the New York sales office, will be in 
charge of the display. Leo Stein, president of the com- 
pany, will be in attendance. 

oo - 
MARTIN OPENS IN CHICAGO 


Carrying a complete line of Marco stencils, inks, Hek- 
tograph carbons and other duplicator supplies, the D. J. 
Martin Company has recently opened an up-to-date 
place of business at 453 West Erie street, Chicago. 
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Lend an Ear 4, ea 
To This! ks y) 


From a Dealer who has sold 1,584 Markwell 
“RX” Fasteners so far this year: 


"Your 1936 Model 'RX' TRIPLE-—DUTY 
Fasteners are dandy. Please rush 
balance of last order and send 288 
more. 

We show this combination Stapler 
and Tacker to everyone. All our 
new men carry it with them. 

The sale of 'RB2' and 'RTP' 
Fasteners has not been affected by 
our sales of 'RX' Fasteners. 

When we tell our customers that 
this combination Stapler, Pinner 
and Tacker, with 1,000 staples, 
sells for only $2.10, it's a sale 
9 out of 10 times." 

Markwell PATENTED Staples 

and Stapling Machines sold only under 

our unique plan of Controlled Distribution. 





Inquiries solicited from Select Dealers. 


MARKWELL MFG. CO., INC. 
200 HUDSON ST. NEW YORK, N. Y. 











ELIMINATES POSTAGE WASTE 


Improved 
Triner No. 9-T 
meets postal 
tolerance of 
ONLY FIVE 
GRAINS 








Increased 
Markets 





Capacity 
9 oz. x Ig oz. 


Never before were the post-office requirements so exact- 
ing. With a tolerance of only five grains now permitted 
many business concerns are wasting money in over-post- 
age because ordinary scales cannot indicate a five-grain 
variation and thousands of scales now in use are inade- 
quate. Your market for Triners is thereby greatly in- 
creased. 


Triner refinements make this close-weighing accuracy 
possible. Permanent balance, special alloyed steel pivots, 
perfect alignment and operation of moving parts, to- 
gether with sturdy, high-grade construction, insure de- 
pendable and lasting service. Capacities nine ounces to 
four pounds in various models, with computing charts 
on those of one pound and over. 


Send for detailed description and prices 


TRINER SCALE & MFG. CO. 


2714 W. 2ist Street Chicago, Hlinois 

















Be Sure to Welcome 
the Autopoint Salesman 


He Has the Most Unique Plan 
and Deal to Offer to You in 
Mechanical Pencil History! 


It will help you sell more mechanical 
pencils than you have ever sold before 


AUTOPOINT COMPANY 
1801 Foster Ave. Chicago, Ill. 


Better Pencil 





STATIONERS / 175 vote 
LINE... EXCLUSIVELY! 


“STEEL-STRONG’ PRODUCTS ARE SOL. 
TAIROUGH DEALERS ONLY 


Accounts in your territory are your accounts. 
You control them—earn and get full com- 
missions. We have no salesmen to pirate your 
customers and cash in on your missionary work. 
No competitor gives you that protection and that 
is why Steel-Strong franchises are valuable . . . 
secure . . . with the guaranty of Members of The 
Nat’! Ass’n of Stationers. 

Steel-Strong Products include Coin Wrappers, 
Bill Straps, in Trays, Tray Pans, Coin Bags, 
Currency Cabinets, etc. ...and each product 
has been developed to the highest efficiency. 
Write for liberal discounts and sales helps. 


THE C. L. DOWNEY CO., Cincinnati, Ohio 











STEEL-STRONG * PRODUCTS 





THE C.L.DOWNEY CO. cine 
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PROGRESS 


ADDING 
MACHINE 


ROLLS 


Are SUPERIOR moderately priced rolls—made from 
bright white paper—strong—lintless—tightly wound— 
full footage—feed perfectly in any machine, and give 
clear sharp impressions. 

The PROGRESS self-display will sell more rolls for 
you. Write for advertising pieces, sample strips and 
information pertaining to this line and 

OTHER ROLL SPECIALTIES, PROGRESS Cash 
Register Rolls, Telautograph Rolls, Teletype Rolls, 
Mailer Rolls. 

Ask about the new VAN BUREN Adding Machine 
Roll—just created to meet the demand for a good 
quality, low priced roll. 


Bradner Smith & Company 


333 So. Desplaines St. Chicago, Illinois 








A COMPLETE LINE 
Correct in Design 
Honestly Built 
At the Right Price 





Glad to send catalog 





Jasper Seating Co. 


JASPER, INDIANA 


NEW YORK: 
Office Furniture Warehouse 
573 Broadway 


CHICAGO: L. H. Farber 
529 S. Wabash Ave. 
Telephone WEBster 3217 

















DoppCrafit Brief 
& Zipper Cases 


FOR 


SCHOOL OPENING 





We make a full line in all leathers 
Nowadays students demand leather carrying cases. They com- 
prise a very large market. But they are particular. Each 
design must meet a specific meed. And the quality must be 
excellent—school cases receive hard use. Here is profitable 
business for DoppCraft dealers. An adequate range of de- 
signs, low prices and high quality are reflected in increased 
sales. 


We'll gladly send our catalog 
CHARLES DOPPELT & COMPANY 


A Few Reasons Why 





SPEED-O-PRINT DEALERS 











412 Orleans St., Chicago, Ill. 
LL RR TS 





are reporting large increases in sales 
of duplicators and supplies: 


No Price Competition 
Minimum Sales Resistance 
Easy, Quick Sales, because 


99% 
the retail price is the world’s 


lowest price for a full sized (takes a post card to 
legal size paper) ROTARY STENCIL DUPLICATOR. 


Speed-O-Print is fully guaranteed in every respect. 


Write in today for low dealer's price, samples of 
work and facts why a Speed-O-Print dealership is 
valuable and profitable. 


SPEED-O-PRINT CORPORATION 


180 W. Washington St., Chicago, Ill. 
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BUSINESS OPPORTUNITIES. 





Important to Manufacturers 


received direct from readers of OFFICE 
business opportunities 


The following detailed inquiries 
APPLIANCES, are tangible 


Catalogues for Live Illinois Dealer.—The Johnson Typewriter Company, 
South Main street, Princeton, lll., “Everything for the Office,’ requests 
catalogues in duplicate for its files. The company is an authorized dis 
tributor for the L. C. Smith & Corona Typewriters, Inc., The Shaw 
Walker Company and the Wilson-Jones Company 

Equipment and Supplies for Syracuse Dealer.—The Syracuse 
Machine Exchange, 232 Harrison street, Syracuse, N. Y., 
ceive offers from manufacturers of office equipment and supplies 
address mailings for the attention of Raymond P. Lynch, manager 

Commercial Stationery and Paper Products Distribution..-The Marvin 
Envelope & Paper Company, 439-45 South Clark street, Chicago, Ill., 


Adding 
wishes to re 
Please 


offers its services as Chicago representative of manufacturers of com 
mercial stationery items and paper products 
Danish Distributor Seeks Office Appliance Lines..-Mr. Paul 0. Murer, 


informs us that he wishes to get in touch with manu 
work in Scandinavia on a commission basis. Al 
is not known to us, we feel that he can fur 


Odense, Denmark, 
facturers desiring to 
though his business history 
nish satisfactory references 

Lines Sought for National Distribution.-The Ideal L. T. Company, 420 
North Clark street, Chicago, Ill., seeks additional products to sell to com- 
mercial stationers and commercial furniture dealers. Will buy all or part 


f output. Will job or sell on commission arrangement. Established in 
1926. Rated by credit agencies. Reports over 1,600 customers through- 


out the United States, and complete coverage of United States by sales- 
men and direct mail. In addition to handling the line manufactured, the 
company also sells Kelly-Springfield and Dunlop Tire & Rubber Company 
Stationery items 

Maine Dealer Expanding Lines.—The Martin Typewriter Company, 112 
Exchange street, Portland, Maine, commercial stationery and also han- 
dling office furniture, is open for additional lines of office equipment 
ind supplies Please address correspondence for the attention of L. L 


Martin, president 

Manufacturer Representation on Pacific Coast.—Kenneth T. Sprague, 
4176 Fourth avenue, Los Angeles, Calif., wishes to hear from manufac 
turers of furniture, supplies and accessories to be sold to the trade in 
the Pacific Coast states His experience includes five years with the 
Los Angeles Desk Company, two years with Barker Brothers, and seven 
years with Library Bureau and Remington Rand Inc. He is now selling 


a filing supply line to dealers in the west, and wishes to add filing cab- 
inets, desks, chairs, pads, lamps, visible equipment, and perhaps sta- 
tionery lines He is trained in sales promotion, and can give sales and 
product educational talks to dealers and their salesmen. References are 
his former employers and the secretary of the Office Equipment Associa- 
tion of Los Angeles 


Office Specialities for Carbon and Ribbon House.—The Carbon & Rib- 
bon Company, Steiner building, Birmingham, Ala., wishes to take on 
specialty lines which will fit in with the sale of ribbons and carbons 
The company covers the city of Birmingham thoroughly, and wishes to 
widen its field. The company is a distributor for the Neidich Process 
Company. Please address inquiries for the attention of Mr. Arthur S 


Steiner 

Sales Promotion Facilities for Spain.—-Mr. Tomas Zaragoza, San Pablo 
No. 62, Salamanca, Spain, plans to establish a consulting bureau which 
will contact prospective customers, distribute samples (within limits) and 
conduct a direct mail advertising campaign covering the Iberian Peninsula 


He will be amenable to any plan of control desired by American manu- 
facturers interested in using his services. Mr. Zaragoza’s experience in- 


cludes handling the advertising of the Spanish branch of the International 
Harvester Company, Chicago, Ill., as well as for the Spanish branch of 
Messrs. W. & T. Avery, Ltd., Birmingham, England. He was also in the 
commercial department of the old agents in Spain for the Miehle Printing 
Press Company, Chicago, and offers other references 

Sales Service for South America.—Mr. Manuel Valladares, who calls 
on Stationers, paper box manufacturers and printers in all countries of 
South America, West Indies—and occasionally Central America—wishes 
to take on lines that can be sold to his established trade. He has covered 
the territory several years Mr. Valladares has gone to Mexico City, 
where he will begin his annual trip. Communications will reach him at 
80 Duane street, New York, N. ¥ Letters received after his departure 
will be forwarded from that address 

Steubenville House to Add Commercial Stationery.—-The Borden Office 
Equipment Company will add a line of commercial stationery about Sep- 
tember 1 Manufacturers are invited to send catalogues and price lists, 
marked for the attention of George B. Borden, Steubenville, Ohio 
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Chicago, Il!.—_-The G. J. Aigner Company has added two new traveling 
salesmen——-Robert E. Beekman, 14237 Garfield avenue, Lakewood, Cleve- 
land, Ohio; and Malcolm J. Gillis, 735 Commercial street, East Wey 
mouth, Mass 

Pittsburg, Kans.—-Ed Cooper, of the Boorum & Pease Company, re- 
cently made a flying visit to this city, his home town, accompanied by 


his family 








PENS AND PENCILS 





Chicago, Il!._-Vacation schedules at the local office of the American 
Lead Pencil Company necessitated quick work to enable Hamilton Ken- 
drick and A. M. Allen to get back to routine in order to facilitate orders 
for holiday packages 

Philadelphia, Penna.—-Thieves broke the display window of Joseph 


Casselman at Forty-fifth and Market streets, and took fountain pens and 
novelties valued at $35.00 
Weehawken, N. J.—The 


avenue, has been chartered to 
charter representative, 124 Shippen 


Weehawken 
Hosinger, 


111-115 
George N 


Nite-Lite Pencil Company, 
manufacture pencils 
street 
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HOW ABOUT 
YOUR 
STAMP PAD 
LINE 
AND PRICES? 











ROM the popular Mickey Mouse and other 

types of stamp pads which go with FULTON 
RUBBER STAMP and COLORING TOY SETS, all the way to DRI- 
KWIK and FULTON Pads, for the hard wear of out-and-out busi- 
ness service, the FULTON Line is complete—comprehensive 
liberally priced—the product of America’s leading stamp pad 
manufacturers, backed by almost half a century of manufacturing, 
research and experiment. 
Together with popular prices are real values and outstanding 
service—creating a combination which not only makes it easy for 
you to sell Fulton-made pads the first time, but which makes it 
easier to get larger, steady repeat business. 


Write us your regular or special 
stamp pad requirements. 


FULTON 
SPECIALTY CO. 


ELIZABETH, N. J. 


Sales Office 
200 Fifth Ave. 
New York, N. Y. 





















QUALITY MERCHANDISE 
ASSURES REPEAT ORDERS 


wvevess © Nn 


INTERNATIONAL 


TV @.4 9 Si ee 


CG0G6000060608 


The dealer who has 
this display holds 
old customers and 
makes new ones. 
caer 
A GUARANTEED TYPE- 
WRITER RUBBER KEY 
IS ONLY AS GOOD AS 
THE MANUFACTURER 
BEHIND IT. 





8 


Munson Suppty Co., 348 Hudson St., New York City 
Please send information about the New Key 
—New Package and Counter Display to 

















NEW MODEL ”“O” TEMPOGRAPH 











A REAL DUPLICATOR 


Built to last alifetime—Priced very low 


TEMPO STENCILS — 
ALL AMERICAN MADE 
IN BLUE AND WHITE 
gute 
NEW LIST PRICE 


Liberal Discount to Dealers 


Write today for full particulars 


MILO HARDING COMPANY LTD. 


1362 S. Hill St., Los Angeles, Calif. 











Four lines always in demand 


bag 
— 


** Burro” 

PAPER CLIPS~> 
The “aristocrat”’ fasten- 
ing for letters, invoices, 
enclosures, etc. Four 
sizes including the Cling 
Clip. “Burro”’ Paper 
Clips have special 
tongues, which prevent 
side slip of papers. 


Stainless Steel FILE SIGNALS > 


For classifying and identifying vertical card files 
and visible record systems. Stainless Steel, cannot 
rust or tarnish regardless of climate. Twelve 
standard colors in a variety of styles. Patented 


construction makes them “stay put."’ 








“Burro” INDEX TABS 






Detachable for cards and ledgers Patent 
tongue insures firm grip. Of spring steel 1/ vour 
well nickeled Supplied with alphabets, jobbers 


days of the week, numbers 1-31 and months. 
Also available with Blank Inserts 


“Bull Dog” PAPER CLIPS 


“Bull Dog" clips for classifying work, hold- 
ing stacks of papers, etc., are made of 
tough spring steel in five sizes. Jaws 
brightly nickeled. Body in three standard Send for 
colors in addition to regular black finish. , 
“Vacuum Cup Clips’ are regular No. 1 calalog 
“Bull Dogs" fitted with rubber suction cup price 
for attaching to glass or other non-porous sheet 
surfaces, WR 


THE H. C. COOK CO., 14 BEAVER ST., ANSONIA, CONN. 


COOK'S 
STATIO 
SPECIA 


rm 2 
rm 
ry) 
— 








OFFICE APPLIANCES 








TVTPeBaWRIET ERS 


Bartlesville, Okla.—J. L. Swisher has been appointed local representa 
tive by the Royal Typewriter Company, Inc. He has operated the Bartles 
ville Stationery Company several years 

Jacksonville, Fla. Rosy’’ O'Grady has joined the local sales staff of 
the Royal Typewriter Company, Inc 

Lake Tahoe, Calif.—Four suspicious looking characters were reported 
along Tioga Pass between Yosemite and Lake Tahoe. Two of them, trailed 
to their lairs, proved to be Fred Guy, ‘‘Typewriter Guy’’ of San Fran 
cisco; and McKinnon, of the McKinnon Typewriter Service Company, 
Oakland. The other two acted more suspicious, and were found to have 
explosives in their possession. The explosives, however, proved to be big 
firecrackers when they were caught the Fourth of July patriotically stick 
ing them in a hole in a post and lighting them as they hid behind the 
post until the explosion occurred. One was Earl White, San Francisco 
manager of the Ames Supply Company, and former member of the navy 
The other was Louis Smith, the typewriter man, former member of the 
merchant marine. So the boys were up on the shores of Lake Tahoe, 
imagining that they were once again loading and firing gums. Anyway, 
Mr. White affirms that they and their families enjoyed a glorious vaca 
tion over the Fourth, and back ready for all kinds of business 

Los Angeles, Calif.__The Zellerbach Paper Company has been ap 
pointed a distributor of ‘‘Ink-Scram’”’ and ‘‘Perfectype.’’ 

Louisville, Ky..-W. H. Haddox, provincial salesman here for the Royal 
Typewriter Company, Inc., has rounded out his first year in the local 
service, during which he attained the Legion of Honor 

Mayfield, Ky.—The Mayfield Appliance Shop, West Broadway, has 
added business machines and typewriters; the shop also handles electric 
refrigerators 

Midland, Mich.__The McCandless News Agency has been appointed a 
selling agency for the Royal Typewriter Company, Inc 

New Castle, Ind.—The New Castle Typewriter Supply Company has 
been established in the Burr building, by F. E. DeMott, formerly of 
Muncie 

New Castle, Penna.-W. L. Shurlock has joined the typewriter divi 
sion of Remington Rand Inc., and is giving indications of good salesman- 





ship 
New York, N. Y.—Harry Thor, assistant sales manager of the portable 
division of the Royal Typewriter Company, Inc., has returned to work 


after a severe illness 

New York, N. Y.—William F. Mallen, formerly connected with the 
New York branch office of the Royal Typewriter Company, Inc., has been 
appointed a field man for the Royal portable, covering the state of Con 
necticut 

Philadelphia, Penna.—-The Unique Typewriter Supply Company, 1213 
Arch street, has been registered as a commercial title in the common pleas 
court by Wm. P. Lyster, 6822 North Bouvier street 

San Francisco, Calif._-C. B. Waters, typewriter branch manager here 
for Remington Rand Inc., has been elected vice president of the San 
Francisco Sales Managers Association 

San Francisco, Calif.._Mr. and Mrs. Fred P. Alexander, of Honolulu, 
returned to the islands in July, after an extended visit. Mr. Alexander 
is well known as a member of Alexander Brothers, Honolulu, distrib- 
utors for the Underwood 

Seattle, Wash.—-All local typewriter dealers close shop at one o'clock 
during June, July and August 

Seattle, Wash.._H. B. King is covering the Everett territory of Wash 
ington for the Royal Typewriter Company, Inc 

Seattle, Wash.—-The Seattle Typewriter Dealers’ Association has ad 
journed till the first Tuesday in September, as announced by Wayne 
Haines, president 








ADDING MACHINES 





Buffalo, N. Y.—W. P. Davis has joined the sales organization of the 
Friden Calculating Machine Company, Inc., handling the Buffalo area 

Madison, Wis.—A. E. Rowlands, manager of the local agency of the 
Burroughs Adding Machine Company, has been chosen to head the local 
1935 Community Union drive Mr. Rowlands is a former officer of 
Rotary International, and a past president of the Madison Rotary club 








OTHER MACHINE S 





Euclid, Ohio.—-The strike at the plant of the Addressograph-Multigraph 
Corporation was ended July 3, when more than 1,000 men and women 
returned to work after a lapse of six weeks 

New York, N. Y.-H. F. Jopp, who had been assistant comptroller of 
the Dictaphone Sales Corporation, has been appointed comptroller 

New York, N. Y.—-Carol Lytle, manager of the New York Uptown of 
fice of the Dictaphone Sales Corporation, was re-elected secretary of the 
New York Sales Managers Club at the annual election 

Reno, Nev.—The Twentieth of July is the big day in Reno. That is 
the day when the Harry's Business Machines organization holds its big 
birthday party It's everybody's birthday then. and the firm gives the 
entire force a dinner and a general good celebration And these birth 
day parties have always been happy good-cheer affairs 

San Francisco, Calif.._S. Flatau, representing the Parrott Speed 
fastener, was a recent visitor in San Francisco. He announced that the 
new Parrott Speed Fastener No. 13 would be ready for delivery by Au 
gust 1 

San Francisco, Calif.__0. H. Davison, factory representative for the 
Neva-Clog products, reports their continued enthusiastic reception by all 
the trade in all portions of the Western Territory. They were the first 
to enter their products under the California Fair Trade Act, practically 
a State NRA; and Mr. Davison has a highly congratulatory letter from 
William F. Johnson, director under the NRA, in which he states that 
they want him to know that they are appreciative of the action of the 
factory in coming under the act. Another from the Stationers’ Associa 
tion of Southern California also expresses appreciation Other letters 
from most of the leading stationers of the coast recognize this fine act of 
co-operation with the trade of the coast in their effort to eliminate unfair 
competition 














AUGUST, 1935 





Lack of protection 
must be paid for, 
too! 


SCHWAB 
SAFES 


are most 
economical! 





Every business that requires records, requires them safely 
kept. There is no economy in taking needless risks. 


The extensive Schwab line includes a safe of the right 
size and effective protection for the local, specific condi- 
tions of nearly every business. And for the very unusual 
requirement, we can build a special safe at very little extra 
cost—only a manufacturer with the facilities and experi- 
ence of the Schwab Safe Company could offer such a 
service. Adjustable, interchangeable filing units provide 
finger tip, instant reference to contents. 


Through the Schwab sales plan. dealers are offered ex- 
ceptional opportunities for service and increased earnings. 
Full details on request. 


The Schwab Safe Company 


LAFAYETTE, INDIANA 
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IS LABORATORY BUILT 





Before GENERAL’S Inks were 
produced commercially, samples 
of each type, together with 
competitive inks, were given 
the most exhaustive tests by 
the N. Y. Testing Laboratories 


Bs : 


> 


(the oldest and largest un- aaa” oo 

biased testing laboratories in Hie Ur per ARE 
this country). The results of ahs » yOLUE.” 
these tests conclusively proved -_ 


a 


ee es 


GENERAL'S superiority, in every . > 
respect, over all other inks. 


© 


And today, the four popular 
sizes of GENERAL’S Inks are 
definitely proving their superi- 
ority in SALES throughout the 
country. Everywhere, the de- 
mand is increasing for these 
finest of writing fluids. 


Send for Details 


GENERAL PENCIL COMPANY 
JERSEY CITY @ 








THIS IS THE NEW “NATIONAL” 
THREE-WAY ZIPPER 


ENVELOPE that is grow- 


ing in Favor. 





and the reason is obvious: 


See the EIGHT pockets, so con- 

veniently arranged. Note the 
+. compactness and good looks of 
this fine case. It's made 
of genuine top grain 
cowhide. Black or ma- 
hogany. Order a few 
— you'll soon need 
more. 











National Brief Case 
Mfg. Company 


512-532 S. Peoria St., 


Chicago, Ul. 


We'll gladly 
send catalog 
of eur com- 
plete line of 
zipper busi- 
mess cases 
upon request. 






No. 902 
15x11 inches 








VARI-IYPER 





DEALERS and SALESWEN:- 


Write for Booklet “Vari-typer and the 
Salesman,” if you are interested in 
selling anoffice appliance which meets 
@ new need and is sold on the saving 
in dollars the machine makes possible 


COXHEAD CORPORATION 
17 Park Place 
New York City 


RALPH C. 


250 STYLES OF TYPE = NEARLY ALL LANGUAGES, 
IMSTAMTLY IWTERCHANGEABLE ON ONE VARI-TYPER 

















NEW JERSEY 
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, 


“Goop Desks for Lirrte Money 


is not only an Alma slogan, but 
is also a true statement of fact, 
descriptive of Alma’s Policy, 
and reflected in the honest en- 
deavor of our entire organiza- 
tion to build dependable office 
furniture in the low price 
bracket. 





ALMA DESK COMPANY 


HIGH POINT, NORTH CAROLINA 











SHOW-BLOTT 






BLOTTING 


Show-Blott reminds every customer to buy 
blotting, then shows what blotting to buy. 

It eliminates costly “shop wear” because it 
stocks and sells without handling. 

When ordered with our special “balanced” 
assortment Show-Blott is available to you at a 
very low “net cost.” 


Write for details. 


THE WRENN PAPER COMPANY 


MIDDLETOWN OHIO 





OFFICE APPLIANCES 





STENCILS 


AND 


DUPLICATOR 
SUPPLIES 











Sell your Schools this year the PENGUIN. The 
one dry stencil that offers fine printing at ex- 
tremely low price. Unconditionally GUARAN- 
TEED. Manufactured in both Blue and White. 
Write Today for details of our special introduc- 
tory offer. 

FIBROIN STENCIL CORPORATION 


306 West Adams Street . . . Jacksonville, Fia. 
Branches: Cincinnati, Dallas, Boston, Los Angeles 











All-Metal Utility Stand 


A new stand offering distinct 
advantages in quality. utility and price 






2614" High Electrically 


Welded 
Including *: 
Casters Absolutely 

Rigid 


Heavy Gauge 


Steel Top Full Size 






| 


Stationery 
Top Drawers 
173" Wide g 9” Wide, 12" 
14” Deep Deep, 2” High. 


This stand is particularly useful for typewriters and 
other office machines, ledger trays, large books, etc. 
Its features will commend it to your customers. At- 
tractively finished in olive green baked-on enamel. 
Special finishes extra. Shipped knocked down. Easily 
and quickly assembled. Leaves and drawers mounted 
either side and are sold separately. Locking casters 
of special design prevent stand from moving when 
brake is on. 

Write for sample, quotations and exclusive distribu- 
tion plan. 


THE OFFICE APPLIANCE COMPANY 


905 Walnut Street Philadelphia, Pa. 




















AT’GI 





AND CARBONS 





RIBBONS 























Boston, Mass.—George F. Malcolm, vice president and general man 
iger of The |} S. Webster Company is enjoying an extended vacation 
it his summer lodge in Maine 

Burlington, N. J.—E. W. Curtis, J has been elected vice president 
of the Neidich Process Company 

Chicago, Jll.—J. A. White, manager of the Chicago territory of The 
F. S. Webster Company, attended the company’s annual sales conven 
on at Cambridge in July 

Detroit, Mich.-Inked ribbons for addressing and duplicating machines, 
cash registers and time clocks have been added by Lynn Paper Products, 
1221 Beach street 

San Francisco, Calif J. Francis O'Connor, president of the Pacific 
Carbon & Ribbon Manufacturing Company, has returned from an eastern 
trip 

San Francisco, Calif The annual election of officers of the Carbon 
ind Ribbon Dealers Associatior if Northern California takes place Fri 
day evening Aug. 9%, at the Tahiti club The occasion will be a dinner 
meeting 

Boston, Mass... Bromley & Company have moved to the third floor of 
the building at 125 Summer treet 

Bremerton, Wash.._The Diamond Stores, Inc has opened a new store 
it 414 Pacift avenue The company already has three stores in Seattle 

Canton, Ohio Edwin I. Baer, of Baer’s, was the representative of this 
ty at the convention of Rotary International held at Mexico City 

Chicago, tl1.—E. E. Mack has rejoined the sales staff of the J. L. Han 
son Company, covering the territory from Denver to the coast 

Chicago, iW The Marvin Envelove Company, 626 Federal street, has 
become exclusive distributor of the Josephson line of envelope specialties 
Harold H. Balkin has joined the company to promote the Josephson lines 

Chicago, Ill The store and basement of the Stevens-Maloney estab 
lishment have been re-decorated, the color scheme being changed fron 
vellow to a light grey The change s very effective 

Freeport, L i. co The Bliss Stationery Company In has been 
chartered ; capital stock, 100 shares no par value; Samuel L. Irael, charter 
representative Freeport 

Hollywood, Calif M. S. Thomas has become manager of The Stationers 
Corporation store here 

New York, N. Y¥.--Unz & Company, stationer and printer, has leased 
space in the International building of Rockefeller Center 

New York, N. Y.-—The Rialto Stationers, Inc has been chartered 
capital stock, $20,000; Julius M. Jacobs, charter representative, 33 We.t 
Forty-second street 
Rochester, N. Y Publication Press, Inc., has been chartered to engage 
in the stationery, publishing and book printing businesses; capital stock, 
$10,000; Gilbert A. Neubaun harter representative, 619 Union Trust 
building 
St. Louis, Mo The Spiral Binding Company of Chicago has leased 
space at 105 South Ninth street Harry Kennedy is local manager 
San Francisco, Calif.._H. G. Roehm, the Pacific Coast sales manager for 
the Eaton Paper Corporation, returned from his Hawaiian trip June 29 
He reports business exceptionally good, and quite a little better than last 
veatr 
San Francisco, Calif...The National Association of College Stores is 
holding its annual convention at the Hotel St. Francis, and will adjourn 
August 3 rhe western states division held its meeting two days before 
the main gathering R. M. Stager, of the Stanford Book Store, Palo 
Alto, acted as chairmar f the convention committee 
Worthington, Minn.-James J. Reed has opened a new office equipment 
ind stationery store 
Chicago, Il.—-The Central Office Equipment Company has moved from 
142 North State street to 20 West Austin avenue 
Chicago, Ill July visitors at the iocal branch of the Art Metal Con 
truction Company included A. J. E. Larson, vice president and general 
anager, and Chas. E Atwood, of the Post-Index Company 
Chicago, Iil._-The Business Systems Corporation, 33 North LaSalle 
reet, has been chartered to buy and sell office supplies, office equipment 
ind stationery capital stock, thirty shares no par value common; in 
orporators—-Ira W. Wolfe, Kate W. Wolfe and Albert D. Wolfe 
Durham, N. C.—The Thomas Book Store has been chartered to han 
die books, office furnishings and equipment; capital stock, $50,000 ($300 
paid in) incorporators—W. G. Thomas, Mrs. W. G. Thomas and Miss 
Lillie May Poetat 
Cincinnati, Ohio. Walter Dorenette has become service manager of The 
Globe-Wernicke Co supervising the order and filing departments 
Grand Rapids, Mich Harry Hurd has joined the Gunn Furniture Com 
pany, handling the Pacific coast territory He had been with The Stow 
Davis Furniture Company heretofore 


Huntington, W. Va.-.J. Hanley Morgan, of the Swan-Morgan Company, 
has been elected president of the Huntington Business Men’s Association 
ind the Huntington Better Business Bureau 

Los Angeles, Calif..-The Lawson steel basket line has been acquired 
by the Pacific Stationery Distributing Company, carrying warehouse stocks 
locally 

New York, N. Y. The Standard Desk Company has leased space at 2% 
East Thirty-first street 

New York, N. Y¥.—-Abraham Wertkin and Louis Frank have leased the 
premises at 17 West Thirty-first street for an office furniture store 

New York, N. Y.--Theodore W. Becker has been appointed manager 
of the local branch of Lyon Metal Products Incorporated He succeeds 
W E Long, who has been promoted to the steel equipment division, 
with headquarters at Aurora 

Providence, R. | Rounds Company has moved to 14-20 


The Preston & 
ive riv feet of 


Arcade rhey now hi f window display space 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 














Dealers are AMAZED 


at the way these 
A-S-E products SELL! 





They SELL—these attrac- 
tive and practical A-S-E 
products the Utility 
Rack, and the Typewriter 
Stand. 
TheUtil- 
ity Rack 
is de- 
signed 
for stor- 
ageof 
books, 
but new 
uses are 
con - 

stantly being found. Widely used for 
storing supplies and parts. The A-S-E 
Typewriter Stand finds a big de- 
mand in offices, small shops, schools, 
ete. Strong and rigid, and provides 
perfect comfort for the typist. Write 
today for the details on these two 
“*best sellers’’—and get catalogs on 
the complete A-S-E line. 





A-S-E Typewriter 

Stand. Steel through 

out. Drawer for sup 
plies 





A-S-E Utility Rack 

Adjustable shelves. 

Sanitary Closed 
Base 


ALL-STEEL-EQUIP CO. 


INCORPORATED 


AURORA, ILL. 


602 JOHN ST. 
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Guidicll 


Dealers Ha ndling 
Tuell RING BOOKS 


Know they are offering 
their trade the very best 
merchandise that can 
be made—the finest 
designs, materials and 
workmanship through- 
oul 
plus 

all the advantages of the 


PRESS-TO 
metal part 


Your customers are 
entitled to the best! 


that means 


| ras Vy 


TRUSSELL MANUFACTURING CO 
Poughkeepsie, N. Y. 



































EATON'S 
Corrasable BOND 


A NEW PRODUCT on which corrections 
in typing are made easily with a few strokes 
of an ordinary lead pencil eraser. Rapid ex- 
pansion in sales indicates ready user accept- 
ance of this genuine improvement in type- 
writer paper. EATON'’S Corrasable is ex- 
ceptionally fine for typing and affords excel- 
lent surface for printing and for the pen- 
written signature. Made in three weights 
attractively boxed 500 sheets to the ream. 


Sam pies and prices on reguest 
‘ 


Eaton Paper Corporation 


Typewriter Paper Department PITTSFIELD, MASS. 








OFFICE APPLIANCES 








MARKING DEVICES 





Chicago, Ill. Charlie’’ Underwood, of the Fulton Specialty Company 
has recovered from a five-week illness, which confined him to his home 

Chicago, Hil.--Carl ©. Lindgren, secretary and Chicago manager for 
the American Numbering Machine Company, opened his summer home at 
Walhalia, Mich., in July, 


Elizabeth, N. J.—Louis Tavernier, executive of the Fulton Specialty 
Company, enjoyed a trip to Europe in July 


Sacramento, Calif.—Mr. and Mrs. Henry Sleeper (Sleeper Stamp Com 
pany) made the record for attendance at the annual convention of the 
International Stamp Manufacturers Association They were the only 
couple to cross the continent from West of the Mississippi 

San Francisco, Calif.—0O. H. Davison reports that his Dri-Kwik stamp 
pads, produced by the Fulton Specialty Company, have located well in 
this territory. The fact that he keeps a warehouse stock for ready service 
is appreciated by the trade 


San Francisco, Calif.-O. H. Davison, factory representative for the 
Neva-Clog, Stanley & Stanley, and the Fulton Specialty Company, left 
July 21 for an extensive swing over the northern part of his territory 
This will include the states of Oregon, Washington, Idaho, Montana, and 
Utah. Orders to date have been coming in steadily better from all cor 
ners of the territory 


~~ 


(EXPORTS—Continued from page 8) 


6134 6135 
Bank and Other 
safety office 6136 61 
deposit furniture Metal beds Other 
6133 vault and and bed metal 
Safes equipment fixtures springs furniture 
Countries Ne Value Value Value No Value Value 


’ 


Turkey $451 
Australia S184 

French Oceania 2 $0 ‘ 
New Zealand 42 l 15 110 
Belgian Congo lV 2 

Union of South Africa l $548 § 120 184 Ho 
Gold Coast 1S my 

Egypt 171 

Liberia 1 19 
Morocco 

Mozambique l HD 

Canary Islands 22 260 


Total 278 $16,700 $4.814 $21,352 5,550 $30.61 $14,646 
Shipments to Hawa 12 NN $457 1,162 6,71 4.815 
Puerto Rico S97 50 m5 
Virgin Islands 1 Ss) iz 142 ie lj 


United States Exports of Writing Instruments, April, 1935 
EXPORTS 
9301 9311 
Refillable Metallic 
pencils 502 S 
and refill Other except 
leads pencils old 
Countries Value Doz Value Gross Value 


Belgium $416 279 $47 
Denmark 463 1,25 mm) 
Finland 16 2 
France 919 6 ” 
Italy ‘ 938 135 
Netherlands 1,200 15 

Norway 164 4.84 LD | 

Rumania 122 ° 

Spain 4s S 

Sweden 714 908 Sle 

United Kingdom 2.688 ‘ 

Canada 5,931 7,391 1,611 g 4 
British Honduras 234 1 
Costa Rica 27 s4 l 
Ciuatemala 222 55 
Honduras 23 125 235 
Nicaragua 1 7 
Panama 135 6,720 671 t 


Newfoundland and Labrador 27 2.097 223 
Bermuda 120 

Jamaica 20 4 
Trinidad and Toba 1,548 95 
Other British West Indies 47 11 
Cuba 1.0 5 , 
Dominican Republic 14 4,989 1,384 7 j 
Netherland West Indies 6 21 

Haiti, Republic of 7 l 

Argentina 7 i 2 
trazil } 


Chile 1,313 “ “ 
Colombia 532 44,465 498 21 14 
Ecuador 3,52 

Paraguay 1565 222 
Peru 8 2,7 j 
Uruguay Hf 
Venezuela 7,64 782 14 Sf 
tritish India i TRA Is 

China 2,778 291 1,5 1,154 
Netherland India 70 

Hong Kong 9 144 


Philippine Islands 69 16, 


Other Asia 

Australia 79 7.1 
New Zealand 19 2.72 
Belgian Congo ; : 
Union of South Africa 29 082 72 a0 118 
Other British South Africa Ra 9] 


Egypt 


Total $15,445 
Shipments to Hawaii 312 
Puerto Rico 82 


Virgin Islands 
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RIBBONS 


Sansom at Tenth Street 





ESTABLISHED 1895 


Dealers Inquiries Solicited 


Philadelphia, Penna. 
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For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringing 
out new metals embodying latest developments and 
improvements, this service is exceptionally valuable 
in its field. 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co., Inc. 
6816-6824 Arsenal St. ST. LOUIS, MO. 


Pacific Coast Representative: 
S. & D. Loose Leaf Co., 427 N. San Pedro St., Los Angeles, Calif. 









NEVA-CLOG 
machines are 
needed in every 
office, factory 
and shipping 
room. 


MODEL D-30 STAPLING MACHINE 


NEW attractively designed and well engineered 
£% Desk Stapler at a popular price. Has con- 
cealed safety lever which prevents jamming. Op- 
erates with slight pressure. Made with great accu- 
racy to assure excellent performance. 


A special feature allows either permanent or tem- 
porary fastening. By pushing the body of the ma- 
chine backward or forward, it snaps into desired 
position in a second. Satin nickel finish. Black 
relief design. Uses DJ-340 NEVA-CLOG Staples 
Load 105. Stapling Depth 3’. Base folds back for 
use as a Tacker. Guaranteed, 


NEVACLOG PRODUCTS, Inc. 


BRIDGEPORT, CONN. 











Specity Eagle-Ottawa 





Quality Leathers 


Sixty-nine years of tanning experi- 
ence go into their making. Quality 
and finish are distinctive. Write 
for more information on these su- 
perior products. 


EAGLE-OTTAWA LEATHER CO. 
Grand Haven, Mich. 











NEW! 
STATIONER’S ITEM 


BWA highly profitable  stationer's 
item... the Columbian Safeway 
Photo Mailer. Special display rack 
free with original order . . . Mailer 
made of special Kraft lined board 
. . . bends into circle without breaking 

. 100% protection even at cor- 
ners... Easy to close . . . Printed ad- 
dress form on face . . . 7 stock sizes. 
Write for samples, prices and com- 
plete information to United States 
Envelope Co., Dept. D, Worcester, 
Mass. 





Columbian Safeway Photo Mailer 
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CARBONS & 
RIBBONS 


—products of high quality 
giving better service— 
easier to seli and resell. 
Better typing—better tet- 
ters result from use of 
Codo Carbons and Rib- 
bons. If you are inter- 
ested in the opportunity 
offered as distributor of 
truly satisfactory mer- 
chandise, let us hear from 
you 


Codo Mfg. Corp. 


Coraopolis, Penna. 











New York Chicago 


LATEST SENSATION 

REAL ADDING 
MACHINES 

Broadly new—Nothing like it. 
Adds and subtracts directly. 


POCKET MOD. $3.75 


Totals always visible. 

Low price-—quick sales—big 
profits—thousands of pros- 
pects everywhere. 

Liberal dealer 
pecial price for twelve or 
more machines (may be as- 
sorted). 


ORDER TODAY AND 
DESK MOD. $12.75 BE FIRST. 


BAIR-FULTON CO., Box 595-A, York, Pa. 


discount—es- 



































of our own design. Flat type envelopes for ring binders, billfolds, 
cards, papers, pictures, letters, etc. Bound type for factory-records 
and menu cards. Box type for inserts of thickness. 


MARKILO CO., MFRS. 


936c W. 63rd St. Chicago, U. S. A. 





—__. P#ARKILO Celluloid Products —_ 





A FILE FOR EVERY 
PURSE AND PURPOSE 
Five different grades of cabi- 
nets in four, three and two- 
drawer styles with and without 
locks. Also card, check and 
document files together with 
desks and storage cabinets. 





Write for complete catalogue 


CORRY-JAMESTOWN MFG. CORP. 
CORRY, PENNA, 


























Check your needs 
against this list of 


Graffco Office Devices 


Vise Signals Maptacks 

Viz Signals Marking Tacks 

Cellugraf Signals Patch Placer 

Vise Clips Gummed Cloth Strips 
Vise Index Tabs Gummed Cloth Tabs 
Cellu-Vise Index Tabs Transparent Cloth Strips 


Time- 
Saving 


You can sell any Graffco product with full con- 
fidence that it is the best of its kind. 


GEORGE B. GRAFF COMPANY 
64 Washburn Ave. Cambridge, Mass. 











MASTERGRAPI 


Automatic Inking 
Automatic Feed 
Inclosed Drum 

ve >. >. alt 
Simplicity: 
Speedy operation and freedom from mechanical troubles are at 
tained to a remarkable degree by the Mastergraph Duplicator 
Simple design and small number of parts make it popular with 


users and a profitable trade builder for dealers. Three models— 
all closed drum, automatic inking 


Send for complete description 


THE AUTOMATIC MASTERGRAPH CO. 
710 Grand Ave., Des Moines, lowa 








The Depression Makes Sales Easy 
for More PEERLESS KEYS 
 gensoerey typewriter keys that 


would have been replaced 
long ago are still being used be- 
cause of the depression. That’s 
over! And NOW is the time to 
get out and get this replacement 
business with PEERLESS “SE- 
CURITY” KEYS. Send for sam- 
ples, prices and the Peerless prop- 
Osition. 
PEERLESS KEY CoO., INC. 
Manufacturers of the only complete 
line of rubber keys sold through dealers. 


176 Fulton Street. New York, N. Y. 


ammmmmn chicago: 19 So. Wells St. cuss 


Now! 





Be 0 


: Have You : 
: @ Friend—« business acquaint- ; 
5 ance who might like to keep in touch H 
s with office equipment by reading ; 
; Office Appliances? If so, send us 3 
the name, address and business and 3 

we will send a sample copy with z 

our compliments. : 

: THE OFFICE APPLIANCE COMPANY : 
417 S. DEARBORN STREET, CHICAGO, U. S. A. : 
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To Make More Money and Improve Your 
Service, Feature the Ever Popular 


METALSTAND 


Every typewriter you sell can be made more valuable by selling 
with it, METALSTAND, the dependable support, saving space and 
permitting easy movement. Well made, neatly finished in walnut, 
mahogany, oak or green. Five-ply top. The 14x17 inch size retails 
at $5.00—the 17x24, slightly higher. Shipped subject to our cus- 
tomers’ approval—don’t hesitate to send your order. 


METALSTAND COMPANY 


i35 N. 22nd Street Philadelphia, Penna. 





Note how legs inter- 
lock with top of 
frame and base 
bracket. 





















You can Actually Staple 


Loose Leaf Rings | (!:.)./'*;.." ° \ 


This Thick (3%") 





| 
al 
| 









No Large Brass 
Joint to Tear Nickel Plated with the New 
Paper FIVE SIZES - 
Inside Diameters ACME No. 1 
Open Easily, Go—\se “2 '? Heavy Duty 
Close Dee eo Hand Stapler 
Securely hy oe « 
} For loose leaf books, binding reports, blueprints, etc. A 
Write for information Loose Leaf Metals f 


on our line of...... 


The E. W. Carpenter Mfg. Co. COMP. ANY 


Bridgeport, Conn. 1643-1647 Haddon Ave. 
CAMDEN, N. J. 


ALLEN-WALES 


A record of more than 25 years’ satis- 
factory service recommends Allen-Wales 
Adding Machines and The Allen- 
Wales Franchise to office machine 
Dealers of experience and sales 
power equal to a first-class 
proposition. We offer a valuable 
business getting opportunity. 
Write today for detaiis. 






































MAK-UR-OWN 
ALL TRANSPARENT 





INDEX TABS Allen-Wales 
Write now for samples and prices Aces eoncugas 
Corporation 


| THE VICTOR SAFE & EQUIPMENT COMPANY, Inc. 
| NORTH TONAWANDA, N. Y. 515 Madison Ave. New York, N. Y. 


SW AMERICAN 


¢ 
5-in-1 






































DIAL 
Peo aims” 


e* 





Efficient and economical. 
Will keep correspond- 
ence and papers always 

















on hand and properly oan 
arranged. The most ef- . ape $ 50 
ficient desk file on the : Dup — RETAIL 
market. Made in four 3. Triplicate 
sizes. A very profitable 4. Quadruplicate 
item for stationers. 5. Repeat 
° AMERICAN NUMBERING MACHINE CO. 
Stanley R.Bristow 224 Shepherd Ave. Brooklyn, N. Y. 
st Or N r Foctiie » Gone 5 Re 4 Sm 
24 Central Ave.We: ange.N.J. tab Oc. Soe te es Oe. 
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For 27 years the 
Browne- Morse Company 
of Muskegon, Michigan 


has been satisfactorily serv- 
ing worthwhile dealers and 
their customers with of- 


fice equipment and supplies 











CALENDARS 


A New Line 
for All Purposes 


The Stark line of desk calendars and daily date calendars 
made its bow to the industry early this year and already 
has met with a splendid response. High grade in all 
respects —fine ausiite paper stock and attractive . 
Made in book style, open-end style, daily date, etc. The 
Stark line warrants the dealer's careful attention. Write 
for combination catalog and price book. 


Stark Calendar Company 
Bedford Bldg., Adams and Dearborn Sts., Chicago, Ill. 











WILLIAM PRYM 
OF AMERICA, INC. 


47-28 37th St. 223 W. Jackson Blvd. 
LONG ISLAND CITY, N. Y. CHICAGO, ILLINOIS 








Ideal BOOK RING 


THAT FLATTENED JOINT is there 
for a purpose—to keep the ring al- 
ways right side up. No need to hunt 
and fumble to find the place where 
the ring opens, if it’s an Adams ring. 
Here is the simplest, quickest-operat- 
ing and most satisfactory ring ever 
invented for perforated sheets or 
binders of all sorts. Allows binder or 
sheets to lie flat when open at any 
| point ” a —— A —~ — 
Cardo: mpan rounded and smoothed, keeps ring 
beg oa hee nage right side up in position to be in- 
OU0=86 Oeowand Se. ee ee sour wholesaler, We sive 
, Y . 
San Francisco, Calif. ssanutncture inexpensive loose leaf metals. 





<) 
PATENTED 
res. 17.1920 Jam. tt. teat 
mov. 6. 1923 


Seven Sizes 
inside Diameters: 



























A Snappy Salesman 


of fifty years ago looked like this. Today 
he has doffed the checks, the high hat and 
the walrus moustache, but he still depends 
upon his 


Beach’s 
“Common Sense” fe ai 
Expense Book oA 


to give him a quick, accurate record of his 
travelling expenses 


Beach Publishing Co., 1351 Book Bldg. Detroit 























Henry T. Adams Mig. Co. 35),5° Giese 4" 


Ww A N T CE D 


Addressing Machines, 
Typewriters, Adding Ma- 
chines, Duplicators, Mul- 
tigraphs, Folders, Dictat- 
ing Machines, for cash. 


WRITE US FIRST if you 
want to buy supplies and 
machines,and save money. 








INC- 


Attn.: Mr. Otto 170 N. LaSalle Street 


CHICAGO 























'YOUR QUESTIONS 
ANSWERED FREE 














Subscribers to Office Appliances have free 
access to a competent service bureau which 
is prepared to answer almost any question 
relative to office equipment. 


A considerable number of our readers have 
found that this service in itself is worth 
many times the subscription price. 








The Office Appliance Company, 417 South 
Dearborn Street, Chicago, U.S. A. 2:22:32: 





















































| The DEX 


J 

, COPY HOLDER 
"Increases Typing Efficiency 
Prevents fatigue, eyestrain 
and errors — VIBRATIONLESS 


Provided with easy gliding extension 
arm which clamps on the desk and can 
be moved as desired. Holds notebooks, 
sheets or cards and brings all work to 
best position for accurate reading. 
Crackle finish, baked on, and nickel 
Guaranteed against defects in material 


$ 00 retail and workmanship. 
Wetes fer Ghaiet endo DEX Manuracrurine Co. 
discount and illustrated 184 Summer Street, Boston, Mass. 
booklet 













This handy 
dauber comes 
with each 


THE DEALER PROFITS 
and so does the stenographer 


arotype lasts It does not evaporate Clarotype gives 


1e to the stenographer by months and months of 
It really cleans the typewriter type, and does it 

ckly and efficiently with the handy dauber supplied 

st is why Clarotype makes repeat sales—-year after 
for 3500 dealers 


cARO TYP: 


the modern type cleaner 


bottle Your profit on Clarotype makes it worthwhile to 
feature it in your store Your sales of Clarotype 
will grow each year Repeat sales will keep your 
stock moving. Clarotype quality backs up the high 
reputation of your store. Order a dozen Clarotype 
today and watch it become a consistent profit 
maker for you, and at the same time give full 
value and satisfaction to the consumer 

CLAROTYPE CoO., INC, 

16-3 Hudson St. New York 
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AtEO- tubular edge tabs 


(CELLULOID INSERTABLE) 
are replacing old fashioned types of 
index tabs in leading stationery stores 
everywhere. If you have not already 
received complete information 
and samples of these new tabs, 
your request will receive im- 
mediate attention. 


WRITE TODAY 


‘G:-J-AIGNER-CO: 


503 S. JEFFERSON ST. CHICAGO 





























ke to Be Sold] ta2ESY 
i Cc. Co. 
They Like to Be So oo 
. Chatfield & Woods Co. 
T’S no trick to sell customers ~~ 
their first order of business Te Chatfield Paper Co. 
cards done in book form, for Wiggins — geaman-Patrick Paper Co. 
Compact Binders. Because they are as Washington, D. C., Baltimore 


far in advance of old-fashioned“ loose” 7 ~~ 


ecards as the 1935 stream- lined auto- Grand Rapids 
mobile is over the one-hoss shay. age > Oo. 
Ask any of these paper merchants—orus—for =f § Rosworth Co., Inc. 
details and samples. St. Loui 
The JOHN B. WIGGINS COMPANY Tobey Fine Fuge, ine. 


(Originators of Scored Cards) 
1162 Fullerton Avenue Chicago 


Wissins _ 


BOOK FORM CARDS COMPACT BINDERS 


' 








Meilicke. Systems 


cover computations 


of Payrolls 
Time 
Interest 
Tonnage 
Unit Costs 
Express and 


Freight Charges 


Discount 


Etc. 





End Mistakes—Double Speed with Precalculated, 


Verified Answers 


Meilicke. Systems, Inc. 
3466 No.Clark St. Chicago, Illinois 


ZIPIT 


THE NEW 
TIME SAVING 
MODERN CARBON 


CARBON PAPER 


Territory now being 
, allotted. 


a> Send for samples and 
agency proposition — 
IT SELLS 


PHILLIPS PROCESS CO., Inc. 
82 ST. PAUL ST., ROCHESTER, N. Y. 




















We also manufacture 


Multigraph Inks 


u-Wda- 


Brands 


DUPLICATOR INKS 


Dealers who emphasize the high character 
of their merchandise and service find that 
DU-WA-CO not only registers a new degree 
of satisfaction in use, but also co-operates more 
closely and more effectively in their sales effort. 

Intense color—more copies to the pound— 
doesn’t offset or smudge—approved and in 
use by Army, Navy and other government 
offices, also schools and corporations. We can 
help you extend your sales. Write. 


unham-(xSatson 


Manufacturers of Ink Specialties 
644 SO. CLARK ST., CHICAGO 








STYLUS PENS 


Manufacturers and Distributors of Stencil Dupli- 
cators should Write to: 


THE 


TECHNY, ILLINOIS 


For Quotations on: STYLUS PENS, LETTERING 
GUIDES, STENCILSCOPES, BACKING SHEETS, 
STENCIL FOLDER BOXES & CUSHION SHEETS. 




















DEALERS WANTED 


for a patented typewriter 

cushion key, with advan- 

tages and merits no other 

key possesses. You'll get 

MORE key business by 
selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices 


Speed Key Mfg. Co., Inc. 
298 Columbus Place 
Brooklyn N. Y. 
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All large 
users sh yuld 
buy in bulk 












i ec, 


ys 


cans, Grippit’s economy invites you 


to use it wherever you require adhesive that never wrinkles 





that keeps work and workers unsoiled . that 






paper 
holds permanently, yet can be peeled off without damage. Write 
for Free Tube and Profit Story to Harriman-Welts Products Co., 
Massachusetts 














200 Summer Street, Boston, 





_—-— = = 2 



































The Most Economical Tab on the Market 


i 
u 





CLEAR CELLULOID TABS with ten distinct colored 
inserts. 

EIGHT COLORS of colored celluloid. 

NO FIXED PROJECTIONS—any projection from 
any tab. All projections and all colors from a single 
tab. 

Dealers Write for Prices and Discounts 


Universal Index Tab Co. 
445 CENTRAL BLDG. SEATTLE, 








WASH. 














100 DEALERS 


who want to do a larger and more 
profitable filing supply business. 


IMPERIAL METHODS CO. 
Forest Park 


Illinois 











“MAIL IT TO VAIL” 


Remember this slogan—It means 

that the dealer who requires the ut- rN 
Nl most in quality and service is very 
sure in getting just that in 


Paper-Clips—Pins 

















| Staples Brass Fasteners | 
Thumb Tacks 

















"pono 


he Jd of highest qnality materials, Vail products mean wore 


business for you. Get our price list 7TI35C describing our entire 


Vail Mfg. Co., 1752-58 E. 75th St..Chicago, Il. 
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(pepe ner agees Ae RY ot 
3 The “Aluminum” Pocket Seal § 
} and other MARKING DEVICES § 
; ‘ 
: POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS ; 
! " 
# MEYER & WENTHE- CHICAGO § 
m OFFICE & FACTORY - 24to30 S. Jefferson St. § 
LOOP STORE - 31 North Clark Street " 
% WEST SIDE STORE - 30 S. JeffersonSt = 

















niversally 


Moore Metal Maptacks 


100 Symbols 


i{pproved 


20 Plain Colors 


Government, State and Municipal Offi- 
cials; Manufacturers, Sales and Promo- 
tion Managers: and Professional and 
Business men everywhere like them for 
their brilliant colors, uniform heads and 
needle-like points. 
Small Counter Displays for Transient 
Sales. Special Orders promptly filled for 
Dealers. 
Send for Color Chart and Price Lists 


MOORE PUSH-PIN COMPANY 


113-125 Berkley Street PHILADELPHIA, PA. 
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RELIABLE’S WHOLESALE 
CATALOG & BUYER'S GUIDE 
NUMBER 850 


Copy 
MACHINE 


SUMMER ISSUE © 


Write 
RELIABLE 





en A on en ee ee 
TYPEWRITER & ADDING 
CORPORATION 


303 W. MONROE ST... CHICAGO, U. 8S. A. 
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Curmanco Letter Rack 
for Efficiency 


Saves Time, Clears Your Desk for 
Action. Handles, Sorts, Classifies 
and Distributes 
the papers of your daily work. It saves time and 
labor, relieving you from shuffling and reshuffling 
papers Many times every day. It provides a place 
for every paper, with each per in its place hey 


are needed on every desk from Manager to Office 
Boy 


Cap Size No. 104 $6.50 
Letter Size Ne. 114 7.75 
n.d to letter 


Olive Green 
Art Steel 


Check size and Santis desired. Pi 
and MAIL TO 


rrier Manufacturing Company 


26 N. W. Terminal Bidg., Minneapolis, Minn. 


Erases Quicker 
“DIP-NO-MORE” 


The handy vial style INK 
ERADICATOR. Bent 
neck prevents overflow. 
Especially convenient for 
travelers, students, book- 
keepers, etc. Stationers 
sell it in profitable vol- 
ume. Details on request. 
AN ALL YEAR 
ROUND NECESSITY, 
wherever INK IS USED. 


H. A. Ink 
Eradicator Co. 


1707 Zerega Ave. 
New York, N. Y. 
Cable Address: ERADICATOR 
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Rebuilt 


ADDRESSOGRAPHS 
MIMEOGRAPHS 
ELLIOTT-FISHERS 
COMPTOMETERS 
MONROES, etc. 


Bought and Sold 


United Typewriter and 


Adding Machine Co., Inc. 
813—14th Street, N.W. 
Washington, D. C. 























Artility | 
Posture 


Chairs 


| 
Manufactured by | 


Artility Metal Products, Inc. } 
Elkhart, Indiana | 
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Heow’s your steeck of 
Oakville “Triumph” 
PAPER CLAMPS? 


Quality spring action clamps. Smoothly fin- 
ished—won’t mar paper. Size No. 1: holds 
up to '>-inch thickness. Size No. 2: holds 
up to \-inch thickness. Save money by or- 
dering them with your other Yellow Box Line 


OAKVILLE COMPANY 


Waterbury Pivision of ScovillManufacturing Company Connecticut 
“Save Time with Yellow Box Line Products 
Pins, Clips, Fasteners, Thumbtacks, Tak-a-Pins, etc. 
CHICAGO NEW YORK SAN FRANCISCO 
In Canada—Brown Brothers, Ltd., Toronto 2, Canada 


OAKVILLE 


r 3 LOOSE LEAF 
® « 

















Bind sheets orderly and se- 
curely. Fit any width of 
sheets or distance between 


punch centers, capacity regu- 
lated by _ interchangeable 
posts. $3.50 per dozen sets, 
f. o. b. N. Y. Request on 
your letterhead brings sam- 


ple and details. 
Co., 


F. B. Mfg. 


HOLDER 


1228 Intervale Ave, 
New York, N. Y. 


0coO 


Stencil Duplicator Ink 


There’s big business in 
duplicator supplies for dealers 
properly prepared. Build up your 
sales with ROOCO—the one dupli- 
cating ink that GIVES FIRST- 
CLASS RESULTS on both open and 
closed drum types of machines. 
A dense black, distributes uni- 
formly. Samples and prices to 
dealers. 


H. D. ROOSEN CO. 
Brooklyn, N. Y. Chicago 
Factory: foot 20th St. 609 S. Clark St. 


Sell More Scales! 











stencil 














There's a Hanson Model for 
every postal need. Send for 
descriptive literature. 














Five 
There’s a wide market pounds 
: . by half 

for shipping scales, as padre 


well as those designed 
for regular postal and air 
mail use—if you know 
how to reach it! 


Let HANSON Ideas 
Help You 


Hanson Service does not stop at me- 
chanical perfection. There's a success- 
ful merchandising plan available to all 
Hanson dealers—write for it today. 


HANSON SCALE CO. 


525 N. Ada St., Chicago 
















F«M Memory 
Masterpieces 


For the Office-- 
For the Home- 








No. 20 
“Secretary” ' 
Retails at 
$2.00 


aa 


rrr 








e folder showing the 
sterpieces’ ? 


omment* | 1 jor pr ‘es and descri pt 
MeowM Y Ma 


Finch ‘ Pg Aurora. Ill. | 
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DICTATOR 


STENCILS 


After more than a year 
of intensive practical 
tests we are now offer- 
ing to the trade these 
new non-cellulose 
stencils, attractively 
packed, for all styles 


and size machines. 


DICTATOR 


INKS 


This new quick drying non-offset 
ink is guaranteed not to injure 
any type stencil. It is an intense 
black and comes in grades for 
either open or closed drum ma- 
chines. 








We co-operate with dealers to 
the fullest extent. 


INK SPECIALTIES CO. 


FRED B. CANODE 
519-21 South Laflin Street 
CHICAGO, ILL. 
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THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE $900 POST FREE 


The most valuable 
moneymaking volume 
ever placed before the 
Stationer Trade—Con- 
tains nearly 200 hints in 
connection with every 
department of your 
business. 


Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stationers and dealers in office equipment. 
It is conveniently divided into four sections, as follows: 
Organization; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
in the front of the book classifies the subjects treated and gives 
the numbers of the pages where the stalioner may find sugges- 
tions on the particular phase of his business thal he may be 
interested in al the time. The subjects run all the way from 
account books to window dressing and are writlen in such a 
way thal the volume is an excellent reference book. 

—Office Appliances. 


The Scrap Book can be dipped into almost anywhere, and 
useful hints on a wide range of subjects, presented in a very 
readable form, will be found on every page 

—The Newsagent, Bookseller's Review and 
Stationer’s Gazette. 


It was a distinctly good idea to bring together such a series 
of approved ideas, and the volume should meet with a warm 


—The British Printer. 


welcome. 


4 good idea in ilself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C.. ENGLAND 
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IN EVERY COUNTRY 


You will find ONE leading office equip- 


ment trade journal of national importance. 


IN 
FRANCE 


First and foremost office equipment maga- 
zine dealing with office and factory manage- 
ment and efficiency is the ideal advertising 
medium for U. S. Manufacturers desiring to 
increase their export trade, particularly with 


FRANCE 
BELGIUM 
SWITZERLAND 
ETC. 


Include ““METHODES” in your ad- 
vertising appropriation: It pays. 
Send for free copy today. 


METHODES 


27 rue des Petites Ecuries 
Paris X¢ France 























To Get Best Results from This Th e 





CARBON Wa 
Pay-off 


Business “‘pays off on re- 
sults—not alibis—only re- 
sults count. 


If you concentrate on 
“Queen”? Ribbons and Car- 
bons you are sure to be there 
at the “‘pay off’—they give 
results. Try them. 


QUEEN RIBBON & CARBON CO., Inc. 
360 Furman St. Brooklyn, N. Y. 


Manufacturers of a complete line. Inked ribbons for a 
variety of purposes. Carbon in rolls for every need. 











The Bentson 700 Line 


A Quality Product 
at Moderate Cost 


Made with Cradle Type Rust-Proof 
Roller Bearing Suspension Slides 


The 700 line answers all re- 
quirements for appearance, 
convenience and durability. 
The outer case is furniture 
steel, with corners acetylene 
welded and smoothed to give 
attractive finished appearance; 
connecting parts electrically 
welded, and case welded to 
inner framework. No addi- 
tional sides or end panels 
necessary. Dust-proof flange 
seals opening between drawer 
and case when drawer is 
closed. 


The merits of this line war- 
rant your careful investiga- 
tion. Complete information 
upon request, 


THE BENTSON MFG.COMPANY 
AURORA - - ~~ ~- ILLINOIS 

















OFFICE APPLIANCES 


A ROYAL WELCOME 


AWAITS YOU AT THE 10th ANNUAL CONVENTION 
OF THE NATIONAL ASSOCIATION OF 
TYPEWRITER AND OFFICE MACHINE DEALERS 


HOTEL MAYFLOWER «x WASHINGTON, D.C. * AUGUST 28th, 29th and 30th * 


ROYAL WILL BE THERE WITH 
THE NEW ROYAL PORTABLE with TOUCH CONTROL 











Inking is entirely automatic and continuous on the 
Model 44. A half-pound of ink is poured into the cylin- 
der at one filling, and will print several thousand clear, 
black copies without stopping to re-ink. Saves time, 
assures perfect copies and completely eliminates mess. 

























HEYER CORPORATION: Chicago. U.S.A. 











LETTERGRAPH 


MODEL 44 


FULL LEGAL SIZE @ AUTOMATICALLY INKED ® 
OPERATES AT 40 TO 60 COPIES PER MINUTE 










The first thing to impress you about this new model Lettergraph is 
its versatility. It's tailor-made for the average job yet it handles diffi- 
cult work with the same untroubled ease. Post cards with but a few 
lines of writing or legal length bulletins with printing on every line 
are all the same to this speedy performer. Feather weight paper or 
heavy card stock prints with equal facility. Positive paper strippers, 
similar to those on the Model 34 Lettergraph assure that every copy 
will be constantly stripped from the moment it is fed into printing 
position. 

Exact registration to the fraction of an inch is simply attained by 
turning the knurled knob at the rear of the machine. This micro- 
metric adjustment actuates the paper stops located near the impres- 
sion roller making the adjustment for raising or lowering the copy 
both simple and positive. 

Friction, that waste of energy, is minimized by ball and roller bear- 
ings on moving parts. Gears are entirely eliminated resulting in 
direct drive (a copy for every turn of the handle). A five figure coun- 
ter placed prominently keeps an accurate record of the number of 
copies produced. 

Speed, simplicity and star performance are built into this new 
model Lettergraph. So simple that any child can operate it and make 
perfect copies, and for this reason the Model 44 is a hit. You'll like it. 


$55.00 





COMPLETELY EQUIPPED 


















‘Underwood ALLways Leads’’... 
this time with exclusive new feature 
that combined with ten key operation 
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numeral keys 
-—that’s all! 
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ins Underwood Elliott Fisher Speeds the World’s Business 
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